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Helping Goods to Sell Themselves 


One of the most striking examples of merchandise dis- 


play that has come to the attention of the AMERICAN 
LUMBERMAN in a long time is afforded by the fine mod- 
ern store of the Black River Lumber Co., at Lorain, 
Ohio. 


The display room is 20 feet wide and 86 feet long. 
The walls are painted light buff on rough sanded plaster 
base. The ceiling is painted glossy white on smooth 
plaster base. All of the shelving, tables, display racks 
etc. are of oak, finished in silver gray. The officials of 
the company are great believers in the value of light, in 
order that the goods may show up to best advantage at 


the article itself than to its use. The mere sight of some- 
thing in the room frequently will suggest to the customer 
some particular use that*he may have for the article. The 
fact that the room contains so many different articles, 
all displayed in an attractive manner, gives the customer 
an opportunity to observe those things in which he may 
be interested, and he will usually inquire from one of 
our salesmen concerning some article that catches his 
attention. The display creates a favorable impression 
upon all visitors, and particularly upon customers who 
are seeking to buy. Frequently we have customers who 
come in with the expectation of buying only one article, 


























Lumber and door samples are displayed here 


all times. Ample light is furnished by a row of ceiling 
fixtures placed about ten feet apart, each fixture contain- 
ing one 300-watt bulb, enclosed in a translucent porcelain 
bowl. This illumination is kept going all through the 
day, although the store gets the average amount of day- 
light from outside, so there are no dark corners at any 
time. The floors of the salesroom and of the offices are 
mopped each day, and the display tables and the goods 
thereon are thoroughly dusted by means of a portable 

vacuum cleaner. As the samples of lumber and wood- 
work become dingy they are either resurfaced and bright- 
ened up, or replaced by others. 

“The main idea of our display room,” said J. Ivan 


Murphy, treasurer and general manager, “is to make it. 


easier for the customer to see what we have to sell. In 
making up the displays we have paid more attention to 


cashice || ORDERS: 


_- 
« - 
ere te 


a Be >} 
te et et 








Showing the display of paints and brushes 


but who go out better satisfied after having purchased 
a number of other items that were suggested to them by 
the displays.” 

The first impression of the visitor as he enters is that 
here is a big, modern, carefully planned and well arranged 
merchandising establishment, and that impression is deep- 
ened as he proceeds to inspect the arrangement of the 
merchandise and displays more in detail. One of the 
first things that strikes his attention is that it is necessary 
for a customer to go the full length of the room in order 
to reach the order and bookkeeping departments. On that 
journey he sees many desirable articles attractively spread 
out before his eyes, and the natural result is that fre- 
quently some of the goods have “sold themselves” to him 
before he reaches the counter of the order-taking and 
cashier’s departments. Along one [Turn to page 40] 
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THE “AMERICAN GOPHER” SHOVEL-CRANE 


Gasoline or Diesel Powered 


has the power, stamina and adaptability required for heavy grad- 
ing on woods operations. Powerful crawler tread mechanism; 
ruggedly built. Contains fewer parts than other shovels of its 
class. That means less d2lay and expense on account of repairs. 


Full particulars sent on request. 


AMERICAN 


HOIST & DERRICK Co. 
Saint Paul, Minn. 
New York .Chicago , Pittsburgh , Seattle, St. Louis, New Orleans 
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Here’s Some Flooring You 
Ought to Buy 


This is famous Nail Groove Flooring and offers you a real 
sales proposition. The nail groove saves the carpenter's time 
in laying and insures neater matching. Ask us for prices. 


STANDARD LENGTHS 


30,000 25/32x1%%>” MFMA Third Grade Maple 
40,000 25/32x2 ” MFMA Third Grade Maple 
22,000 25/32x2%4” MFMA First Grade White Maple 
80,000’ 25/32x2%4,” MFMA First Grade Maple 
50,000’ 25/32x2%4” MFMA Third Grade Maple 
50,000’ 25/32x344” MFMA First Grade Maple 
50,000 25/32x3144” MFMA Third Grade Maple 
50,000 33/32 4’ MFMA First Grade Maple 
60,000 33/32x21%4” MFMA Second Grade Maple 
40,000 33/32x314” MFMA Third Grade Maple 
36,000 25/32x11%.” MFMA First Grade Beech 
36,000’ 25/32x2 ” MFMA First Grade Beech 
90,000’ 25/32x2%4,” MFMA First Grade Beech 
20,000 25/32x314” MFMA Second Grade Beech 
40,000’ 25/32x1%2” MFMA First Grade Birch 
20.000’ 25/32x2 ” MFMA First Grade Birch 
55,000’ 25/32x2%4” MFMA First Grade Birch 
40,000’ 25/32x2%4” MFMA Second Grade Birch 
17,000’ %x1%4” MFMA First Grade Maple 2-5’ 
25,000’ 25/32x2%4” MFMA FAS Grade Maple 9-22” 
20,000’ 25/32x34%4” MIEMA FAS Grade Maple 2-314’ 


We a.so manufacture all grades Basswood, Hard Maple, 
Soft Maple,Rock Elm, Soft Elm, Beech and Birch lumber. 


Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 
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WISCONSIN 
HARDWOODS 


HEMLOCK 
PINE 


KorrectMake 
MAPLE AND BIRCH 
FLOORING 





This Stock Will Interest 
Shrewd Buyers 


Scores of careful buyers watch this space regularly for 
Kneeland-McLurg ‘‘specials."’ These buyers know from 
experience that it pays to buy our stock. Ask us for quo- 
tations. 


150 M ft. 1” No. 1 Common and Better K. D. Birch 
75M ft.1x5 & wdr. 8’ and longer No. 2 Com.A.D. Birch 


50 M ft. 13/16x2'4" Second Grade Maple Flooring 
75 M ft. 13/16x24" Third Grade Maple Flooring 
80 M tt. 13/16x2'4" First Grade Birch Flooring 
65 M ft. 13/16x2%" Second Grade Birch Flooring 
15 M ft.3/8x1'4" First Grade Birch Flooring 


1 car 32" Basswood Lath 


KNEELAND-McLURG 
LUMBER Co. 


PHILLIPS, WISCONSIN 
Mills at Phillips, Wisconsin and Morse, Wisconsin. 
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Create More 
Interest In 

Building and 
Remodeling 


The Home Maker is a live, little monthly paper pub- 
lished by the American Lumberman for retail lumber 
dealers to use in stimulating interest in home building, 
remodeling and repairing. 

It presents your sales message in an interesting way 
and carries your name and address on three prominent 
pages. 

Dealers in all parts of the country are increasing their 
sales and profits with the Home Maker. You can do the 
same thing at a very nominal cost. 


Coupon Will Bring Sample Copy 
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Advantages of Deferred-Payment Selling 


©: MATTER of retail credits continues to hold its place as necessary capital to take care of all the customers who would want 


a best seller among convention subjects; and the financing to use such a service. 


E 


Nl of customers, as a division of the larger subject, is receiving If a lumberman desires to try the idea he can begin in a small 
d much attention. A number of dealers have already made up their way; not by financing a few customers completely but by select- 
» minds about financing customers; some for it, some against it. But ing one or more lines. A number of dealers are selling roofing on 
e the fact that many have made a success of this service and have this basis. Sometimes this is done with the coéperation of roofing 
. increased sales and systematized credits thereby causes some other manufacturers; but the idea can be applied by means of a locally 


dealers to wonder if they are overlooking something. 

It goes without saying that the success of customer financing 
turns equally upon organization and management. But some lum- 
bermen who believe they can manage these things and who are 
convinced that the basic idea is sound are uncertain of getting the 


organized finance company, and in that event all roofing sales, 
wood shingles as well as manufactured roofing, can be included. 
Other dealers are handling garages in this way. The plan can be 
applied to any department; though the choice should be made with 
some care. The line chosen for the experiment ought to be one 
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whose limits are so apparent that there can be no doubt whether 
or not a given sale comes under the plan. And it ought to be one 
whose sales can be speeded up by this sort of promotion. By lim- 
iting the field the dealer can get some experience in handling this 
trade tool at comparatively small risk. Later, if results warrant it, 
he can expand his financing field. 

One interesting fact noted by a midwestern dealer who finances 
roofing jobs on deferred-payment contracts is that customers sign- 
ing such contracts make their payments promptly and without 
notice; while other customers, buying roofing on open book ac- 
counts, apparently never think of paying until one or many state- 
ments have been sent out or until a collector has got rough with 
them. If this experience is at all typical it indicates the practical 
value of organized credits with precise payment terms and also of 
agreements made in writing. 





Guaranteeing Lumber Grades to Users 


NNOUNCEMENT was made last week that the California 
White & Sugar Pine Manufacturers’ Association would at 
once institute an inspection service to insure delivery of 

the grades of lumber bought by consumers, wherever they might be. 
The policy adopted by this western association is in harmony with 
a trend that is quite general in the lumber industry. It means, in 
short, that the manufacturers of lumber are determined to identify 
themselves with their product and to assume the obligation to 
insure uniformity of grades and delivery of quality specified. 

Guaranty of quality by the manufacturer has long been common 
in many industries. In fact, trade marking as a means of identifying 
a product with the manufacturer has proved effective in the build- 
ing up of a prestige and a good will that in the course of time 
have become the maker’s major assets. When trade marked mer- 
chandise is sold to users directly by the producer the buyer expects 
the seller to make his guaranty good directly. When, however, it 
is sold through a retail distributer the buyer understands that the 
maker’s guaranty retains all of its original validity with the dealer’s 
guaranty added. In fact, commonly the buyer’s confidence in his 
local dealer is the major factor in inducing him to purchase. 

If in the past the lumber business has suffered from substitution 
of grades it has been because there is inherent difficulty in grading, 
itself, and because until recently inspected lumber has borne no 
mark to indicate the grade. All lumbermen know that grades taper 
and overlap so that it is not easy to draw a hard and fast line 
between them. But the persistent efforts of the associations to im- 
prove their inspection and the practice of grade marking promise 
so far to identify quality with price that there will be little oppor- 
tunity, if there is disposition, to juggle grades. In the long run, 
the selling of lumber on established standards of both size and 
grade is to the best interest of all factors in the industry and 
because that fact is generally recognized all will welcome the 
policy instituted by the California association. 





Timber Tax Problem Is Complicated 


EFECTS IN PRESENT taxing methods are generally admitted 
) to hinder the holding of mature timber and the reforesting 
of cut-over lands. Partial or complete exemption from tax 
during the period of growth and a yield tax levied upon the value 
of the tree crop when harvested have been quite generally accepted 
as practical measures for solving the tax part of the reforestation 
problem. But it has been found by experience, as plainly stated 
by J. W. LeMaistre in an address at the conference of forestry last 
week, that merely substituting a yield tax for a general property 
tax will not in itself and under all conditions solve the tax problem. 
While almost every statement regarding methods of reforesta- 
tion must require some qualification to meet varying conditions of 
site, soil, climate, growth etc., it may be said that forestry practice 
aims to perpetuate the timber supply and the industry dependent 
upon it in a given community or region. This means that existing 
conditions with respect to the method of reforestation must be 
kept in mind in framing a tax law designed to promote tree grow- 
ing. A start must be made with conditions as they are, and there- 
fore the tax law must be so framed as to bear equitably upon 
mature timber, upon immature growth and upon cut-over land ‘with 
little or no growth upon it. 


If the statute does not meet the situation in a practical way it 
will not work. Mr. LeMaistre showed that owners of mature timber 
in Alabama evidently would rather stay under the general tax law 
with mature timber if the taxes assessed under this law would 
probably be less than the yield tax law would be if cutting took 
place within a relatively short time. He called attention also to 
the fact that to bring such timber or even immature timber under 
the provisions of the yield tax after it has been subjected to the 
general property tax for many years would be unjust. In fact he 
made a pretty good case for a survey of existing timber at the time 
it is to be brought under the provisions of the yield tax law, with 
the purpose of applying this tax to the increment thereafter and 
not to the entire stumpage. 

There will of course be legislators and others not owners of 
timber who will dismiss as inconsequential some of these criticisms 
of proposed tax laws. But if the purpose of such laws is to be kept 
in mind the fact must not. be lost sight of that there is no way to 
compel a timber land owner to grow trees. He has the option of 
coming within the proposed new statute or remaining under the 
old law. It has been demonstrated that the timber owner, like 
every other sensible business man who is impelled by considerations 
of profit and not of philanthropy to engage in business, will choose 
the policy that to him appears to promise financial security and 
profit. The real test of an exemption or severance tax law is 
whether timber land owners elect to contract under it. If they do 
not the law is ineffective. : 





Selling More by Showing More 


HERE is an advertising axiom that has been given wide cur- 
© rency in the last few years, running something like this: 
“The more you tell the more you sell.” The principle under- 
lying that saying is sound and logical.. Certainly the more true 
and interesting things a merchant can find to say about the products 
that he handles—things that bring out the good qualities of his 
goods and arouse the desire to possess them, the more he will sell. 
The same principle is applied, in a more direct way, by attractively 
displaying the goods, the chief distinction being that in his displays 
the merchant allows the goods to tell their own story direct to the 
buyer, instead of transmitting it by means of type and paper. 

One of the most outstanding developments of modern merchandis- 
ing has been the tendency to get the goods out where the customer 
can see them, and in all but a very few lines, where he also can 
handle them and make as close examination as he cares to. The 
lumber dealer must fall in line with this trend and get his goods 
out where they will have a chance to tell their own story. 

It is hardly necessary to say that this does not mean putting 
a pile of 2x4’s or boards in his show window or on the floor of his 
display room. The time is long past when that explanation is really 
necessary. The lumberman of today, of course, handles the stand- 
ard items of lumber that have always been found in a well balanced 
stock, and many more that the old-time dealer never heard of, but, 
with a few exceptions, these are not the items that are in mind 
when the subject of displays is being discussed. 

In recent years the lumber dealer’s stock has been greatly 
widened by the addition of numerous items representing, not the 
raw material merely, but wood in its ultimate form. As illustrative 
of these goods there might be mentioned such items as built-in 
furniture; out-of-door pieces such as treilises, arbors, lawn seats 
etc.; various kinds of flooring, special types and finishes of doors, 
and numerous other products of wood. 

Moreover, besides these, many of the products handled by the 
average dealer as sidelines are attractively packaged, and lend 
themselves to window or store displays as well as do the goods 
handled by the merchant in almost any other line. 

From time to time the AMERICAN LUMBERMAN presents striking 
examples of displays by lumber merchants that compare favorably 
with those to be found in the best managed stores handling goods 
that are supposed to have a special visual appeal. There appears 
in this issue a story and illustrations of a retail lumber and build- 
ing material business where these ideas of visibility, accessibility 
and attractive arrangement of the various kinds of goods have been 
wrought into the firm’s merchandising policy, and have fully justi- 
fied their adoption. 
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_ Trade Extension Activities Multiply 


All Divisions Busily at Work Spreading Knowledge of Lumber and Co-operating 
with Industry in Widening Markets 


[Special telegram to AMERICAN LUMBERMAN] 


WasuincTon, D. C., Nov. 23.—Advices 
reaching National lumber trade extension head- 
quarters are that there has been a wonderful 
response on the part of retail lumber dealers to 
the suggestion that there was local news value 
for them in the slogan contest. They have 
acted promptly on the suggestion, with the re- 
sult that the thousand or so retailers partici- 
pating actively in their localities with their own 
advertising are receiving a lot of legitimate 
publicity. The local editor as a rule -quickly 
sees the news value as soon as the matter is 
called to his attention by the retailer. Undoubt- 
edly this form of codperation will contribute 
very considerably to the success of the slogan 
contest. 

Clippings received by the National Lumber 
Manufacturers’ Association show that the re- 
cent exchange of letters by Col. William B. 
Greeley, chief of the Forest Service, and Sec- 
retary-manager Wilson Compton in connection 
with certain advertising in the trade extension 
campaign, show that the press of the country 
quite generally published the communications 
and that there was widespread editorial com- 
ment. As viewed at headquarters, the editorial 
comment, as a whole, was most reassuring in 
that probably 95 percent of it was judicious, in- 
telligent and restrained, most editors finding 
only slight, if any, fundamental difference be- 
tween the head of the Forest Service and the 
lumber industry. This attitude is so different 
from what followed any public criticism of the 
industry a few years ago, even though as mild 
as that of Col. Greeley in this instance, as to 
indicate unmistakably that newspaper editors 
are no longer disposed to crucify the lumber- 
man on the slightest excuse or pretext. 


There were some exceptions, where editors 
sought to “take the hide off” the lumberman as 
in years past, but they merely served to em- 
phasize the fact that the body of editorial opin- 
ion has changed to a remarkable degree and a 
disposition is shown to recognize the construc- 
tive movements long in progress within the in- 
dustry. 

Mr. Compton is arranging to accompany his 
brother, Prof. Arthur Compton, physics depart- 
ment, University of Chicago, and youngest pro- 
fessor there, to Stockholm, sailing on the S. S. 
Mauretania on Nov. 30 and returning about 
Dec. 20. Prof. Compton has been awarded a 
share in the 1927 Nobel prize by the Academy 
of Sciences. The award will be presented by 
the King of Sweden in person, and Prof. Comp- 
ton was anxious for his brother to attend the 
ceremony. 

Staff conferences have been called for Fri- 
day and Saturday at trade extension headquar- 
ters, partly on account of the prospective ab- 
sence of Mr. Compton and partly because 
A. C. Horner, manager of the western division, 
is now here. W. F. Shaw, manager of the cen- 
tral division, and Arthur T. Upson, eastern di- 
vision head, will participate in these confer- 
ences. Mr. Horner will not be able to make 
frequent visits to the East, and it was deter- 
mined to bring in the other two division man- 
agers for these conferences on matters of 
coordination while he was in this part of the 
country. 


Investigations Undér Way 


WasuincTon, D. C., Nov. 21.—An engineer 
of the trade extension department, National 
Lumber Manufacturers’ Association, was re- 
cently detailed to make an investigation of a 
loudly exploited subdivision featuring all-steel 
houses, After finally locating the subdivision, 
which was none too easy, he found that the 


much-advertised project of fifty all-steel houses 
had dwindled to one house and the frame work 
for another. The investigator was satisfied that 
the house was built merely as bait for prospec- 
tive purchasers, and the all-steel feature only 
part of a publicity scheme to sell more building 
lots. Furthermore, a man familiar with the 
project told the trade extension engineer that 
the house was built by unskilled labor, that con- 
struction was “skinned all the way through” and 
that such a house could not be built in any city 
or town that had building standards. So the 
verdict following an inquiry into this particular 
bit of steel house propaganda is that it consti- 
tutes nothing to be alarmed about. 

Up to date approximately 40,000 slogans have 
been received at headquarters in the nation-wide 
campaign to find the best wood slogans for use 
throughout the trade extension drive. Slogans 
are now coming in at the rate of about 3,000 a 
day. One of the most unique and interesting 
entries so far received is in the form of a hand 
carved figure of a wood chopper standing on 
the stump of a tree. The figure, cleverly carved 
and painted, is the work of R. Umbal, of 
Cleator, Ariz. The tree stump is inscribed with 
a slogan for wood. 

Preliminary judging in the slogan contest will 
begin about Dec. 1 by two groups of judges 
numbering together from thirty-six to forty 
persons, A thorough and equitable system of 
judging has been worked out. Slogans which’ 
pass the first two groups of judges will be later 
submitted to a group of experienced lumber- 
men, publicity and advertising men, who will 
submit their eligible list to the members of the 
National Lumber Manufacturers’ Trade Exten- 
sion Committee for final selection. 

With the close of the contest only twenty- 
four days off, the large staff of temporary em- 
ployes in the mailing room is working at top 
speed in order to handle expeditiously the flood 
of communications resulting from the lumber 
industry’s offer of “a fortune for a slogan.” 

Specifications for an outdoor wood tennis 
court are being prepared by the eastern division, 
New York City, at the request of a tennis au- 
thority who desires to include them in a forth- 
coming book on tennis. 


Designing Lumber Airplane Hangars 


Charles E. Close, construction engineer of the 
central division, is devoting much of his time 
to designs for lumber airplane hangars. He 
has completed sketches for one small type wood 
hangar and is working on designs for a large 
city type hangar. Mr. Close recently conferred 
with the Underwriters’ Service Association on 
insurance rates for hangars, with particular 
reference to rates on wood trusses. A cam- 
paign to push the use of wood trusses will be 
inaugurated. 

The California Fruit Exchange does not con- 
template a change from wood to fiber contain- 
ers for the shipment of fresh fruit, according 
to Earl E. Bowe, field engineer of the western 
division. Mr. Bowe has just made a survey of 
the box shook situation in the deciduous fruit 
industry of California. The Fruit Exchange 
has a membership of 7,000 fruit growers. The 
total quantity of box shook, car bracing and 
car strips used by the California Fruit Ex- 
change this year amounted to 1,240 carloads of 
lumber. 

As an initial step in an engineering survey 
now being undertaken by the trade extension 
department, under the direction of Homer K. 
Sackett of the central division, questionnaires 
have been sent to 100 manufacturers of tanks 
and vats. The tank and vat industry annually 
consumes about 150,000,000 feet of lumber. 

C. F. Miller, of Fort Dodge, Iowa, will join 


the staff of the central division, Dec. 1. His 
specialty will be agricultural engineering. Since 
graduating from Iowa State College last year 
Mr. Miller has been employed by the Johnston 
Clay Works of Fort Dodge as a salesman and 
architect. He has a wide acquaintance thruout 
the Middle West and his work has brought him 
in contact with the erection and sale of every 
type of farm building. 

To determine what material is available in the 
lumber industry suitable for exhibits as part of 
the trade extension campaign, letters have been 
sent from headquarters to all regional associa- 
tions requesting information about exhibit ma- 
terial. Regional associations are asked what 
they now have available in this line, what they 
contemplate, and whether they have anything 
appropriate to loan to the National association 
for trade extension exhibits. 

A second letter, seeking information in con- 
nection with the general lumber advertising and 
publicity survey authorized at the October meet- 
ing of the staffs of the National association and 
the regional secretaries, has just been mailed. 
This letter requests the names of individual 
companies engaged in advertising or other forms 
of lumber publicity, together with what type of 
advertising they are doing, what publications 
are used, and upon what budgetary plan ex- 
penditures for this character of work are being 
made. 


Should Check Up on Competitors 


Lumbermen in general apparently are not 
suffiicently interested in building codes and 
do not realize to what extent they affect 
business, in the opinion of Bert J. West- 
over, building code engineer of the central 
division. Mr. Westover has recently visited 
a number of cities in the interest of trade 
extension building code activity. In one 
city visited he found that the lumbermen 
either did not know that a code was in 
progress or did not realize how it affecied 
their material until the situation was pointed 
out to them. Then they got busy, with re- 
sults. Among other things, they learned 
that standard dimensions are not adhered 
to, making special or next size timber nec- 
essary, which is an added expense and lets 
down the bars to competition. They also 
learned, too late, that legislation had put an 
untested type of construction in unlimited 
classification, where tried and well regulated 
material that has a low insurance rate, even 
from the underwriters’ standpoint, was lim- 
ited and placed far below the standard it 
deserves. Mr. Westover points out that a 
lumberman to sell his product must know 
what his contemporaries are doing. 

An exhibit of wood recently arranged by 
the eastern division at the High School of 
Commerce in New. York City attracted 
much attention. R. O. Bernhardi of the 
New York headquarters recommends that 
inexpensive permanent wood exhibits be 
furnished institutions of this character. 

American standard lumber will be fea- 
tured in the moving picture to be shown by 
the American Farm Bureau Federation as a 
part of the community improvement drive 
soon to be launched. The film deals with 
the regeneration of a rural community 
known as “Sleepy Hollow.” It will picture 
the rebuilding of a lumber-built farm home, 
with the lumber arriving on the job plainly 
shown as “American Standard Lumber.” 
The advantage of the co-operative buying 
of lumber from the local dealer is one of the 
points brought out in the film. It will be 
shown in approximately 5,000 farm commu- 

(Concluded on page 60) 
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ESE aN, USER ifs 


Sawdust and Other Insulation 


How does sawdust act as an insulator com- 
pared with Thermo-Fill and other products? 
I believe H. R. Isherwood issued a book some 
years ago which showed heat conductivity of 
various types of construction and in this he 
showed the standard frame construction, the 
heat loss at 24; and where the same walls 
were filled with sawdust or shavings, the heat 
loss was only 10. 

In discussing this matter with another lum- 
berman who was born in Sweden he told me 
that he remembered they built barns and 
filled in between the studdings and joists with 
sawdust and shavings. The sawdust and 
shavings would have to be perfectly dry, in 
which event, I do not think there would be 
much packing, holding etc. 

Wouldn’t it be a good thing to urge saw- 
dust and shavings for use between studdings 
and between overhead joists, also between 
rafters, as advocated by the manufacturers of 
some insulators? It seems to me there is a 
good field for this. Possibly there are some 
serious objections. Will be glad to hear if 
you have any information regarding this.— 
Inquiry No. 2,047. 


[This inquiry comes from the vice president 
and treasurer of a large manufacturing con- 
cern in the Northwest. Some months ago the 
AMERICAN LUMBERMAN had a similar inquiry 
from a retailer in th mid-West which was pub- 
lished in this department. Later a response 
from Frank Cartwright, engineer for the Na- 
tional Lumber Manufacturers’ Association also 
was published in this department. Mr. Cart- 
wright gave some data regarding the insulating 
properties of various insulation material. 

Since the publication of the information re- 
ferred to additional data have been made avail- 
able by the Bureau of Standards at Washing- 
ton. The bureau’s Letter Circular No. 227 con- 
tains a rather thorough discussion of the sub- 
ject of insulation and includes some interesting 
tables that should be of practical value to lum- 
bermen. For the information of readers tables 
No. 2 and 3 from this letter circular are re- 
produced below: 


TABLE 2. 


Conductance and Insulating Value of Sheet 
Materials in Thicknesses as Sold 


W—wWeights in pounds per square foot. 

T—Thickness in inches. 

C—Conductance in Btu per hour, per square 
foot, and per degree F. 

R—I/C—Resistance or insulating value. 


Sorr FLEXIBLE MATERIALS 


w 
Cabots Quilt, Single Ply....0.14 0. 
Pe , csvenadawah aus 0.18 0.48 0. 
Dt we vcxerchdava donee 0.31 0 
Balsam Wool, %” house in- 
sulation; smooth paper. .0.16 
¥%” refrigerator insulation, 
SONG DOMGP.. + oocccnces 0.24 
1” refrigerator insulation, 
creped paper 
Hairinsul, 75% 
eee 0.46 
50% hair, 50% jute....... 0.42 
Carinsul, Hairfelf between 
asbestos paper ........++.- .58 
Salamander, Hairfelt paper, 
asbestos, and cheesecloth; 
paper between plys, 2 ply.0.54 0.61 0.42 2.40 
3 Ply 0.69 0.70 0.36 2.75 
Thermofelt, Jute and asbes- 
in. ph awa we ade a bebe awake 0.42 0.51 0.72 1. 
Hair and asbestos........ 0.42 0.63 0.45 2. 
Nycinsul, Hair felt between 
cheesecloth, the latter 
treated with magnesite so- 
lution 0 
Linofelt, % 7 
Resisto, Similar to Nycin- 
sul, Single 0 


Seshian vas badé Cheeese 0.77 0.62 
Semi FLExIBLE MATERIALS 
whhéteataeeutadee 0.61 0.56 0.56 
mS, ee 0.66 0.58 0.56 
Stirr Frsrous MATERIALS 


Insulite, Wall board......... 0.66 0.49 
Insulation board ......... 0.80 0.56 


0.82 
0.42 


0.75 
0.49 


1,21 
2.40 


1.30 
2.05 


1.80 
1.80 


Flaxlinum 
Fibrofelt 


1.46 
1.67 
1.38 
1.71 


Celotex, Building Board....0.58 0.47 
Railroad Insulation Board.0.64 0.58 


ees 
AI-1 RMS 
woncose 


PLASTER AND WALL BOARDS 
Ww =.\.o ae 


Gyplap, Gypsum between 

layers of heavy paper....2.23 0.50 2.60 0.38 
Sheet Rock, Gypsum mixed 

with sawdust between lay- 

ers of heavy paper........ 1.97 0.39 3.60 0.27 


TABLE 3 
Approximate Fuel Savings in Dwelling Houses 


Expressed in percent of fuel which would 
have been required for similar house without 
insulation or weatherstripping. 


Saving 
No insulation—weatherstripped..... 15 to 20% 
Same—with double (storm) win- 
Gt. ink Mn denedende Minded aeeeane 25 to 30% 


%” insulation—not weatherstripped.20 to 30% 
%” insulation—weatherstripped....About 40% 
%” insulation—with double win- 

ENS ER nae ae About 50% 
1” insulation—not weatherstripped..30 to 40% 
1” insulation—weatherstripped ....About 50% 
1” insulation—with double win- 

GUE cianecds Seehdeeewsner ss tenes About 60% 


Expressed in percent of fuel which would 
have been required for similar house without 
insulation but with weatherstripping. 


With double windows, no insula- 





Copies of the complete letter circular No. 
227 may be obtained from the Superintendent 
of Documents, Government Printing Office, 
Washington, D. C., at a nominal charge — 
EpiTor. | 


Past and Present Building Costs 

Your magazine in the issue of May 8, 1920, 
included a tabulation of a stucco 2-story home, 
cost itemized for various parts of the work 
on a basis of a job built in 1914 and dupli- 
cated in 1920. I am wondering if you con- 
tinued this in more recent years as I would 
like very much to avail myself of the new 
data. Another comparison was published un- 
der date of Feb. 5, 1921. 

I wish to use this data in connection with 
an adult course for prospective home owners, 
a part of our night school work. This is a new 
course in the public schools of Cleveland and 
is meeting much success.—Inquiry No. 2,048. 


[This inquiry, as is indicated, comes from 
the principal of the Cleveland Trade School, 
Cleveland, Ohio. While later figures showing 
the cost of the identical structure have not been 
published in the AMERICAN LUMBERMAN, there 











4" Insitiation only... ...2.,.11.111125 to 38% have been a number of articles published that 
¥%” insulation—with double win- . pate contain —— along the line = the in- 
Lows Oikehtbeea ek daheooneweenee 40 to lo quiry. ippings of these articles have been 
os gm yeaa LIER rypeanne* sess: 85 to 45% supplied to the inquirer with the hope that they 
QUUN Gaerccdheneautebeesescaneei 50 to 55% ~~ ~-will prove to be helpful —Ebrror.] 
NEWS AND VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Capt. Elpnicke, of Chicago,/of water has prevented the | Seymour Hollister, with a crew 


writes from Quebec, Canada, | running of any logs below and | 


that he has chartered his | 
schooner, the City of Green| 
Bay, to transport a cargo of | 
dry lumber from that port to a 
point on the River La Plata, | 
South America. If she goes up | 
that stream she gets $19.50 in| 
gold per 1,000 feet, and a little| 
less if she discharges her 
cargo at the mouth of the river. 
* * > 


Bears are very numerous on 
the Flambeau (Wisconsin) this | 
fall. In one of Price’s camps | 
the cook went to the door one | 
night to see as to the cause | 
of a disturbance and was met) 
face to face by a monster bear. | 
Both retired in good order. | 
* *s * | 

At present Nellisville is the| 
liveliest place in northwestern 
Wisconsin. The town is filled | 
with men and teams getting | 
ready to go into the woods 
for the purpose of making 
roads and building camps be-| 
fore snow falls, so as to have 
everything in readiness to begin | 
cutting and hauling the logs. 
Quite a number of the La 
Crosse lumbermen are here! 
supervising matters preliminary | 
to an active season. A large | 
number of contracts are being 
let, and the prospect is that 
an additional quantity of logs 
will be put in the coming sea- 
son. Nobody here seems to 
know what money is, it is so) 
long since any large amount | 
was seen here. The usual lack! 








| 


the consequence is that every-| 


body is hard up for cash, al-| 


though there is plenty of tim- 
ber that could be converted into 
money if it could be run down. 


Lumbering in Huron County, 
Michigan, will be light this 
winter for want of timber to 
operate on, Woods & Co. being 
about the only parties owning 
any quantity of timber in that 
county, and they have scarcely 
enough available for two more 


seasons. 
* * x 


Today the majority of our 
capitalists are men who began 
life as common mill hands and 
by rigid economy and hard 
work have become mill owners 
themselves. But lumbering is 
not what it used to be 


* * * 


At the near approach of win- 
ter lumbermen are beginning to 
flock to the woods along the 
upper Wolf River. There are 
a few concerns up already. D. 
Berry, foreman for Hamilton 
& Finlay, of Fond du Lac, has 
been up about three weeks, be- 
ing obliged to come up early 
as their camps were all burned 
last summer by fire running 
in the woods. Lime Rumery 
has been up with a force of 
twenty men and eight ox teams 
about five weeks. He is skid- 
ding logs ajnd preparing to 
rush things when snow comes. 


of men and teams, is bound 
for Pickerel Creek, where he 
intends to put in three or four 


/camps this winter. 








“ * * 


The building of railroads for 
lumbering purposes is increas- 
ing. Our readers have read ac- 
counts of the Hamilton & Ger- 
rish road which carries logs to 
the Muskegon River and George 
Campbell & Co.’s road at Pine- 
onning. Now it is reported 
that Thomas Nester is to build 
several miles of road running 
to West Branch for the pur- 
pose of getting logs to market 
which are not close enough to 
that stream to be hauled in by 
team without being done at too 
great an expense. 

* 8 ® 


The mills in the vicinity of 
Oldtown, Maine, have nearly 
all shut down, the most of 
them for want of logs. There 
are quite a lot of orders on 
hand, which they will not be 
able to fill until spring. A 
large number of men and teams 
have gone to the woods, and 
more are going. Wages are very 
low, ranging from $10 to $20 
per month for common laborers. 
Teamsters, cooks and head men 
get from $26 to $30. There 
will probably be double the 
quantity of logs cut on the 
Penobscot and tributaries this 
coming season that there was 
last, and in the opinion of many 
lumbermen the increase will be 
more than that. 
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Southern Pine Selling Well Abroad and in South 


Southern pine mills reported a fine volume of business 
during the week ended Nov. 18, while production had slowed 
down a little. Northern and eastern markets are rather quiet, 
and most shippers complain of small volume. Exporting 
mills have had a good call for timbers and other items. Tim- 
bers are active in the domestic market also. Southern yards 
are rather good buyers, and have been taking considerable 
quantities of lower grades of such workings as flooring. While 
stocks showed some increase during October, order files have 
been filling out. Stocks of retail yards are being allowed to 
run down over inventories, and some of the manufacturers 
are reluctant to sell until buying for the new season has firmed 
up quotations. 


Cypress Yard Items Slow But Industrials Sell Well 


Cypress trade is quiet. There is not much consumption in 
Florida, though reports indicate that business is showing con- 
siderable recovery, and that it will be stimulated by a large 
tourist movement this winter. There is some buying in the 
South, but it is hardly up to expectations. In the northern and 
eastern markets, retailers are mostly holding off until after 
their inventories are out of the way. Cypress appears to be 
having a hard fight to regain the position in eastern markets 


that it held prior to the Florida boom, but campaigns have been - 


planned that should show good results as yards begin to round 
out their stocks for the new season’s business. 
items have been in good request, and prospects here are favor- 
able. Prices are said to have a firm undertone. Mills are re- 
ported to be fairly active, though their stocks are large. 


Eastern and Foreign Demand for Redwood Is Good 


Demand for redwood has been well sustained, some large 
eastern and foreign orders having been booked recently. An- 
other large shipment of railroad material has gone to Mexico, 
and there are good prospects in the Australian and Oriental 
markets. Demand within California is somewhat less active. 
Until quite recently the northern part of the State had been an 
active buyer, but there has been a slowing down, and southern 
California demand is disappointing. Unfilled orders are a good 
deal below normal, partly because prompt shipment is usually 
required. The output is slightly below normal, and it is un- 
derstood that early curtailment is likely. To date this year, 
bookings have exceeded the cut by thirteen percent, and ship- 
ments have exceeded it by ten percent, so a few items are scarce. 


West Coast Mills Hope for Firming Up of Prices 


The outlook for West. Coast woods is quite uncertain. 
Prices have been sagging steadily, but appear to have reached 
rock-bottom, for there is talk of a general and extensive shut- 
down over the year-end. In the last week or so, the railroads 
have come in for large quantities at low figures, and their or- 
ders have steadied the market somewhat. Open weather in 
consuming territory would keep some mills from closing, as 
stocks are too low to permit them to supply a normal winter 
trade for many weeks. And if retailers ‘decided to come in for 
new season’s stocks at present figures, that would be another 
influence in the same direction. But while mills are eager for 
business, forward bookings at present quotations are far from 
attractive to them, and their chief reason for wishing to con- 
tinue to operate is their hope of a firming up of the list. 


Northern Pine Uppers Active; Hemlock Moving Well 


Business in northern pine has slowed down during the last 
few weeks. Yard buying in the Northwest is a good deal hin- 
dered by colder weather, but farmers there are in better finan- 


Lumber Statistics Appear on Pages 46 and 47 


Industrial ° 


; Market Prices and Reports on Pages 78 to 84 


















































cial shape than for a long while, so that retailers are expecting 
a good spring demand, and will probably begin to place stock 
orders soon after the turn of the year. Trade in eastern terri- 
tory is also dull, but higher grades for pattern making have 
been selling more freely since the price reductions were put 
into effect. Output is showing its seasonal decline, but the 
manufacturers are optimistic as to the new season’s trade and 
are preparing for active woods operations. 

Northern hemlock demand is good for this season. The 
mills have been shipping heavily and are getting their order 
files cleaned up. Mill stocks, already small, are being further 
reduced, as output is now quite low. Prices remain firm at $4 
off the Broughton list. 


Northern Hardwoods Are Moving in Fair Volume 


Trade in northern hardwoods continues rather good for so 
late in the season. Shipments from the North are quite heavy, 
and have exceeded new business for the year to date. Unfilled 
order files must therefore be rather light, but there has been no 
disposition to force sales at the expense of prices, according to 
most reports. Building trades demand is seasonably slower. 
The interior trim plants have been buying fair amounts, espe- 
cially of birch. Flooring factories reported Nov. 1 stocks 7.9 
percent larger, and unfilled orders 26.3 percent lower, than on 
the same date last year. While October flooring production 
was rather active, the plants are not now taking much rough 
stock. Furniture makers are buying some material, but the 
bulk of their buying will probably be postponed until after the 
midwinter shows. Automobile takings are small, but factory 
stocks are light, and larger purchases are likely after Jan. 1. 


Southern Hardwood Mills Have Begun to Curtail 


Recent reports say that southern hardwood mills have begun 
to curtail production, a few having closed already, while oth- 
ers plan to prolong the shutdown over Thanksgiving Day, and 
some propose an extensive shutdown over the year-end. Mill 
stocks are not excessive, though they have been increasing 
steadily for practically the last six months, as the average un- 
sold on Nov. 1 was lower than on either Jan. 1 or Feb. 1 of 
this year. While those of gum had increased, there was a con- 
siderable decrease in oak and poplar. The most encouraging 
fact about the market is that consumers appear to have been 
holding stocks down to the lowest possible level, despite offers 
of attractive price concessions, and may be expected in the 
market for larger amounts soon after stocktaking. Furniture 
plants and exporters are the best buyers of higher grades, 
though trim makers are fairly active, and box material is 
moving well. Flooring and automotive plants are taking little. 


Carolina and Georgia Shortleaf Continue Slow 


Demand for North Carolina pine continues slow. Most of 
the mills refrain from any efforts to force sales, as they have 
found that the buyers are unwilling to add to their stocks until 
after the beginning of the year. A number of smaller plants, 
however, have offered concessions to induce the retailers to 
buy at once. Dimension and boards have been quiet. There 
has been a somewhat better call for finished items, and supply 
of these has been curtailed by bad weather. Some box makers 
hope for lower prices and are not taking more than they must 
have, though a few in the East have bought cargoes at a low 
delivered price, that could not be met by rail-shipping mills. 

The movement of Georgia roofers has not gained. The 
larger mills have curtailed their production, but some of the 
smaller plants are still active, though winter rains will prob- 
ably reduce their output soon. Prices of the 6-inch range from 
$17.50 up. Manufacturers expect there will be a stocking-up 
demand after the year-end. 
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Red Cedar Shingles Score a Big Triumph 


W est Coast Product, Twice-Stained, Selected for Re-siding 104 Houses—Largest 
Rehabilitation Project of the Kind Ever Consummated 


De Pues, Itt., Nov. 21.—The re-siding of 104 
houses with stained red cedar shingles, which 
job of rehabilitation has just been completed 
at this point, is believed to involve the largest 
quantity of stained shingles ever used in a 
single project. That, in itself, is a news story 
of sufficient importance to cause rejoicing on 
the part of all friends of wood, as red cedar 
shingles were decided upon after the most ex- 
acting tests and comparisons of the relative 
economy of shingles, cement stucco and other 
materials. 

The 104 houses are owned by the Mineral 
Point Zinc Co., being occupied by employees of 


gles being the product of the Bloedel Dono- 
van Lumber Mills, while the staining was done 
by the Starks Manufacturing Co. The Bloedel 
Donovan Lumber Mills, with head offices in 
the Henry Building, Seattle, Wash., and mills 
at Bellingham, Skykomish and Blanchard, 
Wash., have produced the Diamond B brand 
of red cedar shingles for the last twenty years. 
The shingles were twice-stained by the Starks 
Manufacturing Co., which has its head offices 
in the White Building, Seattle, Wash., and its 
staining plant in the same city. The Starks 
company, which has been engaged in the stain- 
ing business for the last fourteen years, does 








Some of the shingle re-sided houses of the Mineral Point Zinc Co., DePue, IIl. 


its branch plant here. This company is a sub- 
sidiary of the New Jersey Zinc Co., reputed to 
be the largest producer of zinc and its by- 
products in the world. Beside the plants of 
the subsidiary company at Mineral Point, Wis., 
and De Pue, IIl., the New Jersey Zinc Co. has 
plants at Palmerton, Pa., Clintonville, Ohio, 
and several other points in the United States. 

The company’s houses at Palmerton were 
sided with unstained red cedar shingles four- 
teen years ago. The cost of upkeep has been 
nominal and the houses are today in fine shape. 
It was, in fact, the satisfactory service that red 
cedar shingles have given there that led the 
Mineral Point Zinc Co., when it decided to re- 
side the company houses at De Pue, to look 
with favor on stained red cedar shingles, and 
to select a color that would withstand the ele- 
ments and give the best wearing service over 
the greatest number of years without having 
to incur the expense of painting. 

As a test, sample houses were re-sided with 
cement stucco and with bungalow brown 
stained red cedar shingles. The exact cost of 
each method was figured and the matter of 
future upkeep and repairs considered, with the 
result that stained red cedar shingles were se- 
lected for the re-siding of the entire 104 houses, 
as the most durable and satisfactory siding 
that could be used. The other materials con- 
sidered included stucco, %-inch bevel wood 
siding, and composition shingles. The points 
taken into consideration in making the choice, 
besides economy of upkeep, were those of at- 
tractive appearance and comfort, especially 
warmth in winter. 

The shingles used for this big job of re-sid- 
ing were the Diamond B brand of XXXXX 
clear, vertical grain 5/2, 16-inch red cedar shin- 
gles, twice-stained bungalow brown, the shin- 


all of the staining in transit for the Bloedel 
Donovan Lumber Mills. 

The staining process employed by the Starks 
company consists of a soaking treatment in vats 
of stain, scientifically timed to give maximum 
penetration, after which the shingles are drawn 
out of the stain and given a centrifugal whirl- 
ing to insure uniformity of coverage and to 
throw off any surplus stain that might other- 
wise dry on the surface and produce an un- 


into proper shape and to test the band sticks 
and band irons’ against possible breakage in 
shipping. The red cedar shingles come to the 
staining plant directly from the shingle mills 
while they are dry, clean and receptive to the 
maximum amount of stain. The Starks com- 
pany does not manufacture nor deal in shin- 
gles, but confines itself to doing staining for 
a large number of leading manufacturers and 
distributers of red cedar shingles. 


The Bloedel Donovan Lumber Mills is au- 
thority for the statement that this order, 
amounting to five carloads, or 1,047 squares, 
of shingles is the largest single order for 
stained red cedar shingles ever placed on the 
West Coast. Moreover, the W. H. Maze Co., 
Peru, ‘Ill., manufacturer of “Zinclad” nails, 
which concern furnished all the nails for this 
job, states that it was the largest single order 
of this nature that it had ever filled. Upward 
of 2% tons of zinc-coated nails, 134-inches 
long were supplied for this job by the W. H. 
Maze Co., manufacturer of the well known 
“Zinclad” cut and wire nails, solid zinc nails, 
and the world’s largest maker of points. 


The contract for re-siding these houses was 
let through George M. Bryant, local lumber 
dealer at De Pue, to the Boher-Dunlevy Con- 
struction Co., of Abingdon, Ill, one of the 
large concerns in the construction field which 
has done a good deal of building for the Min- 
eral Point Zinc Co. at De Pue. The Boher- 
Dunlevy company states that this was the larg- 
est contract for shingle re-siding that it had 
ever handled. The Mineral Point Zinc Co. has 
expressed its entire satisfaction both with the 
materials used and the way the work was done. 

The credit for this big sale of red cedar 
shingles belongs to B. M. Gibbs & Bro., whole- 
sale lumber dealers, Princeton, Ill., who for 
the last twenty years have represented the 
Bloedel Donovan Lumber Mills as exclusive 
representatives in northern Illinois for the sale 
of that company’s products, including fir, 
spruce, hemlock and red cedar shingles and 
bevel siding. Credit also is due to the Gibbs 
firm for stipulating that “Zinclad” nails be 
used exclusively on the job, thereby insuring 
permanence and satisfaction, as the combina- 
tion of high-grade shingles, first-class staining, 











A row of company houses after re-siding with stained red cedar shingles 


even effect. After the first staining the shin- 
gles are put aside for a definite length of time 
in order to allow the wood to absorb the stain, 
after which they are brought back to the stain- 
ing machine and given a complete second treat- 
ment, to insure absolute coverage of every 
shingle and uniformity of color. Each bundle 
is then re-pressed in order to bring it back 


and the right kind of nails is one that can not 
be beaten. 

Being asked by the AMERICAN LUMBERMAN 
for a statement regarding the significance of 
this record-making job of rehabilitation by 
the use of stained red cedar shingles, B. M. 
Gibbs, head of the firm, said: 

“This not only was a really big job all the 
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way through for all concerned, but a great 
boost for stained shingles, both for the manu- 
facturing and the staining ends of the indus- 
try. It should mean a big impetus to the stained 
red cedar shingle business over the country. 
There is money .in stained red cedar shingles 


for the dealer who has not yet woke up to the 
desirability of handling and pushing them, as 
well as for the builder, in the construction of 
homes with stained shingles for side walls and 
roofs. For these purposes red cedar shingles 
are not excelled in point of economy by any 
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Aid in Wood Utilization Campaign 
[Special telegram to AMERICAN LUMBERMAN] 
WasuinctTon, D. C., Nov. 23.—The War De- 
partment, desiring to aid in the campaign for 
proper utilization of the timber resources of the 
country, has called for bids for box and cra- 
ting lumber, including a large percentage of 
short lengths from 4 feet up. Axel H. Ox- 
holm, director of the National Committee on 
Wood Utilization, considers this the most sig- 
nificant development of the work of the com- 
mittee. It follows suggestions made by the 
committee and the National Lumber Manufac- 
turers’ Association concerning changes in lum- 
ber specifications to conform with good wood 

using practice. : 
In addition to a change from long to short 


lengths, the War Department also has included ° 


a wide range of species instead of confining its 
purchase to one or two kinds of lumber. This 
new policy means that manufacturers in every 
State will have an opportunity to quote on 
these requirements. 

War Department officials are confident that 
this change in specifications will mean a sub- 
stantial saving in the cost of these materials, 
and at the same time industry will benefit by 
finding an actual outlet for dimensions for 
which there previously has been a poor market, 
due to consumer prejudices. The case in ques- 
tion will be considered as a test case and its 
success depends on the future policy of this 
purchasing of short lengths. It is gratifying, 
according to Mr. Oxholm, that a Government 
department should take the lead in this intelli- 
gent use of forest products and it is expected 
that the effect will be far reaching, not only 
among other Government departments, but 
among public consumers. 


House Action on Corporation Tax 
[Special telegram to AMERICAN LuMBERMAN] 

Wasuincton, D. C., Nov. 22.—By a vote of 
22 to 1, the House ways and means committee 
today reduced the corporation income tax rate 
from 13% percent to 11% percent, carrying 
with it an estimated loss in Federal revenue 
of $166,000,000 annually. 

Representative Garner, of Texas, ranking 
Democratic member, sought to have a_ cut 
made to 11 percent, but was out-voted. Rep- 
resentative Collier, of Mississippi, moved to cut 
this tax to 10 percent, but received the support 
of only two other members of the committee. 

Frank G. Wisner, chairman of the advisory 


other material and it has been demonstrated 
beyond any. question that wood shingles are 
one of the most effective insulators against 
heat and cdld, which means comfort to the 
occupants, as well as economy in heating. We 
are very enthusiastic over this job.” 








tax committee of the National Lumber Manu- 


facturers’ Association, spokesman for the 
Chamber of Commerce of the United States 
and other business organizations, strongly 
urged a cut to 10 percent as a matter of simple 
justice to the corporations of the country, 
whose taxes had been increased while those in 
all other classes were being reduced. This fight 
will be continued when the bill reaches the 
House of Representatives and carried to the 
Senate and the committee of conferees between 
the two houses, if necessary. It is believed 





_ Wire reports from the principal 
mills for the week ended Nov. 19, as 
compiled by the National Lumber 
Manufacturers’ Association, and wire 
report from the North Carolina Pine 
Association have not been received in 
time for this issue, which on account 
of the Thanksgiving holiday goes to 
press a day earlier. 











that Chairman Green, of the ways and means 
committee, will be able to put the new tax bill 
through the House without material change. 

Other cuts adopted by the committee today 
bring the estimate of the total reduction to be 
carried in the committee bill up to $235,820,000, 
or not greatly in excess of the $225,000,000 out- 
side limit suggested by Secretary Mellon. 
However, the Treasury experts estimate that 
the loss in revenue for every 1 percent cut 
from the corporation tax will be approximately 
$90,000,000, while the committee members think 
$83,000,000 the correct figure. If the Treasury 
experts are right, the total cut adopted today 
would be $249,820,000. The Treasury Depart- 
ment recommended a cut in the corporation tax 
rate to 12 percent. 


To Close Mills for Six Months 


CuTHpert, Ga., Nov. 21.—Announcement is 
made by C. B. King, manager of the King 
Lumber Co., this city, that “on account of the 
market on lumber being so stagnant and the 
prices offered being below cost of production, 
the King Lumber Co. has ordered all of its 
sawmills at Lumpkin, Smithville and Cuthbert, 
Ga., to be closed down for a period of six 
months beginning Dec. 25, 1927.” 











Hardwood Institute Report 
[Special telegram to AMERICAN LUMBERMAN] 


Mempuis, TENN., Nov. 23.—The Hardwood 
Manufacturers’ Institute preliminary report for 
the week ended Nov. 19, covers operations of 
112 units. Each unit represents a normal daily 
capacity of 28,000 feet, so that total normal 
production of these units during the six days 
of the week is 18,816,000 feet. Their actual 
output was 16,097,000 feet; shipments, 11,483,- 
000 feet, and orders booked, 15,962,000 feet. 
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| Week’s Revenue Freight Loadings 


Wasuincton, D. C.,, Nov. 23.—Revenue 
freight loadings for the week ended Nov. 12 
totaled 974,862 cars, distributed as follows: 
Forest products, 62,665 cars; grain, 45,005 cars; 
live stock, 36,316. cars; coal, 171,560 cars; coke, 
8,900 cars; ore, 18,598 cars; merchandise, 258,- 
907 cars; miscellaneous, 372,911 cars. 


Railroads in West Coast Market 


SEATTLE, Wasu., Nov. 19.—A volume of 
railroad and car material inquiry estimated at 
between 15,000,000 and 20,000,000 feet has been 
centering the attention of the fir mills during 
the last few days. Some of the business has 
been placed at exceptionally low figures. It is 
understood that Norfolk & Southern require- 
ments have been taken on by Henry D. Davis 
& Co., of Portland. Other eastern roads seek- 
ing to place business with the fir mills are 
Chesapeake & Ohio, New York Central, and 
Pennsylvania. The Western Pacific has a re- 
habilitation program aggregating $20,000,000, 
and it is understood will invite bids from the 
fir mills on a considerable volume of business. 


Pine Salesmen’s Meetings Scheduled 


New Orzeans, La., Nov. 21.—Ten meetings 
of southern pine salesmen in various sections 
are scheduled for the next three weeks, accord- 
ing to J. F. Carter, field representative of the 
Southern Pine Association, who reports that 
those schedules will complete the third series 
carried on during the year. Meetings sched- 
uled are as follows: Memphis, Nov. 28; 
Cleveland, Nov. 30; Pittsburgh, Dec. 2; Buf- 
falo, Dec. 6; Boston, Dec. 9; New York, 
Dec. 12; Philadelphia, Dec. 13; Cincinnati. 
Dec. 15; Birmingham, Dec. 16, and New Or- 
leans shortly thereafter. 
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Crawiordsville (Ind.) Dealers Friendly Competitors 


Each Goes Own Way in Extending Service—One Concern Has Room for 


- Contractors; Another Furnishes Ice Water to Fair Visitors 


Ralph J. Winters, treasurer and manager 
of the Montgomery County Lumber Co., 
Crawfordsville, Ind., mentioned his con- 
tractor room as being one of the useful 
pieces of sales and administrative equip- 
ment of his office. 

“As a matter of fact,” he said, “it has 
become so useful and so much used that 
I’ve added a second room. The first one 
was just a rear office that we didn’t much 
use. It was reached by coming through 
my own private office. That got to be trou- 
blesome after awhile, for contractors were 
coming and going when I had customers 
in my office, closing sales. So we fixed up 
a separate entrance. A contractor can take 
a customer there and complete a sale. He 
can go in alone, turn the key and figure his 
estimates in complete privacy. 


fices. They don’t like to take customers to 
their own homes, nor do they like to go to 
the customers’ homes. So these rooms of 
ours serve a definitely useful purpose. Our 
contractors like to work here, because as 
they go over their figures they can get prices 
from us without delay and without guess- 
ing. So these rooms serve to relieve us of 


the expense of an architectural department~ 


and gain the good will of the men who 
work with us in an informal partnership. 


Attention to Farm Efficiency 


“There has been a good town trade this 
year, but the country trade has been slack. 
I don’t think there’s any doubt but that 
farmers have not been getting an even 
break these last few years. Of course a 


may not help farmers along. But political 
ballyhoo doesn’t get as far with country 
people as it did; at least it doesn’t choke 
off these other things the way it used to. 
“We think we have a fine town in which 
to live. It is an attractive residence point. 
It’s just the sort of town that would be 
chosen by families of wealth as a place of 
residence if it were a little closer to big 
cities, so that a business man could make 
the trip back and forth daily to his office. 
Wabash College helps establish the char- 
acter of Crawfordsville. It’s a boys’ col- 
lege and has a splendid reputation. If you 
drive around the streets you’ll see a great 
many handsome and comfortable homes.” . 
When this department presented an 
AMERICAN LUMBERMAN card to Edgar B. 
Moore, of Joseph Binford & 





And, as I mentioned, so much 
use was made of it that we’ve 
recently fixed up a second room. 

“You notice that the furnish- 
ings are adequate but not elab- 
orate. It’s a place where a man 
and his wife can come with 
their contractor and not feel 
that they’re in a stable. But 
we've stayed away from making 
them display rooms or models 
of modern decoration; for our 
contractors would be embar- 
rassed in such a setting. They can 
smoke their pipes, put their feet 
on the table and spit out of the 





Son, Mr. Moore at once men- 
tioned the fact that he borrows 
a good many of the observations 
from the Lumberman Poet’s 
gleanings that appear under the 
heading, “We See b’ the Pa- 
pers,” for use in his advertis- 
ing. Mr. Moore conducts his 
own “newspaper” of the sort 
mentioned several times in this 
little circuit of Indiana and Illi- 
nois. He has a regular space in 
the local papers; possibly eight 
inches square or thereabouts, 
and in this space he mingles 
building news notes, advertis- 





window if they find that helps 
in concentrating on their fig- 
ures. There’s a big table where 
blueprints can be spread out 
flat and a desk where figuring can be done. 
“We find that this sort of a place makes 
for good will, and it also saves us some 
trouble and work. Some dealer might con- 
sider us a little old fashioned, or rather 
he might consider our customers old fash- 
ioned. So far there has been little local 
indication of a desire for elaborate service, 
such as special architectural plans. Of 
course stock plans are always available. If 
a yard adds an architectural department 
that is really what its name implies, it in- 
volves a considerable increase of overhead; 
for a man capable of doing creative house 
design can’t be hired under $2,400 a year, 
and I doubt if a really capable architect 
could be hired for that sum. There’s lit- 
tle point to such a department unless it’s 
a bang-up affair, and sales would have to 
be increased very materially to justify the 
expenditure. So we depend upon our con- 
tractors to care for most of this work, and 
our customers are accustomed to that ar- 
rangement and seem satisfied with it. 
“Big contractors have offices of their own; 
but the smaller fellows who handle a con- 
siderable total of business don’t have of- 


The Montgomery County Lumber Co. at Crawfordsville, Ind., has 
found that the room maintained for its contractor friends is one of 
the useful pieces of sales and administrative equipment of its office 


number of people can argue plausibly to the 
contrary. They mention the fact that farm- 
ers don’t always spend their money wisely, 
have been known to invest what surplus 
funds they accumulate in wildcat stocks and 
the like. But a person can’t honestly com- 
pare farm income with industrial wages 
and still believe that farmers have a fair 
return for their labor and investment. We 
can see the operation of this state of affairs 
in a practical way; for many of our farm 
customers who are shrewd and thrifty and 
who have sound ideas about the usefulness 
of buildings as practical parts of farm 
equipment have been unable to find the 
money even for these productive invest- 
ments. They used to do it. Now it takes 
so much of their income to keep up even 
a restricted scale of living that there is 
little left over for expansion. I don’t worry 
over this so very much, for I’m sure a prac- 
tical way out will be found. There’s a lot 
of intelligent thinking being done by farm- 
ers and farm leaders along lines of farm 
efficiency. There’ll be plenty of alleged 
thinking that will center around political 
considerations, and those things may or 


ing paragraphs and bits of hu- 
mor. The latter, he says, are 
pretty hard to discover and 
still harder to invent. So he is 
glad to have the cleverness of the Lumber- 
man Poet to supplement his own efforts. 

Several people have asked this depart- 
ment if it is all right to use material ap- 
pearing in the AmericAN LUMBERMAN in 
this way. They remember the copyright 
laws and the jealousy with which some pub- 
lications guard their stuff. It may be said 
that the AMERICAN LUMBERMAN is willing 
and happy to have its subscribers use with 
proper credit anything in the paper for ad- 
vertising or any other legitimate promotion 
of their business. It’s one of the services 
the publisher has in mind. He feels that 
it is a way in which he can help his friends. 
He does insist upon copyright rights. 


Creating Good Will for Binford 


This Binford concern, too, does a num- 
ber of things in an advertising way for 
the creation of good will. For instance, it 
has made a practice for many years to sup- 
ply free ice water to the visitors at thé 
local fair. Getting dependable drinking 
water on fair grounds is sometimes hard to 
do, and, especially if the weather is warm, 
it is something needed for the comfort of 
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the fair crowd. So this company began 
years ago supplying this water. For a 
time it erected a stand; but after a time it 
puilt a permanent building. There is a 
long row of bubblers, and in addition there 
are faucets where jugs and pitchers may be 
filled. Mr. Moore said that on hot days the 
crowd was so thick it could hardly be stirred 
with a stick. 

“T don’t know just exactly how many 
sales this has made for us,” he said, “but 
we count on it to create good will. We do 
display various things in the building, and 
we give away advertising booklets. I think 
it has been of some direct value, and I’m 
sure it has helped create good will. 

“I think a window display is as useful for 
advertising purposes as is a newspaper dis- 
play. We take much care in keeping our 
windows attractive; and, like newspaper 
display copy, if the windows are to be ef- 
fective the contents must be changed fre- 
quently and kept seasonal and up to date.” 

The Binford yard had just gotten a fresh 
coat of paint, and some changes had been 
made to add to the attractiveness of the 
place. 

Frank P. McNutt, of Smith & Duckworth, 
spoke of the fine quality of the farming 
country around Crawfordsville and of the 
capable leadership the farmers have in the 
business of scientific agriculture. He men: 
tioned a number of men who are operating 
their farms on this basis and who keep ex- 
act cost studies for the purpose of finding 
out for themselves and their neighbors 
what lines are most profitable and how to 
produce these things economically. 


Cash Sales to Country People 


“Farm trade has not been large these last 
“Farmers 
here are very conscientious, and they will 
not usually build unless they can pay cash. 
We make a good many cash sales to country 
people, but there are not so many large 
jobs on the way; such, for instance, as 
houses or large barns. Some time ago, last 
year or the year before, I made a personal 
check-up of our accounts to get a first-hand 
idea of the way sales were running. First 
I found there was not a single estimate 
in the estimate book. Like every other 
dealer, we keep these estimates. un- 
til the job is sold, either by us or by a com- 
petitor, or until the prospect withdraws 
from the market. It used to be common to 
have perhaps several dozen of these in the 
book at once. But, as I said, there wasn’t 
a single estimate there. Then I ran hur- 
riedly through the charge accounts and 
found very little charged to farmers. I 
began to think something had gone wrong. 
Then I went out into the yard and found 
a farmer loading posts. He was a man I 
knew well, and I happened to mention that 
posts had advanced in price over what they 
had been years back. He replied that that 
fact didn’t seem to worry him. That morn- 
ing he had brought two hogs to town and 
had received more than $100 for them. In 
the old days when posts had cost half as 
much, hogs had brought much less than 
half their current price. He pulled a hand- 
ful of money from his pocket and paid for 
the posts. This gave me an idea, and a 
hasty glance over the sales record showed 
me that sales were more than holding even 
with our general average. Instead of hav- 
ing charge accounts we had the money in 
the bank. Naturally I hope that farming 
reaches the condition where we'll sell more 
barns and country houses; but in the mean- 


time we are making some satisfactory cash 
sales to country people.” 


Many Fine Homes Near City 


Mr. McNutt, like the other Crawfords- 
ville dealers, is proud of his town: At his 
suggestion we drove out to the country 
club, about four miles out of town. Craw- 
fordsville was formerly the home of Gen- 
eral Lew Wallace, distinguished soldier and 
diplomat and novelist. Probably every 
reader of these lines has read Ben Hur or 
has seen it in motion pictures. The coun- 
try club is located on what used to be the 
general’s country place. He had a small 
house there, which has been remodeled and 
added to and is now the club house. The 
general was fond of fish as pets, if you can 
apply that name to a fish. This country is 
rich in springs, and the general had had 
large pools constructed for his finny friends. 
It is a lovely place and makes an ideal 
setting for a country club. <A _ wealthy 
Crawfordsville man has a country place 
just beside the club; an estate that has a 
wonderful wealth of flowers. This man has 
a deer park and keeps an amazing collec- 
tion of birds; peacocks and cranes and 





x 








Smith & Duckworth keep an estimate book, 
and a recent check-up revealed no estimates on 
hand but that farmers were paying cash for 
material wanted. Frank P. McNutt, one of 
the partners in the firm, is shown at the local 
country club in the accompanying illustration 


wild geese and ducks. In fact there are 
many extraordinary country places near 
the city. 

Returning to Crawfordsville, we stopped 
to see the general’s study; a building set in 
extensive grounds and built at his direc- 
tion as a literary workshop and now open 
to the public as a sort of museum. It con- 


' tains many of his possessions, gathered in 


his long career as a soldier and diplomat. 
This department has visited the old Spanish 
palace at Santa Fe, a building occupied for 
a time following the Mexican War by Fed- 
eral territorial governors. General Wallace 
was one of these governors, and this one- 
story palace contains a number of his pos- 
sessions. He wrote part of Ben Hur there. 
The study contains some of the things he 
brought back with him from the South- 
west. He was also ambassador to Turkey, 
and some of the Sultan’s gifts are now dis- 
played in the study. The general was also 


an artist and musician. His uniforms and 
weapons, some of the manuscripts of his 
books, the equipment of his grandsons who 
served in the World War and many other 
articles are on display. A hurried visit 
would hardly reveal all of interest to be 
seen there. The general was probably Craw- 
fordsville’s most distinguished citizen, and 
the generosity of his heirs in making these 
beautiful grounds virtually a public park 
is a kindly tribute to his memory as well 
as an appreciated service to the city. 

Mr. McNutt confessed that while he be- 
longed to the country club and valued his 
membership because he liked to go out to 
the grounds, he does not play golf. He 
said with a smile that Harry W. Duck- 
worth played the golf for the firm. Mr. 


McNutt likes to tour by auto; so the part- 


ners go their own ways in the matter of 
recreation, to their mutual satisfaction. 


Cheap Construction Harmful 


Mr. McNutt stated that there was kindly 
feeling among the three yards of Crawfords- 
ville and that each one goes its own way 
in extending service, certain that the com- 
petitors will not employ unfair means to get 
customers. However, there are a few ele- 
ments in the local situation that are not 
so good. For instance, a big promotion and 
construction concern has edged in a little, 
building strings of houses of none too good 
construction. All the material for this con- 
struction is shipped in. The loss of these 
sales is something, but the bringing in of 
poor construction is perhaps worse. Once 
the possibility of cheap construction is 
demonstrated, there are people whose knowl- 
edge of such things goes little beyond price 
will be tempted to demand that kind of 
building. In the long run this is no kind- 
ness to the owners; for the final cost of 
such buildings, measured in years of use- 
fulness, is excessive. Then, too, one of the 


-big mail-order corporations is making stren- 


uous efforts to break into the local field. 
We have found a number of evidences on 
this little trip that our catalog friends 
have tightened their belts for a renewed on- 
slaught upon the buying public. They have 
fixed up a new bag of sales tricks. While 
a person can admire their persistence and 
the cleverness with which they try to turn 
even their limitations to account, he can 
hardly be happy over the prospect of hav- 
ing the old struggle over again. 





Business Men See Door Made 


Lorain, Onto, Nov. 21.—‘From the forests 
of California to the door of a modern home” 
aptly describes the tour of more than one hun- 
dred members of the Central Business Men’s 
association through the plant of the Wood 
Lumber & Manufacturing Co. recently. 

The master of ceremonies on the tour of the 
mill was William Hakes, who has reached 74 
summers, 42 of which he has spent as an ex- 
pert door and sash man. Working with a 
sprightliness that youth might well envy, he 
performed the transformation of wood into a 
door in an incredibly short time. 

Opening his operations with a plea for plenty 
of room, Hakes went from planer to molder, 
and from molder to buzz saw, and on until the 
door stood ready for installation. Bobby Jones 
might have envied the gallery of one hundred 
business men who followed him from one side 
of the mill room to the other, awaiting each 
operation with wide-eyed interest. 

Coming last upon the program, the first 
chapter of the history of the door, motion pic- 
tures of the timber industry in California, were 
shown in one of the local movie houses. 
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Helping Goods to Sell Themselves 


[Continued from Front Page] 
side of the room are arranged displays of paint 
and hardware, while on the other side are wood 
columns, doors and other itéms that have con- 
siderable height. Down the center is a row 
of low, substantially built tables, of uniform 
height so that the view is not obstructed. 
These tables are arranged in three groups, four 
tables to each group, with a cross aisle between 
each two. These cross aisles purposely are a 
little wider than the long aisles on each side, 
which has the psychological effect of inducing 
the customer to drop into these inviting, wide 


cross aisles and to notice the articles that are 


on display on the tables. Reference to the 
photographs on front page will show the dis- 





der the article displayed. On these buttons ap- 
pears the number of the article, a key to its 
location in storage, and the price. Stock is 
carried back of the doors, on the shelves, and 
underneath the tables in the display room. 


The other photograph reproduced on the 
front cover is of special interest because of 
the display of doors of various types. Along 
the side wall is a rack in which are displayed 
16 doors, which are placed at an angle of 
ahout 45 degrees to the aisle, being held in 
place by grooves at the bottom and back side 
of the display rack. The doors are about six 
inches apart, and it is possible for the cus- 
tomer to see the whole door. Any door can 
be pulled out so as to give a better view. 





General view of plant of the Black River Lumber Co., Lorain, Ohio. In left foreground is the 

planing mill; in center, the main warehouse, showing entrance to the storeroom, which is next 

to the hanging electric sign at extreme right of the picture, while just beyond is a glimpse of 
the one-story lumber and building material storage shed 


play of lock sets in front of the paint shelves. 
Each of these sets is individually mounted on 
mahogany. Each lock is fitted with its key, so 
that the customer can work it just the same 
as though it were on his door. The price of 
each lock is shown on a card at the top of 
each mounting. Price cards on the paint 
shelves also will be noted. This system of 
pricing is carried throughout the entire mer- 
chandise display, and on each price card, and 
all other cards in the room describing mate- 
rials is the name of the Black River Lumber 
Co. This repetition of the name, the company 
feels, has merchandising value. 

One of the photographs appearing on the 
front cover was taken at the first cross aisle, 
and affords a close-up of the second group of 
tables. An interesting feature is the paint 
brush display table, seen in the foreground, 
which is divided into approximately fifty com- 
partments by using salvaged plate glass strips, 
with the edges ground. These strips are held 
in place by blocks of wood which serve as a 
false bottom to the table, raising the brushes 
up so that they invite the customer to pick 
them up and handle them. A little detail in 
this connection is that the handle of each brush 
is turned toward the customer. In fact, 
throughout the display every effort is made to 
have the customer inspect and handle the 
goods. Each compartment has a card holder 
which grips over the glass partition, and on 
this card is the price of the article. All de- 
scriptive matter on these cards is written. on 
the typewriter, but the price is written in free 
hand with a black grease pencil, making it 
bold and distinctive. 

In about the middle of the same picture will 
be noted a display of builders’ hardware on 
the doors of the cases. These displays are 
arranged in straight lines, made by thin wood 
strips placed across each panel. The back- 
ground of the panel is green felt, the wood 
strips are of the same shade of green, and 
small white topped buttons similar to thumb 
tacks are placed in the strip immediately un- 


Cards on the doors list the sizes carried in 
stock. 

On the table are displayed fourteen different 
kinds and patterns of lumber, two sizes of 
wood gutter, and a number of varieties of 
paint, while underneath the table are stored 
samples of various sizes of cupboard doors, 
from which stock customers desiring speedy 
service are supplied. - The immediate front of 
the table is devoted to small boxes of tacks, 
nails, corrugated fasteners, chalk etc. in com- 
partments divided by plate glass partitions. 
Each display has a box of tacks or nails open, 
so that the customer may see the article, and 
each compartment has a price card. On the 
back side of the table is a row of card hold- 
ers, each card containing a description of the 
lumber sample displayed in front of it. This 


table also contains a display of a number of 
varieties of paint. 

Another table carries a display showing a 
sample of each kind of molding and baluster 
in stock, with a small sticker on each piece 
These samples are about fif- 


giving the price. 


customer wishes only one or two rolls and 
wants to take the goods with him, they are 
taken from this table, and later replaced from 
stock. . Another feature of this group of 
tables is a display board of asbestos shingles. 

From the display room a door opens out 
into a receiving room about 20x20 feet, where 
all merchandise is received and unpacked ready 
to be placed in the storeroom, on the shelves, 
in the cases or under the tables, as the case 
may be. 

The Black River Lumber Co, is a member 
of the Peter Kuntz Co. Associate Lumbermen, 
and its officers are as follows: Peter Kuntz, 
Dayton, Ohio, president; Joseph Murphy, Ur- 
bana, Ohio, vice president; Martin Kuntz, 
Dayton, Ohio, secretary; J. Ivan Murphy, Lo- 
rain, Ohio, treasurer and general manager. 


Oppose Cement Buying by State 


MiLwauKkeE, Wis., Nov. 22.—Press notices 
appearing in the newspapers of Wisconsin 
stating that plans for joint purchases of cement 
through the agency of the State, by a large 
proportion of the counties, cities, villages and 
towns, in the hope of working out some plan 
whereby competition could be compelled in bid- 
ding have been announced by H. J. Kuelling, 
State highway engineer for Wisconsin, have 
caused retailers in Wisconsin very serious con- 
cern. If such a plan were put into effect it 
would take this cement business away from 
the retailers and practically all of the business 
would be placed through the State. 

An explanation of the Wisconsin laws in re- 
gard to the State having the power to purchase 
cement directly, has been sent out by the Wis- 
consin Retail Lumbermen’s association, under 
the signatures of James T. Drought, general 
counsel, and Don S. Montgomery, secretary. 

The dealers are advised to get very busy 
and keep busy with their county boards which 
are now in session, to explain the situation in 
detail to them and show them that there will 
not be the big saving claimed by purchasing 
through the State. 


(SREB LEZZLZL242 


“Rabbitry” Meant a Good Sale 


One of the good things about the retail 
lumber business is that a dealer never knows 
at what moment, or from what unexpected 
source, a nice order for material may come. 
For instance, the fact that boys have to eat, 
and also that they need to be kept occupied 
in order to keep them out of mischief, resulted 
in the construction of the building shown here- 
with, which is 75 feet long and 10 feet wide, 
requiring a respectable quantity of lumber. 
It is a rabbit house, situated at the orphanage 
maintained by the Croatian Society of America, 
near Park Ridge, Ill. Inside there are sixty 
cages, which are arranged in two rows, with 








Left—Nick, John, Peter and Frank, shown above, are the only boys in the orphanage at present. 


teen inches long, and are convenient for the 
customer to handle and examine. The table 
also carries a display of sash cord, which Mr. 
Murphy says has considerably increased the 
sale of that commodity. In the same group 
of tables is one carrying roll roofing. When a 


Right—The rabbit house which shelters the orphanage’s unfailing meat supply 


an aisle between, and in these cages are sixty 
rabbits. Each cage has a door leading to an 
outside wire run fenced with wire netting. 
The children require a lot of meat, and an 
occasional dinner of rabbit cuts down the meat 
bill and besides, is enjoyed as much as chicken 
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by the youngsters and the grown-ups in charge. 
The entire care of the little animals devolves 
on the boys, who thus are given definite duties 
and are trained in responsibility. Thus the 
combination of charitable institution, boys and 
rabbits resulted in a nice sale of lumber, which 
gives point to the saying that it pays the 
dealer to keep his eyes and ears open all the 
time, because he never knows in what unsus- 
pected quarter someone may be contemplating 
erecting a building of some sort, and often 
it is the “early bird” that sells the material. 


Manual on Construction Wood Uses 


Secretary of Commerce Hoover in his capac- 
ity as chairman of the National Committee on 
Wood Utilization, has appointed seven men 


These Collection “Prods” Bring 


The first dose administered to a sick account 
by a certain retail lumberman is to inject a 
series of statements, through the mails, at five- 
day intervals until five such epistles have been 
despatched, followed by three snappy letters 
designed to “kill or cure.” 

As this medicine is administered to the 
patient he begins to show signs of recovery, 
but if a relapse ensues the whole medicine chest 
is emptied. However, any one of the series 
can generally be counted on for results, and it 
is only when the lumber merchant gets down 
to the last letter of the series that he knows 
that he has a very sick patient on his hands. 

The object of the whole scheme is to wear 
down the debtor’s psychological resistance to 
the point where he throws up the sponge and 
digs up, or to where, when his temperature is 
taken, no doubt remains that further prodding 
is needed. 

This rapid-fire system doesn’t give the debtor 
much chance of saying “Oh, I forgot!” Re- 
peated mailings at regular 5-day intervals keep 
him from forgetting. He knows that he has 
to invent a brand-new excuse or “come across,” 
and so he generally comes across. He “feels in 
his bones” that if he doesn’t pay up almost any- 
thing may happen to him, and the system keeps 
him uneasy until he settles the account. 

The treatment is started just as soon as a 
“diagnosis” reveals that the debtor is running 
a temperature; in other words, that hé is not 
paying his account on the due date. This 
lumberman does not believe in letting months 
elapse before getting busy. He uses the medi- 
cine just as soon as the account begins to show 
the earmarks of falling behind or of drifting 
into the slacker column. 

The first statement is mailed out at the 
regular billing time, but an account that is 
running behind has rubber-stamped across the 
face of the statement: 





DO IT NOW! 














Five days later if the debtor hasn’t “done it,” 
a second statement is mailed, and pasted thereon 
is a little yellow sticker, printed in brown ink, 
reading : 
HIS Account Is Long Past 
HE Due Date—How About 
HAT Check Today? 


If the check doesn’t arrive in five days more, 
out goes another statement, with this printed 
memo “pinned” on the invoice: 


ADVISORY MEMO! 
Lest You Forget! 
Non-payment is no doubt an oversight. 


May we count on that check by return -mail. 


THANK YOU! 


This memo is printed in red ink on white 
stock, bordered with a heavy blue line. 


from among leading architects, engineers, build- 
ers and contractors to serve as a control com- 
mittee for the preparation of a manual on the 
economics of wood utilization in construction. 
They are: N. Max Dunning, architect, Chi- 
cago; Frank O. Dufour, civil engineer, Easton, 
Pa.; Theodore F. Laist, architect, Yellow 
Springs, Ohio; Ira W. McConnell, civil engi- 
neer, vice president Dwight P. Robinson Co., 
New York City; William Hale Ham, civil engi- 
neer and manager Bridgeport Housing Co., 
Bridgeport, Conn.; LeRoy E. Kern, architect, 
New York City, and William F. Chew, manag- 
ing director of the Builders Exchange, Balti- 
more, Md. 


Since active work on the economics of wood 
utilization was begun, the national committee 
has received many expressions from men pro- 


If the check does not come within the next 
five days, and nothing is heard from the de- 
linquent debtor, out goes statement No. 4, with 
this printed sticker attached, done in green ink: 


WE ARE CALLING 


Your Attention Again To The Fact 
That Your Account Is Long 
Past Due! 

Just call us back if you can’t pay now, 
and tell us why—we will make 
all reasonable allowances. 

Or just mail us a check, in whole or in 
part—but do it today! 


Don’t Wait Again Until Tomorrow! 


(Photo) 
(0}0Ud) 


On each side of this printed form is the pic- 
ture of a man facing to the right on the left 
hand side and talking into a telephone; and 
facing to the left on the right hand side, with 
receiver to his ear, as if two men were con- 
versing over the telephone. 

But if the debtor fails to “call back” or send 
a check, in five more days out goes reminder 
No. 5, which is a sticker showing one hand 
dropping coins into the palm of another hand, 
with the words printed in bold faced type: 


PLEASE! TODAY! 


(Picture) TOMORROW MAY BE 
TOO LATE! 


(Picture) 


This naturally starts the debtor to guessing 
what is coming next should he disregard this 
last and final token or summons to pay up. It 
is a “parting shot” of the statement method of 
collecting on the acount, designed to bring the 
debtor up with a jerk, dangling at the end of a 
rope of suppressed doubt and fear. 

Of course, any one of the series of “remind- 
ers,” may generally be counted on to bring 
home the bacon, as most of the delinquents 
simply need “prodding.” However, after the 
fifth statement is mailed out it becomes ap- 
parent that only hard-boiled eggs are left, and 
so now the process sets in for screwing out at 
least a part payment if not the total amount of 
the bill. And so now the letter series begins, 
collection letter No. 1 being sent out within 
five days, as follows: 


We Want a Check of Some Kind: 


Hither a real check, or a pencil check 
in one of the hollow squares. We would 
like to know where we stand, so just 
check up on your bank book today and 
drop us a real check into the mails to- 
morrow, or check the blocks below and 
drop this letter into the nearest mail box 
tonight—uging the enclosed stamped en- 
velope. 

O I am sending check herewith. 


() Here is a part of your bill to show that 
my heart is in the right place. 


O) ’u try to pay each month from now on 
> = same amount as the enclosed 
check. 


(] I think I can pay this on the.......... 
so I am enclosing a post-dated check. 


Here it is, all of it—shut up! 


fessionally engaged in building and construc- 
tion manifesting whole-hearted interest in the 
undertaking. It is expected that the. special 
committee appointed to direct the preparation 
of the manual will have the codperation of lead- 
ers in every line. 


The proposed book will contain adequate in- 
formation on various uses of wood in con- 
struction for the use of architects, engineers, 
builders and contractors, and will be prepared 
so that a person with a fair knowledge of con- 
struction not only will understand but will 
enjoy reading it. It is expected that the volume 
also will be used as-a basis for instruction in 
architectural and engineering class rooms and 
will help practicing engineers and architects 
and others to a wiser and more efficient use of 
lumber in building and construction. 


Back the Cash 


In continuation of the psychological warfare 
to wear down the debtor’s resistance, the second 


letter of the series is now used, which reads: 


CHECK—CHECK—CHECK 


We want your check—either an actual 
check out of your own check book, or a 
check below, so we will know what you 
intend doing about this long overdue ac- 


count: 

OC) I enclose my check for $........2.% on 
account. 

CO) I mailed you a check yesterday. 

CO) Can’t possibly make it today—will 


surely send a check to you on the 


er 


Oo I simply can’t pay this bill now (state 
why). 


Check these blocks, returning this let- 
ter in the enclosed envelope. This is 
positively the last call. 
Office Memo: 
Aocount NO... cccesece 
Amount Due $ 
Place in Suit not later than............ 


Naturally, by this time the creditor has ap- 
proached the deadline where not much more 
remains to be said, so by placing at the bottom 
of the letter the “office memo” with its thinly 
veiled threat, another bead of perspiration is 
wrung out of the debtor’s forehead. Either he 
is going to send this back checked as requested, 
or he is going to try to beat the creditor out of 
his money. So the dealer takes one final shot, 
with collection letter No. 3, before placing the 
account in suit or in the hands of a collection 
agency. This letter reads: 

They Say That Drowning Men Will 

Grasp at Straws! 

Since you have utterly disregarded all 
of my efforts to get this account settled 
amicably it looks like we will have to 
come to blows. But I am going to give 
you one more last and final opportunity 
to meet me half way in this matter, be- 
fore placing the account in suit and 
obtaining a judgment against you. 

I am going to give you until next Fri- 
day to answer my five statements of 
account and the three letters now sent 
you. If I don’t hear from you by that 
time the account will be taken to court 
the following day. It’s up to you now! 


By this time only a few very black sheep are 
left in the fold, and their wool is now clipped 
if there is any possible chance of getting the 
money. If the chance is remote the account is 
simply placed in the hands of a collection 
agency. If the debtor appears to be worth a 
court fee, now: or in the future, judgment is 
obtained. 

The advantage of this series of statements 
and letters is that a good-natured tone runs 
through them all. Unnecessary threats are 
avoided, and the money is obtained, where pos- 
sible to get it at all, without offending the well 
intentioned customer and losing his future 
business. 
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News and Business Ideas fer Retailers 


Retires From Active Business 
Horne_t, N. Y., Nov. 22.—Stephen Hol- 
lands, one of the most widely known retail 
lumber dealers in this part of the Empire 
State, has retired from the lumber business 
after fifty years of continuous work in Hor- 
nell, turning his interests in the firm of Ste- 
phen Hollands’ Sons over to his sons. Mr. 
Hollands is now serving his second term as 
mayor of Hornell. During his long career 
as an enterprising and successful business 
man and public-spirited citizen, Mayor Hol- 
lands has been honored by election and ap- 
pointment to many public offices and positions 
of trust. Outstanding in his career is his long 
service as a member of the local board of edu- 
cation. Mayor and Mrs. Hollands have a 
charming home at 85 Maple street, where they 
quite recently celebrated their golden wedding 
anniversary in the presence of a large gather- 
ing of relatives and friends. 


(wean aaeae 


Co!orado Yards Change Ownership 


BouLper, Coro., Nov. 21.—A deal estimated 
to run into six figures, which means the pass- 
ing of a pioneer Boulder lumber concern and 
which will involve three cities in Boulder 
county and indirectly affect six lumber com- 
panies, was consummated today. 

The McAllister Lumber & Supply Co.. 
which has been located in Boulder for the last 
thirty years, was sold to the Boise-Payette 
Lumber Co., of Boise, Idaho. The Lafayette 
(Colo.) yard of the Boulder firm has been sold 
to the Sterling Lumber & Investment Co., of 
Denver, a subsidiary of the McPhee & Mc- 
Ginnity Co., of the same city, and the Louis- 
ville (Colo.) yard has passed out of existence. 

J. S. Reed, Lafayette, former manager of the 
Grill yard there, will continue as manager of 
the new Lafayette Lumber Co., formed with 
the passing of the Grill and McAllister yards. 
The Sterling company purchased both these 
yards and formed the Lafayette Lumber Co. 
The Grill Lumber Co. will continue its Boulder 
yard as it sold only its Lafayette yard. It will 
also continue at Louisville. The McAllister 
company at Boulder will be operated in the 
future under the name of the Boise-Payette 
Lumber Co. ; 


The Boulder Lumber Co., incorporated as 


such on Aug. 1, of which the Sterling Lumber 
& Investment Co. owns the controlling inter- 
est, also continues in Boulder. F. J. Brady is 
manager of the Boulder company. W. G. 
Clements is manager of the Grill Lumber 
Co. at Boulder. 


Staging a Mimic Snowfall 

Dealers who want to stage a realistic 
snowfall in connection with their holiday 
window displays, or for some other occasion 
later in the winter, will be interested in 
knowing how to obtain this effect. It re- 
quires a little time and patience to achieve 
the desired result, but 
if the work is well 
done, it is worth it. 

The accompanying 
sketch affords a hint 
of how the effect of 
falling snowflakes may 
be obtained. Black 
cords are run ver- 
tically from the floor 
to the top of the dis- 
play space — a few 
inches apart —and to 
these strands are fast- 
ened bits of fluffy 
white cotton. If the 
cord is of rather rough 
woolly texture the cot- 
ton will adhere. Black 
wool yarn, stretched 
taut, may be. used. 
The back and_ side 
walls of the window 
display space must be 





until the entire space is equipped with the 
black strands and cotton snowflakes. 

Another and somewhat easier method that js 
soinetimes employed is to string the window 
space with black cords run horizontally, in- 
stead of vertically, the strands being placed 
a few inches apart, and then attach bits of 
cotton, or white tissue paper. 

iginidalnininiaties 

Advocates Bookkeeping Machine 

Bocota, N. J., Nov. 23.—One of the big, 
successful retail lumber and- fuel companies of 
this section is the Felter Coal & Lumber Co., 
this city. This concern is quick to adopt up- 








dead black, so that the 
black cords will not 
show against it. This 
black background can 
be obtained by using 
black building paper, or wallboard painted 
black. 

All fittings and accessories to the display 
should be put in place before the window space 
is “strung” for the snow effect. Starting at 
one side, the operator works toward the 
other side, completing the space that he can 
easily reach, then stepping back toward the 
other side and repeating the performance 





larger coal business.” 





This Week’s Timely Tip 


Gives Free Kindling Wood With 
Coal Orders 


“We are trying out the idea of giving 100 pounds of kindling 
wood free with every coal order. 
dealers in our town, as well as one other lumber dealer who handles 
coal, so that we have plenty of competition in getting orders, and I 
believe that this little added inducement of free kindling may prove 
the deciding factor with many buyers, and result in our doing a 


The above tip comes from a mid-West dealer whose yard equip- 
ment includes a cutoff saw, so he accumulates more or less scrap 
wood, which makes first-class kindling. 


Watch for Next Week’s 


There are several exclusive coal 


“Tip” 








A suggested window display with snowfall simulated by bits of cotton 
or white tissue attached to black strings. against a black background 


to-date methods, and accordingly it was no 
surprise to learn that its accounting is all done 
with a bookkeeping machine of standard make. 

“One of the advantages of this method,” said 
W. H. Meyers, of the Felter company, to the 
AMERICAN LUMBERMAN, “‘is that it has enabled 
us to get statements out promptly on the 
first of each month, and by relieving the book- 
keeper of much labor has given him spare time 
in which to handle other work. The use of 
stamped, window envelopes has also contrib- 
uted to the success of this method. Another 
advantage is that accounts are always uptodate 
and neatly typed.” 

Mr. Meyers expressed the opinion that in any 
yard doing a volume of $300,000 a year or over, 
a bookkeeping machine .an be made to pay 
for itself in a short tuue. “It is not necessary 
to change your present accounting methods 
when installing this time and money saving 
device,” said he. 

“The first step is to analyze the balance of 
each customer’s account, as to the age of the 
items which make up the balance. These items 
should then be posted to the customer’s card. 
After these balances have been set up, the 
charges are posted from the daily delivery 
tickets and the cash is posted from cash tickets 
prepared from the cash. book (one ticket for 
each item). Other credits and returns are 
handled from credit memos.” 

Mr. Meyers also kindly jotted down the fol- 
lowing list of equipment and materials needed 
for operating the machine system, the quanti- 
ties, however, being omitted because governed 
by the volume of the business: 

Bookkeeping machine, ledger cards, state- 


ment forms, trays for ledger cards, stands for 
trays (with casters), cash tickets, proof sheets 
(white for charges), proof sheets (pink for 
cash and trial balance), binder for proof sheets, 
transfer file, for filled ledger, cards, carbon 
rolls and ribbons. 
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One of the most in- 
teresting addresses at 
the meeting of the Na- 
tional Safety Council 
recently held in Chicago 
was on “The Develop- 
ment of the Circular 





S. HORACE DISSTON, 
Vice President, 


Henry Disston & Sons 
(Inc.), 


Philadelphia, Pa. 





Saw and Its Relation 
to Safety,” delivered 
by S. Horace Disston, 
vice president of the 
Henry Disston & Sons (Inc.), Philadelphia, 
Pa. With the aid of slides he spoke briefly 
and interestingly about ancient saws, America’s 
first sawmills, early’ and, modern types of cir- 
cular saws, what a-Saemaker considers when 
he builds a circular saw,’and what saw users 
should do to avoid accidents. 

Regarding the history of the saw, Mr. Diss- 
ton said: 

The saw is one of the earliest of tools. Saws 
have been in use from the beginning of his- 
tory. But the man of the Stone Age, with his 
flint saw, working all day to cut through a 
2-inch tree branch, had no safety problems. 
It is in modern times when saw users are 
demanding cuts of. 200,000, 300,000 and 400,000 
feet or more of lumber in a single day that 
we have any safety problems in connection 
with the use of saws. 

The earliest saws were small flakes of flint, 
notched by chipping. These saws were rarely 
more than three inches long. They were used 
chiefly for making ornaments of bone and soft 
stone. Saws made of bronze supplanted those 
of stone. Specimens of these prehistoric 
bronze saws are rare. Not more than thirty 
have been found in all Europe. In Sweden 
was found a stone mould for casting bronze 
saws. In this mould, four saws were cast at 
one time. The Egyptians used bronze saws 
with jeweled teeth for cutting the hardest 
stone. These early Egyptian saws had teeth 
inclined toward the handle to cut on the pull 
stroke as do the saws of the Orient today. The 
Japanese sawyer of today cuts by pulling his 
saw, not by pushing as we do. 

In spite of its being one of the oldest and 
simplest of tools, the saw did not attain any 
great importance until the last two or three 
centuries. Stone saws had no real value and 
those of bronze were little better. Then, too, 
bronze adapted itself so readily to edge tool 
condition that the saw was practically sup- 
planted for a time. In many of the later 
Savage races, the trunks of trees were split 














Circular saw 110 inches in diam-ter, said to be 
the largest ever made 


with wedges into as many thin pieces as pos- 
sible and the lumber so formed was hewn on 
both sides to desired size. 


Real Beginning With Invention of Steel 


Iron was necessary for the construction of 
a useful saw, and the real beginning to the 
saw development came with the invention of 
steel. The exact date of the first use of steel 
is not known to us. In 850 B. C. there was 
“bright iron” and “black iron.” Daimachus 
in 300 B. C. describes four kinds of steel. A 
Greek wrote in 50 B. C. that his enemies were 
“armed with weapons of excellent temper.” 

The development of modern power saws 
dates from the introduction of the power saw- 
mill. The first of these were of the reciprocat- 
ing or “up-and-down” type. Crude as were 
these old fashioned “up-and-down” mills, they 
were a great improvement over the previous 
method of sawing a log with one man in a pit 
beneath it, and another standing above, using 
the old-time pit saw. 

The earliest mills were driven by wind 
power, but a thirteenth century manuscript 
shows a water-wheel saw. Germany had water- 
power mills as early as 1322. 
sawmills nearly a century before England. 
Development in England was retarded by the 
hand sawyers, who felt that the introduction 
of power equipment would put them out of 


work, and when, in 1663, a Hollander erected 
the first sawmill in England, it was abandoned 
because of a series of riots by hand sawyers. 

More than a century later another mill was 
merchant. 


erected by a lumber Again the 





Type of sawmill, driven by water-wheel, used 
in Virginia in 1650 


hand sawyers resented the introduction of 
power saws and this second mill was de- 
stroyed by a mob. 

America’s first sawmill was built at the 
Falls of Piscatauqua on the line between 
Maine and New Hampshire in 1634. Before 
the arrival of William Penn, in 1681, sawmills 
had been erected along the Delaware by the 
Dutch and Swedes. In 1803 there was built, 
in New Orleans, a steam-driven sawmill. This 
mill met the fate of the early English mills— 
it was torn down by a mob of hand sawyers. 

These sawmills were all of the vertical re- 
ciprocating—“the up-and-down” type. The 
saws were in a strong rectangular frame 
which was driven along guides by a crank 
on a revolving shaft. A sliding carriage, 
which was made to move forward a short dis- 
tance for each stroke of the saw, carried the 
log. 

At this time, the care of the saw and saw- 
sharpening was a secret process. The saw 
sharpener, or as we now call him, the saw 
filer, worked in a locked room and anyone 
wishing to speak with him was required to 
ring a bell, and wait for admittance until the 


Holland had ¢ 


The Development of the Saw 


filer could conceal all evidence of his methods 
of working. 


Advent of the Circular Saw 


The next important step in sawing came 
with the development of the circular saw. It 
is said that the first patent on circular saws 
is patent No. 1152 granted to Samuel Miller 
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Saws of flint, bronze and iron used in ancient 
days 


of England in 1777. In any event, circular 
saws for practical wood-cutting purposes were 
first used in England in 1790. The first circu- 
lar saw in this country is said to have been 
produced by a country blacksmith—Benjamin 
Cummings—at Bentonville, N. Y., about 1814. 
Two Maine Yankees patented a sawmill in 
1820 which produced as much as 1200 feet 
of lumber a day—a great output for those 
times. 

The saws used on these early mills were 
crude round sheets of metal with roughly 
punched out teeth, hammered flat on an anvil. 
As saws were developed the requirements were 
for thinner blades and faster speeds. To meet 
these requirements came the invention of the 
gullet tooth saw—a saw having round gullets, 
and providing larger saw dust chambers. 
Along with this came the development of im- 
proved designs of saw teeth for special work. 
The old “V” tooth gave way to many new 
shapes for particular uses. Next came the 
inserted tooth saw, also known as the chisel 
tooth saw, which provided a way to replace 
the teeth when worn, without reducing the 
diameter of the saw. 

The difficulty with the early inserted tooth 
was that there was no really satisfactory way 
of holding the teeth in place. However, this 
difficulty was overcome and progress in this 
field has been rapid. Circular saws of ‘the 
inserted tooth pattern also have been de- ~- 
veloped for cutting shingles from western 
cedars. We have made saws of this type as 
large as 110 inches in diameter for use on the 
Pacific coast. These are the largest circular 
saws ever made. 

With the old time, thick saws, running at 
low speed, one did not require the factor of 
safety needed in modern saws. But consider 
the 110-inch saws I just spoke of. They weigh 
675 pounds each and are made to operate at 
a rim speed of 130 miles an hour. Here we 
have a definite problem in safety. 
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The American Lumber Business in Japan 


Japanese Lumberman Tells Reasons for Erratic Situation and Points Out That 
' Higher Tariffs Are Suggested to Limit Importations 


SEATTLE, Wasu., Nov. 19.—G. Bruce Kittle, 
factory representative of Lima Locomotive 
Works (Inc.), who is now in Seattle, recently 
received a letter from a Japanese friend, M. 
Arikawa, of Tokio, relative to the lumber 
situation in Japan that should be of general 
interest. The letter, in part, follows: 

The lumber business in Japan is no longer 
the business in domestic products. The lum- 
ber market throughout the country is being 
Americanized in a sense. Two decades ago 
some sample shipments of Douglas fir squares 
—large squares only-—arrived in Kobe and 
Yokohama—the forerunner of the present 
large volume of the business—and soon after- 
wards a few lots of western red cedar logs, 
No. 1 export grade, followed. It was in 1921 
when western hemlock small squares—200,000 
feet, board measure—were imported into Yo- 
kohama for the Tokio dealers through E. J. 
King & Co., Tokio, the first shipment of: hem- 
lock small squares for Japan. 

The business in American lumber has ad- 
vanced so rapidly that the nation now receiv- 
ing the lion’s share in American products is 
undoubtedly Japan. I don’t call him a true 
man who can see how Douglas fir large 
squares are predominant among domestic and 
foreign products in the market of this country 
without having his emotions deeply stirred. 
Start from Nagasaki northwestward, and you 
can pass not a city, ‘a town, a village but is 
stocked with American lumber and logs. The 
whole length of the serpentine island from 
Kyushu to Honshu (the mainland) and on- 
ward to the farthest end of Hokkaido may be 
described as a chain of Douglas fir squares. 


Decrease of Business Volume 


During the period between 1913 and 1914 
the number of American lumber dealers in 
Japan, especially in Tokio, increased by leaps 
and bounds due to the earthquake disasters. 
However, these dealers who began handling 
the business after the quake had since found 
themselves going to the devil and most of 
them recently discontinued this particular 
fine, and turned their attention to domestic 
products. 

To carry on business in home products only 
requires a small capital, a small floor space 
and a small number of employees. Whereas 
in the case of American lumber it must be 
carried with a large capital and a few sheds, 
enough to take the lumber up to about 200,000 
feet to 500,000 feet, board measure, located 
within easy reach of the water’s edge as well 
as an experienced staff to handle the busi- 
ness in a proper manner. Therefore, a lum- 
berman with a small capital has to be con- 
tented with a small income on a small volume 
of business in domestic products. True, to 
handle the business in American lumber on a 
large scale one must be prepared to run a 
risk of bearing considerable losses at times 
on account of fluctuations of market, but at 
the same time one may expect a windfall that 
blows one’s way not infrequently. 

To obviate the possibility of a loss through 
speculative purchases can be done by care- 
fully estimating quantity to be ordered. Hence 
well-to-do dealers now handle mostly Ameri- 
can lumber and logs, the business in Japanese 
products being their side line. Those who 
can not afford to handle American products 
are obliged to buy them from the large deal- 
ers paying fancy prices, in most cases, on 
terms of promissory note. Thus rich fellows 
are almost always abie to turn shipment to 
profit, if prudently handled. The number of 
such large dealers, however, may be counted 
with the fingers of one hand. Accordingly the 
business volume of their particular line is now 
limited and quantities orders by these limited 
dealers are always taken as a barometer of 
future imports to Japan. 


Selected Dealers 


Those who import lumber regularly now- 
adays with their own funds are indeed se- 
lected dealers among hundreds of lumbermen 
in Japan—selected people respecting financial 
standing, special credit and so forth. These 


lumbermen are particularly prudent, even too 
conservative, in purchasing American lumber. 
Though speculative in nature to a certain ex- 
tent they would never buy lumber more than 
what they could dispose of by themselves 
without difficulty. When the market remains 
counter to their requirement they are deterred 
from continuing to buy even if their stocks 
are getting scanty, but will patiently wait for 
a turn of the market in their favor. If neces- 
sary, they don’t mind temporarily closing up 
to business, however long it may be, pending 
a recovery of the market. These rich dealers 
can stand a shut down once in a while, and 
can take their vacations. 

At the present the prequake chorus of the 
hard times still continues to be sung, even 
louder than it ever was at its loudest time 
since or before the quake. There had been in 
Japan a grave financial crisis in May last as 
a result of which scores of banks have closed 
and thousands of depositors have been reduced 
to poverty. Many persons have committed 
suicide, gone mad or been “stone broke.” Since 
the crisis there has been a growing pressure 
of the hard times. The bankers have become 
more and more nervous over the matter of 
financing business enterprises. Credit of the 
debtors and standing of dealers have been in- 
vestigated over and over again as a result of 
which the banking facilities have now become 
very limited, to the great inconvenience of 
importers and exporters of small means. Lum- 
ber dealers, like many others, had to be put 
into this financial filter, so to speak, and those 
who can now carry on their business with 
their own money establishing letters of credit 
against their foreign orders are indeed the 
dealers financially clean. 

Some of the dealers handle American lum- 
ber at least one million feet, board measure, 
a month, while the majority import a small 
quantity regularly every month, say 200,000 
feet, board measure, each dealer. Since 1926 
they have become very careful in ordering 
lumber from abroad, always estimating quan- 
tity to be ordered at a minimum, thereby the 
volume of their business in foreign lumber 
being proportionately reduced, very much re- 
duced if compared with that of the previous 
year. They will not order any more than 
their estimated demand here, in other words, 
none of them dares not do speculative import. 
The said importers, 25 in number, are really 
too many for the dealers named. Consequently 
the importers always flock to the doors of the 
prospective buyers and try to quote attractive 
low prices by cutting down their commission 
in the extreme as nothing can be done other- 
wise. At present an importer has to be con- 
tented with a commission of 25 cents a thou- 
sand feet, even less than that in cases where 
a large order is forthcoming toward him. 


Torment of Tantalus 


In case an importer has to satisfy with a 
commission of 25 cents or even less for an 
order calling for say 100,000 feet, hemlock 
merchantable 44%4x4% inches x 13- & 20-foot, 
he has to be held responsible for quality of 
the wood to be up to the contract with such 
a small profit as 25 cents which would only 
cover cost of telegrams and postage and fares 
in connection with the order. In case the im- 
porter has to put up his own letter of credit 
against his order he has to bear interest on 
invoice value during navigation of the carry- 


ing vessel out of this small margin of profit. 


Sometimes the outlay exceeds the profit, and 
the importer has to make up the deficit out 
of future orders, if obtainable. Should the 
cargo turn out unsatisfactorily to the buyer 
he will refuse to take delivery of the goods 
without satisfactory arrangement being made. 
In the meantime he will file a claim with the 
importer concerned for damages through not 
being up to the stipulated grade. In such case 
as this speedy settlement of claim is abso- 
lutely necessary, otherwise lighterage on the 
cargo or storage thereon is increasing daily 
while same is held in abeyance pending set- 
tlement of the claim. 

To the importer concerned in the circum- 
stances there are only two ways open to him, 


namely, to pay the claim out of his own pocket 
or no business in the future. He naturally 
finds it impossible to pay out of profit on the 
deal in question because only 25 cents com- 
mission he gets. To receiver the damages 
from the suppliers at other end is almost al- 
ways a failure. To lose future business is 
also beyond the matter of forebearance on the 
part of the importer, especially so when the 
securing of business is so hard as the present. 
The matter is so difficult for them to decide 
that he is tormented with the torment of 
Tantalus. It is almost always the case that 
the importer concerned loses his courage and 
eventually comes to the conclusion to meet 
the claim, considering the merit of future or- 
ders the claimant may extend to the claimed 
in return to the satisfactory settlement. How- 
ever, at present the supply exceeds the de- 
mand to a great extent which will place im- 
porters in an exceedingly weak position which 
will finally lead them to the devil. 

The dealers nowadays are in a position to 
do as they like, and will not listen to any 
entreaties of their importers however reason- 
able it may be. The importers, nearly all of 
them, will never be able to make money on 
lumber business as long as their situation 
remains unchanged. Why they should stick 
to such disadvantageous avocations without 
making an attempt to find better position else- 
where? This is the question the importers 
themselves must solve sooner or later. Merely 
on account of the persistent hard times any 
attempt to get rid of the existing hardships 
is beyond the bounds of possibility for them 
at present. However, the number of import- 
ers would necessarily be reduced in the ex- 
treme sooner or later when their situation 
should become different from the present. 

Japanese Consumption 

The question why the supply of wood al- 
Ways exceeds the demand in Japan may be 
solved by the following descriptive explana- 
tion: 

Japan consumes wood including fuel 15,600,- 
000,000 feet, board measure, annually and the 
sources of supply are as follows. 


Feet, B. M. 

Home production per annum..... 8,400,000,000 
Amperionm pree@wcts 2... ccccccccce 1,200,000,000 
Giberiaw PROGMets «ox. ccecccscces 1,200,000,000 
NN “ cikncacuwawe yes ecb oud Mba sos 4,800,000,000 
ED * ian wc Whe ea ceed one 15,600,000,000 


Recently home production as well as Ameri- 
can imports have been increased in the ex- 
treme exceeding the limits of the above-men- 
tioned figures. Hence the cry of hardships on 
the part of importers in particular. The com- 
petent authorities are under discussion with 
lumber producers as to the means of mini- 
mizing import of foreign lumber by rectifying 
the customs tariff on the following basis pre- 
paratory to the introduction to the coming 
Diet for approval of same: 


Japanese Customs Tariff No. 612 
New 
Present Tariff Tariff 
“F” (A) Sawn Wood. 
Not exceed- 
ing 60 m/m 
(65 m/m at 
present) in 
thickness ..Y3.10 percu. mtr. Y7.25 
(B) Not exceed- 
ing 200 m/m 
(150 m/m at 
present) in 
thickness ..Y1.95 percu. mtr. Y4.10 
(C) Exceeding 200 
millimeters in 
thickness ..Y2.50 percu. mtr. Y2.50 
(D) Logs and 
split timber 


pericu. mtr. Free Y2.65 
“J” (A) Not exceed- 

ing 200 m/m 

(at present 

150 m/m) in 

thickness .. Ad Val. 6% 12% 


(B) Other includ- 
ing logs and 
split timber. Ad Val. Free 5% 
Above, of course, are subject to alteration 
and approval by the members of the Diet dur- 
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jing the next session. In short, roughly speak- 
ing, logs and large and medium squares which 
are duty-free at present will become dutiable 
at rates between 10 to 15 percent Ad. Val., 
and small squares which are now dutiable at 
about 8% percent on an average on invoice 
value will become subject to the commodity 
under the tariff of not less than 25 percent 
on invoice value. 

Though the customs tariff will thus be 
higher from next year Japan must ‘import, for 
necessity, large and medium fir squares as 
well as high grade hemlock small squares. 
However, the import of red cedar logs, No. 3 
grade especially, will be reduced to a great 
extent, and Japanese red cedar logs will take 
the place left vacant by foreign products. 

No doubt the import of foreign lumber and 
logs will be regulated to a certain extent by 
an enforcement of the higher customs tariff, 


and business in foreign lumber, especially in 
American products, will be greatly influenced 
on account thereof. 

It is already talked of here in Tokio that a 
number of those who now handle American 
lumber as well as domestic products would 
discontinue the handling of foreign lumber 
business after the advent of the new tariff in 
question. Thus the adjustment of import and 
of number of dealers as well as of importers 
may automatically take effect to the benefit 





Retiring from the retail lumber busi- 
ness and will sell holdings reasonably. 
Whether it is a manufacturing, whole- 
saling or retailing proposition, the Want 
Ads furnish the common’ meeting 
ground. Follow them. 


of the people who remain active in the lumber 
field of this country. Whether the import of 
American lumber to Japan will be consider- 
ably reduced on account of the higher rates 
of import tariff remains to be seen. 


SAAEEBBEBEBSBEEABLAASA: 


Tora receipts of the national forests from 
July 1 to Sept. 30, 1927, was $1,338,569.44, as 
against $1,228,478.40 in the same quarter of 
1926—an increase of $110,091.04. Of the total, 
$1,095,905.59 was realized through sales of 
timber to be cut under Forest Service super- 
vision. The national forests of California 
showed the greatest increase in income; those 
of Oregon and Washington the next, and those 
of Montana, North Dakota and northern Idaho 
came third. 


New Plymouth Diesel Locomotive 


An interesting development in Diesel-powered, 
gear-driven locomotives has recently been an- 
nounced by the Plymouth Locomotive Works, 
(The Fate-Root-Heath Co.) of Plymouth, Ohio, 
which states that the big saving in fuel cost 
effected with the Diesel engine is the main reason 
for adopting this form of power. The cost of 
fuel oil varies from 3 cents a gallon on the 
Pacific coast to 6 or 7 cents in the middle west- 
ern States. The engine consumes from 2% to 


mounted on the front end of the transmission, 
driven from a driving disc mounted on the 
engine crankshaft. The final drive from trans- 
mission to driving axles is by means of two 
short hardened steel roller chains. A heavy 
cast steel frame forms the structure upon which 
the engine, transmission, cab, etc. are mounted. 
The side frame members also form the truck 
frame, having suitable provision for mounting 
the roller bearing axle boxes. 

A Modine _ sectional 
radiator and a 30-inch, 
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View of partly assembled 10-ton Plymouth Diesel locomotive 


3% gallons an hour, depending on the class of 
service; and the consumption of lubricating oil 
is somewhat less than in a gasoline engine of 
equal power. 

The power plant of this Plymouth locomotive, 
which is believed to be the first Diesel-powered, 
gear-driven locomotive built in America, is a 
4-cylinder, 4-cycle, enclosed type Atlas-Imperial 
full Diesel engine, 64%4x8%4 inches, developing 
77 horsepower at a speed of 650 revolutions a 
minute. Starting is accomplished by compressed 
air, and a small combined gas engine and com- 
pressor is fitted in the cab for providing start- 
ing air. This unit is used for emergency only. 
The engine has built into it an air compressor 
that normally supplies all the air necessary for 
keeping the starting tanks filled. 

The transmission follows the standard practice 
of the Plymouth Locomotive Works, with slid- 
ing change gears that give four speeds forward 
and four reverse. A “Twindisc” clutch is 





8-bladed fan driven from 
the engine provide the 
necessary cooling. The 
braking is accomplished 
by means of hand-oper- 
ated levers, although 
provision is made for 
the application of air 
brakes when _ required. 
The weight of the loco- 
motive ready for the 
rails is 20,000 pounds, 
and the entire weight 
comes on the wheels, all 
of which are drivers. 
This gives a drawbar 
pull of 5,000 pounds on 
dry rails at 2% miles 
an hour. Additional 
speeds of 4, 8% and 13% 
miles an hour are pro- 
: vided. 

The Plymouth Locomotive Works advises that 
the first three of these 10-ton Diesel locomotives 
were shipped to the Kaiser Paving Co., of Oak- 
land, Calif., prominent Pacific coast contractor. 
One Diesel 10-ton locomotive handled six cars 
of gravel up a 3 percent grade at a speed of 
8.1 miles an hour, the total weight of cars 
and load being 144 tons. On a test anchored 
pull, the locomotive spun the drive wheels on 
sanded track in second gear. One full tank of 
fuel oil (50 gallons) lasted 16 hours of -con- 
uous operation, representing a fuel cost of ap- 
proximately 10 cents an hour. 


Service Performed by Diesel Plymouths 


An interesting account of the service per- 
formed by the Diesel-powered Plymouth loco- 
motives at the Livermore (Calif.) operation of 
the Kaiser Paving Co. was given to a repre- 
sentative of the AMERICAN LUMBERMAN by 
H. H. Eck, master mechanic of the company, 




















Diesel-powered Plymouth locomotive with train of trucks loaded with gravel 


which should prove enlightening to lumber 
manufacturers using or contemplating the em- 
ployment of such equipment in their opera- 
tions. Mr. Eck says: 

“I have had six years’ experience with Ply- 
mouth locomotives, and during that time I 
have had under my charge fourteen gasoline 
locomotives, not counting these three new 
Diesel-driven Plymouths, which makes seven- 
teen. This includes different types of gasoline 
locomotives. Recently I operated three Ply- 
mouth locomotives for nine months, operating 
twenty-four hours each day under the most 
difficult conditions over a 14-mile haul in the 
sand desert. Our total annual repairs on these 
Plymouths consisted of two valve grindings 
to each motor. In all my years of experience 
with Plymouths I have never had to even 
touch a transmission, and for five years they 
have run every day. The Plymouths are so 
superior both in the low operating cost and 
low maintenance cost, that there is no com- 
parison with any gasoline or other type of 
locomotive. 

“In regard to our three new Diesel Ply- 
mouths, our total cost for operation with 
Diesel fuel oil at from 3 to 5 cents a gallon is 
only $1.48 a day, including lubrication; while 
with our 6-ton gasoline Plymouth locomotives 
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Model OL 10-ton Plymouth Diesel locomotive 


they consume about 35 gallons of gasoline and 
one quart of lubricating oil a day, which is 
extremely economical. We find our 10-ton 
Diesels will haul 75 percent more load than 
the 8-ton gasoline Plymouths, and we could 
easily pull 100 percent more, but this is not 
practical on account of our switching facilities. 

“In the matter of ruggedness, the Plymouth 
has no equal. We have had a number of 
wrecks, some head-on, where the other locomo- 
tive was totally destroyed and the Plymouth 
came out uninjured. This is an extremely 
important point in industrial locomotives, as 
wrecks are bound to occur. We have six 
Plymouth locomotives on this job—one a 12-ton 
standard gage which has been in use two 
years with no repairs except grinding valves, 
and operates on 14 to 15 gallons of gasoline 
a day. The Plymouths are built with such a 
low center of gravity and are so sturdily con- 
structed that we sometimes move them across 
the desert with no-track at all, simply hook- 
ing on one of our big ‘Caterpillars’ and drag- 
ging them over ground with no damage to the 
Plymouth.” 

It is announced by the manufacturer that 
Plymouth Diesel locomotives will be made in 
a full range of sizes from 10 tons up to 50 
tons, and the larger sizes will soon be in pro- 
duction. 
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National Production, Shipments and Orders 


Wasuinecton, D. C., Nov. 21.—The following statistics were compiled by the National Lumber Manufacturers’ 
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Association : 
Softwoods: Production Shipments Ord 
Week ended 1927, Nov. 12; 1926, Nov. 13— 27 1 1927 1926 1927 1926 
Southern Pine Association..............+.. 70,747,324 64,454,208 65,036,284 62,563, 57,697,156 
West Coast Lumbermen’s Association....... 105,447,051 106,386,412 91,209,819 98,535,121 75,528,874 
Western Pine Manufacturers’ Association 24,255,000 22,094,000 24,714,000 19, 23, 284! ,000 
California Redwood Association...............+eeee08 6,633,000 5,413,000 8,041,000 8,916,000 9,783,009 
North Carolina Pine Association............. 6,755,098 10,699,584 6,053. 10,367,302 6,045,300 6,462,790 
Northern Pine Manufacturers’ Association.............seeeeee.% 8,376,700 3,392,000 6,023,800 7,491,300 5,069,000 5,212,000 
Northern Hemlock & Hardwood Manufacturers’ Association 1,553,000 2,594,000 2,635,000 2,324,000 1,547,000 2,371,000 
Total softwoods, one week..........e+ese0. ee 243,182,005 223,767,959 213,059,963 209,183,705 202,663,753 180,338,820 
California White & Sugar Pine Manufacturers’ Association... Pe 8 =«—«* ete ew eens pre a, pS eee 
Porty-five weeks ended above dates— 
Southern Pine Association eee ith aka wkwade kena becduesie eek . 3,018,788,183 3,248,352,954 2,964,708,680 3,337,521,234 2,973,968,586 3,298,145,757 
West Coast Lumbermen’s Association nel a ee wie eee Sea webeeeal 4,135,546,733 4,775,187,874 4,076,923,796 4,799,906,696 4,093,841,609 4,795,428113 
Western Pine Manufacturers’ Association.............+. «+++. 1,326,641,000 1,491,279,000 1,346,901,000 1,516,433,000 1,344,334,000 1,554,100,000 
Ss SO MOMORENGI. ccc ccnctcnccccccectbcocecee 347,175,000 348,622,000 380,747,000 340,567,000 392. 000 354,346,000 
North Carolina Pine Association Seid hd Eee eah enews Rea bineke 324,467,835 350,185,844 324,829,494 360,604,270 273,971,034 298,826,178 
Northern Pine Manufacturers’ Association.............e..06. - 402,693,300 381,247,100 365,283,300 421,329,100 348,556,100 406,462,006 
Northern Hemlock & Hardwood Manufacturers’ Association. . 143,883,000 149,872 "000 170,350,000 150,247,000 152,231,000 133,788,000 
Total softwoods forty-five weeks.............sccesceees 9,699,195,051 10,744,746,772 9,62 92 329 
California White & Sugar Pine Manufacturers’ Association... 1 102,783,973 eae ap 197 330199 — i we 1741335000 pease. 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
(SRE SRS 5 RR IRS ai UR ape a aE 1,948,000 1,290,000 3,192,000 2,736,000 2,957,000 2,172,006 
I a a a is Nin ae inile ac ttn iv ak A's ew O's ee 212,773,000 202,153,000 201,676,000 197,264,000 190,534,000 188,687,000 
Hardwood Manufacturers’ Institute— 
nt. ned he dn on wa ween ermsa ene eae eewreds hain hein 19,837,000 . 17,111,567 15,869,000 16,893,796 16,323,000 20,599,084 
I ce a a a aie end re MORIN 1,115,877,000 1,126,851,241 1,153,780,000 1,133,915,320 1,169,408,000 1,174,842,193 





Hardwood Institute’s Stock Report 


Mempuis, TENN., Nov. 21.—The Hardwood ver gmail Institute has compiled from reports 
of 230 units the following data as to stocks on hand Nov. 


Eastern Territory,* 53 Unitst 


Southern Territory,* 177 Units? 





Total Unfilled Total Unfilled 
SPeciEs— Dry & Green Dry Orders Dry & Green Dry Orders 
A SS EN See 2,628,000 1,365,000 386,000 24,470,000 18,462,000 5,902,000 
DE Gcpadeecunee ae 13,237,000 7,516,000 1,902,000 231,000 190,000 ,000 
SE \eidle’n a We bin aicelg te 4,693,000 3,192,000 2,022,000 4,131,000 2 779.000 765,000 
(aN Apeiainetenapt retin 4.260.000  2.731,000 837,000 219,000 205,000 14,000 
OT sss wawadew% 143,000 a - = ates 25,000 19,000 10,000 
ECS = 970,000 587,000 Sey. »\aeeeee 9 seers § "saute 
| pee 219,000 67,000 ee ee 
ocak aan a eee od 10,000 er rae 46,000 See #3§5=#©§© fens 
ee eae ee 1,335,000 791,000 159,000 20,000 Se. . - - tear ts 
P.. wrbakedcdncwe 52,013,000 29,828,000 8,282,000 9,000 | oT 
Pe wsckceneh  adtuea § Geeene jo § pkemek 18,571,000 9,159,000 10,149,000 
Cucumber Se) > bepeew 4 ~atense 5,000 a. 8 = «ss eee 
Cypress 4,000 4, .. = 60,348,000 37,092,000 7,675,000 
ees 66,000 ae @8=— ss easdieman 14,790,000 7,829,000 3,955,000 
ES eee Pe 603,000 302.000 118,000 236,792,000 126,720,000 68,376,000 
Hackbe “Try ttvdtdene - Reweamn clematis |... eabaicdit 991,000 585,000 71,000 
Hard maple ......... 17,106,000 7,426,000 3,222,000 82,000 71,000 15,000 
0 re ee 2,388,000 1,893,000 176,000 5,080,000 3,770,000 264,000 
i cine chen oees es hahha. Oo palates . ' “qusitams 169,000 2 Bec 
ee ea wa ae we hk 53,000 49,000 16,000 199,000 =e 
DN waver eds exet Da eeeee ss sees  _ én eds 9,338,000 5,405,000 2,800,000 
EE eee 82,397,000 39,647,000 15,340,000 236,547,000 142,646,000 50,159,000 
ete ee Rei A 2,206,000 1,493,000 9,000 
2 et eee Se. Sees i. -e@chaiwi 94,000 78,000 15,000 
SE 31,072,000 15,845,000 8,720,000 17,544,000 11,613,000 3,597,000 
PE cecnt as eeee. eeeeeie  \Seibee jj§  —*. giaialeans 22°000 22000 ora eae 
Se CEs ods a saw ace 4,646,000 1,898,000 2,006,000 7,797,000 3,706,000 2,290,000 
DE 5 is sesc0e ee 67,000 ———- 8=—sl tes wees 7'272.000 3,699,000 2,199,000 
PE” as hice é > ww wae 441,000 285,000 74,000 534,000 Meee —si(‘(é‘écéwe KS 
i ie tvccadeseee 1 eakeee?  “. weetee  . «teres 1,054,000 631,000 584,000 
Mixed hardwoods 2,660,000 1,191,000 810,000 4,063,000 2,144,000 1,377,000 
221,047,000 114,838,000 44,249,000 652,649,000 379,110,000 160,452,000 
*Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the Chicago 
& Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New Orleans, » all points 
west of this line being “Southern” 


territory. 


tUnit of production is normal daily output of 28,000 feet. 





Southern Pine Barometer 


New Orteans, La., Nov. 21.—For the week 
ended Nov. 18, Friday, 106 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Carst Feet recs = 
Normal ..... 71,910,889 
eee --++ 65,440,910 91. 0 ah 

Shipments*..... 2,932 3.817.912 88.75 97.5 52 

Orders— 

teceived*.... 3,032 65,994,512 91.77 100.85 


On hand end 


weekt. 9,941 216,375,806 


*Orders were 103.41 percent of shabenente: 


tOrders on hand showed an increase of 1.02 
percent, or 2,176,600 feet, during the week. 

+Basis of car is October 
21,766 feet. 

One hundred and four mills reported the 
following deviations from the standard oper- 
ating time, which is a single-shift week of 
sixty hours: Forty-one ran exactly on time; 
twenty-one ran 554 hours overtime, and forty- 
two ran 597 hours undertime—net undertime 
being 43 hours, which means that operations 


were on a basis of 99.31 percent of full time 
single-shift. 


loadings average, 


California Redwood 


San Francisco, Cauir., Nov. 19.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Nov. 12: 








Redwood White- 

No. of Percentof wood 

mills Feet production Feet 

Production .. 16 8,471,000 100. 2,112,000 

Shipments... 16 5,413,000 63. 1,890,000 
Orders re- 

ceived .... 16 8,916,000 105. 2,579,000 
Orders on 

DOSE was cas 14 35,163,000 4,335,000 

Detailed Distribution of Redwood 

Shipments Orders 

Northern California* ... 2,439,000 1,671,000 

Southern California* . 1,111,000 619,000 

WeRtees. . ce cecccicesce 21,000 38,000 

@ Aree rr ee eee 991,000 3,002,000 

| Pe. Ne dereweceetivers 851,000 3,586,000 

DON. i na beds Fe eK ee 5,413,000 8,916,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 








National Analysis 


Wasuincton, D. C., Nov. 21.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Nov. 
12, orders and shipments being shown as per- 
centages of production: 


One Week 45 Weeks 

No.of Ship- Or- Ship- Or- 

Association mills ments ders ments ders 
(n) South. Pine...111 96 93 98 98 
(n) West Coast...118 84 78 99 99 


(n) Western Pine. 35 92 83 102 101 

Calif, Pines*. 20 100 94 109 104 
(n) Calif. Redwd. 16 64 105 110 113 
(n) N. Car. Pine. 30 90 89 100 84 


Northern Pine 8 72 61 91 87 





N. Hem.&Hdw. 19 170 100 118 106 
All softwds.357 89 84 100 99 
N. Hem.&Hdw. 164 152 95 90 
Hadwd. Mfrs. 
Inst. ...... 125+ 80 82 103 105 
All hardwds... 87 89 102 102 
All woods.. .. 88 84 100 100 


*Sixty-five percent of cut in region. 





West Coast Review 


SEATTLE, WASH., Nov. 19.—For the week 
ended Nov. 12, 118 mills report as follows to 
the West Coast Lumbermen’s Association : 


Production 120,775,883 








Shipments 106,386,412 16% below production 
Orders . 98,535,121 22% below prodwction 
Shipments— 
Water delivery: Feet Feet 

ECVE TERT CCT 33,182,966 

DES acGuucsonds kena ee 16,994,198 

., ee ee 50,177,164 
OO "Eee eer ee re 51,672,688 
SSM tak a aes 1s ewe ned eels 4,536,560 

Watel ME ksies bx ece chacees 106,386,412 
New Business— 
Water delivery: 

emer 

BS snd wees tyes can os 18,072,885 
lO. el, 8 rere 48,998,095 
6 ge btw sla o ab eve Slr 45,000,466 
eS ee ne ee 4,536,560 

Patek Wa WOOMORR.. « é oss sc vcvase 98,535,121 
Unfilled Orders— 
Water delivery: 

Domestic cargo ....... 100,324,791 

PD. d0 bob baneaeened 144,654,234 

SE 5, sae nine © gies o'9.tle oe, 0a 244,979,025 
Se  vieet veers petbeterviccosescere 118,422,978 


Total unfilled orders............ 363,402,003 
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Hemlock and Hardwood 


OsukosH, Wis., Nov. 21.—The following figures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 


one-half the total monthly shipments: 


HARDWOOD 
Firms Cut Shipments Orders 

Weekly average— 

August 3,459,000 4,801,000 5,092,000 

Sept. 2.742,000 4,618,000 3,877,000 

Pe... ocstas . 2,886,000 4,609,000 3,899,000 
Weekly average, year to date— 

1927 -.. «+ 4,758,000 4,506,000 4,245,000 

1926 : 4,457,000 4,363,000 4,140,000 
Weekly report— 

Mee. Biss ae 2.551.000 3,894,000 2,755,000 

Nov. 12 .. 23 2,729,000 4,027,000 3,335,000 


HEMLOCK 
Firms Cut Shipments Orders 

Weekly average— 

po ee 3,887,000 4,134,000 3,421,000 

Err 3,317,000 3,657,000 3,104,000 

Oct. ‘ - 2,112,000 3,562,000 3,158,000 
Weekly average, year to date— 

UE Wish aieckee 3,211,000 3,803,000 3,402,000 

ie eae 3,314,000 3,319,000 2,941,000 
Weekly report— 

Nov. 5.. 21 1,559,000 4,093,000 2,063,000 

Nov. 12.. 23 1,977,000 3,363,000 2,172,000 





Southern Pine Stocks 


New Or.eans, La., Nov. 22.—The Southern 


_Pine Association has compiled the following 


stock statistics : 
October Reports from 128 Subscribers’ Mills 


Percent 
Percent Pro- 

Feet Normal* duction 

Bhocks Oct. 1...ccdc0 861,343,696 a aon 

Oe. ‘GU lac nsiwaaactee 308,189,512 ee wares 

1,169,533,208 

Oct. shipments ...... 313,792,763 92.28 101.82 
Stocks Nov, 1........ 855,740,445 94.27 

Orders (117 mills)... 93.75 99.91 


*Normal is the amount reported by subscribers 
for the first six months of 1916. 

Stocks on hand decreased 0.65 percent, or 5,603,- 
221 feet, during October. 

Of the above 128 mills, 3 were not operating, 
and 16 did not report running time. Of the re- 
maining 109, 20 ran on time, while 73 reported 
1,760 hours lost time and 16 reported 2,206 hours 
overtime, net overtime being 446 hours. 


Comparative Report of 122 Same Mills 


A statement of 122 identical mills, comparing 
operations for October, 1927 and 1926, is as 
follows: 








North Carolina Pine 


NorFoLk, Va., Nov. 21.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-two mills for 
the week ended Nov. 12: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal* 9,636,000 e caf eu 
Actual 7,457,116 77 si os 

Shipments ..... 6,867,963 71 92 ne 

Orderst 6,406,800 67 86 93 


tAs compared with preceding week, there is 
an increase in orders of 12 percent; but that 
week only thirty-one mills reported. 

*“Normal” is based on the amount of lum- 


| ber the mills would produce in a normal work- 


' 1927 as | 
percentage 
1927 1926 of 1926 
Stocks Oct. 1... 849,534,666 742,067,140 114.39 
ee GRE ixenas 303,233,646 309,888,365 97.85 
1,152,768,312 1,052,555,505 
Oct. shipments. 308,634,768 322,021,237 95.84 | 
Stocks Nov. 1.. 844,133,544 730,534,268 115.55 


Ten Months’ Reports of 110 Same Mills 


Comparative figures for production and ship- 
ments reported by 110 identical mills for the 
first ten months of 1927, 1926 and 1925 are 
given as follows: Shipments as 

percentage of 


Production Shipments production 
1927 ....2,947,203,434 2,924,519,510 99.23 
1926 ....3,034,305,965 3,093,609,734 101.95 
1925 ....3,208,330,976 3,122,343,914 97.32 


October Exports Through Southern Ports 


Exports through southern ports for October, 
and for the second and third quarters of 1927, 
are given as follows: 


October, July 1 to April 1 to 

Southern pine— 1927 Sept. 30 June 30 
Lumber .....:. 34,462,841 116,189,119 136,241,415 
EE cise een 14,329,767 25,679,783 33,896,411 
Other kinds ....15,536,555 37,204,620 42,658,632 





64,329,163 179,073,522 212,796,458 


October exports were 10.5 percent below those 
of September, but were 20.8 percent larger than 
those for October of 1926. 


Grand total of exports for the ten months of 
1927 was 712,179,951 feet. 

The percentages of kinds making up the ex- 
port totals are as follows: 


September, July 1 to April 1 to 
Southern pine— 1927 Sept. 30 June 30 
eee 53.6 64.9 0 
CEE sevtenne 22.2 14.3 15.9 
Other kinds ...... 24.1 20.8 20.1 





Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 


Oct. Sept. Oct. 
Lumber— 1927 1927 1926 
Manufactured 2,920,700 3,000,300 2,320,400 
Shipments ... 2,967,200 2,797,900 3,677,700 
Stocks .........11,738,800 11,796,400 12,502,600 
Lo; 
Purchases ..... 2,549,290 2,772,700 1,833,100 


Made into lumber 
and veneer... 2,813,700 


2,994,800 2,142,600 
Stocks 3,165,700 


3,464,600 1,940,500 








ing day. 





Hardwood Barometer 


Mempuis, TENN., Nov. 21.— The hardwood 
Manufacturers’ Institute barometer for the 
week ended Nov. 12—which is made from re- 
ports of 169 units, each representing 28,000 
feet daily capacity—is as follows: 


Percent of. 
Normal Actual Ship- 








Production*— Feet output output ments 
Normal (iden- 
tical units) 28,392,000 sia 
eee 25,504,000 89.8 ates 
Shipments? . 21,385,000 75.3 83.8 
Orders— 
DNS Si sicaah bras 5 25,276,000 89.0 99.1 118.2 
On hand end 
week ......165,888,000 


*Based on mill log scale. 

tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 





Western Pine Summary 


PortLANpD, Ore., Nov. 19—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 12. from 
35 member mills: 


Per- 
cent 
: Percent Ship- 
Production— Carst Feet ofcut ments 
EE? ot scces one 33,425,000 .... vere 
ARS SRS ee 24,045,000 
Shipments (car). 836 21,736,000 
Local deliveries .... 358,000 .... 
Total shipments .... 22,094,000 91.89 
Orders— 
eee 24 624,000 
Booked (car)... 755 19,630,000 
TE | edueh eins iii 358,000 —-..... vas 
Total orders ... . 19,988,000 83.13 90.47 


On hand end 
rE 2,837 73,762,000. 


Bookings for the week by thirty-five iden- 
tical mills were 87.79 percent of those for 
the previous week, showing an increase of 
2,730,000 feet. 


+Car basis is 26,000 feet. 


*Normal takes into consideration mill 
capacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 72 percent 
of normal; shipments, 86 percent of normal, 
and orders, 60 percent of normal. Average 


| for the corresponding week of last four years 


was as follows: Production, 87 percent; ship- 
ments, 72 percent, and orders, 80 percent of 
normal. 

Production is so seasonable that, during 
two winter months, actual production 
amounted to only 53 percent of normal, while 
during two peak summer months the produc- 
tion increased to 114 percent of normal. 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta-~ 
tistics for October, 1926 and 1927, based on 
reports of the same twenty-two member mills: 


October October Pet. de- 

1927 1926 crease 

Production ....10,558,000 10,319,000 *2.3 
Shipments ..... 8,124,000 10,034,000 19.0 
OPGGRG <i ccdsina 7,493,000 7,651,000 2.1 

Enno Montuo— 

Orders unfilled... 8,202,000 11,127,000 26.3 
ae 26,837,000 24,876,000 *7.9 


*Increase. 


Average Value, 25/32x2%4” Face First, Second 
and Third, f.0.b. Michigan and Wisconsin Mills 
October October Percent 
1927 1926 decrease 

thinness eae $65.74 $68.09 3.5 


The following are percentages of sold stock 
Oet.. 32: 


Price 


Maple-Beech- 
Birch Maple Maple,2%4” 
PN a's eaters Pew eee 34 42 89 
rer ree 34 35 42 
. | eae 17 18 25 
OM GOES. «06400> 31 35 58 





Wood Bricks fos Construction 


What has been known as “brick veneer,” 
that is boards grooved to resemble bricks, 
has long been used where brick-like effects 
were desired. Now a California man has in- 
vented and patented a real wood brick, which 
may be laid into walls much like the clay 
product. The major difference is that the 
wood bricks are held in position by means of 
wood dowels passing part way through ad- 
joining bricks. It is claimed for these bricks 
that, while they may not lessen the cost of 
the material used in building they will re- 
duce the labor cost or at least enable the 
owner to build his own dwelling. 

This wooden brick may be made of any 
convenient size; but its length should be 
twice its width. A hole about one-half inch 
in diameter is bored near each end to take 
dowels of the same size designed to hold the 
column of bricks in place. The first tier of 
brick is laid on a layer of asphalt on the con- 
crete foundation and the second tier is held 
to the first by means of dowels long enough 
to pass through the first and half way 
through the second. Thereafter dowels are 
used that reach from the upper ends of those 
in the layer below to the middles of the su- 
perimposed bricks. This method leaves the 
final layer of bricks without projecting 
dowels. The seams between the bricks are 
made waterproof by the application of paint 
at the time of laying. The inner edge of 
each brick is dovetailed, this series of open 
grooves affording a means of holding plaster. 

It certainly is not fair to the local dealers, 
who pay taxes, maintain an industry and in 
other ways do much for the upbuilding and 
maintenance of their communities to cut them 
off from the 10 cents per barrel margin on 
cement purchases, merely because someone 
has an idea that there is a cement trust which 
fixes prices. This is hitting the innocent 
dealer who has no control over the situation 
and who in most instances makes but very 
little profit on the 10-cent margin. 

It will be seen that no special skill is re- 
quired of the builder in using the wood 
bricks. The holes and the dowels fix the 
positions of the bricks and keep the walls 
plumb. A double grooved brick leaves a 
smooth front in the breaking of joints and a 
single brick takes the place of a half-brick 
as ordinarily used when bricks are made of 
clay. 


PuotocrapHs and information covering lum- 
ber operations in the South have been fur- 
nished to the Encyclopaedia Britannica by the 
Southern Pine Association, New Orleans, La., 
and the southern pine industry will be given 
a complete review in the next publication. 
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News Features From Hardwood Centers 


Some Mills Have Shut Down 


Mempuis, TENN., Nov. 21.—A slightly bet- 
ter demand for hardwoods has been noted in 
the last week or ten days. The best market 
feature is the starting of curtailment of out- 
put. About six mills reported closing last week 
for an indefinite period, and other mills will 
close from day to day. It is quite possible that 
all producers will close mills a little earlier 
than usual for the holidays and that they will 
not open again until there is some hope for 
a revival of business. Production has shown 
a decline in the last few days. Weather is still 
very good. Some rain has fallen but logging 
is still going on at a good rate. A general 
shutdown is being talked of. Prices today are 
below the cost of production. ; 

The best demand is from furniture factories. 
Some very nice sized orders have been placed, 
but prices are exceptionally low. Reports indi- 
cate that there is a better feeling among furni- 
ture people. Automobile buyers are still out of 
the market. Flooring plants are still operating 
on part time and not buying oak. Oak is 
moving, however, to furniture factories, who 
are getting a nice demand for oak furniture. 
The box plants and the crate manufacturers 
are enjoying a fairly good business and are 
buying some hardwoods. This is also true of 
interior trim plants. The export business 1s 
holding up well. Many orders for delivery 
well up into the new year are also being re- 
ceived. 

B. F. McCamey, district manager Southern 
Hardwood Traffic Association, was elected 
president of the Traffic Club of Memphis at 
the annual meeting Saturday night. Tom Jen- 
kins. traffic manager Memphis Hardwood 
Flooring Co., and H. R. Stites, traffic manager 
Nickey Bros., were elected directors. The new 
officers will be installed at a banquet to be 
held Dec. 13. 


Inquiry Rather Active 

3ROOKHAVEN, Mrss., Nov. 21.—The_ hard- 
wood market did not appear as strong last 
week as it was the preceding one, but there 
were sales of species that did not sell the pre- 
ceding week. Inquiry is rather active, and a 
number of very large contracts are being 
offered around. Then there are any number of 
orders being offered for shipment after Jan. 1 
or after inventory time. Shipments of hard- 
wood during the week showed a material im- 
provement, and taken as a whole conditions in 
this field are fair. 

«saa aeaaaaaame 


Buying Slow and Prices Weak 


Boston, Mass., Nov. 22.—Representative 
hardwood distributers are unanimous in ex- 
pressing dissatisfaction with market conditions. 
Buying is still largely of modest assortments 
for current requirements, and quick delivery 
is asked. Automobile people are buying per- 
haps a little better than they were a short time 
ago. Piano makers are taking very little hard- 
wood. The furniture people are buying only 
in a hand-to-mouth way, and the same thing 
is true of the house trim industry. Dissatis- 
faction also is expressed with the price situa- 
tion. There is news every now and then of 
someone whose hunger for business is such 
that he sells at a figure that must have yielded 


him very little if any profit. Throughout 
Northeast territory, business in hardwood 
flooring is still of limited volume. Buyers 


have not yet recovered from the shock they 
received from the break in prices toward the 
end of last month. Urgent efforts are being 
made here to sell clear plain white oak floor- 
ing, 13/16x2%4-inch, at $85, the lowest price 
now quoted on the local flooring exchange, but 
sellers are not meeting with much success. 


Select is meeting with more attention, but is 
not at all active at around $75@76.50, some 
manufacturers quoting higher. No. 1 common 
is quoted $52.50@53, and the buying is not 
enthusiastic. There is a great effort now under 
way here to revive interest in maple flooring 
by drawing attention to how well it looks in 
different colors. The clear 13/16x2% is being 
offered at $78@82 without evoking any unusual 
interest. Clear birch flooring, 13/16x2%-inch, 
was again offered here last week at $70, but 
most sellers are quoting $2@3 more. 


Furniture Plants Expanding 


Battimore, Mp., Nov. 21.—Despite reports 
that demand for furniture is not large, and 
that factories find it necessary to run only part 
of the time, Baltimore members of the trade 
seem to be doing well, if planing additions and 
other improvements are any indication. The 
Heywood-Wakefield Co., which makes a spe- 


Larger Mills Are Curtailing 

ATtLanta, Ga., Nov. 21.—Larger mills are 
curtailing, and most small mills are running 
on a basis considerably below normal. As most 
mills are caught up with their orders, shipments 
are declining, and yard stocks are piling up. 

The only large consumer placing any ad- 
vance orders worth mention is the furniture 
industry, but even this is confined to a small 
section of the Southeast. FAS gum is moving 
well to Georgia, Carolina and Tennessee pro- 
ducers, common grades are fair, and there is 
some call for FAS oak. Box manufacturers 
are still fairly active buyers and are sending 
in inquiries. Gum prices are still erratic, but 
have increased $2 or more the last week, while 
oak has declined. There is little call for oak 
from flooring mills, which are gradually cur- 
tailing. Most grades and sizes of oak flooring 
have declined $1 to $2 recently. Maple floor- 
ing is quiet, though a few northern mills are 
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Pluck Always Wins 


Ray Durham, president of the Dorris Lumber Co., Harrisburg, Iil., 
is not only a successful retail lumber dealer, but he is essentially a com- 
munity builder and a proponent of those things 
that make for good citizenship. 
keeps a motto that he has found particularly inspir- 


“Pluck wins! It always wins! Though 
days be slow and nights be dark twixt 
days that come and go, still pluck will 
win. Its average is sure. He wins the 
most who can the most endure: who 
faces issues; he who never shirks; who 
waits and watches and who always 


Mr. Durham says he has always put a great deal 
of faith in the accomplishments of other men, and 
he firmly believes that pluck will win. 


On his desk he 














cialty of chairs and other articles, has just 
taken over 50,000 square feet of additional 
floor space. Union Bros. are preparing to 
erect a 3-story addition containing about 32,000 
square feet of floor space, for making a differ- 
ent line of furniture from the upholstered 
goods which they have been turning out. 

J. M. Cockburn, of Coleman, Summers & 
Co., timber brokers, London, arrived in Balti- 
more on Nov. 17 en route for an extended 
tour of the lumber producing sections, espe- 
cially in the South. In Baltimore he saw Har- 
vey M. Dickson, secretary National Lumber 
Exporters’ Association, and some of the ship- 
pers to foreign countries. In discussing condi- 
tions abroad he said that too much lumber was 
going forward from the States to the United 
Kingdom, but that on the whole the situation 
had shown some slight improvement, with pros- 
pects that further gains would be made. 

Dudly Lawton, of the Hagan Lumber Co., 
of New York, stopped en route for West Vir- 
ginia mills to call on some of his relatives, he 
being the son of William T. Lawton, of Joseph 
Thomas & Son. 


still booking industrial orders in the Southeast, 
but at low prices. 

Orders from automotive manufacturers are 
scattered, but inquiry is good. Ash prices are 
still declining. 


@a#eeanheaanaans 


News Notes from Buffalo 


Burrato, N. Y., Nov. 23. — Buffalo lumber- 

men are planning to take an active part in sup- 
porting the candidacy of Harry Roblin for 
director of the Buffalo Automobile Club. Mr. 
Roblin, who is president of the Buffalo House- 
wrecking Co., is a member of the Buffalo Lum- 
ber Exchange. William P. Betts is chairman 
of the campaign committee, which will hold its 
first meeting on Nov. 30. 
_ Cornell University forestry students are mak- 
ing a survey of the Arnot forest, a 1,750-acre 
tract which was given to the university last 
spring by the heirs of Matthias H. Arnot, of 
Elmira, N. Y, A fund of $5,000 for the survey 
has been provided by Charles Lathrop Pack, 
Lakewood, N. J., and also money for research 
study. 

The annual banquet of the Pennsylvanians, 


For Current Market Prices on Hardwoods See Pages 80 and 81 
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or native sons and daughters of the Keystone 
State resident here, was held at the Hotel 
Statler on Nov. 17. Among those present were 
C, Walter Betts and Albert Yeager. 


Consumption Fair; Buying Light 

LoursviLLe, Ky., Nov. 21.—There is a fair 
demand for some items, walnut being especially 
good, while the movement of poplar, gum 
items, chestnut, plain oak, and some other 
items could be a lot worse. Thick ash, elm and 
maple have not been as good as had been ex- 
pected. Consumption of hardwoods appears to 
be fair, but buying is light. Furniture, musical 
instrument, radio lines etc. have been very 
good, but the rush season is nearing a close. 
Prices of inch stocks at Louisville: Poplar, 
FAS, $90@100; saps and selects, $60@70; No. 
1, $47@52; Quartered white oak, FAS, $120@ 
125; common, $65@75; plain red oak, FAS, 
$70@85; common, $53@58; plain white, FAS, 
$85(@90; common, $60@62; Ash, $80 and $50. 
Cottonwood, $55 and $37. Walnut, FAS, 
$230@240; select, $155@165; No. i, $85@95; 
No. 2, $40@45. Quartered red gum, FAS, 
$100; common, $55@57; plain red, FAS, $95@ 
100: common, $50. Quartered sap, $70 and 
$50; plain sap, FAS, $55@58, and common, 
$40. ; 

The Louisville Hardwood Club, after post- 
poning its annual meeting from Nov. 8 again 


postponed it on account of some of the mem- 
bers being out of town, and will probably elect 
this week. 

D. Claude Harris recently left the Eugene 
Straus Cabinet Works, Louisville, to become 
president of the newly formed Jeffersonville 
Furniture Co. He had been with the Mengel 
interests for a number of years. 

Arthur A. Will, lumberman and” builder, 
Louisville, who served as mayor of Louisville 
until June of this year, has been appointed a 
member of the board of safety, by the new 
Mayor, W. B. Harrison. 


Buying Quiet; Prospects Good 

CINCINNATI, Onto, Nov. 23.—Demand is 
showing a slight improvement, but not prices. 
There seems to be a desire among customers 
to buy just enough to tide them over inventory 
period. The buyers are principally in the furni- 
ture, cabinet and radio trades. Automotive 
manufacturers and body builders are holding 
back. It is the consensus that body building 
will be brisk after the turn of the year, and it 
is also thought that furniture factories will 
be good buyers, as a number of inquiries are 
being received by local wholesalers. Southern 
mills appear eager to make sales and are offer- 
ing liberal price concessions, but not mills in 
the Appalachian region. As most Cincinnati 
wholesalers have Appalachian connections, 


hardwood prices here are firm. A good de- 
mand for dimension is helping the Appalachian 
mills. Export business is rather quiet, and 
price offers are unsatisfactory. Balkan compe- 


tition for oak and beech is a big factor in the 


British market. 

President Roy E. Thompson, of the Cincin- 
nati Lumbermen’s Club, plans to hold a meet- 
ing Dec. 5, but place and speaker have not been 
decided. 

J. Clyde Griffith, former president Griffith 
Lumber Co., has become the Cincinnati man- 
ager of the Edgewood Lumber Co., with offices 
in the Keith Building. 

R. W. Phillips, former manager C. N. Asher 
Lumber Co., was given a surprise on election 
day when he was swept into the office of cir- 
cuit court clerk of Campbell County, Ken- 
tucky, in the Republican landslide. 


No New Features in Market 

Macon, Ga., Nov. 21.—Thanksgiving week 
brought no new features to the hardwood 
market here. Business appeared to be drifting 
in the same channel as for several weeks, and 
because of the holiday, production was less- 
ened. The coldest weather of the fall arrived 
here at the week-end, temperatures? being 
around freezing, which interfered slightly with 
logging activities. Shipments of hardwood are 
going out every day, but the movement is short 
of production. Prices are stationary. 


Three Hardwood Clubs in Joint Session 


[Special telegram to AMERICAN LUMBERMAN] 

New Orteans, La., Nov. 22.—Closer organi- 
zation of the hardwood manufacturers with 
aid to be solicited from the Department of 
Commerce looms as the only way out from the 
present situation facing the industry, which 
has a production close to normal, stocks far 
in excess of requirements and lagging con- 
sumption, according to conclusions reached at 
the joint meeting here, Tuesday, of the West 
Side Hatdwood Manufacturers’ Club, the 
Southwestern Hardwood Manufacturers’ Club 
and the Mississippi-Alabama Hardwood Club. 
The meeting, which was attended by seventy, 
adopted a resolution requesting the president 
of the Hardwood Manufacturers’ Institute to 
name a committee to prepare a feasible plan 
for presentation at the annual meeting in Jan- 
uary. 

According to opinions expressed by forty- 
one manufacturers, curtailment of production 
offered a solution to the temporary situation, 
but closer codperation is required to place the 
industry on a more stable basis so that produc- 
tion may be more closely allied with consump- 
tion and disastrous overstocking with reduced 
market values obviated. No agreement regard- 
ing immediate curtailment was proposed or dis- 
cussed, but many took the floor to declare that 
when yards were completely filled, or when 
prices covering profitable operation could not 
be obtained, production would be curtailed re- 
gardless of the attitude taken by competitors. 


A poll taken of these forty-one manufactur- 
ers indicated that the mills operated by them 
now have on hand a total of 312,600,000 feet of 
hardwood, against which orders on file total 
only 50,595,000 feet. The normal daily produc- 
tion of the group was placed at 2,787,000 feet, 
with the actual daily production of 2,267,000 
feet. Of the stocks on hand, the greater per- 
centage was indicated as over sixty days’ dry. 
The percentages were not carried out but indi- 
cated that gum constituted between 40 and 50 
percent. A statement was made that three 
mills relatively close to New Orleans, not in- 
cluded in the figures above, had on hand 40,- 
000,000 feet of gum. 


Brown Morgan. president of the Southwest- 
ern Hardwood Manufacturers’ Club, presided 
at the meeting. Those taking an active part in 
the discussions included R. M. Wakefield, J. W. 
Bailey and I. R. Anderson, also T. H. Jackson, 


Stanley S. Sherp. and C. M. Sears, all of Mo- 
bile, Ala.; M. B. Reynolds, Laurel, Miss.; 
E. W. Stebbins, Garyville, La.; George H. An- 
derson, Ewing, Tex.; W. H. Brooks, Little 
Rock, Ark.: K. L. Emmons and T. E. Sledge, 
Memphis, Tenn.; Lee Robinson, Mt. Vernon, 
Ala., and O. S. Robinson, Pine Bluff, Ark. 


The discussion was led by J. H. Townshend, 


executive vice president of the Hardwood 
Manufacturers’ Institute, and G. W. Land, 
also of that organization, took an active part. 


Urge Plan for Closer Codperation 


In adopting the resolution asking the presi- 
dent of the Institute to have a committee for- 
mulate definite plans to lay before the annual 
meeting, it was the sense of the club members 
that no proper program could be drawn up and 
carried into effect before that time. It was also 
felt that a plan of closer codperation should be 
prepared in detail and then laid before a rep- 
resentative gathering of manufacturers. Out- 
lining the cause of the meeting here, Chairman 
Morgan pointed out that while 200 manufac- 
turing plants had been closed down during the 
flood, the entire industry found itself demoral- 
ized five months later. He indicated that pro- 
duction was running far ahead of consumption 
and that two alternatives presented themselves ; 
either production must be curtailed or con- 
sumption increased, he said, emphasis being 
'-id on the latter as the course to be preferred. 
Increased consumption should be _ sought 
through creating a greater demand for hard- 
wood for interior trim and in furniture, he 
stated. 

A tentative suggestion advanced by Mr. Mor- 
gan was that a chain store corporation for 
the sale at retail of oak furniture at a lower 
mark up than now taken by individual stores 
in this field. should be established, with an 
accompanying finance company operating in a 
way similar to automobile finance corporations. 
Mr. Morgan asserted that the proper course 
was to create a greater demand rather than 
curtail, inasmuch as curtailment does not in- 
crease purchasing power nor bring prosperity. 

C. M. Sears, president of the Mississippi 
Alabama club, stated that he had been in Eng- 
land for the greater part of the last ten weeks 
and not in touch with the situation here except 
as noted through quotations overseas, which 
indicated unfavorable conditions. 

Vice President J. W. Bailey tendered an 


invitation to attend the session of the eastern 
club, to be held in Mobile, Dec. 13. 

The manufacturers of mahogany veneer 
furniture, it was stated, had requested the con- 
tinuance of the advertising carried on to extend 
the acceptance by the public of gum in combi- 
nation with surfacing. Other examples were 
cited to illustrate what had been accomplished 
with limited funds from mills contributing 15 
cents per 1,000 feet. An increase in stocks 
from 139,000,000 feet on June 1 to 180,000,000 
feet on Nov. 1 was cited as a necessity for 
action. 


Should Seek Governmental Codperation 


In discussing what might be done, Mr. 
Townshend quoted extracts from the address 
given by Assistant Attorney-General Donovan 
on Oct. 28. The address, he stated, had been 
approved by Attorney-General Sargent and by 
Secretary of Commerce Herbert Hoover, and 
indicated a new era for trade organizations. 
The Department of Commerce was pictured as 
ready to assist in the stabilization of industry 
in order to safeguard the nation’s business, the 
coéperation given the strawboard manufactur- 
ers being cited as an example. Mr. Townshend 
indicated that the aid of the department should 
be sought by the hardwood industry. 

Other opinions expressed during the session 
included a suggestion that the industry has 
too many salesmen on the road trying to 
underbid one another; that manufacturers 
should watch the comparative figures of con- 
sumption and production more closely and 
apply business sense to conclusions to be de- 
rived therefrom; that continued production on 
the present scale, without an increased produc- 
tion, will further demoralize the industry. 

Some manufacturers whose operations were 
affected by the flood expressed dissatisfaction 
because of overtime production by other mills. 
It was stated that the production for the year 
has caught up the setback occasioned by the 
flood. One speaker asserted that building per- 
mits have turned from residences to commer- 
cial structures with a lessening of demand for 
interior trim, and that production has declined 
in the majority if not all commodities with the 
exception of lumber. 

A harbor sightseeing trip scheduled for the 
afternoon was cancelled by unanimous vote so 
that the meeting could be carried through to 
a satisfactory conclusion. 
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Lumber News From West Coast Ma 


Kilns Produce Perfectly Dried Stock 

RipGerieLp, Wasu., Nov. 19.—“They cer- 
tainly produce perfectly dried stock” is the 
way H. J. Bratlie, of Bratlie Bros. Mill Co., 
here talks of its Moore dry kilns which it 
has been using successfully for several years. 
“When these kilns were built the Moore peo- 
ple constructed them only after studying our 
drying problem, which was to dry shingles in 
the most perfect manner possible. Our kilns 
carry a comparatively low temperature, but 
we have a very rapid circulation, which we 
think, and which our customers seem to feel, 
closely approximates air drying. We hear 
from dealers frequently praising our Surety 
Bond shingles, and we know our kiln process, 
which leaves the life in the wood, is partly 
responsible for the kind words these dealers 
say.” The Bratlie Bros. Mill Co. also makes 
cedar bevel siding, practically all of which 
is air dried. Its mill is working steadily with 
a full crew. 


Creating Art Through Use of Wood 


Los Ancetes, Cauir., Nov. 21.—A unique 
work of art in inlaid wood, depicting “The 
American Indian” in a characteristic pose and 
with picturesque background, has just been pro- 
duced in the local mill of the Hammond Lum- 
ber Co., nationally known manufacturer of 
redwood and Douglas fir products. The panel, 
which is four by eight feet in size and with the 
frame measures 6 feet 2 inches by 10 «feet 5 
inches, was made to decorate the den in the 





A work of art, ‘The American Indian,” pro- 
duced entirely of inlaid wood, by the Hammond 
Lumber Co., Los Angeles, Calif. 


home of B. M. Renton, vice president and gen- 
eral manager of the Catalina Island Co. 

The wood in the panel is entirely natural. 
with no artificial coloring. The sky and the 
water are of poplar; the mountains of walnut, 
figured gum, mahogany and other fine woods, 
selected for color and grain to give the desired 
effect; the rock and garb are also of similarly 
selected woods. 

The Hammond Lumber Co. announces that 


the winner of the first prize of the contest con- 
ducted by it in connection with the recent con- 
vention of the California Retail Lumber- 
men’s Association is Jimmy Chase, of Madero, 
Calif.; of the second, J. A. Nelson, of Portland, 
Ore., and of the third, C. Stowell Smith, secre- 
tary of the California White & Sugar Pine 
Manufacturers’ Association, San Francisco, 
Calif. The contest consisted of naming cor- 
rectly the most woods represented in twenty 
samples. As first prize was offered a nut bowl 
and pair of candle sticks; as second prize, a 
smoking stand, and as third, a pair of rose-bud 
vases. See eaeeaeaaaans 
Log Scaling Hearing Postponed 

SEATTLE, WasuH., Nov. 19.—At Olympia 
Wednesday the department of public works 
indefinitely continued the hearing, previously 
set for Nov. 17, of complaints against Tariff 
No. 54, recently filed by North Pacific Freight 
Bureau, affecting log scale. Three complaints 
have been filed, protesting against the method 
of scaling for freight purposes and against the 
new rules. The carriers secured the continu- 
ance on a showing that at least six months 
would be required to assemble data bearing 
on their side of the case. 


May Have to Pay Freight on Own Logs 


SEATTLE, WasH., Nov. 19.—Through a suit 
filed in the superior court of Clallam County 
at Port Angeles a few days ago at the instance 
of the Lyon-Hill Corporation and the Port 
Angeles & Western Railway the Bloedel Dono- 
van Lumber Mills has been made defendant in 
an action which it claims is a bare-faced at- 
tempt to force it to buy the Port Angeles & 
Western. 

In the complaint the Olympic Peninsular 
Railroad Co., a new corporation organized by 
employees of the Port Angeles & Western, has 
petitioned the court for condemnation and 
appropriation of the Bloedel Donovan right- 
of-way, rails and all railroad appurtenances 
front Sekiu, on Clallam Bay, to a connection 
with the main line of the Port Angeles & 
Western near Beaver. The petition seeks a 
strip 60 feet wide, being the present right-of- 
way on which are laid the rails of the Bloedel 
Donovan road. 

This phase of the controversy has aroused 
the interest of every privately owned and 
operated railroad in Washington. It is as- 
serted on behalf of the defendant corporation 
that if the principle invoked in this petition— 
namely, the assumed right to condemn and 
appropriate a private railroad on the plea of 
converting the property into a public carrier— 
is acknowledged and upheld, that ruling in- 
stantly would impair the value of every private 
logging railroad in the State, exposing it to 
the threat and danger of similar confiscation 
under the right of condemnation. There are 
many such roads in Washington; in fact, few 
of the thousands of miles of logging railroads 
in the State are operated in any other way. 

The controversy dates back to a time imme- 
diately following the sale of the Disque road, 
or the Spruce road, six years ago to Chicago 
speculators. Since that time the owners of the 
road are reported to have made numerous at- 
tempts to unload their purchase at a figure 
approximately twice what they paid for it; 
also to have made numerous agreements with 
Bloedel Donovan, which in the main they have 
repudiated. The principal point in the present 
development is that they seek to condemn the 
Bioedel Donovan main line, and to operate it 
as a public carrier. The Bloedel Donovan line 
is operated as a private road. There is no ex- 
isting traffic in that territory outside of that 
arising in their own operation. If the plan 
should succeed, the Bloedel Donovan concern 
would have to pay freight on its own logs. 


Western Red Cedar Book Issued 


SEATTLE, WasuH., Nov. 19.— Fourth among 
the booklets issued by the West Coast Lumber 
Bureau is “Western Red Cedar—the Enduring 
Wood of the Ages.” Preceding it have come 
the Fir Book, the Hemlock Book and the 
Spruce Book, and now appears the Cedar Book, 
typographically neat, splendidly illustrated, and 
faultless as to text. Without overpraise, the 
work is fully equal to 
the high standard 
already set, if it does 
not actually show 
greater excellence. It 
presents briefly and ac- 
curately the character- 
istic and properties of 





A. R. ISRAEL, 
Seattle, Wash.; 


Who Compiled Western 
Red Cedar Book 





western red cedar, and 
the purposes for which 
that wood may be em- 
ployed to advantage. It 
may perhaps be de- 
scribed as the “peer of 
the use books,” reveal- 
ing the principal uses of 
cedar, with portrayal of the wood in actual 
service, and explanatory text setting forth the 
reasons why this cedar is suitable for the 
various purposes. The uses are segregated as 
to classes, and some new uses are suggested. 

The Cedar Book in its entirety is the work 
of Albert R. Israel, who conceived the idea, 
collected and compiled the data, laid out and 
designed the publication, selected the illustra- 
tions and wrote the text. Mr. Israel,»who has 
been with the bureau since last January, was 
in daily newspaper work and the publishing 
business many years. He has worked on lead- 
ing dailies all over the United States, as re- 
porter, special writer and editor; also he served 
as manager of important bureaus for the As- 
sociated Press for five years; was Washington 
correspondent for a number of dailies, and for 
six years was with the Southern Pine Associa- 
tion in charge of publicity, forestry, advertising 
and trade promotion. 





“Delivered” List Works Fine 


SeaTTLe, Wasu., Nov. 19.—John D. Collins, 
of the John D. Collins Lumber Co., has found 
that his experiments with the new “delivered 
list” are entirely satisfactory. His firm this 
week is sending out Delivered List 100, quot- 
ing net market price without reference to dis- 
count sheets. As to business conditions, Mr. 
Collins remarks that there has not been much 
change during the last week, adding: 


Mills talk of closing down Dec. 1 or sooner, 
and some have already done so; others expect 
to close down as soon as they clear up their 
order files. There is a shortage of high-grade 
clear logs in the water, which is affecting 
some mills, and will probably become worse 
as the camps begin closing, as they always 
do about Dec. 1. The export business, par- 
ticularly with Japan, is considerably better; 
while Atlantic coast business seems to hold 
off, expecting lower boat rates. Retail yard 
orders have slowed down, as they generally 
do at this time of the year; but prices here 
on the Coast are as low or lower than they 
have been in six years, and we think have 
just about hit bottom; and from the numerous 
inquiries coming in from the larger buyers 
for blocks of stock for shipment around Jan. 
1 we believe if some of those buyers begin 
placing orders prices will materially streng- 
then. No dealer will make any mistake in 
placing a portion of his business at this time 
before the mills close. 





NovEMBE 
a 


aA 


Prop 
SEATTI 
Voter, P 
sis of th 
adoption 
q thousa 
the opin 
pose one 
in come 
believe 
to raise 
the ulti 
the cha 
the sess 
cember. 
schedul 
obtaines 
land. 
Acco 
of Jap 
squares 
Sevent: 
import: 
largely 
Und 


square: 
new Pp! 
thousa 
would 
sand f 
free. 
Fir 











1927 


ed 


mong 
mber 
uring 
come 

the 
300k, 
. and 
_ the 
al to 
ard 
does 
how 


| ac- 
cter- 
s of 


“- (ROR ons w.* 


laa i ae | 





NovEMBER 26, 1927 


AMERICAN LUMBERMAN 51 








facturing and Distributing Centers 


Proposed Japanese Tariffs on Fir 


SEATTLE, WasH., Nov. 19.—The Oregon 
Voter, published at Portland, carries an analy- 
sis of the lumber tariff measure proposed for 
adoption in Japan, averaging in excess of $4.50 
a thousand feet, and at the same time expresses 
the opinion that the tariff, if adopted, will im- 
pose one more handicap on West Coast lumber 
in competition with wood substitutes. Others 
believe that the direct effect would be simply 
to raise the price of lumber in Japan, since 
the ultimate consumer would have to absorb 
the charge. The subject will be taken up at 
the session of the Japanese parliament in De- 
cember. The figures have been compiled from 
schedules of the present and proposed tariff 
obtained from the Japanese consulate in Port- 
land. 

According to timber exporters, 50 percent 
of Japan’s imports of hemlock are in “big 
squares,” and practically all cedar in logs. 
Seventy-five percent to 80 percent of her fir 
imports are “big squares,” the remainder being 
largely “baby squares.” 

Under present tariff regulations “big 
squares” of hemlock are admitted free. The 
new proposal would place a burden of $6.57 a 
thousand feet upon them. The tariff on cedar 
would amount to an increase of $5.47 a thou- 
sand feet—the sizes imported are now admitted 
free. 

Fir cants and logs, falling into the class of 
“big squares,” now bear no tariff, but under 
the proposed plan would bear $4.38 a thou- 
sand. The other fir, making up the remaining 
20 percent to 25 percent of the fir imported, 


Washington, if not in the world. It was dis- 
mantled several years ago. The logs to be pro- 
duced by resumption of work in Mason County 
will probably be sold to other Sound mills. 
The Blakeley railroad was started in the later 
’80s, and the operations in time covered most 
of the southwest corner of Mason County. 


Wooden Trestles for Supporting Pipe 


San Francisco, Cauir., Nov. 19.—Three 
and six-tenths miles of wooden trestle have 
been built for supporting the 60-inch steel 
pipe line across the marsh land, adjacent to 
San Francisco Bay on the Dumbarton Cross- 
ing section of the Hetch Hetchy water proj- 
ect. This trestle is in three sections; the 
first from a point near Newark to Newark 
Slough, 9,000 feet in length; the second from 
Newark Slough to Dumbarton Strait, 7,400 
feet in length; and the third from Dumbar- 
ton Strait to Bay-Pulgas pumping plant, 
2,600 feet in length. The trestle consists of 
943 two-pile bents, spaced 20.56 feet apart, 
the piles penetrating from 50 to 80 feet in 
the mud and clay. On this pile bent, a low 
timber bent is framed from the mud line 
to the high tide line. A wood saddle rest- 
ing on the cap of the bent supports the 
pipe line. Creosoted piles are used at all 
places where the piling is exposed above the 
mud line. The trestle on curve is provided 
with a sliding saddle to take care of pipe 
expansion, but on tangent sections the pipe 
is firmly anchored with concrete anchors 
supported on pile foundations. 

A wooden cover was constructed over 


_ kiln drying of lumber. 


Pioneer in Pondosa Kiln Drying Field 


WINCHESTER, IDAHO, Nov. 19.— There is a 
marked trend among western lumber manu- 
facturers which augurs well for a closer utiliza- 
tion, and therefore, greater conservation of our 
forest resources. A decade or so ago discus- 
sions among lumber manufacturers of methods 
and means of producing lumber were domi- 
nated with the one big idea of quantity produc- 
tion per unit or per man employed. This was 
the natural result of abundant and cheap raw 
material, or in other words was following 
lines of least resistance. 

Today the up-to-date manufacturer puts his 
time, thought and energy more into the quality 
than the quantity of his manufacturing. It is 
true that constantly improved machinery con- 
tinues to decrease the number of men necessary 
to operate a given unit, and much more than 
that, lightens the work of those employed, until 
at the present time work in a sawmill is play 
as compared with the back-breaking toil of the 
average millhand fifteen or twenty years ago. 


No more important advances have been made 
in the process of preparing nature’s own build- 
ing material for the market, than in the proper 
Air drying has always 
been a slow and uncertain process. Different 
seasons, different climatic conditions, varying 
weather, with none of these under control of the 
operator, gave unsatisfactory and uncertain re- 
sults. Kiln drying under former methods was 
often even less satisfactory, in that although 
much time was saved, more lumber was wasted 
by degrading. Intensive study by lumber manu- 
facturers, by government and forestry school 











Temporary wooden trestle used for laying submarine pipe line on 
Dumbarton Bay Crossing 


and now paying no duty, would be taxed $4.93 
a thousand. 


wsaanwaagarames 


Plans to Re-enter Logging Operations 


SEATTLE, WasH., Nov. 19.—It is reported in 
Shelton that the Port Blakeley Mill Co. is 
planning to re-enter logging operations in tim- 
ber holdings in the southern section of Mason 
County, and that surveys are now in progress 
to locate needed branches. The company has 
not directly engaged in logging for about fif- 
teen years. It owns between two and three 
sections of timber, on which the last previous 
cutting was done by the Stimson Timber Co. 
under contract which closed two years ago. 
Two locomotives, with logging trucks and 
equipment, remain where the last operation 
ended. According to the Mason County Jour- 
nal, the main line of the old Blakeley railroad 
is owned by the Northern Pacific, under res- 
ervations permitting its use for logging; and 
the mill company still holds the old trackage 
toward the timber, as well as to rollway, where 
trestles and buildings will be put into condi- 
tion for use. At one time the company’s mill 
at Port Blakeley. across Puget Sound from 
this place, was rated as one of the largest in 








portions of the pipe line. This work em- 
bodied building a cover consisting of one- 
inch redwood lumber supported on a pine 
frame. It extends over a distance of 3.1 
miles of the pipe between Newark and Dum- 
barton Strait. 

In placing the submarine pipe sections of 
the Dumbarton Bay crossing an extensive 
system of wooden trestles were built. The 
system used in laying the pipe was to erect 
a temporary wooden trestle of two pile bents 
straddling the desired position of the pipe, 
with a platform supported slightly above 
high water, on which the pipe was assem- 
bled and the lead joints poured and calked. 
Over the submarine pipe a track was sup- 
ported on the pile bents and a short car, 
mounted on two axles, placed over each 
joint of pipe. A heavy strap was placed 
around each end of the 12-foot length of pipe 
and from this a long threaded rod connected 
to the car above. Each car supported a 
length of pipe weighing approximately 6% 
tons. To lower the pipe, the supporting nut 
on the car was turned and the joints de- 
flected vertically to fit the prepared bed 
which had been excavated at the time the 
trestle was being erected. 





Showing how the submarine pipe sections are assembled on the tem- 
porary wooden trestle 


agencies and by manufacturers of dry kilns and 
dry kiln equipment and scientific instruments 
for measuring and recording the elements of 
seasoning, namely temperature, humidity and 
circulation of air, have brought about a vastly 
different situation. 

In the earlier days of unsatisfactory kiln 
drying the Inland Empire with its excellent 
climatic conditions over many months of the 
year, was slow to take up the less satisfactory 
though quicker method. However, as kiln dry- 
ing methods improved this pine territory has 
made progress along this line. 


One of the early companies to pioneer in the 
field of improved kiln drying of Pondosa pine 
was the Craig Mountain Lumber Co., whose 
president, E. H. Van Ostrand, devoted much 
time to experiment and thought in developing 
improved kilns at that plant, which gave ex- 
cellent satisfaction for many years. However, 
later developments as worked out by -kiln 

' manufacturers and the Madison laboratories 
have made it possible to build faster and more 
satisfactory kilns, and the Craig Mountain 
Lumber Co. is now rebuilding four of its 
former kilns, converting them to the internal 
fan type of kiln, which has become so popular 
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in the last few years. This will increase the 
company’s dry kiln capacity by 25 or 30 percent. 
Dry kiln capacity may become a particularly 
important feature during the coming season, as 
it has been found that stocks of dry lumber at 
the Inland Empire mills are far below normal 
* for this season of the year, and it is thought 
that many of them will be very badly broken 
before the next year’s cut comes into shipping 


conditions. Therefore, it is only the mills 
equipped with dry kilns that will be able to 
cater to the demand when present dry stocks 
are depleted. 

In addition to the improvement of the kilns 
the Craig Mountain Lumber Co. has con- 
structed a new building, housing over its entire 
loading platform and tracks, so that in the 
future all lumber will be loaded under cover. 


This company operates the belt of timber 
that grows on the plateau of Craig Mountain, 
Timber here is almost a pure stand of Pon- 
dosa pine, growing under 100 percent ideaj 
conditions for this valuable timber, at good 
elevation on fairly level ground, in a deep rich 
soil and moderate climate. Reforestation is not 
a problem in this particular district, because 
cut-over land is valuable for agriculture. 


Northern Wholesalers Discuss Problems 


Trade Relations Between Manufacturers and Middlemen a Leading Subject 
—Find Legitimate Wholesaler Not Being Eliminated 


MILWAUKEE, Wis., Nov. 21.—Unanimous 
sentiment that members of the association 
should discount their bills from the mills to 
make it easier for all wholesalers to buy lum- 
ber, and that the wholesalers should adopt a 
code of practices and advise the manufacturers 
of lumber that the arbitration committee of 
the association is always ready to work with 
them, was the outstanding feature of the quar- 
terly meeting of the Northern Wholesale Hard- 
wood Lumber Association held at the Mil- 
waukee Athletic Club here on Friday, Nov. 18. 

The committee on trade relations, headed by 
William Kelley of the Kelley-O’Melia Lumber 
Co., Milwaukee, will take these questions up 
and work on them with the manufacturers for 
the mutual benefit of both the wholesalers 
and manufacturers. 

Codperation of the wholesaler and the manu- 
facturer became the keynote of the meeting, 
after Mr. Kelley read a number of letters re- 
ceived from various manufacturers who agreed 
that there was room in the business for the 
wholesaler who did a legitimate business and 
played it squarely, but criticised those whole- 
salers who resort to sharp practices. 

The opinion of one mill was that the mills 
should expect the wholesalers to sell the lower 
grades as well as the higher grades. In the 
present situation, the No. 2 grades are moving 
slowly while the No. 3 grades are quick mov- 
ers, and No. 2 needs more attention therefore, 
but the wholesalers do not want to give it that 
attention. It is this reluctance by the whole- 
salers which cause the mills to feel unkindly 
toward them, according to this reply. This mill 
said that the wholesaler is indispensable in the 
business and that much of the chaotic condition 
in the market today is due to the mills not sell- 
ing through the wholesalers, which it char- 
acterized as “foolish mill salesmanship.” An- 
other letter stated: 

- Wisconsin and northern Michigan manufac- 
turers realize there is a place for the straight 
wholesaler. The wholesaler, however, who is 
not able to finance himself will find it more 
difficult to do business. It has been found that 
the failures of wholesalers usually happen 
soon after he is unable to discount his in- 
voices. We are opposed to granting credit to 
the wholesaler who will not discount invoices 
fifteen days after shipment, and the whole- 
saler who has no money can not criticise the 
mills for being tight on credit, and the losses 
on wholesalers have brought about relations 
which are not of the best. 


A high regard for wholesalers who conduct 
their business in a fair manner and who seek 
to aid the manufacturer was the gist of an- 
other letter, while another scored those who 
buy lumber f. o. b. mills, pay 80 percent, then 
pay the balance in 90 days and yet take the full 
discount. 

We are not aware of any feeling of antago- 
nism between the good wholesaler and the 
mills, and the good wholesaler who does ren- 
der service is needed in the business, a fur- 
ther letter stated, but there are some whole- 
salers who resort to trickery and prey upon 
ignorance. There are manufacturers also who 
do not toe the mark, Both the wholesaler and 
manufacturer should be jealous of their good 
names and should keep the bad ones in their 
fields, out of the trade associations. 


Must Codperate to Protect Market 

Charles A. Goodman, president of the Na- 
tional-American Wholesale Lumber Associa- 
tion, in a letter to the wholesalers, said that the 
disastrously low prices in the present market in 
some sections is due to the lack of protection 
given to the wholesaler by the manufacturer, 
and the lack of protection to the manufacturer 
by the wholesaler. W. W. Schupner, secretary- 
manager of the National-American Association, 
declared in his letter that the improvements in 
merchandising methods is of aid to the whole- 
saler and the millmen. 

Discussing these letters, the members of the 
association agreed that the manufacturers have 
just criticisms of the practices indulged in by 
some wholesalers who are not operating on a 
legitimate basis, and they were one in declaring 
that the members of the association should dis- 
count their invoices, aid their fellow whole- 
salers, and abide by a strict code of practices. 

The question ot discounts was discussed and 
it was revealed that mills have different ideas on 
this. Some want cash, while others give whole- 

salers discounts ranging from 2 to 5 percent off 
the lowest price to the trade, with 2 percent off 
for paying 80 percent of the invoice when the 
lumber is shipped. The members declared that 
they must change and get something for their 
service, collection expenses, travelling expenses 
and other items. 

The present situation was declared to be ex- 
pensive for the mills because they are carry- 
ing the stock forthe jobbers and the whole- 
salers also. There is no oversupply in the 
North now, but there are no leaders in the 
lumber business, and the jobbers are not there 
with any lumber on hand because they are 
afraid of the market, and there is no protection 
for them on price, which results in there being 
no inducement to go to the mills and buy blocks 
of lumber and serve the trade as they used to. 

“The great question for the industry is 
‘What can be done’ to help the lumber business 
which is seriously ill,” H. A. Christiansen said 
in his talk. “We have seen quite a number of 
our fellow wholesalers dropping by the way- 
side. By those failures, we have suffered some 
suspicions. The question in the mind of many 
millmen is ‘can you survive?’” Mr. Christian- 
sen continued : 

The millman has come to make it known 
he will not sell to a wholesaler who does not 
discount. Therefore, we must learn how to 
get this money for him promptly. By so 
doing, we really serve the mill as we should. 
There should be practically no credit risk 
attached to a wholesaler’s account. Second, 
we should try to attach ourselves to fewer 
mills and give them better coéperation. Tell 
them the thicknesses to cut; the way to pile it 
so as to save sorting expense; serve them as 
a real agent, and we should seek a fair per- 
cent as remuneration. By doing this, we could 
learn more of what they have, what it really 
is, and sell to our consumers something we 
know they can use. 

If we don’t know lumber, then it is time for 
us to learn it. We are making the consumer 
antagonistic by our misrepresentations when 
in reality it is our ignorance of the product 
we sell. Then again we make enemies of our 
mill friends by picturing his stock in glowing 
terms only to have a kick back later. Let’s 


learn the game and show our mill friends that 
prices are so much to the trade, less a percent 
to the banking wholesaler. 

There are too many people handling the 
same stock, hence a consumer can buy any 
stock he wants at five or six different prices. 

Difficult times like these bring one big 
thought home to all of us. That is, that a 
surplus account is very essential to any busi- 
ness as a protection against just what we are 
now passing through. Those who have not 
built their reserve high enough are the ones 
who are suffering most. My one hope is that 
conditions may change for us soon. That we 
may find some one to guide us to a scientific 
handling of our products shortly and that the 
returns may be sufficient to sustain us all. 


Legitimate Wholesaler Not Being Eliminated 


G. A. Vangsness of the Vangsness Lumber 
Co., Chicago, treated the question, “Is the elimi- 
nation process now on?” Elimination has taken 
place all through history, according to Mr. 
Vangsness, who traced the various ancient 
civilizations and the development of various in- 
struments and tools by man, and the discard of 
excess ones which were out of date. “The lum- 
ber business also holds excess factors, which 
can be eliminated,” he said. “There are always 
things, in fact, which can be eliminated. Men 
I have seen who came and went had no trouble 
staying in business if they transacted it on a 
legitimate basis, but those who did not, failed. 
The legitimate wholesaler is not to be pushed 
out of the picture if he sells lumber as it 
should be sold.” 

A. H. Ruth, of the G. W. Jones Lumber Co., 
Chicago, speaking on the lumber promotional 
campaign now under way, told of the advances 
being made and declared it to be a good thing 
to offset the intensive promotional work.of the 
substitutes for lumber which had been taking 
much business away from the lumberman. 

“Conservation has cost the lumber business 
a lot of money in the last two years,” T. T. 
Jones, of Minneapolis, said. “Conservation 
stopped the lumberman from selling lumber. 
This gave the substitutes a chance and they 
made the most of it. One important factor of 
this is that the Federal Government is placing 
the ‘timber from its preserves on the market, 
thus competing with private industry.” 

Another question taken up by the association 
as a whole was whether the wholesaler should 
report all complaints to the mills, and it was 
generally agreed that the wholesaler should 
keep the petty and small complaints to himself 
and not bother the mills with them, and then 
there will be a better attitude on the part of 
the mills when a larger complaint is filed with 
them. 

The association decided to hold its annual 
meeting as usual the Monday preceding the 
opening of the Wisconsin Retail Lumbermen’s 
Association convention. The date will be Feb. 
20, and it will be held at the Milwaukee Athletic 
Club. The annual banquet is scheduled for 
that evening, and a committee will be ap- 
pointed to make arrangements. 


THE cuTTING of prices has aptly been said to 
be efficiency’s last resort and the first step to- 
ward a receivership. 
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Economics Features Millwork Institute Program 


OAKLAND, Cauir., Nov, 19.—Outlining and 
establishing a standard price for millwork; for- 
mulating a policy of distribution for millwork 
institute literature on economic findings and re- 
search, and the endorsement of an advertising 
campaign were the outstanding results of the 
fourth annual convention of the Millwork In- 
stitute of California, which ended here Nov. 18. 

The two-day convention, which oddly gave a 
preponderance of its session hours to economic 
talks by college professors and economic ex- 
perts, was well attended by representatives of 
the millwork industry from the entire State; 
impromptu talks by the members during dis- 
cussions of the institute’s problems gave patent 
proof of the interest which is being taken in the 
organization, whose growth in the four years 
of its life has been hardly short of phenomenal. 

The outline of the work set for the various 
committees and officers of the institute indi- 
cates that its membership is cognizant of the 
benefits of codperative progress, according to 
H. W. Gaetjen, new president of the organiza- 
tion and also president of the Empire Mill & 
Planing Co., of San Francisco, who succeeded 
H. P. Dixon, of Los Angeles, who finishes a 
year in the president’s chair. 

The first day of the convention, Thursday, 
began with the registration of delegates and 
members at the Hotel Oakland, during which 
time the directors of the association held a 
short session before the welcoming address by 
Charles P. Howard, president of the Oakland 
Chamber of Commerce. 

The morning session was taken up by reports 
of President Dixon, Managing Director H. T. 
Didesch and Treasurer E. A. Nicholson, all 
three of Los Angeles. 


THURSDAY AFTERNOON 


The committees for nominating directors, 
resolutions and place of next meeting were 
named by President Dixon at the opening of 
the afternoon meeting. Immediately the ses- 
sion swung into activity on economics in an 
interesting address by Prof. Paul F. Cadman, 
associate professor of economics of the Uni- 
versity of California, who spoke on “The 
Human Side of Business.” Briefly and in part 
he compared the work of the institute and its 
research work in standardization of prizes to 
the work of the students and professors of the 
universities in economics, touching on the psy- 
chological effect of trade and business and the 
economic effects of prosperity and depression 
in American and world industries. 

Discussing the battle of the millmen against 
substitute encroachments, Prof. Cadman said: 

There are rules of the fight in industry 
just the same as in football with four princi- 
pal ones of the former being labor, capital, 
organization and production. Millmen, the 
same as other industries, talk of the “breaks 
of the game” the same as the football coach. 
In the grid game there are fumbles or 


‘blocked kicks; in business they are the so- 


called “business cycles.” These might be at- 
tributed to either real or imaginary causes, 
or better they may be termed “superficial 
causes.” The presidential election for one 
always has an effect on business and there 
has been hardly a time when the election of 
either candidate caused any appreciable 
change in prosperity or depression. The 
“psychological cause” is another factor. We 
all know that merely talking prosperity 
has its effect to some extent while a long 
face weakens confidence. The real factor in 
business is not the small general factor but 
the long seasonal factor—the “business 
cycle.” 

The “seasonal factor” can be forecast defi- 
nitely through economic study in the col- 
leges, declared Prof. Cadman. In coming to 
the cause through economic studies we find 
when money begins to “pile up” that a gen- 
eral era of “prosperity” can be expected 
within about six months. This is attributed 
to the fact that banks, through high rates of 
interest and exchange, get too much cash on 
hand, unearning, and rates are dropped; 
money is “easy” so the contractor, spurred 


by low interest rates, goes to building. As 
a result the millwork business is “good” and 
production cost is forgotten. Production ex- 
ceeds demand, and the sales manager, in or- 
der to move the surplus, sells at a sacrifice. 
In the meantime money has tightened be- 
cause the banks have loaned their surplus; 
the market is overloaded; the production 
manager, selling fast, has failed to check 
his costs. Then comes the crisis; mills with 
large stocks are shut down; wages stop and 
the wage earners can spend no money; un- 
employment is experienced and with it the 
“human factor” and its general depression. 

Organizations can solve this condition, ex- 
plained Prof. Cadman, by refusing to over- 
load in periods of seasonal and false “pros- 
perity.” The Federal Reserve Bank can, by 
stopping free money on a rising market, halt 
these “fluctuations.” Real prosperity must 
be a whole development, not individual trade 
gain. Education of the consumer and the 
producer will make for general prosperity; 
a fair profit and a sustained production. 


Exploiting Guaranteed Millwork 
Clem Fraser, of the Loop Lumber & Mill 
Co., Alameda, outlitiing the advertising cam- 
paign for the institute during 1928, sketched 
through the plans of the organization by refer- 
ring to the adoption by the institute last year 
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of an advertising campaign in the newspapers, 
exploiting institute guaranteed millwork; to 
date nothing has been done on this campaign 
due to the high costs, he said: 

The committee on advertising, according 
to Mr. Fraser, urges the institute to carry out 
this campaign idea during the coming year, 
confining it to a smaller circulation if pos- 
sible, but getting it into the cities where 
large quantities of millwork are used, and if 
necessary seeking aid of architectural trades 
in its work of educating the contractor and 
the public to quality millwork specifications. 
The institute has spent four years educating 
the architect to the quality of the mills’ 
products without reaching out to the con- 
sumer who must specify millwork to get it. 

The exploitation committee also urges 
that one of the semi-annual meetings be de- 
voted to architectural discussions at which 
the State’s architect be invited to attend. 
The committee also urges that mills co-oper- 
ate with manual training classes and pro- 
fessors in the various high schools and 
junior colleges. In many cities of the State 
this is already in effect and the results have 
been very gratifying. The millwork manual 
being assembled by the institute will go 
ahead during the coming season. 


Managing Director Didesch explained the 
new standard price compilation lists which were 
distributed to the millwork members present. 

Clem Fraser, president of the Alameda 
County branch of the institute, was toastmaster 
at the annual banquet keld Thursday evening 


at the Oakland Hotel, the principal speaker 
being President Dixon, whose address, “The 
Mission of the Institute and Your Place in Its 
Attainment,” was an appeal for the cooperation 
and aid of the membership in carrying out the 
various programs of the organization. 


FRIDAY MORNING 


The Friday morning session opened with the 
report of the 1927 statistics of the institute. 
Forty-four new members have been obtained in 
the first nine months of the year, according to 
data compiled by Managing Director H. T. 
Didesch. The work of the East Bay branch 
was described by Will Goddard, secretary- 
manager. 

Earl C. Lowe, of the National Lumber Man- 
ufacturers’ Association, read the address pre- 
pared by A. C. Horner, manager of the west- 
ern division of the National association’s trade 
extension campaign. The subject of the talk 
was “The Millman’s Place in the $5,000,000 
Lumber Trade Extension Campaign,” in which 
the speaker outlined the work of the campaign 
to assist the millmen to defeat the encroach- 
ments of substitutes into their businesses. 


Election of Officers and Directors 


The election of officers was held prior to 
noon adjournment. The new directors of the 
institute include H. P. Dixon, retiring presi- 
dent, and Frank Peel, both of Los Angeles; 
T. J. Bridgeford, of Sebastopo!; George Little, 
of Stockton, and Herbert Weyler, of Santa 
Barbara. 

Officers elected were: 


President—H. W. Gaetjen, of the Empire 
Mill & Planing Co., San Francisco. 
First vice-president — Arthur 
Fresno Planing Mill Co., Fresno. 
Second vice-president—Clyde Speer, Zenith 

Mill & Lumber Co., Oakland. 


E. A. Nicholson and H. T. Didesch were re- 
named treasurer and managing director, re- 
spectively. 


FRIDAY AFTERNOON 


The Friday afternoon session was opened 
with the installation of officers and the report 
of the new board of directors. 

Ira B. Cross, professor of economics of the 
University of California, spoke on the decreas- 
ing demand for lumber and wood products, 
saying in part: 

The decline in the use of lumber is faster 
than any other commodity in American trade. 
Substitutes in the last few years have cut 
inroads in the wood business which even the 
most enthusiastic of substitute manufactur- 
ers did not think possible. The types of 
buildings, even to the residence, are tending 
toward cement, rock or brick, which people 
falsely think will outlast good lumber. 

But the public is hard headed; it can not 
be educated nor turned from its beaten path 
with a few well placed lessons; a genius 
must be developed or found to uncover new 
business for lumber. The millman and the 
lumberman are not alone in this fight. The 
ice manufacturer recently found a worthy 
competitor in the household ice machine. Im- 
mediately they struck back with a slogan, 
“A Cake of Ice Never Gets Out of Order,” 
Months ahead the ice man was told of the 
coming enemy of his trade. 

It is the work of the economic depart- 
ments of the universities of the country to 
study the situation. It is through co-opera- 
tion of the different trades that the economic 
departments of the universities and the 
manufacturers can find prosperity and trade 
stimulants and avoid the general eras of 
trade depression by striking a happy me- 
idum of production, sales and finance. 


Following the selection of San Jose for the 
next semiannual meeting on March 29 and 30, 
a general discussion occurred on the new stan- 
dard price manual. This new price compila- 
tion manual, based on material costs, labor, 
overhead and profit, will be adopted by all 
members of the institute. 


Bernhaur, 
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Southern Millwork Industry Plans Sales Campaign 


Adopts 7000 Series of Moldings; Considers New Catalog; Discusses 
Ethical Code That Will Better Competitive Conditions 


Attanta, Ga., Nov. 21.—With about fifty 
delegates present representing the millwork in- 
dustry in practically all of the southern States, 
the twenty-fourth annual convention of the 
Southern Sash, Door & Millwork Manufac- 
turers’ Association was held at the Ansley Ho- 
tel here Nov. 16 and 17. A codperative adver- 
tising campaign for millwork products of the 
South as a means of regaining at least some 
of the business that has been lost the last 
few years because of the inroads made by the 
substitute manufacturers, and what is known 
as the Birmingham agreement, comprised the 
principal subjects discussed. 

Following a meeting of the board of direc- 
tors the convention opened its initial session 
Wednesday morning with A. S. Parker, Snow 
Lumber Co., High Point, N. C., president, in 
the chair. President Parker and Secretary 
C. B. Harman, both of whom discussed con- 
ditions now prevailing in the millwork industry 
in the South, frankly describing the preseut 
situation as bad, and declaring that the time 
is at hand when the millwork industries must 
take some concerted and determined action that 
will not only make for greater profits, but will 
win back some portion at least of the trade 
they have lost due to the increasing use of 
substitute materials. 

Mr. Harman brought out an interesting point 
when he declared that in spite of the unsatis- 
factory conditions now existing in the indus- 
try there was a time when the situation was a 
great deal worse, particularly from the stand- 
point of sales volume, the industry having 
passed through a period of depression for 
about five years prior to 1915. He suggested, 
too, that the association hold a larger number 
of local and sectional meetings than has been 
the custom, stating that these afford manufac- 
turers in different communities an opportunity 
to meet on a common footing where they may 
better discuss and solve their own particular 
problems than is possible at the various regular 
meetings held for the whole membership. 


Plan Educative Advertising Campaign 


Reporting to the delegates the action taken at 
the meeting of the board of directors C. H. 
Dudley, sr., Atlanta, chairman, declared that 
the millwork manufacturers are facing a situa- 
tion that has become serious, due to the invasion 
of this field by a host of substitutes, and that 
something has to be done to remedy this con- 
dition. The directors thought, therefore, that 
improvement might be effected by conducting 
an extensive coOperative advertising campaign 
similar to those carried on by the Southern 
Pine Association and the Southern Cypress 
Manufacturers’ Association. If carried out as 
suggested it would be strictly an educational 
campaign aimed at the architects to convince 
them that millwork products are equally as 
good, or better, than substitutes, and to get 
them to specify millwork to as large an extent 
as possible in their plans. It was also sug- 
gested that capable salesmen be engaged by the 
association to keep in ‘personal touch with ar- 
chitects and general contractors, and that the 
campaign be carried on through building trade 
papers in the South reaching these fields, and 
by direct-mail literature to a mailing list that 
would include virtually all of the architects 
and general contractors doing business in this 
territory. 

It would first be necessary to make some ar- 
rangement whereby the association’s income 
could be greatly increased, this probably to be 
done by the creating of a budget system to 
which all millwork manufacturers in the South 
would be asked to contribute whether or not 
they are members of the Southern association. 


Several members spoke on this subject in an 
open-forum discussion following Mr. Dudley’s 
report, and without exception all were favor- 
able to the inauguration of such a campaign 
if the required funds can be raised to finance it. 

S. J. Pattillo, Pattillo Lumber Co., Atlanta, 
gave an interesting illustration of a situation 
existing in Atlanta which showed how really 
serious conditions have become because of the 
activities of the substitute manufacturers. He 
mentioned particularly an Atlanta school build- 
ing program, wherein the architect in charge 
of this project was convinced that substitutes 
should be used, there being so little millwork 
specified that it is not even worth the time or 
trouble for a large company to estimate and 
figure on the work. Mr. Pattillo stated that 
if the millwork association had inaugurated 
and conducted such a campaign as is now pro- 
posed a year or two ago, and had employed ex- 
pert salesmen to maintain a personal touch with 
the architects and contractors, no such con- 
dition as this would prevail, and that the plans 
would specify almost equally as much millwork 
as substitute products. 

R. G. Freeman, Phoenix Planing Mill Co.. 
Atlanta, also spoke briefly on this subject, as 
did J. Harold Mulherin, Perkins Manu factur- 











A. S. PARKER, 
High Point, N. C.; 
Reélected President 


Cc. B. HARMAN, 
Atlanta, Ga.; 
Reélected Secretary 


ing Co., Augusta, Ga., second vice president 
of the association, who believed the association 
should invest at least $25,000 a year in this ad- 
vertising campaign, and more than this if the 
fund can be raised. 

J. R. Black, secretary-manager of the South- 
ern Cypress Manufacturers’ Association, Jack- 
sonville, Fla., told of the new advertising plans 
of this organization for the coming year, and 
advocated a similar campaign by the millwork 
industries in the South for their products, stat- 
ing that the success of the cypress campaign 
has proved without doubt that codperative ad- 
vertising of this nature is a decidedly paying in- 
vestment for any lumber association. 

H. M. McPhillips, McPhillips Manufacturing 
Co., Mobile, Ala., said his experiences in the 
industry have shown him that there are some 
very good architects who do not know nearly 
as much about the millwork business as they 
should, and that expert millwork salesmen 
should be engaged to maintain a close personal 
touch with all architects. 

Finding the convention to be favorable to 
such a plan, President Parker appointed a com- 
mittee to consider the subject further, par- 


ticularly as regards costs, to recommend the 
annual fund that will be required, decide the 
best method of raising this money, and make a 
report of its findings at the next meeting which 
will probably be held in March, 1928. 

The following firms were elected active mem- 
bers of the association: Hickory Novelty 
Works, Hickory, N. C.; Valdosta Builders 
Supply Co., Valdosta, Ga., and the John G, 
Butler Co., Savannah, Ga. The latter com- 
pany succeeds the Savannah Lumber Co., for- 
merly a member until the recent purchase of 
its plant and property at Savannah by the But- 
ler company. The National Lock Co., High 
Point, N. C., manufacturer of sash pulleys, 
locks etc., was elected an associate member. 


WEDNESDAY AFTERNOON 


No definite action was taken Wednesday aft- 
ernoon on the plan presented at Asheville, N. 
C., by Frank P. Huckins, Warren-Huckins Co., 
Jacksonville, Fla.. known as the Huckins base 
proposition, and it was again deferred for fur- 
ther discussion until the next meeting. 

The association formally adopted the 7,000 
series list of moldings as against the 8,000 series 
list which a number of the southern manufac- 
turers are still using. 

The publication of the new millwork catalog 
was discussed, and President Parker stated 
that later on he would appoint a committee to 
go into this subject thoroughly, and to have 
the new catalog prepared for publication. 


Birmingham Agreement Discussed 


The principal subject discussed Wednesday 
afternoon was the Birmingham agreement, « 
sort of a code of ethics that was drawn up at 
a meeting of several of the leading millwork 
manufacturers of the South some time ago at 
Birmingham, Ala., and considered later at sec- 
tional meetings held at Augusta, Ga., and Char- 
lotte, N. C. 

The principal difficulties with which the in- 
dustry seems to be confronted are not so much 
lack of work as lack of profits, which together 
with the inroads made by the substitute people 
has brought millwork manufacturers to a 
point where they are facing a serious situation. 
Lack of profits is primarily caused, it is stated, 
by the entering of bids on millwork jobs that 
are too low in order to get the business away 
from competitors, and it is even the unethical 
practice of some manufacturers further to re- 
duce their bids once they have been made if 
they happen to learn that some other millwork 
producer has entered a lower bid than their 
own. Largely to remedy this situation the Bir- 
mingham agreement was drawn up. 

Briefly, the agreement specifies that prices or 
estimates on jobs after being filed by millwork 
manufacturers will not be cut; that millwork 
manufacturers will decline to make bids or 
estimates on plans where the details and speci- 
fications are not plain and definite; that they 
will agree not to use any underhanded or un- 
ethical methods to learn the amount of a com- 
petitor’s bid before filing their own bids; that 
after the letting of the order or contract a 
copy of the bid will be sent to Secretary Har- 
man for comparison when called for either by 
him or any competitor; and that it was the 
sense of the conference at Birmingham, and 
of this entire agreement, to discourage in every 
manner possible the unethical practice of 
making bids on millwork jobs after the con- 
tract has been already let. 

A majority of the members present at the 
meeting who had not already signed this agree- 
ment stated they would do so and adhere to 
its principles, while those not wishing to do so 
at this time gave as their excuse conditions 
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prevailing in their immediate territories occa- 
sioned by the fact that they are the only asso- 
ciation members in their cities or immediate 
districts, and that agreeing to this code would 
injure their business for these reasons. How- 
ever, virtually all of these expressed a willing- 
ness to sign the agreement if non-members in 
their communities could also be influenced to 
do so. As a result the matter was carried over 
for further discussion at the March, 1928, 
meeting. In the meantime Mr. Harman will 
endeavor to get the feeling of all millwork 
manufacturers in the South on this subject. 
The next subject concerned a revision of the 
millwork definition, and the association voted 
to make a few minor changes in the present 
definition, but no changes in the uniform pro- 
posal adopted at the annual convention in At- 
lanta in 1926, which, after a year of use, has 
been found to cover the situation adequately. 


THURSDAY MORNING 


The principal business Thursday morning 
was a report of the nominating committee and 
election of officers for the coming year. All of 


Mill Managers 


SHREveEpoRT, La., Nov. 21.—Members of the 
East Texas Mill Managers’ Association to- 
gether with representatives of the Louisiana 
Mill Managers’ Association were the guests 
last Saturday at the Youree Hotel here, of 
A. J. Peavy, this city, president of the South- 
ern Pine Association and head of the Peavy- 
Byrnes and associated lumber companies. 

In his address of welcome, Mr. Peavy 
offered his guests the choice of attending the 
football game between Centenary College of 
Shreveport and Louisiana Polytechnic Insti- 
tute of Ruston, La., or playing golf at the 
country club, following the luncheon, which 
was served immediately after the close of the 
meeting. The members who remained after the 
meeting chose football for the entertainment, 
and were Mr. Peavy’s guests at Centenary sta- 
dium. Incidentally, Centenary won the game, 
33 to 0, it being its ninth straight victory. 

President Allen A. Few, of Jasper, Tex., 
who presided, opened the meeting, introducing 
the host, Mr. Peavy, whose_address was brief 
but expressed his gratification at the progress 
being made by the southern pine industry. He 
said those identified with the lumber industry 
had mighty good cause to be proud of its 
progress. He referred to the splendid reputa- 
tion it has and told how important it was 
always to maintain this fine record. He re- 
called that a number of those attending this 
meeting had had a very low start on the ladder 
of success, some of them having ‘driven bull 
teams, others having been choppers and others 
carpenters etc., but by their works they had 
climbed the ladder to success. This thought, 
earnest work, was stressed by Mr. Peavey, who 
declared that “you will solve your problems 
if you will continue working.” 

W. E. Bond, chief of the division of forest 
management, Texas forest service, of College 
Station, delivered an address on the “Timber 
Growing Possibilities of East Texas.” Mr. 
Bond’s address presented many details and 
methods whereby the Texas forest service pro- 
poses to help the millmen solve their problems. 

Progress in forestry in Texas, said Mr. 
Bond, is really measured by the amount of 
timber land that is managed with some 
thought of future production. The lumber 
companies and the farmers own the bulk of 
the forest land of Texas and, therefore, prog- 
ress in forestry can only be worked out to 
the extent and as rapidly as these owners are 
convinced that successive timber crops pay. 

Many obstacles to reforestation are being 
removed. The taxing of the growing crop 
which might confiscate all profits is probably 
the most serious. This problem is being 
systematically studied and the majority of the 
States have already adopted remedial forest 
tax laws. Forest fires have been controlled 
by a number of companies at reasonable cost, 


the present officers were reélected. They are: ° 


President—A. 38. Parker, High Point, N. C. 


First vice president—W. P. McBroom, Chat- 
tanooga, Tenn. 

Second vice president—J, Harold Mulherin, 
Augusta, Ga. 

Secretary-treasurer—C, B. Harman, Atlanta, 
Ga. 

Directors—W. E. Wimberly, Marshall Manu- 
facturing Co., Rome, Ga., and W. P. McPhillips, 
MecPhillips Manufacturing Co., Mobile, Ala., 
(newly elected), and C. H. Dudley, sr., Atlanta, 
Ga., chairman; 8S. J. Pattillo, Atlanta; Legaire 
Inglesby, Columbia, S. C.; George W. Wearn, 
Charlotte, N. C.; P. F. Conway, Danville, Va.; 
Cc. G. Bucci, Jacksonville, Fla.; W. H. Cain, 
Knoxville, Tenn.; L. A. Cambre, Jackson, Miss.; 
Cc. C. Bell, Monroe, La., and Albert Steves, jr., 
San Antonio, Tex. (reélected.) 


The principal address Thursday was made 
by G. E. French, of the Forest Products Lab- 
oratory, Madison, Wis., who spoke on the 
moisture content of lumber for various uses, 
especially in the millwork field, continuing a 
subject first taken up at the summer conven- 
tion in Asheville, N. C., last July. J. R. Black, 


Hear Forestry 


and progress in insect and disease control has 
been made. Today lumber prices are becom- 
ing more favorable as mature forests become 
fewer in number. Regulated cutting, reserv- 
ing the smaller trees for future growth, has 
reduced the time required to grow our forests. 

On the other hand, the margin of safety in 
forestry practice is probably greater in the 
southern pine region than in any other part of 
the Unitéd States. The favorable climate 
produces rapid growth of valuable forests. 
Lumber, naval stores and other forest prod- 
ucts produced are in demand by the people 
of the United States. Reforestation and man- 
agement of the southern pines is easy and 
no doubt less expensive than that of any 
other forest region. Easy logging conditions, 
cheap labor, proximity to large markets, ex- 
cellent water and rail transportation and large 
quantities of cheap land excellently adapted 





Large southern pine manufacturer 
seeks experienced salesman to cover 
northern half of Indiana. Every week 
excellent openings are offered through 
the Want Ads. The man desiring em- 
ployment, or a change or who seeks to 
better himself, watches for them. 





to timber growth but largely unsuited to 
agriculture, favor the possibilities of timber 
growing in this region. 


In closing his address, Mr. Bond stated that 
“the problem of reforestation is one of the most 
important economic problems facing the people 
of the United States. President Coolidge says 
of it, ‘I believe that no other of our internal 
problems is of greater moment than the re- 
habilitation of our forests, now ‘so hopefully 
begun, but needing the strong support of our 
collective will and intelligence.’ The prospect 
of growing successive timber crops in Texas 
by private owners appears very favorable 
today. Several Texas companies have ex- 
pressed the desire to follow a definite plan of 
reforestation, forest protection and manage- 
ment, and it is felt that within a few years 
most of the forest area of east Texas will be 
placed under such care.” 

President Few introduced W. F. Shaw, rep- 
resenting the National Lumber Manufacturers’ 
Association’s trade extension committee, cen- 
tral division. He spoke of the five-year pro- 
gram which he stated would cost upward of 
$1,000,000 a year. 

It is a program of fact-finding and making 
of personal contacts with architects, en- 
gineers, contractors, retailers and the general 
public, he said. We are finding out many of 


secretary-manager of the Southern Cypress 
Manufacturers’ Association, Jacksonville, Fla., 
and W. W. Simmons, Gulf Red Cypress Co., 
Jacksonville, also spoke on moisture content, 
especially of cypress lumber. 

Resolutions were adopted, one favoring the 
McSweeney bill now in Congress which pro- 
vides an adequate amount for the conduct of 
reforestation work and for the work of the 
Forest Products Laboratory at Madison, Wis. 

No definite action was taken on a request of 
Joe Davidson, Davidson Sash & Door Co., 
Lake Charles, La., that the association go on 
record opposing increasing expenses occasioned 
millwork producers by paying for the privi- 
lege of figuring on plans, discussion developing 
the fact that this was a more or less local or 
sectional condition and did not prevail over the 
territory as a whole. The matter, however, 
will be taken up at the next meeting, when Mr. 
Davidson will be asked to address the meeting 
and explain the proposition in greater detail. 

The convention adjourned at noon, a num- 
ber of the delegates enjoying a sightseeing trip 
throughout Atlanta during the afternoon. 


and Sales Talks 


the causes for the loss of certain markets. | In 
many instances this has been so insidiously 
accomplished that the manufacturers of lum- 
ber have not been aware of these losses 
until they have been confronted with the 
necessity of moving heavy surplus items at 
great reductions in price and the waking up 
process has been both painful and disagree- 
able in several ways. Now, continued Mr. 
Shaw, we are sending experts direct to the 
consumers of certain items where we have 
learned of efforts to supplant lumber with 
substitutes, and by personal effort are keep- 
ing up the use of lumber in some lines. The 
public, too, is being shown the universality 
of the use of lumber. Mr, Shaw spoke of the 
extensive use of wood in the manufacture of 
vats, silos, tanks and the like. There is no 
doubt, he declared, but what we are going to 
continue to have sharp competition, and more 
than ever will probably appear, especially 
from the promotors of the use of steel, but 
there are many advantages in the use of wood 
and it only takes effort to keep wood in the 
lead. 

Randle T. Moore, of Shreveport, was called 
for and responded in his characteristic fashion. 
“Wood,” he declared, “as a material for man’s 
use in construction was a heritage of the ages. 
In holy writ we find that the Ark was built 
of wood, and the Hebrew King Solomon sent 
to the forests of Lebanon for cedar to con- 
struct his palace and temple.” There is no 
doubt, he said, but that the forests of this 
country have been misused, “but of late years 
we are waking up to the necessity of protect- 
ing our forests.” Bankers, he said, consider 
forests very good collateral. 

W. A. Anderson, president of the Shreve- 
port Lumbermen’s Club, was called for and dis- 
cussed briefly, “The Importance of Developing 
Our Home Market for Yellow Pine.” 

P. A. Bloomer, of Fisher, La., offered some 
suggestions as to the manufacture of yellow 
pine lath. He believed that in time architects 
would return to wood in their specifications 
for lath which does not corrode like metal. He 
urged that great care be taken so as to make 
the lath of proper size. 

L. D. Gilbert, of the Temple Lumber Co., 
paid a tribute to the East Texas Chamber of 
Commerce, which he stated had rendered the 
association valuable assistance and declared 
that as these problems were mutual in nature, 
he was pleased to note that both the Chamber 
of Commerce and the Texas forest service 
were working in harmony to the general good. 

Henry Temple, of Pineland, Tex., spoke 
briefly on standards of yellow pine finishing 
lumber. 

A. E. Hickerson, of Conroe, Tex., proposed 
a resolution of thanks to A. J. Peavy for his 
generous hospitality, which was adopted unani- 
mously, and the meeting was then adjourned. 
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Associations Plans and Activities 


Dec, 1-2—American Society of Agricultural Engi- 
neers, Hotel Sherman, Chicago. Meeting of 
Structures Division. 

Dec. 1-2—National Association of Wooden Box 
Manufacturers, Palace Hotel, San Francisco, 
Calif. First annual Pacific coast group. 

Dec. 1-2—Georgia Retail Lumber & Millwork As- 
sociation, Henry Grady Hotel. Atlanta, Ga. 
Annual, 

Dec. 5—Baltimore Lumber Exchange, Baltimore, 
Md. Annual. 

Dec. 6—Northwestern Hardwood Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. 

Dec. 7—Lumber Dealers’ Association of Connecti- 
cut, New Haven Lawn Club, New Haven, Conn. 
Annual. 

Dec. 7-8—Natioual Rivers and Harbors Congress, 
Washington, D. C. Annual. 

Dec, 8—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual, 

Dec. 13.—Roofer Manufacturers’ Club, Hotel Rals- 
ton, Columbus, Ga. Monthly meeting. 

Dec. 14—Massachusetts Wholesale Lumber Agss0o- 
ciation, Boston, Mass. Annual. 

Dec. 14—Montreal Wholesale Lumber Dealers’ As- 
sociation, Montreal, Que. Annual, 

Dec, 14-15—Western Pennsylvania Builders’ Supply 
Association, Fort Pitt Hotel, Pittsburgh, Pa. 
Annual. 

Dec. 17—Lumbermen’s Club of Memphis, Memphis, 
Tenn. Annual. 

Dec. 30—Mississippi Valley Lumber & Sash & Door 
Salesmen’s Association, Minneapolis, Minn, An- 
nual. 

Jan, 7, 1928—Wholesale Lumbermen’s Club of Co- 
lumbus, Neil House, Columbus, Ohio. Annual. 

Jan. 12-14, 1928—Mountain States Lumber Dealers’ 
Association, Denver, Colo. Annual. 


Jan. 17-19, 1928—Northwestern Lumbermen’s Asso- 
ciation. Business sessions, Nicollet Hotel; 
pte sy mang display, West Hotel, Minne- 
apolis, Minn. Annual. 

Jan. 18-19, 1928—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypoo] Hotel, Indianapolis, 
Ind. Annual. 

Jan. 18-20, 1928—Ontario Retail Lumber Dealers’ 
Aaneetation, London Hotel, London, Ont. An- 
nual, 

Jan. 18-20, 1928—Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 19-20, 1928—Carolina Wholesale Lumber 
Salesman Association, Andrew Jackson Hotel, 
Rock Hill, 8. C. Annual, 


Jan. 19-20, 1928—West Virginia Lumber & Build- 

ers’ Supply Dealers’ Association, Huntington, 
. Va. Annual. 

Jan. 19-20, 1928—Carolina Retail Lumber Dealers’ 
Association, Rock Hill, 8. C. Annual. 

Jan. 21, 1928—Louisiana Retail Lumber Dealers’ 
Association, Bogalusa, La. Quarterly meeting. 

Jan. 24, 1928—Union Association of Lumber & Sash 

Door Salesmen, Hotel Gibson, Cincinnati, 
Ohio. Annual, 

Jan. 25, 1928—Massachusetts Retail Lumber Deal- 
ers’ Association, Hotel Statler, Boston, Mass. 
Annual. 

Jan. 25-26, 1928—National Lumber Exporters’ As- 

sociation, Battery Park Hotel, Asheville, N. C. 
Annual. 

Jan. 25-27, 1928—Ohio Association of Retail Lum- 
ber Dealers, Sinton Hote!,. Cincinnati, Ohio. 
Annual. 

Jan. 25-27, 1928—-Western Retail Lumbermen’s As- 
sociation (of Canada), Fort Garry Hotel, Win- 
nipeg, Man., Annual. 

Jan. 26-28, 1928 — Northeastern 
men’s Association, Hotel 
Mass. Annual. 


Retail 
Statler, 


Lumber- 
Boston, 


Jan. 31-Feb. 1-2, 1928—Retail Lumber Dealers’ As- 
sociation of Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 


Feb. 1-2, 1928—Southeastern Iowa Retail Lumber- 
men’s Association, Burlington, Iowa. Annual. 


Feb, 1-3, 1928—Michigan Retail Lumber Dealers’ 
Association. Pantlind Hotel, Grand Rapids, 
Mich. Annual. 

Feb. 2-3, 1928—Kentucky Retail Lumber Dealers’ 
Association, Phoenix Hotel, Lexington, Ky. 
Annual, 


Feb. 7-9, 1928—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual, 


Feb, 8-9, 1928—Southwestern Iowa Retail Lumber- 
men’s Association, Council Bluffs, Iowa. An- 
nual. 


Feb. 8-10. 1928—Illinois Lumber & Material Deal- 
ers’ Association, Edgewater Beach Hotel, Chi 
cago. Annual. 

Feb. 9-10, 1928—National Association of Commis- 
sion Lumber Salesmen, Congress Hotel, Chi- 
cago. Annual. 

Feb. 15-17, 1928—Nebraska Lumber Merchants As- 
sociation, Hotel Rome, Omaha, Neb. Annual. 


Feb. 20, 1928—Northern Wholesale Hardwood Lum- 
ber Association, Milwaukee Athletic Club, Mil- 
waukee, Wis. Annual. 


Feb. 21-23, 1928—Wisconsin Retail Lumbermen’s 
Association. Milwaukee Auditorium, Milwau- 
kee. Annual, 


Feb. 23-25, 1928—Western Retail Lumbermen’s As- 
sociation (U. S.), Hotel Utah, Salt Lake City, 
Utah. Annual. 

March 7-8, 1928—Central & Northeastern Iowa 
Lumbermen’s Association and Northwest lowa 
Lumbermen’s Association, Fort Des Moines 
Hotel, Fort Des Moines, Iowa. Joint annual 
meeting. 





Western Retailers Set Date 


SPoKANE, Wasu., Nov. 19.—Announcement 
is made by Roy S. Brown, secretary-treasurer 
of the Western Retail Lumbermen’s Associa- 
tion (U. S.), this city, that preliminary ar- 
rangements have been made for the coming 
convention of the organization, to be held on 
Feb. 23, 24 and 25, 1928, at the Hotel Utah, in 
Salt Lake City. Necessary committees have 
been appointed, Mr. Brown states, and the Salt 
Lake lumbermen “are all pepped up and I feel 
that we are bound to have one of the best con- 
ventions in the history of our association.” 


Penn Retailers’ Annual 


PirrsspurcH, Pa., Nov. 21.—Official announce- 
ment is made by W. B. Stayer, this city, secre- 
tary of the Retail Lumber Dealers’ Association 
of Pennsylvania, that its annual convention will 
be held Jan. 31 and Feb. 1 and 2, 1928, at the 
William Penn Hotel, Pittsburgh. 


Dates for Iowa Annuals 

MINNEAPOLIS, Minn., Nov. 21.—Advices 
have been received by William H. Badeaux, 
secretary of the Northwestern Lumbermen’s 
Association, this city, that the several Iowa 
associations are to hold their annual conven- 
tions as follows: 

Southeastern Iowa Retail Lumbermen’s As- 
sociation, Burlington, Iowa, Feb. 1 and 2, 
1928. 

Southwestern Iowa Retail Lumbermen’s As- 
sociation, Council Bluffs, Iowa, Feb. 8 and 9, 
1928. 

Central & Northeastern Iowa Lumbermen’s 
Association and Northwest Iowa lLumber- 
men’s Association in joint meeting, Fort Des 
Moines Hotel, Des Moines, Iowa, March 7 and 
8, 1928. 


Mountain States Preparing Program 


Denver, Coro., Nov. 21.—T. J. Vincent, sec- 
retary of the Mountain States Retail Lumber 
Dealers’ Association, reports that a very worth 
while program for the annual convention of the 
organization to be held in Denver Jan. 12, 13 
and 14, 1928, has been mapped out. The pro- 
gram is not ready for publication, however, as 
a number of speakers that have been invited to 
address the convention have not been heard 
from, and so the whipping of the program into 
shape is awaiting their acceptance. A number 


of outside speakers will make addresses, as in 
other years. Then, also, a number of men in 
the organization will lead general discussions 
of problems of vital interest to the industry. 


Kentucky Retailers’ Convention 

Louisvitte, Ky., Nov. 21.—J. Crow Taylor, 
secretary of the Kentucky Retail Lumber Deal- 
ers’ Association, this city, announces that the 
organization’s annual convention will be held 
on Feb. 2 and 3, 1928, in the Phoenix Hotel, 
Lexington. Details of the program to be car- 
ried out will be announced later. 


Box Association to Meet on Coast 

San Francisco, Cauir., Nov. 21—The Na- 
tional Association of Wooden Box Manufac- 
turers will hold the first annual convention of 
the Pacific coast group at the Palace Hotel, 
San Francisco, on Dec. 1 and 2, according to 
a “docket” of subjects and invitations sent out 
by Rex Moorehouse, Pacific coast manager of 
the association, this week. 

The “docket,” which is an unusual “stunt.” 
attracted attention among manufacturers, be- 
cause, besides listing the various subjects which 
are to be discussed, it left about 90 percent of 
the page blank so that the receiver could make 
notes of different questions which he might 
wish to bring up under that subject. The 
“docket” will also be used as a program for 
the convention. 

The first morning of the convention will be 
allowed for round-table talks and a discussion 
of marketing problems; including present vol- 
ume; outlook for immediate and future and of 
export selling organization. A buffet luncheon 
will be served at the hotel. 

At the afternoon session several subjects are 
listed: Competition within the industry; sub- 
stitute competition; and trade promotion. 

A banquet for members will be held the 
evening of the first day in the California room 
of the Palace Hotel. 

The second day’s session will be devoted to 
discussions on new light weight wooden boxes; 
effect of the reduction of the thickness of lum- 
ber in boxes; new uses that have been developed 
for wooden boxes; new and improved methods 
of production; improvements in the layouts of 
factories and retail lumber yards and methods 
of increasing membership in the association. 
It is expected that a large number of lumber- 
men will attend. 


Annual Filers’ Conference 


SEATTLE, WaAsH., Nov. 19.—Preliminary to 
the annual Red Cedar Shingle Congress Dec. 
8, the annual Filers’ Conference will be held 
Dec. 7 in the Junior ballroom of the Olympic 
Hotel. The program will be in charge of Fred 
J. Monte, of the Washington & Oregon Shingle 
Association, assisted by H. E. White, who for 
a year has been doing reinspection work in the 
Fast. 


Columbus Wholesalers’ Club 


Co_umBus, On10, Nov. 22—The Wholesale 
Lumbermen’s Club of Columbus will hold its 
annual election of officers on Jan. 7, 1928, at 
the Neil House in Columbus, according to an- 
nouncement made by H. J. Baumeister, secre- 
tary-treasurer. 


Appalachian Club to Confer 


CINCINNATI, On10, Nov. 22—A meeting of 
the Appalachian Hardwood Club is to be held 
Nov. 29 at the Hotel Sinton and the advertis- 
ing budget for the year is to be fixed at that 
time, it is understood. 


Union Salesmen Set Date 


Torepo, Ou10, Nov. 21.—J. P. Bartelle, sec- 
retary of the Union Association of Lumber & 
Sash & Door Salesmen, this city, announces 
that the organization will hold its annual meet- 
ing and banquef on the evening of Jan. 24, 
1928, at the Hotel Gibson, Cincinnati, Ohio. In 
former years it has been the custom to hold 
the annual banquet for members only, but this 
year an invitation is extended to all retailers 
who care to attend. 


Western Canadian Retailers 


Wiwnnipec, Man., Nov. 21—F. W. Ritter, 
secretary-treasurer of the Western Retail Lum- 
bermen’s Association (Canada), this city, an- 
nounces that the thirty-seventh annual conven- 
tion of the organization will be held on Jan. 25, 
26 and 27, 1928, at the Fort Garry Hotel in 
Winnipeg. Mr. Ritter advises that at this con- 
vention the number of speakers will be limited 
and instead there will be a sort of round-table 
conference on numerous subjects by delegates 
attending the convention. In this connection, 
Mr. Ritter says: “We find that a great deal 
more interest and value is taken out of the con- 
vention by holding sessions of this kind; and 
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particularly in view of the keen competition 
these days in all lines of endeavor, we feel that 
it is most important to congregate new ideas, 
thresh out our problems in this way, and by so 
doing make better lumbermen.” 


Date for Carolina Wholesalers 


CHARLOTTE, N. C., Nov. 21.—Announticement 
is made by Henry Barge, secretary-treasurer of 
the Carolina Wholesale Lumber Salesman As- 
sociation, this city, that the organization’s an- 
nual convention will be held Jan. 19 and 20, 
1928, at the Andrew Jackson Hotel, Rock Hill, 


S ° C , (ag@@anaaaaae 


Features for Ohio Retailers 


XeniA, Onto, Nov. 21.—Findley M. Tor- 
rence, secretary of the Ohio Association of Re- 
tail Lumber Dealers, this city, announces that 
the organization’s annual convention will be 
held on Jan. 25, 26 and 27, 1928, at the Sinton 
Hotel, Cincinnati, Ohio. 

As a feature of this convention and in con- 
nection with the exhibits, a bronze plaque will 
be awarded to the firm whose exhibit is voted 
by the majority of delegates attending as the 
most attractive and constructive from an edu- 
cational standpoint. 

As an inducement to secure a full attendance 
at the convention and make certain that all the 
delegates register, each man as he registers will 
be handed a card, serially numbered, bearing 
the name and booth number of each exhibitor 
and opposite this a place for the exhibitor’s 
signature. Every delegate will have to call and 
register at every booth at the convention and 
secure the exhibitor’s signature at every booth 
before his ballot will be accepted in a special 
contest for the distribution of $250 in cash 
prizes to the delegates. On this ballot card 
also each delegate will report his selection of 
the most attractive and educational booth at 
the convention, and upon that vote a bronze 
plaque will be awarded to the exhibitor. “This 
scheme,” Secretary Torrence says, “is a new 
one originated by the Ohio Association of Re- 
tail Lumber Dealers to the end of stimulating 
greater interest on the part of exhibitors in 
making their exhibits of real educational value 
and also to the end of guaranteeing to every 
exhibitor the attendance of every delegate at 
the convention. The registration at the Ohio 
convention for the last five years has been be- 
tween 1,200 and 1,500.” 


Millmen and Wholesalers Confer 


New York, Nov. 21.—A conference of man- 
ufacturers and wholesalers, at which was con- 
sidered merchandising relations between the 
two branches of the industry, was held Nov. 18 
at the Stevens Hotel, Chicago. The first joint 
conference between manufacturers and whole- 
salers was held in Chicago on June 22, and at 
that time there developed the necessity for set- 
ting up what may be termed as a “practice” to 
cover the relations between manufacturers and 
wholesalers. For this purpose a sub-commit- 
tee was appointed, the meeting on Nov. 18 
being the first meeting of this sub-committee. 
Those attending were Harry T. Kendall, Cen- 
tral Coal & Coke Co., Kansas City, Mo.; C. W. 
Nelson and E, A. Frost, of the Frost Lumber 
Industries, St. Louis, Mo.; John L. Kaul and 
Wilson Compton, president and secretary, re- 
spectively, National Lumber Manufacturers’ 
Association; W. H. Schuette, William Schuette 
Co., Pittsburgh, Pa.; C. A. Mauk, C. A. Mauk 
Lumber Co., Toledo, Ohio; C. A. Goodman 
and W. W. Schupner, president and secretary, 
respectively, | National-American Wholesale 
Lumber Association; and B. C. Currie and 
Frank F. Fish, president and secretary respec- 
tively of the National Hardwood Lumber 
Association. 

There was a full discussion of matters relat- 
ing directly to trade practices between manu- 
facturers and wholesalers and a report prepared 
for submission to the joint committee of the 
whole. This work is progressing nicely and in 
a short time the committee will report fully 
upon its conclusions. 


4L Directors Expand Territory 


PorTLAND, Ore., Nov. 19.—The most impor- 
tant action taken by the 4L board of directors 
at its eighteenth semiannual meeting, held here 
Nov. 14, was the decision to extend 4L terri- 
tory to include Montana and California. Here- 
tofore the 4L has confined its activities to Ore- 
gon, Washington and Idaho. 

The board also voted to expand the em- 
ployees’ wood promotion campaign which is 
seeking to promote the use of wood boxes and 
lumber. It was reported at the meeting that 
the Western Pine Manufacturers’ Association 
and the West Coast Lumber Bureau would aid 
the employees’ campaign. 

No change in current wage scales of the 
organization was proposed or made. 

Reports of 4L officials showed the organiza- 
tion to be in a sound financial condition and 
to have made membership gains in the last six 
months. 

The board voted to accept the invitation of 
the Tacoma delegation to hold the tenth anni- 
versary celebration in that city some time next 
spring. 


Safety Association Elects 


Ottawa, Ont., Nov. 21.—The twelfth an- 
nual meeting of the Lumbermen’s Safety As- 
sociation was held recently at the head office 
here. In the absence of President John Black, 
the chair was occupied by A. C. Manbert, To- 
ronto. The financial report was presented by 
R. L. Sargant, secretary-treasurer. Keen inter- 
est was evinced in the annual medical report 
which was presented by Dr. W. S. Barnhart, 
medical superintendent, which showed a grow- 
ing interest in the work of the association on 
the part of the members. Officers elected for 
the coming year were as follows: John Black, 
of J. R. Booth (Ltd.), Ottawa, president; J. S. 
Gillies, of Gillies Bros., Braeside, vice presi- 
dent; and A. C. Manbert, of Graves, Bigwood 
& Co. (Ltd.), Toronto; J. J. McFadden 
(Ltd.), Spragge, Ontario; G. E. Farlinger, of 
Sioux Lookout, Ont.; Dan McLachlin, of Mc- 
Lachlin Bros. (Ltd.), Arnprior, Ont. and 
W. H. Milne, of William Milne & Sons, North 
Bay, directors. 


Pennsylvania Retail Directors Meet 


PITTSBURGH, Pa., Nov. 22.—At the monthly 
meeting here last Friday of the board of direc- 
tors of the Retail Lumber Dealers’ Association 
of Pennsylvania, the dates for the annual con- 
vention of the association were definitely fixed 
for Jan. 31 and Feb. 1 and 2. The convention 
will be held in the William Penn Hotel. 

Carl Van der Voort, general counsel, in re- 
porting on fire insurance conditions, called 
attention to the fact that the members should be 
careful to have their plants properly pro- 
tected for the winter. Heating plants, he said, 
should be thoroughly inspected from time to 
time. 


Report on Business Conditions 


Directors reported on business conditions as 
follows: 


Director No. 1—Business fair; slowing up 
at present, but look for improvement during 
winter; collections fair; no labor trouble or 
questions affecting working conditions. 


Director No. 2—Good volume of house build- 
ing is still developing in the district which 
we supply. Competition is very keen, yet not- 
withstanding this our sales this year to date 
are only 5 percent under the same period last 
year. Industrial trade is somewhat better 
than in 1926, although there is still room for 
improvement. We have been able to reduce 
our expenses 3 percent from last year, based 
on the same sales volume. 


Director No. 3—No change in business con- 
ditions; no new buildings in view; very little 
repair work. ' 


Director No. 4—Business has been fair; col- 
lections very slow; volume of business less 
than last year; expect usual volume for the 
winter. 


Director No. 5—Earning power of mechan- 
ics, laborers and coal miners is small on ac- 
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Makes an ldeal 
Christmas Present 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart. 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and key, given away FREE. With every 
LCL order of Oak and Maple flooring of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests FREE. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50;. West of 
Denver $4.00. Flooring shipped direct from 
mill, or locally from Chicago. Any quantity, 


delivered anywhere. 
E. Bar RARDWOOo Co 


NEW ADDRESS—3403 WEST 48TH PLACE 
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Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 
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Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 


C. B. Richard & Co. 


29 Broadway, NEW YORK 
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Special department handling export lumber shipments 








Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
Cable Address: “*Pickwood,”’ St. Louis 
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ATTENTION 


COMMISSION 
SALESMEN! 


Do you, or would you like a sideline which 
sells to EVERY retail lumber concern and 
carries a good commission on every sale ? 


9) 


THE FINEST AND BEST 


Carpenter Aprons, 
NAIL SACKS 


TARPAULINS 
IN AMERICA 


Some good territory open for capable, satis- 
factory producers. Write for proposition, stating 
territory covered and details of importance to a 
permanent connection. 


Allied Cloth Specialties, Inc. 


GREENVILLE, OHIO 

















WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 
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count of short hours; no new estimating; col- 
lections slow; some repairing. 

Director No. 6—Business was somewhat bet- 
ter during October, but has been sow | for the 
year as a whole. 

Director No. 7—Volume of business is prac- 
tically the same as in 1926, and is expected to 
continue so the remainder of the year. 

Director No. 8—Business slowing up, but 
believe it is a seasonal condition. County as 
a whole has enjoyed a fair year. 

Director No. 9—Business slow; collections 
fair; no new estimating, but some repairs. 

Director No. 10—Business in our county 
shows slight improvement. Mine operators 
are trying to operate non-union, and if suc- 
cessful in their efforts, business will show up 
better for the remainder of the year. 

Director No. 11—Business slow; some new 
work; some repairing; do not look for large 
volume during the winter. 

Director No. 12—Business slow; do not look 
for any additional work during the winter. 
Mines are now starting in a small way on a 
non-union basis, but the demand for coal is 
not brisk. 

Director No. 13—Business is slowing up on 
account of the season. Railroad- shops are 
increasing their forces, which will. have a 
tendency to stimulate business. 

Director No. 14—Some new business and 
some estimating. However, do not expect any 
large rush on account of the season. If a fair 
volume of business is done in December, the 
year will about equal that in 1926. 


Niagara Peninsula Lumbermen Meet 


Toronto, Onrt., Nov. 21—The Niagara 
Peninsula Retail Lumber Dealers’ Association, 
a branch of the Ontario association, held its 
annual meeting at Niagara Falls, Ont., Nov. 18. 
The meeting was preceded by a dinner at the 
Fox Head Inn. Members from the Lake Erie 
district were also invited to attend, making the 
meeting a joint one. 

For the opening proceedings the chair was 
occupied by the chairman, James _ Harri- 
man, Niagara Falls. After the reading of the 
minutes and other preliminary business 
J. B. Mackenzie, of Georgetown, presided, at 
Mr. Harriman’s request. The election of offi- 
cers resulted as follows: 

Honorary chairman—James Harriman, Ni- 
agara Falls. 

Chairman—Andrew Wise, St. Catharines. 

Vice chairman—W. H. Harrison, Niagara 
Falls. 


gy neretany-teenemrey--taabert Grisdale, Thor- 
old. 


Executive committee—R, E. Reid, pers 
Falls; K. J. Shirton, Dunnville; A, Wills, St. 


Catharines; J. Davis, St. Catharines; W. J. 
Bailey, Jarvis. 


H. Boultbee, secretary-manager of the On- 
trio Retail Lumber Dealers’ Association, spoke, 
referring to the activities of his association in 
connection with standard cost accounting, de- 
livery cost investigation, trade ethics, district 
association meetings, credit problems, and con- 
cluded with a reference to the approaching 
annual meeting of the Ontario association, at 
London, Ont., Jan. 18-19-20, 1928. 

The chairman called upon each member for 
a report on trade conditions. These were unan- 
imously to the effect that trade during 1927 
had been somewhat greater, varying from 5 
percent to 15 percent over that of 1926, and 
that in some important respects prices also had 
shown improvement, so that the dealers were 
moderately well satisfied with the year’s re- 
sults. All reported, however, that there had 
been very keen competition, both from local 
and from distant firms, and that an increased 
volume of trade had only been possible as the 
result of very aggressive selling methods. 


J. B. Mackenzie, Georgetown, president of 
the Ontario Retail Lumber Dealers’ Associa- 
tion, gave an interesting talk on credits. He 
stated that when a customer requiring credit 
comes into his office, he interviews him, makes 
a memorandum of all he says regarding the 
job, its location and the manner in which he 
intends to pay, as well as any mortgages, liens, 


or other encumbrances already existing against 
the property. He asks the customer to sign 
this statement and retains it. He makes no use 
of this signed statement unless the customer 
becomes slow in his payments. . The impor- 
tant point then is that this statement signed 
by the customer can be registered against the 
property in the Registry Office and becomes 
practically of the same effect as a mortgage. 
This is a method of protection that can be 
used to good advantage by all retail lumber 
dealers. 

The opinion was expressed that a printed 
form should be prepared by the Ontario asso- 
ciation and furnished to members, for securing 
from the customer such information as Mr. 
Mackenzie referred to. 

The date for the next meeting was not de- 
termined, but the members present were of the 
opinion that in future they should hold more 
frequent meetings than they had in the past. 

S. P. Westaway and A. Thomas, of the 
Canadian Forest Products’ Publicity Associa- 
tion, outlined their plans in connection with 
forest products publicity in Canada. 


HOO-HOO DOINGS 


Activities of New Jersey Hoo-Hoo 


New York, Nov. 21.—George W. Bogen, 
Vicegerent Snark of the New Jersey Hoo-Hoo, 
has announced a program of meetings and con- 
catenations to be held in the next few months, 
indicating that the organization in Jersey is 
prepared to hold its most active season. 

The January concatenation will be held in 
New Brunswick, N. J., and there will be an- 
other during the annual meeting of the New 
Jersey Lumbermen’s Association. The March 
meeting will be in Hackensack, and in May a 
concatenation will be staged in Morristown. 

A grand rally and concatenation at Newark 
in June will close the season. 

Officiating officers for the concatenations 
have been named as follows: Grover G. Per- 

















Pulleys, shaftings, hangers, etc., are 
advertised in the Want Ads as for sale 
at half price. By. watching the Want 
Ads, many a chance to effect a real sav- 
ing is discovered. 





dew, Counselor; George W. Bogen, Snark; 
Ralph Lane, Senior Hoo-Hoo; Frank Devine, 
Junior Hoo-Hoo; Paul Hamilton, Custocatian ; 
Erwin Ennis, Arcanoper; James Thomas, Jab- 
berwock; Norman Bailey, Gurdon; Lester 


Johnson, Bojum; Thomas Young, Scrivenoter. ° 


Oakland Hoo-Hoo Meet 


OAKLAND, Ca.iF., Nov. 19—Hoo-Hoo Club 
No. 39 met yesterday noon at the Hotel Leam- 
ington for its regular November luncheon. 
Owing to the fact that the California Mill- 
work Institute was holding its State conven- 
tion in the city at the Hotel Oakland, there 
were many visitors. 

In the absence of President Clem Fraser, 
Vice President Milton Hendrickson presided 
and presented several of the members with 
presents, these members having had birthdays 
during the last month. 

H. D. Cook, of the Western Door & Sash 
Co., as chairman of the day, introduced R. B. 
West, of the Pacific Telephone & Telegraph 
Co., who gave a short talk upon the telephone 
and the service it renders the lumber business, 
stating among other things that the Bay dis- 
trict has a higher number of instruments per 
capita than any other similar locality. He in- 
troduced five young lady operators who, with 
the aid of specially constructed switchboards, 
gave demonstrations of the workings of cen- 
tral offices. 

It was announced that the December meet- 
ing would take place in the evening and would 
consist of a dinner and a Christmas “Jinks,” 
details to be given out later on. 
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Club Doings Here and There 


Hudson County Club Banquet 


Jersey City, N. J., Nov. 21.—The first an- 
nual banquet of the Hudson County Lumber- 
men’s Club, held last Wednesday in the Elks 
Club, Union City, N. J., was a big success from 
all angles. In the first place it brought to- 
gether representatives of every firm repre- 
sented in the club and these include practi- 
cally every worth-while firm in Hudson County. 

In the second place, good fellowship asserted 
itself to the limit. There were more than 150 
lumbermen present and each firm was repre- 
sented at least by one semor official and one of 
the younger members of the organization. 

Spencer Baldwin, president of the club and 
vice president the New Jersey Lumbermen’s 
Association, was chairman, and Andrew H. 
Dykes, president Dykes Lumber Co., was toast- 
master. 

Speakers at the banquet included Arthur R. 
Carr and Herbert B. Coho, secretary New 
York Lumber Trade Association. Motion pic- 
tures of the Long-Bell Lumber Co.’s operations 
provided an added attraction and after the 
routine had been completed the Hudson County 
lumbermen sat around and sang old and new 
songs for an hour or more. 

Urges Cooperative Remodeling Drive 

SHEBOYGAN, Wis., Nov. 21.—Hope that the 
thirty-five or forty industries which make up 
the construction group in the United States 
would unite in a joint coOperative program to 
push the remodeling of old homes in this coun- 
try, was expressed at the meeting of the East- 
ern Wisconsin Lumbermen’s Club here last 
week, by L. L. Smith, advertising manager for 
the Kohler Co., Kohler, Wis., manufacturer of 
plumbing goods. Mr. Smith told of his own 
and his company’s interest in the remodeling 
campaign and said there was a great need for 
other industries to become interested in this, 
because they are affected just as much as is 
the lumber industry. The only way, in his 
estimation, it can be pushed successfully is by 
uniting all industries, rather than letting one 
individual industry bear the burden. 

The meeting of the club was held at noon 
on Nov. 17 at the Foeste Hotel. In the ab- 
sence of President William Flood, of the 
George T. Rayne Lumber Co., Plymouth, due 
to illness, Don S. Montgomery, secretary of 
the Wisconsin Retail Lumbermen’s Associa- 
tion, presided. Mr. Montgomery told the club 
of the cement situation in Wisconsin and the 
possibility and agitation at Madison for the 
State to go into the cement business by buying 
for various communities which so request. 

It is up to the local dealers in every com- 
munity to stop such a procedure at the source, 
Mr. Montgomery said, because if the county 
boards do not request the State to buy cement 
for them, the law will be nullified, but if the 
county boards do request their cement from 
the State, the law will become mandatory. He 
advised the dealers to explain. the whole situ- 
ation to their county boards, and to bring out 
the fact that the dealers work on a 10-cent 
margin which is little enough to pay them for 
the services they render and which the State 
can not render. 

W. F. Shaw, manager of the Chicago divi- 
sion for the National trade extension program, 
said that the whole program for lumber which 
is being conducted is a pro-lumber program, 
and not one which is an anti-anything else. 
It is a forward movement for wood products 
to find new uses for lumber, to extend the 
present markets, and to establish dependable 
public preference for lumber manufactured and 
sold under the American Lumber Standards. 

He outlined the field work, research work 
in connection with building codes and farm 
engineering, advertising and publicity, and the 
remodeling campaign, and he brought out the 
possibility of having the building and loan 


associations loaning up to 100 percent on re- 
modeling work. 

Homes are built better today than they were 
in the past as to construction, materials, and 
workmanship, E. H. Ehlert, Milwaukee, Vice- ’ 
gerent Snark of Hoo-Hoo, told the club, and 
he complimented Sheboygan residents on the 
fact that they not only own their own homes, 
but they keep up the outside appearances. He 
declared that the lumbermen should always be 
on the alert for attacks on the lumber industry 
and should answer such attacks properly. 
Lumbermen were also advised to learn more 
about the lumber business so they could specify 
the right kind of lumber for each job. 

Other speakers were E. E. Pantzer, Pantzer 
Lumber Co., Sheboygan, director of the State 
association; and Frank Guse, Guse Lumber 
Co., Manitowoc, ex-president of the Eastern 
Wisconsin club. 


Twin City Clubs Hold Meetings 


MINNEAPOLIS, MiInN., Nov. 22.—The Retail 
Lumber Salesmen’s Club of Minneapolis at its 
regular dinner meeting last week enjoyed a 
motion picture of the Long-Bell Lumber Co.’s 
mill operations at Longview, Wash. There was 
music by the Northern Pacific Sextette. 

The St. Paul Lumbermen’s Club heard ad- 
dresses at its weekly meeting by Donald Wil- 
son and R. L. Nash, officers of the Andersen 
Lumber Co., of Bayport, Minn. They explained 
the manufacture of wood frames. During the 
meeting the question of steel casements as com- 
pared with wood was discussed. The value of 
wood was emphasized. 

Dr. Henry Schmitz, of the forestry depart- 
ment of the University of Minnesota, is to talk 
at the next meeting of the St. Paul club on 
“The Durability of Wood.” 


Nylta Club Holds Question Bee 


New York, Nov. 21—Members of the 
Nylta Club conducted another question bee 
last Friday night, under the leadership of Dr. 
Samuel Record, of Yale University. There 
were twenty questions in the second series and 
after the answers had been turned in, Dr. Rec- 
ord gave his replies and invited discussion 
which was entered into with zest. 

Dr. Record announced that Robert LaDue, 
of the W. M. Crombie Co., and Charles Rizzi, 
of the Jacob Bayer Lumber Co., had tied for 
honors in the first test, each with a percentage 
of 95, which was regarded as excellent by Dr. 
Record, who confided that he is not endeavor- 
ing to make his questions easy. 

Tom Jenkins, of the Arthur E. Lane Cor- 
poration, entertained the members with motion 
pictures of “recent sporting events.” 

Prior to the meeting, the Nylta entertainment 
committee held a session at the National Re- 
publican Club and made tentative preparations 
for the Christmas Party, to be held Dec. 17 at 
Hotel Astor. There will be a big variety show 
and Conrad Pitcher, chairman, says there will 
be other attractions to make it the “biggest 
affair in Nylta history.” ~ 
Plans also were discussed for the joint meet- 
ing Dec. 2 at the National Republican Club of 
Nylta and members of the Westchester and 
Long Island Salesmen’s clubs. Frank Branch 
Riley will give his travelog, entitled “The Lure 
of the Golden West,” at this meeting. 


Opens Nebraska Retail Yard 


Utica, Nes., Nov. 22.—A new retail yard 
has been opened here by the Morgan Lumber 
Co., with C. Morgan at the head. A lumber 
shed is under erection and will shortly be com- 
pleted. The new shed is to be 70x180 feet with 
center drive way. Several carloads of stock 
have already arrived and the yard has begun 
business, though the new shed is not yet ready. 
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Immediate Service 

When you need any Yellow 
Pine items in a hurry, telephone 
your order to Seidel—St. Louis. 
We can probably get it out for 
you the same day or at latest 
morning of next day. One board 
by local lot shipment or a car- 
load. Twenty-seven R. R’s to 
ship over. 


Remember, if it’s used 
in building we sell it. 
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LUMBER Co. 
St. Louis, Mo. 








Easy to Handle 
Easy to Sell 


Hts 


$ 
Save 25> 


for your customer on every 
job and make a better profit- 
for. yourself. Write for details 


THE WEST CLEVELAND TRIM Co. 
14-701 Lorain Ave. 
CLEVELAND, oO. 








Buuce OAK FLOORING .... 
‘THE Best Oak Hooung i 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 











West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 
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R.W. WIER 
Lumber Company 


pirstNetig, HOUSTON, TEXAS 


Distributors:— Wier Long Leaf LumberQ. 
Mills :- Wrergate,Texas 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 












































CENTURY, FLORIDA 


-Get All the Facts 


and then you'll see where it 
will pay you to sell our 


N. C. Pine 22" 
Series Yellow Pine "exsh snd 


Ellington & Guy, Inc., Fayetteville, No. Carolina } 


Mutual Lumber Co., Inc. 


JACKSON, MISS. 


Yellow 
PINE 


| White Pine | BA#2,, 


TMONT 























Dimension, 
Joists, Boards, 
Shiplap, 

K. D. Rg. Finish. 














LONG and SHORT LEAF 


Aso { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 
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Southern News Notes 


Demonstration of Forest Management 


WoopsineE, GA., Nov. 21.—Considerable inter- 
est was shown in a demonstration forest 
management and fire protection meeting held 
here on Nov.. 16 under the auspices of the 
James D. Lacey Co., of Jacksonville, Fla., 
in cooperation with the State forestry depart- 
ment and on behalf of the Georgia Forest 
Products Co. Several speakers addressed a 
well attended meeting and moving pictures 
of forest scenes and fire protection and a 
comedy were shown. Those in attendance 
included B. M. Lufburrow, State forester of 
Georgia; Col. R. C. Benedict and W. H. 
Pearce, of Brunswick; H. Wallace, of Louis- 
ville, Ky.; S. J. Hall, of Jacksonville; Capt. 
I. F. Eldredge, of Fargo; Judge Thomas; Dr. 
Swift, mayor of Woodbine; A. K. Sessons 
and other well known local men. 

A concrete illustration of what is being 
done was brought out in an inspection trip 
over the property of the Georgia Forest 
Products Co. which is now under intensive 
protection and management. As a part of 
the program, fire lines dividing the.area into 
a number of working units are being plowed, 
a fire tower has been erected, and a com- 
pletely equipped fire truck provided at a 
central location, along with the training of 
the men employed in the woods. This work 
is being undertaken upon the advice of the 
James D. Lacey Co., acting in the capacity 
of consulting forester. 

Further plans for the property include a 
long-time management which is intended to 
enhance the value of the land and at the 
same time yield a satisfactory return on the 
investment. The latter is made possible by 
the removal of old turpentined timber and 
inferior species which are utilized as poles, 
ties, lumber, and other forest products. De- 
tailed studies have shown that current in- 
crement from new and protected growth will 
more than offset the volume of wood ma- 
terial removed and, as nart of the manage- 
ment plan develop a stand of excellent qual- 
ity timber on a forest having optimum 
silvicultural conditions. 


An Income Tax Question 


New Orveans, La., Nov. 21—Lumber man- 
ufacturers having income tax cases pending 
which involve the deduction of estimated 
freight charges on lumber shipments listed in 
the accounts receivable at the end of the year 
are urged by Mrs. F. H. Stone, chief account- 
ant of the Southern Pine Association, to ask 
for postponements until a ruling requested has 
been issued by the general counsel of the bu- 
reau of internal revenue. 

Reports are being received indicating that 
field agents, acting in accordance with a deci- 
sion of the board of tax appeals in the Hos- 
kins Lumber Co. case, are now questioning 
this item on many returns, although this prac- 
tice is of several years’ standing in the indus- 
try. The general practice is that lumber is 
sold f.o.b. destination and in setting up the 
account the charge to the customer includes 
the estimated freight charges. The receipted 
freight bill is sent in by the buyer as part pay- 
ment of invoice as rendered. If this portion 
of the charge on the sale of lumber on which 
lumber companies never expect to realize is 
included as an asset at the end of the year, it 
would certainly be a false statement of profit 
if the estimate of the freight were not set up 
against this accounts receivable charge. 

While the variation between actual freight 
paid and the estimated freight charges has been 
slight in the case of a large number of lumber 
companies, in the Hoskins Lumber Co. case 
this variation was so extreme as to make the 
figures out of line. The decision of the board 
of tax appeals, it seems, is being applied to 


all companies regardless of the accuracy of 
their estimates. 

A brief was presented to the general counsel 
of the internal revenue bureau on Nov. 2 by 
the National Lumber Manufacturers’ Associa- 
tion and the Southern Pine Association, asking 
for a review of the matter on the grounds that 
the case passed upon could not be applied gen- 
erally. All companies having cases pending 
involving this question either in the internal 
revenue bureau or in other places should ask 
for a postponement until a ruling has been 
made. 


Makes Survey of Pine Uses 

New Orteans, La., Nov. 21.—A survey of 
manufacturing activities in twenty-five large 
plants in the North, which has been carried on 
for the last three months, has been completed 
by Reding Putman, field representative of the 
Southern Pine Association. The purpose of 
the survey was to ascertain how the consump- 
tion of southern pine could be increased. 
Plants manufacturing automobiles, farm imple- 
ments and tractors, washing machines, tanks 
and tubs were visited. 


Wood Specialty Plant Established 


BRECKENRIDGE, Tex., Nov. 21—A clothespin 
factory has been established here which is turn- 
ing out the manufactured article at the rate of 
500 gross daily. Gumwood from east Texas is 
my exclusively by the Breckenridge Clothespin 

0. 


Trade Extension Activities Multiply 
(Continued from page 33) 


nities, with a view to boosting trade exten- 
sion in the farm market. 

The firm of Rosenberg &.Forbes, of Wa- 
tervliet, Mich., was figuring against brick 
and tile in two construction jobs and asked 
the help of the National association through 
the central division. W. F. Shaw, Chicago 
manager, has received this letter of appre- 
ciation of services tendered: “Thanks very 
kindly for your offer. We succeeded in sell- 
ing both jobs frame construction, so it is 
not necessary to send a man. Just the same, 
this is good work and we want you to know 
we appreciate your interest.” ~ 

At the suggestion of S. T. Dana, dean of 
the school of forestry, University of Michi- 
gan, a talk on the trade extension campaign 
will be made before the forestry club of 
the school at an early date by a member of 
the trade extension staff. Donald R. Brews- 
ter, hardwood specialist of the central divi- 
sion, recently established contact with the 
school. Trade extension literature is being 
sent to the school for class use. 


To Address Many Conventions 


Headquarters is receiving many requests 
from retailers’ agssc~iations and other organ- 
izations of lumbermen for speakers to talk 
on trade extension. A number of meetings 
to which speakers will be sent follow: 

Philadelphia Wholesale Lumber Dealers’ 
Association, City Club, Philadelphia, Nov. 28 
—John M. Gibbs, trade.extension manager. 

American Construction Council, Statler 
Hotel, St. Louis, Mo., Dec. 1-3—John M. Gibbs 
or Arthur T. Upson. 

Lumber Dealers’ 
cut, New 
Upson. 

Denver Lumber Dealers’ Club, 
Colo., Jan. 18—Walter F. Shaw. 

Northwestern Lumbermen’s’ Association, 
New Nicollet Hotel, Minneapolis, Minn., Jan. 
17-19—John M. Gibbs. 

Northeastern Retail Lumbermen’s Associa- 
tion, Hotel Statler, Boston, Mass., Jan. 24-27 
—John M. Gibbs. 

Mountain States Lumber Dealers’ Associa- 
tion, Denver, Colo., Jan. 14-21—Walter F. 
Shaw. 


Association of Connecti- 
Haven, Conn., Dec. 7—Arthur T. 


Denver, 


NovEM! 
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The Winds of Winter 


The winds of Winter bare the trees, 
The last leaf falls, the last green dies. 
Now, robbed of all their mysteries, 
Only the rugged limbs arise, 
Showing each curvature and scar, 
And now we know them as they are. 


Spring decked them with her blossoms, Spring 
Who hides the twisted trunks with flow’rs. 

And Summer brought them birds to sing, 
And leaves that made them leafy bow’rs, 

But now old Winter comes along 

And shows how rough they are, and strong. 


And so the winds of Winter beat 
About the heads of living men, 
And it is only in defeat 
We really learn to know them then, 
Whether they have the strength to bear 
Only life’s blossoms, or its care. 


Well, some great beauty may behold 
In buds of pink and leaves of green, 

And some with arms of love enfold 
The man who loss has never seen, 

But I admire the sturdy limb, 

And that same sturdiness in him. 


I love the tree without a leaf, 

Admire the man without a friend, 
Who bear the burden of their grief 

And bravely wait the Winter’s end. - 
Whatever Summers may be worth, 
The winds of Winter prove their worth. 





We See b’ the Papers 


Wheat looks bearish. So does the college 
boy. 

America’s supremacy in the air is menaced. 
But not the hot. 

If another leaf is added to Chicago histories, 
it ought to be Leif Ericson. 

Utah will have a drive to slaughter the wild 
donkeys. We hope Chicago is next. 

Insanity is on the decrease in Illinois. It 
may be running out of raw material. 

Those who are going to draft Mr. Coolidge 
may soon think they have been standing in one. 

It will be observed that Big Bill’s war on 
King George is being fought entirely with gas. 

In other words, although it may astonish him 
to hear it, Big Bill is merely the George III 
of his time. 

It isn’t Chicago’s war on England any more 
than the Revolution was England’s war on the 
colonies. 7 

With all due respect to Dr. Dorsey, what we 
would like to know is why we behave like 
inhuman beings. 

Clarence Chamberlin is going to manufac- 
ture a fool-proof airplane, but what is needed 
is an automobile. 

Great Britain thinks we ought to cut our 
tariff. The chickens next door think we ought 
to leave our gate open. 

“We are within a few degrees of the pole,” 
radios MacMillan. A number of flat tenants 
report the same thing. 

There is one born every minute, you remem- 
ber, but thanks to the auto, consumption is 
keeping up with production. 

The “Radio League of Reconciliation” has 
been organized. We hope it will be able to 
reconcile us to some of the programs. 

We paid off a thousand million dollars of 
the national debt this year, and yet you find 
fellows worrying about this country. 

The only time when Mr. Coolidge ever left 
any doubt as to what he meant was the occa- 


sion on which he said the most important thing 
he ever said. 


The University of Illinois gave the students 
a five days’ Thanksgiving vacation. It takes 
about that long to give thanks for a football 
championship. 

“The production of chewing gum,” says a 
market report, “reaches its maximum in the 
third quarter of the year, when outdoor activi- 
ties are at their peak.” We wish that this were 
true, and that most of the gum-chewing 
occurred outdoors. 


Between Trains 


CarTHAGE, Mo.—Perhaps towns are like 
people, since that is what towns principally 
are. We were here last week for a day, and 
then we came back today for a week end, 
and now we feel really acquainted. We 
know the shortcut from the Drake to the 
Crane, and how to find the ’Frisco depot 
unassisted, and a lot of other things that we 
didn’t find out when we were here before. 
We have taken time to get acquainted. Per- 
haps we would know and like both people 
and towns better if we would do that. 

We have learned a lot of things about 
Carthage—that Carthage little boys never 
take off their caps in the movies—that Car- 
thage has wonderful stone quarries—that 
Carthage waitresses do not say thank you 
or smile—that every street in Carthage looks 
prosperous and well kept—in fact, we have 
come to know Carthage and the Carthagin- 
ians. We hope, too, that they have come to 
know us, and as we really are, and under- 
stand that we have our faults and virtues, 
just as they have. 

We came back because we had promised 
Louie Koken we would come back. Tonight 
the Rotary Club gathered all the public 
school teachers around the banquet board 
for its annual dinner to those devoted pub- 
lic servants. We recalled a similar occasion 
at Ambridge, Pa.; and other towns might 
well do the same thing. 

One more thing about Carthage; 85 per- 
cent of the people own their homes. 


A Card from the Pollocks 


The mailman came in with the usual mail. 

A bill, and a check, and a real estate sale, 

Some letters from friends, full of petty affairs, 

Some letters from folks, full of family cares, 

And then a wee card from the bundle dropped 
out, 

A card from the Pollocks. 
about: 

She’s lately arrived, and decided to park, 

Their daughter’s new daughter, Miss Rosa- 
mond Clark. 


Here’s what it’s 


The mailman came in with the usual grist, 

A bill and a check and an ad in his fist. 

The check was a joy and a pleasure, until 

We noticed it wasn’t as big as the bill. 

The letters from folks and the letters from 
friends 

Were just like the letters that anyone sends. 

And then came the card, like the dove from 
the ark, 

Announcing this lady, Miss Rosamond Clark. 


. A 
The mailman came in, and the mailman has 


gone, 

Left his bill and his check and his ad and 
so on. 

We don’t mind the bill; we shall manage to 
pay, 

To stretch out the check in some sort of a way. 

We don’t mind the letters with family cares, 

The friends who have also related us theirs. 

In fact, we are singing, and nothing looks dark, 

ane i all on account of Miss Rosamond 

ark. 











A Flooring 
That Really Does 
Sell Better! 


Meadow River Oak Floor- 
ing is made from famous 
close-grained, soft-textured 
West Virginia Oak—the Oak 
that furniture and interior 
trim manufacturers find so 
satisfactory. 


Hence, Meadow River Oak 
Flooring has a _ distinctive 
quality and appearance that 
distinguishes it at once as a 
flooring of more than average 
quality. 

As a result, Meadow River 
Oak Flooring has more than 
average salability. It takes 
the builder’s eye. It attracts 
sales to the dealer who sells 
it. And, of course, it pays a 
little better profit. 


Why not write for samples and 
see tf you wouldn’t like to sell this 
better selling flooring? 


THE MEADow River LumBerR Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
—OAK FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Birch, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 


all times. Our mills | 
have a daily capacity of | 
300,000 feet of 


BAND SAWN AND KILN DRIED | 


N.C. PINE 


ROUGH or DRESSED LUMBER || 


right and our quality 
pe unexcelled in 
4 Partition, Ceiling, 


You'll find our prices 








Se Moulding, Trim, 
’ Lath, Dimension. 
Inquiries and orders solicited 


for rail or water shipment. 


Surry Lumber Company | 


Manufacturers Incorporated 1885 
Trust Building Baltimore, Maryland 








Mouldings 


Whenever you desire Trim and 
Mouldings made from carefully kiln 


Also dried Oak, Sap Gum, Red Gum, 
oe” Maple, Birch, Poplar, Chestnut, Ash 
Red Cedar or Tupelo, just send us your specifica- 
Closet Lining. 


tions and let us quote you prices. We 
make anything you need and will cut 
stock to any specified length without 


“If It’s Trim— _ extta cost. 
We Make It!” Let us quote you now on L.C. L. 
or mixed cars. 
Buskirk Lumber & Mill Co. 
Manufacturers 


8th and Horne Sts., CINCINNATI, OHIO 


— 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 


—$—$$—_—_—~ 






































Eastern Lumber News 


Wooden Gridiron Bleachers Prohibited 


Boston, Mass., Nov. 22.—This is the last 
year that Harvard University will be permit- 
ted by the Boston building department to erect 
and use temporary wooden stands for its big 
football games at the Harvard Stadium. The 
building officials so notified the Harvard Ath- 
letic Association last week. Although Harvard 
is generally associated in the public mind with 
Cambridge, its famous concrete stadium and 
huge athletic fields are located across the 
Charles River in the Brighton district, which 
is a part of Boston and, therefore, subject to 
the control and regulations of the Boston 
building department. 

This edict means that the 15,350 persons at 
the Harvard-Yale game last Saturday who sat 
in the comfortable wooden stands at the north 
end of the stadium must find seats in 1928, 
and in the years thereafter, where there are no 
seats now, or stay away from the big games. 
Although the annual construction of the huge 
wooden stands has been a heavy expense and 
each autumn there has been spirited discussion 
about the proposal to enlarge the stadium 
proper to seat 80,000 people instead of its 
present capacity of 38,558 persons, nothing has 
come of it because the temporary wooden 
stands have always been found such a simple 
and convenient solution. 

The opposition to the erection annually of 
the temporary wooden stands is nothing new, 
but the definite end of the trail has now been 
reached, the building department officials stat- 
ing that “the department does not care to take 
the responsibility for a continuance of the 
makeshift bleachers policy.” The department 
does not question the safety of the wooden 
stands, but states that “the rules have been 
changed so that no permit can be granted here- 
after for the construction of temporary 
wooden stands at the Harvard Stadium.” 


Named New York Representative 


SPRINGFIELD, Mass., Nov. 21—The Garrett- 
son-Ellis Lumber Co., of this city announces 
the resignation of Howard Wheale, vice presi- 
dent, to enter a new field. Beginning Dec. 15, 
M. F. Engelman will be associated with the 
Garrettson concern. Mr. Engelman’s introduc- 
tion to the East was as assistant sales man- 
ager for the Bowman-Hicks Lumber Co., and 
later as district sales manager for the Eastern 
Oregon Pondosa Sales Co. For the present 
Mr. Engelman will have his headquarters in 
the Garrettson-Ellis Lumber Co.’s New York 
office, 5849 Grand Central Terminal. 


Rubber From Sawmill Waste 


Boston, Mass., Nov. 22.—More than 200 
specimens of trees and shrubs grown in the 
Arnold Arboretum at Forest Hills are to be 
subjected to painstaking scientific experiment in 
the Edison laboratories at Orange, N. J., in a 
research project being undertaken by Thomas 
A. Edison, the “electrical wizard,” who hopes 
to obtain a commercially satisfactory substitute 
for rubber from the wood or sap of trees that 
grow extensively in the United States. 

The interesting possibility is suggested by 
information given to the news representative 
of the AMERICAN LUMBERMAN that in the not 
distant future a rubber substitute will be a 
cheap by-product of the waste material at 
sawmills and woodworking plants. 

Reports that Messrs. Ford and Firestone, 
together with Mr. Edison, are behind the rub- 
ber substitute experiments were followed here 
a few days ago by the information that two 
representatives of the Edison laboratories had 
spent several days in Boston with Prof. E. H. 
Wilson, director of the Arnold Arboretum, and 
that shipment of the various species selected 
had been made to the Orange laboratories. 


The interesting mystery about the rubber 
substitute experiments, as pointed out by sci- 
entists here, is the fact that because of the 
lateness of the season of the year there is lit- 
tle sap in the samples of trees and shrubs sent 
to Mr. Edison. It was suggested that Mr. Edi- 
son is directing his attention to the fiber or cel- 
lular substance of the specimens rather than to 
the saps or gums. Prof. Wilson said he had 
no idea whether Mr. Edison hoped, for in- 
stance, to find a rubber substitute by combin- 
ing the saps or juices of the ground-up speci- 
mens, and he could not indicate whether, again, 
the Edison scientists were interested specific- 
ally in the conifers or in broadleaf trees. 


Start Financing of Reconstruction 


SPRINGFIELD, Mass., Nov. 22.—After a per- 
sonal investigation of the disastrous New En- 
gland flood, Secretary Herbert Hoover of the 
Department of Commerce stated it was the 
worst disaster of its kind this country ever has 
known, and he pledged his aid in rebuilding the 
devastated districts. He conferred with Ver- 
mont State officials on the reconstruction pro- 
gram, and then reported his conclusions in an 
address before the Third New England Con- 
ference, in session here on Thursday, Friday 
and Saturday of last week, bringing together 
more than 1,200 outstanding leaders in com- 
merce, industry and agriculture. 

Secretary Hoover’s conclusions are regarded 
as of great importance by the lumber trade. 
The dealers are vitally interested in the recon- 
struction program, not only as regards the 





Completely equipped sawmill operation 
in northern Wisconsin, with planing mill, 
warehouses etc., for sale as one unit or 
separately. This spells Opportunity for 
someone. The Want Ads spell Opportu- 
nity every week—every one of them for 
someone. Consult them regularly. 





huge lumber bill that will be required in the 
very extensive project but also as regards the 
financing. 

Secretary Hoover told the conference that 
the individual loss on the homes and furniture 
and the destruction of cattle and tools and 
implements lay somewhere between $7,000,000 
and $10,000,000 in Vermont and New Hamp- 
shire alone; the railroad loss has been esti- 
mated at about $6,000,000; the highway loss 
at about $10,000,000. The losses to industry 
come, in Vermont alone, to an estimate under 
the canvass made by an industrial association 
of somewhere near $7,000,000. The figure will 
need be increased by the losses of Connecticut, 
and, obviously, Massachusetts. The probable 
losses to Vermont alone are in the neigsbor- 
hood of something like $30,000,000, and that 
spread over a population of less than 400,000. 

Encouraging progress has already been made 
on the problem of financing the reconstruction. 
The National Shawmut Bank of Boston has 
offered Vermont $1,000,000 “without any red 
tape or strings” to start the tremendous task of 
repairing the damage done to public property. 
Governor Weeks of Vermont has convened a 
special session of the Legislature to pass emer- 
gency legislation, to include special bond issues 
which may aggregate as high as $15,000,000. 
The New England Council has formed a spe- 
cial committee of eminent bankers to look after 
the financial needs of the situation. Other 
offers to Vermont of $1,000,000 each have been 
made during the last few days by the Bankers 
Trust Co. of New York, the First National 
Bank of Boston, the Burlington Savings Bank 
and the National Life Insurance Co. of Mont- 
pelier. A special session of the New Hamp- 


shire Legislature has been convened for next 
week to pass flood emergency measures, in- 
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cluding the ,reconstruction of many bridges and 
highways. 

Considerable lumber has already been or- 
dered by the Vermont railroads and much more 
will be required to complete the emergency 
repairs and to restore traffic. Permanent con- 
struction work, especially some of the bridges 
and trestles, will be postponed until spring on 
account of the increasingly cold weather, but 
wherever necessary temporary structures wil! 
be given immediate attention. 


Sa AGG 0200 m4 


Baltimore Exchange to Elect 


BALTIMORE, Mp., Nov. 21.—The annual meet- 
ing of the Baltimore Lumber Exchange will be 


held on the evening of Dec. 5, when officers 


will be elected, yearly reports read and other 
business disposed of. Under the by-laws the 
nominating committee must make up its ticket 
in time to submit it to members at least ten 
days or two weeks before the annual. This 
committee which consists of Wilbur F. Harri- 
son, of Greenleaf Johnson & Son; William T. 
Lawton, of Joseph Thomas & Son; and 
Charles Sack, of George Sack & Sons, has 
decided upon a slate which shows only one 
change from last year, this being a substitution 
for the name of one of the members of the 
managing committee. Daniel MacLea, of the 
MacLea Lumber Co., hardwood dealer, is des- 
ignated for president .to serve another term 
and L. H. Gwaltney is named for secretary- 
treasurer. 


Wharfage Charge Is Opposed 


Boston, Mass., Nov. 22.—Following the 
hearing held at the State House last week be- 
fore the State department of public works on 
a petition filed by the Wiggin Terminals 
(Inc.), asking for the establishment of a uni- 
form wharfage charge of 50 cents a thousand 
board feet on lumber for direct rail shipment 
ex ship’s tackle, Commissioner William F. Wil- 
liams took the matter under advisement and a 
decision is expected soon. 


Harry H. Wiggin, head of Wiggin Termi- 
nals (Inc.) explained in a letter to Commis- 
sioner Williams filed with the petition, that 
his company had notified wholesale lumber 
dealers of an increase in its tariff charges, 
effective Jan. 1, 1928, to include the 50-cent 
wharfage charge. The 50-cent charge was sus- 
pended some time ago to meet, Mr. Wiggin 
stated, the competition of the Commonwealth 
of Massachusetts at Commonwealth Pier and 
of the United States Shipping Board’s Boston 
Tidewater Terminals (Inc.) at the Army Base 
in South Boston. 


Mr. Wiggin is urging the State to make the 
50-cent wharfage charge at Commonwealth 
Pier. Both the Boston Tidewater Terminals 
(Inc.) and the Mystic Terminal Co., the latter 
controlled by the Boston & Maine Railroad, 
Mr. Wiggin says, would codperate in making 
the charge uniform, and he has made public 
supporting letters of wholesalers who handle, 
he asserts, 90 percent or more of the total 
volume of lumber coming to the port of Bos- 
ton by water from the Pacific coast. 


The Wiggin petition was vigorously opposed 
by prominent retail lumber dealers and by the 
Lumber Credit & Research Bureau (Inc.), rep- 
resenting the retailers of Boston and vicinity. 
Joseph G. Bryer, counsel for the bureau, ar- 
gued at the hearing that the terminal interests 
at the port of Boston are attempting to fix 
prices in violation of the Sherman Act in that 
they have agreed to impose a charge similar 
to that of the State in the event that one is 
initiated. 

Mr. Bryer further alleged in his argument 
that this attempt “is the entering wedge for 
the fixation of a charge on all commodities 
being shipped through the State pier.” This 
statement was strongly denied by Leland Pow- 
ers, counsel for Mr. Wiggin and his terminal 
interests. 


Jeremiah F. Downey, executive-secretary of 
the Lumber Credit & Research Bureau (Inc.) 
of Boston, declared that imposition of the 
wharfage charges would further cripple the 
port of Boston. The margin of profit for re- 
tail dealers on lumber from the West Coast 
is so low now, he said, and competition so in- 
tense, that the additional charge of 50 cents 
which the wholesalers would pass on to the re- 
tailers would mean a loss to most companies 
and force some of them out of business. 

R. J. Evans, of the Davenport-Evans Co., 
wholesale distributers of Pacific coast lumber 
products, said that some of the wholesalers 


are doing business on a basis of less than 50 
cents a thousand board feet and would have 
to pass the charge on to their customers as 
a matter of course. He read telegrams from 
lumber producers on the West Coast urging 
that steps be taken to oppose the charge, on 
the ground that if it is imposed it will hurt 
the lumber shipping business to the port of 
Boston. 

Arguing for the acceptance of Mr. Wiggin’s 
proposal, Attorney Powers pointed out that the 
piers conducted by the State and the Federal 
governments are now run at a loss. He se- 
cured from Commissioner William F. Williams 
the opinion that the loss on the State terminal 
at Commonwealth Pier is at least $250,000 a 
year, if the computation were made on a regu- 
lar business basis. Charges are imposed by the 
State, Mr. Powers said, for the handling of 
lumber at the State terminal through lighters 
and by trucks, and he argued that lumber han- 
dled by rail should be included in the list. 

Wells Blanchard, vice president of the 
Blanchard Lumber Co., spoke in favor of the 
uniform wharfage charge, as did several other 
dealers. The following wholesalers were re- 
corded as in favor of the uniform wharfage 
charge: 

Blanchard Lumber Co., by Wells Blanchard, 
vice president; Perry & Whitney Co., by 
Chester C. Whitney, assistant treasurer: 
A. C. Dutton Lumber Corporation, by H. Wy- 
ckoff, vice president; Woodstock Lumber Co., 
by Karl D. Scates, assistant general manager; 
Davenport Peters Co., by William F. Bacom, 
treasurer; Bailey & Delano Lumber Co., by 
H. A. Bailey, president; W. F. Lamb & Co., 
by W. F. Lamb, president; St. Paul & Tacoma 
Lumber Co., by D. B. Hawley, New England 
manager; Krauss Bros. Lumber Co., by T. W. 
Tweedle, New England manager, and J. F. 
Gerrity Co., by J. F. Gerrity, treasurer. 


Some of the lumber retailers throughout the 
large territory served by the port of Boston are 
opposed to the charge and are planning to take 
further steps in opposition in the event that the 
department of public works should approve 
Mr. Wiggin’s proposition. 





Confers Masonic Degree on Sons 


MiLwWavuKEE, Wis., Nov. 22.—Kenneth W. 
Jacobs, sr., Thrice Potent Master of Wiscon- 
sin Lodge of Perfection, Masonic order, had 
the honor of conferring one of the high de- 
grees on his three sons last week when the 
Wisconsin consistory, 32° Masons, held a four- 
day session in Milwaukee. Mr. Jacobs was 
formerly head of the K. W. Jacobs Cooperage 
Co., Milwaukee, but his three sons now run 
the business. They are: Burleigh E. Jacobs, 
president and treasurer of the company; Roy 
M. Jacobs, vice president; and Kenneth W. 
Jacobs, jr., secretary. Burleigh Jacobs was 
elected president of the class which is known 
as the John W. Laflin class. A year ago, the 
three brothers were taken into the Shrine at 
Milwaukee. 








Goldsboro 
N. C. Pine 








Dealers on the 
East Coast Know 


It Sells! 


They know -that Golds- 
boro North Carolina Pine 
is a general purpose build- 
ing lumber and, therefore, 
appeals to economical 
builders. Its beautiful fig- 
ure, soft texture and care- 
ful milling give dealers 
many talking points which 
result in more sales. 


Dealers on the East 
Coast have sold Goldsboro 
North Carolina Pine yard 
and shed stock for many 
years and they have found 
that it completely satisfies 
their customers. 


Our excellent rail and 
water facilities enable us 
to make prompt shipments 
on all orders. Whatever 
your requirements may be 
in North Carolina Pine we 
can fill your order. 


Check up on the items you need 
and then send us your inquiry or 
order. ' 














Johnson 
Wimsatt 


WASHINGTON, D. C. 
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Manufacturers of Long and Shortleaf 
Southern Pine Lumber 



















Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
Mille at 


Office. 
GANDY, LA. RUSTON, LA 
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Put 


“é 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 


should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


American {umberman 


431 South Dearborn Street, 
Chicago, Ill. 


| 
| 
| 
| (If you prefer, and will send us the names 








GPIG HIGHS CHIE RHISHWIGS HIS HSE FHIG HIG HLS WIE HIG WIG HIGHS 


and addresses with order, we will send the 

books for library and high school direct, 
with a letter from us saying they are a gift 
from you ) 
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Promotion of American Trade 


Dr. Julius Klein, director of the bureau of 
foreign and domestic commerce, in his annual 
report estimates that American business was 
the gainer by approximately $500,000,000 during 
the last fiscal year as a result of the trade pro- 
motive services maintained by the bureau. The 
machinery for the promotion of American 
foreign trade is now running with such effi- 
ciency that it has become possible to devote in- 
creasing attention to the needs of domestic busi- 
ness, according to Dr. Klein. He points out 
that the total value of business transactions in 
the United States each year is estimated at ap- 
proximately $80,000,000,000, 10 percent of which 
may be said to represent waste in distribution. 
The total loss in industry, therefore, is around 
$8,000,000,000, or $3,000,000,000 more than the 
value of this country’s total export trade. 

To find a solution of this outstanding prob- 
lem of waste in business is the chief function 
of the domestic commerce division. 


Frame Dwellings Withstand Tornado 


Wasuinoton, D. C., Nov. 21.—Further evi- 
dence of the durability of sound wood con- 
struction under adverse weather conditions has 
been brought to light in an investigation made 
by L. N. Ericksen and Joseph P. Quinlan, 
engineers of the National Lumber Manufac- 
turers’ Association, of the damage inflicted 
upon a small section of the national capital and 
suburban communities by the tornado which 
developed last Thursday afternoon. Like the 
Florida and St. Louis 
storms, the Washing- 
ton tornado demons- 
trated conclusively that 
frame structures stand 
up best against wind 
storms. 

Total damage by the 
storm is variously esti- 
mated at $100,000 to 
$500,000. Roofs were 
uncovered, walls blown 
down, porches torn off 
and chimneys toppled. 
In the midst of shat- 
tered, torn and demol- 
ished dwellings of 
other forms of con- 
struction in one section 
of the tornado area, a 
row of four one-story 
frame dwellings stood 
up. The only damage 
sustained by these four 
houses, located between 1246 and 1266 C Street, 
S. E., was a toppled chimney and broken panes 
of glass. All around these four frame build- 
ings the engineers found evidence of the storm. 
The roof coverings that were loosened in most 
cases were found in large sections, evidence 
that they had not been properly anchored. 

Messrs. Ericksen and Quinlan visited Col- 
mar Manor, a suburban community in nearby 
Maryland in the track of the storm. Buildings 
in this suburb are almost entirely frame, and 
the damage inflicted upon them was small 
except in a few cases, where it was due not 
to the material but to unsound construction 
practice. In one case a frame bungalow was 
lifted entirely from its foundation and moved 
about seven feet. The house itself showed 
little damage. In several instances porch roofs 
were uncovered and carried away, while in 
others porch columns were blown off or left 
out of true. 

The only visible damage to one of the frame 
houses in Colmar Manor was in the founda- 
tion, built of concrete blocks. The foundation 
blocks were dislodged in some instances as 
much as one inch. The siding of the house 
remained intact’ and beyond da:nage to the 


porch railing the lumber in the house met the 
full force of the storm successfully. Messrs, 
Ericksen and Quinlan point out that the frame 
structures survive such storms because they 
give and thus absorb some of the force of the 
wind, 


To Remove Surplus Buildings 


The War Department has declared surplus 
64 temporary buildings located at Fort Lewis, 
Wash., and directed that they be sold. Three 
of these buildings are located on the site se- 
lected for a new barrack building and must 
be removed at once. The temporary buildings 
will be offered for sale by sealed bids to be 
opened Jan. 3. 


Bureau of Standards Activities 


The extent to which applied science is being 
utilized by both Government and industry in 
the solution of technical problems is revealed in 
the annual report of Dr. George K. Burgess, 
director of the bureau of standards, to Secre- 
tary of Commerce Hoover. At present the 
bureau is cooperating with more than two 
hundred scientific, technical and industrial or- 
ganizations. “Research associates,” which in- 
dustrial groups are privileged to send to the 
bureau to work on problems of interest to their 
respective industries, now number 63 and repre- 
sent 36 separate industries. Results obtained 
are quickly applied by the industries concerned 
“so that the public early reaps the advantages 
of new discoveries or improved processes.” 

In the field of building and housing, Dr. Bur- 











Damage to this house in Colmar Manor consisted of dislodgment of the 
concrete block foundation and part of the porch railing 


gess states that the bureau’s activities increased 
markedly during the last fiscal year, a reflection 
of the construction work being carried on 
which reached a new high-water mark. The 
bureau’s building code recommendations have 
have been used in the regulations of at least 85 
municipalities. Much has been done in unifying 
city planning and zoning requirements and in 
aiding the Government in its building program. 


Reconstruction in New England 


James L. Fieser, vice chairman of the Ameri- 
can Red Cross, who has returned to Washing- 
ton from the New England flood area, expects 
the reconstruction program to carry over into 
next spring, since winter is fast coming on and 
in that region will seriously interfere with such 
activities. Every available means is being used 
to speed up reconstruction and get as much as 
possible done before winter sets in in earnest. 
About 20,000 flood sufferers are under the care 
of the Red Cross. That lumber, as usual, is 
playing a most important part in the rebuilding 
operations, is indicated by the following state- 
ment of Mr. Fieser: 

Already much has been done, and in the 
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face of the most destructive flood that section 
has ever experienced, there is no preventable 
suffering. The ring of hammers and saws 
throughout the area testifies to the progress 
being made by the relief workers and to the 
energy and courage of the inhabitants. 


(ag@@aanaae2an: 


Increases in Food Prices 


Information collected in representative mar- 
kets by the bureau of labor statistics, Depart- 
ment of Labor, shows an increase of one-half 
of 1 percent in wholesale prices in general and 
an increase of 1% percent in retail food prices 
during October. Both wholesale prices in gen- 
eral, however, and retail food prices were 2% 
percent below those in October of last year. 


To Build Wooden Cargo Barges 


The secretary of war has approved an addi- 
tional allotment of $70,000 which will be ap- 
plied to the improvement of the Missouri River 
from Kansas City to its mouth. The specific 
purpose of the allotment is for the construc- 
tion of twelve wooden cargo and mat barges, 
and to furnish additions required to serve as 
auxiliaries in units of the floating plant. This 
allotment was made necessary to advance the 
rate of progress on the program of improve- 
ment to secure a 6-foot channel from St. Louis 
to Kansas City and to aid in placing the im- 
provement on a more progressive basis. 


Fund for Rebuilding Historic Frigate 


Latest advices received by Secretary of the 
Navy Wilbur from Rear Admiral Philip An- 
drews, commandant of the 2nd Naval District 
and the Boston Navy Yard. are that $459,000 
has been received for the rebuilding of the his- 
toric wooden frigate Constitution, This figure 
does not include the new masts and spars con- 
tributed by the West*Coast Lumbermen’s As- 
sociation or other valuable gifts of material to 
go into the rehabilitated fighting ship. Of the 
cash received, $275,000 came from the nation- 
wide sale of the colored prints of the famous 
old man-of-war. The original estimate of cost 
was $500,000. Admiral Andrews hopes the 
fund will go as high as $700,000, leaving a con- 
siderable margin that could be used as an 
endowment for up-keep of the vessel after com- 
pletion. 


Proposed New Standards for Rosin 


A hearing was held recently by the food, 
drug and insecticide administration, Department 
of Agriculture, to consider proposed new 
standards for rosin in which the predominating 
color is red was attended by a compléte rep- 
resentation of the producers and consumers 
of wood rosin. Those present included C. 
F. Speh, secretary and manager of the Pine 
Institute of America, Jacksonville; W. H. 
Crawford, chairman of the manufacturers’ 
committee, National Paint, Oil & Varnish As- 
sociation, Cinicinnati, and L. R. Potter, of 
the Columbia Naval Stores Co., Savannah, 
Ga. Presiding over the meeting, W. G. Camp- 
bell, director of regulatory work, emphasized 
the interest of the Department of Agriculture 
in protecting the integrity of the standards 
as provided for by the Naval Stores Act. 

Representatives of the producers of wood 
rosin, in which red predominates, recommended 
the establishment ofa single new standard -ap- 
plicable to the grading of wood rosin. They 
urged that this standard be designated as “F 
wood rosin,” inasmuch as wood rosin was 
originally graded by the inspectors in the South 
as “F” because of its great clearness and 
brilliancy, and also because this designation 
and grading has been followed by the trade 
generally. 

It was recognized, however, that the present 
Grade F, established by the Naval Stores 
Act, represents a color value quite different 
in kind and intensity from that of wood rosin. 
This led to an extended discussion of the possi- 
bility of confusion which might result from the 
adoption of the designation “F wood rosin.” 
Varying opinions were expressed and ideas 


developed which officials feel will be of value 
in the determination of this question. 
Several weeks of consideration will be given 
to the recommendations made at the meeting. 
Arguments submitted within the next few 
weeks for or against the establishment of new 
standards will be given consideration. 


Boxboard Thickness Recommendation 


Simplified Practice Recommendation No. 44, 
dealing with boxboard thicknesses has been re- 
affirmed, through the standing committee of 
the industry, for another year, effective Jan. 1, 
next. In making this announcement the di- 
vision of simplified practice, Department of 
Commerce, states that the results of a survey 
conducted by the industry indicated 65 percent 
adherence to the recommendation. The original 
recommendation for boxboard thicknesses re- 
duced the varieties from 244 to 60. The failure 
to secure a greater percentage of adherence has 
been due to the fact that users were not suffi- 
ciently acquainted with the program to base 
their requirements on the thicknesses specified 
therein. 


To Stabilize Wood Pulp Prices 


A joint selling company to be known as the 
Swedish Wood Pulp Co. is said to have been 
organized recently by five large Swedish manu- 
facturers of mechanical groundwood. In sub- 
mitting this report to the Department of Com- 
merce, Basil D. Dahl, assistant trade commis- 
sioner, Stockholm, stated that the sales policy 
of the member mills will be uniform and under 
the direction of the new company. It is ex- 
pected in Sweden that stabilized prices, with 
benefits to both producers and buyers, will 
result. 


Found Not Liable to Tax 


In a decision handed down by Justice Mc- 
Reynolds the Supreme Court Monday ruled 
that John W. Blodgett should not have been 
required to pay a tax on upwards of $850,000 
worth of property given away by him in Janu- 
ary, 1924, months prior to the passage of the 
Revenue Act of June 2, 1924, placing a levy 
on stch gifts. Subsequent to the enactment of 
the law Mr. Blodgett added $6,500 to these 
gifts. The collector of internal revenue, pre- 
sumably on the theory that the law covered 
all such transfers within the calendar year, 
assessed a tax on the entire amount. 


Cedar Posts for Highway Marking 


Mapison, Wis., Nov. 22.—Marking and 
signing of the Wisconsin State highways in 
1928 will require about 14,683 cedar posts, 
according to H. J. Kuelling, State highway 
engineer, who is asking for bids on this 
amount, for delivery during 1928. 
close on them Nov. 28 at the capitol here. 


News From San Francisco, Calif. 


Nov. 21.—Increased charters for trans- 
pacific cargoes and increased orders from the 
Antipodes and the Orient, forecast a busy 
winter for lumbers exporters. Redwood espe- 
cially is finding a good market overseas, ac- 
cording to the California Redwood Associa- 
tion’s reports of foreign buying. Both sugar 
and white pines have been enjoying increased 
sales in the western Pacific. 

Paul L. Grady, secretary-treasurer National 
Association of Wooden Box Manufacturers, 
Chicago, will arrive here this week on a busi- 
ness trip through the West. 

Cedar producers through eastern California 
report a general increase in demand for pencil 
stock, with prices increasing correspondingly. 
The pencil stock production of the State was 
materially increased this year, and additional 
equipment is expected to increase production 
still further in 1928. 

The Albion Lumber Co. is assembling an- 
other cargo of redwood ties and timbers for 
shipment to Guaymas, Mexico, for use in con- 
struction work on the new railroad between 
Tepic and Mexico City. 
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The Only Place In The 


World Where 


Calcasieu Pine Grows 
The Star Is 


ELIZABETH. 


Do not let anyone tell 
you that other woods 
are as safe and secure 


and economical as 
Long Leaf Pine. 


Long Leaf is the strong- 
est, hardest, most dur- 
able of all available 
structural woods— 


—AND 
CALCASIEU 
IS THE BEST 
OF THE 
LONG LEAF 


| 


INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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Timbers 
Yardand Shed 
“a 


Distributors 


OF LUMBER 
from St Louis 


tr 87 Years 


BOECKELER 
LUMBER COMPANY 


ST.LOUIS 








2 x 2—30"| 
24 x2+—30" 


FOR SALE 3-3 


IN OAK AND GUM 
Always in Stock 


THE W. A. NOBLE LUMBER COMPANY 


1206 First Nat’l. Bank Bldg., CINCINNATI, OHIO 























Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


“ LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 




















Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 
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HUGH MURPHY, proprietor of the DuBarry 
Lumber Co., retail lumber dealer of Pitts- 
burgh, Pa., died Friday, Nov. 4, at the home 
of his daughter, Mrs. Albert Bertalott, in that 
city, after a short illness. Mr. Murphy, who 
was a native Pittsburgher, would have been 
80 years old Dec. 28, and was the oldest lum- 
berman in the city actively engaged in busi- 
ness at the time of his sickness and death. 
He was among the earliest lumbermen in the 
city to have engaged in the business on a 
considerable scale, having been associated for 
a number of years with the late Michael Die- 
bold, another of the old-time lumber dealers, 
under the firm name of Murphy & Diebold. 

They dissolved partnership nearly 20 years 
ago, and in 1919, Mr. Murphy founded the 
DuBarry Lumber Co., of which he remained 
the head at the time of his death. His son, 
B. L. Murphy, has been associated with him 
in the business. In 1870, Mr. Murphy was 
united in marriage with Miss Mary Rouskauf, 
who survives him with six children. The 
children, three sons and three daughters, are: 
W. O. Murphy, Tulsa, Okla.; Mrs. George 
Kuhl, Atlantic City; Mrs. Arthur Little, Phil- 
adelphia, and A. E. and B. L. Murphy and 
Mrs. Albert Bertalott, of Pittsburgh. Funeral 
services were held Monday, Nov. 7, at St. 
Paul’s cathedral, Pittsburgh. 


JOHN 8S. ANDERSON, president of the 
Southern Lumber Co., of Jamestown, N. Y., 
and vice president of the Herald Furniture 
Co., at Falconer, N. Y., died on Nov. 16, aged 
60. Though in poor health for several months, 
he had attended regularly to business up to 
the day preceding his death. He was born in 
Smaland, Sweden, and was educated in the 
public schools there. He learned the trade 
of cabinet making and on going to James- 
town as a young man soon found employment. 
In 1895 he became a member of the James- 
town Sliding Blind Co., which manufactured 
hardwood finishings. In 1900 the factory was 
burned and he then engaged in the lumber 
business under the name of the Anderson Co. 
Of late years he had been in the wholesale 
trade as head of the Southern Lumber Co. 
When the Herald Furniture Co. was estab- 
lished several years ago, he was made its 
vice president. Mr. Anderson was an active 
member of the Norden Club and its third 
president. He was a member of Kiwanis, the 
local lodge of Knights of Pythias, the Cham- 
ber of Commerce, the Y. M. C. A., and the 
Swedish M. E, Church. He is survived by 
his widow, three children, four brothers and 
three sisters, 


A. KIMBALL, aged 73, veteran lumberman 
who lived in Arkansas City for the last 40 
years, died at his home there Nov. 16. Mr. 
Kimball had been actively engaged in the 
lumber business since going to Arkansas 
40 years ago, first as representative of the 
Desha Lumber & Planing Co. He later was 
at the head of the Kimball-Lacy Lumber Co. 
which now is the Thane Lumber Co. Re- 
cently Mr. Kimball sold his interest in the 
Thane Lumber Co, to the Chicago Lumber & 
Coal Co. of St. Louis. He is survived by his 
wife, one daughter, Mrs. Desha Tripplett, 
and a brother, L. Kimball of Arkansas City. 


WILLIS BENNETT FAYRER- HICKEY, 
well known in the lumber business in Mon- 
treal, died suddenly at his residence, 965 St. 
Catherine street West, in that city, Nov. 9. 
Mr. Hickey was in his 64th year and was born 
in India, the son of an officer of the Royal 
Bengal Fusiliers. He went to Canada 36 
years ago, and entered the lumber business. 
He was connected with the Grier Timber Co. 
for many years, and later with the Robert 
Reford Co. at Charlemagne, Que., and the 
Laurentide Co. He was representative of 
several lumber companies in Montreal, at the 
time of his death. Mr. Hickey was a Mason, 
a member of the Mount Moriah Lodge. He 
is survived by his wife and four children. 


WILLIAM SERVICE, for many years credit 
manager of the Morrison-Merrill Co., of Salt 
Lake City, Utah, and a prominent and highly 
respected resident of that city, died there on 
Nov. 12. He was born in Glasgow, Scotland, 
in 1866 and went to Salt Lake City in the 
early ’90’s. He was widely known for his 
activities in religious an athletic affairs 
and was regarded as the father of soccer foot- 
ball in that community. Mr. Service was 
also prominent in the local Scottish-American 
organizations and was at one time Vicegerent 
Snark of Hoo-Hoo. A widow survives him. 





ALEXANDER C. MORRISON, of Quebec, 
head of the lumber sales department of Price 
Bros. & Co. (Ltd.), died suddenly while on a 
visit to River Bend on Saturday evening, 
Nov. 12. Mr. Morrison was born in Glasgow, 
Scotland, 49 years ago. He was brought out 








to this country by the late Sir William Price 
as his private secretary in 1899, and he was 
the first stenographer the Price company had 
ever employed. He leaves a widow, two sons, 
two daughters and three brothers, the latter 
living in Scotland. 


LEO LIVERS, president of the Thorne Lum- 
ber Co., of Martinsburg, W. Va., died at the 
University Hospital in Baltimore early Friday 
morning, Nov. 18, four hours after he had 
been operated upon by Dr. Charles Bagley for 
a fractured skull. According to a report from 
Martinsburg, Mr. Livers was injured in a dis- 
pute over a card game there and was later 
taken to the Baltimore hospital. He was 37 
years old and besides his wife, leaves two 
children. 


JAMES W. CURRIE, 93 years old, pioneer 
lumberman, died in Seattle, Wash., Nov. 17. 
He was a native of Miramichi, N. B. In 1859 
he was in Michigan. Subsequently he located 
on Puget Sound and was an organizer of the 
Satsop Railroad Co. and the logging firm of 
McDonald & Currie, 


WILLIAM HAWLEY JUDD, president of 
the Getman & Judd Co., leading lumber dealer 
of Stamford, Ct., died Saturday evening, Nov. 
12; at his home in Stamford of a sudden heart 
attack. Mr. Judd was 77 years old and was 
born in Stamfor.l, living there all of his life. 
He had been prominent in business and civic 
affairs for many years. He bought an inter- 





THE LATE WILLIAM H. JUDD 


est in the old lumber firm of Fox & St. John 
in 1878, having been employed first as clerk 
and then in higher capacities with the bus- 
iness for a number of years. The name later 
became Hoyt, Getman & Judd and in 1897, 
when Mr. Judd became president, it was 
changed to Getman & Judd Co. Mr. Judd had 
numerous other business connections, among 
them being the St. John Woodworking Co., of 
which he was secretary and treasurer, the 
Pennsylvania Lumbermen’s Mutual Fire In- 
surance Co., and the Lumber Mutual Fire In- 
surance Co., of Boston, of both of which he 
was a director. For several years Mr. Judd 
served as secretary of the Lumber Dealers’ 
Association of Connecticut. He was a member 
of the Sons of the American Revolution and 
of a number of local social and political or- 
ganizations, and was active in politics, serving 
as member of the board of burgesses for a 
term. Mrs. Judd died last August, and the 
couple leave no children. 





ALBERT A. RICHARDS, formerly in the 
planing mill business at Avoca, N. Y., died on 
Nov. 13, aged 89. Mr. Richard served as town 
constable for fourteen years. He leaves a 
son, a daughter and one brother. 


CHARLES DARLING, of Charles Darling & 
Co., died suddenly at Indianapolis, Ind., Nov. 
21. Mr. Darling had conducted retail hard- 
wood yard at 2329 South Loomis Street, Chi- 
cago, for many years and was well and favor- 
ably known to the local lumber trade, who 
regret his passing. 
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Merits of Gasoline 3-Speed Crane 


The American: Hoist & Derrick Co., of St. 
Paul, Minn., has recently issued an 8-page, 
11x8%-inch, booklet covering the “American” 
gasoline 3-speed crane, which is described as 
“a gasoline crane with steam crane flexibility.” 
The booklet has interesting views of the machine 
and describes thoroughly many of the construc- 
tion features, one page being devoted to frictions, 
with further mention being made of general fea- 
tures, such as revolving mechanism, gib plug 
instead of king pin, revolving deck, car body and 
trucks, and universal joint transmission. 

“Locomotive cranes powered with gasoline en- 
gines have always had many good points,” states 
the booklet, “but have fallen far short of steam 
crane flexibility. Now in the ‘American’ 3-speed 
crane we offer a gasoline operated crane that 
has the range and flexible operation of steam.” 

A copy of this booklet can be had by writing 
to the American Hoist & Derrick Co., 63 South 
Robert Street, St. Paul, Minn. 


Features of Monarch Bench Saw 


The Monarch ball bearing bench saw is the 
name of a new-piece of equipment manufac- 
tured by the American Saw Mill Machinery 
Co., of Hackettstown, N. J. This is a wood- 
worker’s precision. machine with solid cast 
table, 18x24 inches, which tilts to any angle 
up to 45 degrees, being operated by means 
of a convenient hand wheel at the side of the 
pedestal. The saw is raised and lowered by 
means of another hand wheel located also at 
the side of the pedestal. The tilting device 
operates through a worm gear and quadrant, 
both having cut teeth. The raising and low- 
ering device operates through bevel gears 
and screw which provide accurate setting to 
regulate the depth in grooving or rabbetting 
work. The table has a rise and fall of 2% 
inches, the saw projecting through the table 
2% inches at its highest point. The saw fur- 
nished is a combination rip and cut-off saw, 
8 inches in diameter. ; 

The table is provided with a combination 
rip and cut-off gage. When used as a rip- 
ping gage the slide head is locked and the 
fence is swung around to the 90-degree posi- 
tion and locked. There is adjustment for ac- 
curate alignment with the saw. When used 
as a cut-off gage the slide head is released 
and the gage moves on the table, being 


urch 


G 





Monarch ball bearing bench saw 


guided by a steel bar to which the slide head 
is gibbed. The fence may be set at zero for 
square work, or at any angle desired for 
mitre work, the quadrant being provided with 
degree graduations. The ripping gage opens 
from the saw 9% inches, and a graduated 
bar indicates the distance from the saw. 
When the cut-off gage is drawn back to its 
extreme position the distance from the face 
of the fence to the edge of the saw is 7 
inches. 

An aluminum guard and steel splitter are 
furnished with each machine. The mandrel 
runs in ball bearings. It takes saws with 
%-inch hole, and there is sufficient space be- 
tween the collars to admit grooving or dado 
heads %-inch thick. The machine proper is 
attached to a sub base which also carries the 
electric motor mounted on rails and having 
considerable adjustment for belt length. The 
motor is also provided with screw adjustment 
for belt tension. This machine may be fur- 
nished without the sub base and may be 
driven from any conveniently located motor 
or from an underneath countershaft. 

Additional specifications on the new Mon- 
arch ball bearing bench saw will be furnished 
interested parties by addressing the Ameri- 


can Saw Mill. Machinery Co., Hackettstown, 
> we 


Drop Forged Chain of New Design 


Morco drop forged conveyor chain is a new 
product recently placed on the market by the 
Moore Drop Forging Co., of Springfield, Mass., 
which states that the adoption of this chain 
on material handling equipment invariably 
results in lower conveyor operating and 





Morco drop forged conveyor chain 


maintenance costs, and greater continuity of 
operation, due to practical elimination of tie- 
ups for repairs and replacements. Morco 
chains are made in both open and closed link 
types for general use on draglines, buckets 
or floor conveying or monorail installations. 
Either malleable or drop forged attachments, 
such as scrapers, pushers, trolley extensions, 
car hauls, bucket attachments ete. are fur- 
nished. The malleable attachments are se- 
cured to the center links by means of bolts— 
the drop forged attachments are formed in- 
tegral with the side links. 

According to the manufacturer, the advan- 
tages of this drop forged chain are in the 
careful choice of material, drop forged con- 
struction and efficient patented design. The 
patented construction of the Morco chain em- 
ploys only two parts—center and side links. 
It is easy to take apart or assemble instantly 
without the use of tools, due to the absence 
of any rivets whatever in the construction. 
Furthermore, it can be taken apart at any 
link rather than every eight or ten links, and 
its patented design also makes it impossible 
for the links to buckle or come apart in 
service. Morco chain has great strength com- 
bined with light weight, thereby effecting 
considerable saving in power. 

The construction of Morco chain eliminates 
the use of loose pins. This is a decided ad- 
vantage in handling coarse materials, where 
a pin type chain would be subject to dual 
wear, both on the outside of the chain and 
the space between the pin and the slot in 
which the pin is held. The unusual construc- 
tion of the open link chain gives a better 
bearing on every tooth of the driving 
sprocket. Each link engages with the 
sprocket teeth, producing an even pull, com- 
parable to the grip on a pulley. The chain 
is designed to fit practically all standard 
sprockets. The special high carbon steel, 
from which the Morco chain is constructed, 
becomes, after drop forging, very resistant 
to the corrosive effects of sulphur water or 
acidulous ores. 


News Notes From Minneapolis 


Nov. 22.—While business is spotted in the 
Northwest, lumbermen report a sizable de- 
mand throughout the territory, though orders 
continue to be for small lots. Some branches 
of industry are increasing their purchases. 
With the approach of the holiday season, box 
manufacturers are taking a large amount of 
lumber. Industrials generally, however, buy 
for immediate needs only. Railroads are con- 
servative buyers. The weather in the North- 
west in the last week has ranged from cold to 
warm, with snow, rain and some sleet in scat- 
tered sections, so farmers are not inclined to 
buy. 

Woods operations have been delayed some- 
what by weather conditions. Generally, the 
in-put this year will measure favorably with 
that of a year ago. 

With retail lumbermen preparing for inven- 
tories, there is little inclination to purchase 
additional stocks, according to P. H. Betzer, 
representative Mumby Lumber & Shingle Co., 
who has been calling on the trade for several 
months in his automobile. 

Business has showed some improvement in 
October and September, following harvesting 
of good crops, according to F. B. Schoeneman, 
president Schoeneman Lumber Co., of Hawar- 
den, Iowa, who was in the Twin Cities last 
week. 








GULF RED 


CYPRESS 
COMPANY 


DISTRIBUTORS 
of high class Gen- 
uine Tidewater 
Red Cypress. Com- 
lete planing mill 
acilities. Mixed 
cars Cypress and 
Short Leaf Pine 
Finish or Southern 
Hardwoods. 


OUR AIM—‘“Real service 
to our customers.” 
13th Floor 
Barnett Nat’l Bank Bidg. 
Jacksonville, Fla. 

















Feature Value 
and Win Sales 


If you would like to get a 
larger percentage of the busi- 
ness placed in your town, we 
suggest that you feature the 
strength, durability and wear- 
ing qualities of our 


Longleaf Pine 
Yard and Shed Stock 


After all value is a mighty import- 
ant factor in winning sales and if 
you offer the value your chances of 
getting the orders are naturally in- 
creased. And remember for value 
and economy you can't beat our 
dense grain 


“Larite Flooring” 


Why not try some of 
our stock ? 


Carter-Kelley 
Lumber Co. 


MANNING, TEXAS 
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Tractor Solves Logging Problem 
Rust-Owen Lumber Co. One of the problems which has made log- 


ging difficult and expensive in the region of 
DRUMMOND, WIS. Harrison Lake and the Fraser River, British 
Columbia, where the Harrison Lake Lumber 
Co. has its great timber tracts, is that of get- 


Manufacturers of Wisconsin ting the logs from the stump to the waters 
where they are floated. The country is very 


WHITE PINE rough, which makes it practically impossible 
to use horses for skidding the logs, because 
they do not have the stamina necessary in 


Hemlock and these difficult conditions. 


Until very recently the only possible meth- 


Ha radwoo d ee ods have been steam and gas donkeys in con- 


nection with flumes, chutes etc. These, how- 


White Pine Pattern. Flask and ever, have been very inefficient and incon- 
7 > : h 
Shop Lumber our specialty yerent, Deasume of te 








culable strength, and windfalls were moved 
off the lot like straws, so that in a very short 
time the site had been cleared and the cottage 
moved onto it. Although this part of the 
demonstration was not on the program, it 
helped to convince the contractors that the 
Trackson-Fordson was the most practical out- 
fit for their work. 


Motor Vehicle Production 


October production (factory sales) of motor 
vehicles in the United States, as reported to 
the Department of Commerce by the National 
Automobile Chamber of Commerce, was 221,- 
292, of which 185,706 were passenger cars and 
35,586 were trucks. In October of last year 











fact that the timber is me kis , 
scattered, and the : 
equipment has to be 
Lumber “EXTRA STANDARD” moved often and for 
very long distances. 
Dressed The result has. been 
high operating costs. 
For years the Harri- 
son Lake Lumber Co. 
has let the job of cut- 











Some Attractive Values ting the timber and 
AR: tting it to Silver 
4/4 Birch No.1. &B....350,000" 8/4 Waple No. 2 Common.,75,000° , i 
4/4 Birch No.2 Com... 75.000" 4/4 Basswood No.1 (.&B.45 000° Creek, on a contract 
4/4 Birch No. 3 Com......, 150,000° 8/4 Basswood No. 1C.&B. .28,000" basis. Last spring the 
4/4 Maple No. 1 C. &i. ~~ 15,008 8/4 Basswood No.2 Com...18,000 contract was taken by 
8/4 Maple No. 1C.&B....100,000" 8/4 Ashand ElmL. R.......10,000 Clark Bros., who im- 

: iicmloch Lath 4° and 37 mediately set out to 

Write for description and prices. find a more efficient 

ryye and economical means 
Hales Timber Go.,, Inc.| 37 seers 

FIFIELD, WISCONSIN From Earl Brett, 














Not only did it deliver the required amount, 





but actually doubled it, getting 20,000 feet to 
the creek, and this in the very roughest 
Remember ground conditions. The Trackson-Fordson had 

plenty of power, and a sure footing, even 

Mershon, Eddy, Parker Company where the ground was so rough that there 
were no skidding trails, and the demonstration 

SAGINAW, MICHIGAN satisfied the contractors that this equipment 




















Specialize in Mixed Cars of WHITE PINE and j was the most economical and practical for 

BASSWOOD Amma Siding, Ceiling, Flooring, their use. 

Som Does, Blinds, py rgmen, Mouldings The tractor was taken to the place of the 
Weste — demonstration by truck and by ferry. When 
baggy nee Pine and Idaho White Mr. Brett and Norman Cruikshank, of the Brit- 

ish Columbia Tractor Co., arrived with it at 





Harrison Lake Hot Springs, they found Clark 











(= - 1 7 Bros. discusing ways and means of moving a 
cottage, 14x42 feet in size, from one wooded 
VON PLATEN -FOX COMPANY lot to another. Mr. Cruikshank suggested that 
Iron Mountain, Michigan tractors informed him that before the house 
. : could be transferred, the lot to which it was 
Manufacturers of 17 different species goins Weald the to be cleared. 
of Northern Hardwoods Undaunted, Mr. Cruikshank got into the 
1 17 tractor seat and proceeded to clear the way. 





Stump after stump came up by the roots, as 
if pulled by the hands of a giant with incal- 








Ford dealer at Chilli- ~ ean ee eee 


pray Dm Sie gg: meee The Model D Trackson-Fordson pulls a big stump, goes down into a 
JACKSON & TINDLE, Inc. “ith. Gin wae ye pitch hole pulling the stump after it, and comes up without any 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. duty Trackson Full- trouble 
MICHIGAN HARDW Crawler, manufactured by the Trackson Co. of the total production was 329,142, with 289,565 
OODS Milwaukee, Wis., and the Allison hoist de- Passenger cars and 39,577 trucks. For Sep- 
DRY PINE an tH Stock signed for use with this outfit. They arranged tember this year the revised figures were 
PINE and HEM with Mr. Brett for a demonstration at their 257,464, of which 224,859 were passenger cars 
ne one SEs LOCK camp on Harrison Lake, stating that they and 32,605 trucks. 

would consider the Trackson-Fordson practi- esmaasaneens 
Main Office, BUFFALO, N. Y. cal for their purposes if it could deliver hens didiiiienbthien salt tiie, Walia tebe tintin wa 
Sales Otice: 605 Marra Bl. Grand Rapids, Mich. asc feet of logs to the water's edge in 10 49 g99.000; automobile registration 8,000; in 1926 


population was 115,000,000, motor vehicle registration 
22,000,000. 


Heavy-duty Trucks for Oil Fields 


A train of nine heavy-duty International Harvester 
Model 63 motor trucks and trailers, loaded with 47,000 
feet of oil rig timber and lumber, recently made a 
trip of forty miles from Amarillo, Tex., to the oil 
fields north of Vega. A Special Delivery %4-ton Inter- 
national which served as supply truck and was loaded 
with extra tires and other sunpplies, accompanied the 
fleet. 

The nine trucks are owned by John Unger, trucking 
contractor of Panhandle, and are shown in the accom- 
panying illustration together with two, Model 63, 3-ton 
Internationals owned by the Pickering Lumber Co., of 
Amarillo. The niné big trucks owned by Mr. Unger 
are shown heavily loaded with lumber in the Pickering 


they move it with the tractor, but the con- Company’s yards just before they started on their long, 


difficult journey. 

Heavy-duty motor trucks of the type shown are 
made by the International Harvester Company of 
America, and form the chief means of transporting 
heavy supplies to the oil fields. It is most difficult 
work and must be done over the roughest kind of 
roads. 








PICKERING LUMBER co. 


LE 





Fleet of International Harvester heavy-duty trucks loaded with lumber 








for Texas oil fields 
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Business Changes 


ALABAMA. Mobile—R. J. McCreary Lumber Co. 
moving headquarters to Montgomery. 

ARKANSAS. St. Joe—T. T. Millard, one of the 
largest stave mill operators in this section, who 
previously operated mills in the Tomahawk and 
Maumee neighborhoods, and also at Flippin, has 
moved his mills to Newton County where he has 
bought timber tracts. 

CALIFORNIA. Oakland—Pacific Lumber Mills; 
E. C. Simon sold his interest to James H. Hardy. 


IDAHO. Clearwater—The Ewing Pole Co. has 
been succeeded in business by Frank Rocheford. 


ILLINOIS. Chicago—Frank Harris 
moving to Camden, N. 

Hooppole—Mathis Bros. & Co. 
Hooppole Lumber & Grain Co. 

MISSOURI. St. Louis—Midland Valley Lumber 
Co., moving to University City. 

NEBRASKA. Bayard—L, W. Cox & Co. and 
Rogers Lumber Co. have purchased the coal yards 
of Joe Montgomery. 

NEW MEXICO. Gallup—Home Lumber Co. sold 
to O'Malley Lumber & Supply Co. J. R. Lane is 
appointed manager. Headquarters of O'Malley 
company is in Phoenix, Ariz. 

NEW YORK. Long Island City—Zolla-Lindalh 
Store Fixture Co. succeeded by Grand Rapids Store 
Equipment Corporation. 

OKLAHOMA. Ardmore—Luther Henderson, of 
Sykes, Rast & Henderson, of Fort Worth, Texas, 
has purchased the interest of W. C. Baker in the 
Baker, Collins & Spragins Lumber Co. 

TEXAS. Pyote—Rio Grande Lumber & Steel Co. 
sold to Panhandle Lumber Co. 

Wilson—Wilson Lumber Co. succeeded by W. A. 
Brasher Lumber Co, 

Wink—Rio Grande Lumber Co. sold local yard 
to Foxworth-Galbraith Lumber Co. 

WASHINGTON. Pomeroy—Madison Lumber & 
Mill Co, sold to Tum-a-Lum Lumber Co. 

Raymond—Raymond Manufacturing Co, sold to 
Raymond Furniture & Mfg. Co., a newly organized 
concern headed by W. F. Hagerman; incorporated; 
capital, $25,000. 

Wenatchee—Great Northern Lumber Co., sold re- 
tail yard to H. F. Woldenberg and O. R. Young. 

WISCONSIN. Oakfield—S. Henningsen has sold 
retail lumber business to Barker Lumber Co., Dela- 
van, Wis., and will retire from business Jan, 1. 

BRITISH NORTH AMERICA 

ALBERTA. Drumhiller—J. B, Anderson Lumber 
Co. sold to Revelstoke Sawmill Co. (Ltd.). 

Ferintosh—L. K. Kvam sold to Alberta Lumber 
Co. (Ltd.). 

MANITOBA. Stonewall—G. Baskin sold _ to 
North American Lumber & Supply Co. (Ltd.). 


New Ventures 


ARKANSAS. Conway—E. A. Halter and F. 
Balmaz, who have operated the Conway Lumber 
Co., are now conducting the City Lumber Co. at 
N, Locust and North streets. 

CALIFORNIA. Bakersfield—Harvey Lumber Co. 
has opened a yard at this point. 

San Diego—A. M. Mayo Lumber Co. announces 
the opening of its new yard at 1009 S. 39th St. 

INDIANA. Indianapolis—Puritan Lumber & Build- 


7 


Sons Co. 


succeeded by 





‘ing Material Co. opening a new yard at 730 W. 


Henry St. 
Kokomo—J. O. Sommers & Son opening new re- 
tail lumber yard. 


OREGON. Portland—Arthur B. Grosier, jr., has 
engaged in the woodworking and toy manufactur- 
ing business at 1057 E. Washington St. 

Portland—Pacific Pencil Co, (Inc.) opening pencil 
manufacturing plant at 1040 E. Broadway. 

Portland—C. Johannesen has engaged in business 
at 1424 Sacramento St., as Art Wood Craft. 


PENNSYLVANIA. Philadelphia — Germantown 
Stair & Millwork Co. opening stair manufacturing 
plant at 1028 Germantown Ave. 

WASHINGTON. Anacortes—Harley Thayer and 
A. Meank have opened a lumber yard. 

Bellingham—Red Top Lumber Co., sawmill, will 
open a retail lumber yard at 12th and O streets. 

WISCONSIN. Clintonville—Kratz Bros. of Wau- 
paca Lumber Co., Waupaca, Wis., will open a re- 
tail yard here. 

Medford—Medford Lumber & Fuel Co, has opened 
a retail yard. 


- 
Incorporations 
ARKANSAS. Hot Springs—Green-Creason Lum- 
ber Co., incorporated; capital, $25,000; retail 
lumber. : 


CALIFORNIA. Crescent 
Lumber Co., incorporated. 

Los Angeles—H. P. Rising Furniture Co., 
porated; capital, $200,000. 

COLORADO Fort Collins—O. S. Rayner Lum- 
ber Co., incorporated; capital, $50,000. 

Pueblo—Park Hill Lumber Co., incorporated; cap- 
ital, $20,000. 

FLORIDA, Sanford—Sanford Sash & Door Co., 
incorporated; capital, $25,000. 

MISSISSIPPI. Columbus—Hogan Lumber Co., 
capital increased from $3,000 to $15,000. 

MISSOURI. Kansas City—Lok-Box Co., incor- 
porated: boxes and box materials. 


City — Northwestern 


incor- 








Moberly—Shepard Mfg. Co., incorporated; capital, 
$23,000; wrapping and crating materials. 

NEW YORK. Buffalo—Kensington Lumber Cor- 
poration, incorporated; capital, $50,000. Timber 
and lumber yards; Fred A. F'lierl, 263 Minnesota 
Ave., one of the incorporators, 

Great Neck—Great Neck Lumber Co., incorpor- 
ated; capital, $10,000; William Wingerath, William 
St., Morris Garden, Great Neck, N. Y., an incor- 
porator, 

NORTH CAROLINA Asheville — D-P Lumber 
Co., incorporated to engage in lumbering opera- 
tions by John E. Patton and others. 

OREGON. Hillsboro—Pool-Gardner Lumber Co., 
incorporated; capital, $15,000. 

Portland—Jackson Lumber Co., 
capital, $10,000. 

SOUTH CAROLINA. Manning—The Carolina For- 
ests, incorporated; capital, $50,000; lumber products. 

WISCONSIN. Antigo—Langlade Land Co., incor- 
porated; capital, $35,000; to deal in timber lands 
and forest products. 

Beaver Dam—Beaver Dam Pattern Co., incor- 
porated; capital, $7,000; to manufacture wood and 
metal patterns. 

Necedah—Arkdale Mfg. Co., incorporated; cap- 
ital, $10,000; lumber, box shooks, crating, etc. 

Wittenberg—Wittenberg Lumber & Tie Co., in- 
corporated; capital, $15,000. 


New Mills and Equipment 


FLORIDA. Tampa—Florida Orangewood Prod- 
ucts (Inc.) will install cut off-saw, rip saw with 
carriage, etc., and will manufacture orangewood 
novelties, specializing in manicure sticks, 

KENTUCKY. Louisville — Lanham Hardwood 
Flooring Co. has been granted a permit for some 
additions to its plant at 1405 S. 12th St. 

MARYLAND. Baltimore—Levenson & Zenitz, 
whose factory is at Howard and Ostend streets, 
where they manufacture office chairs and other 
office furniture, are planning to put up an addition. 

MICHIGAN, Cheboygan—Embury-Martin Lumber 
Co. will erect a planing mill. 

NORTH CAROLINA. Wilmington—Corbett Pack- 
age Co. has let the contract for $20,000 addition to 
plant and will install $10,000 worth of additional 
machinery. 

TENNESSEE. Memphis—Chas. Wunderlich Coop- 
erage Co. is installing dry kilns at plant. 

WASHINGTON. Tacoma—St. Paul & Tacoma 
Lumber Co, will erect a 200,000-foot hemlock mill; 
contracts for machinery awarded, 

WISCONSIN. Tony—Tony Box Co. building one- 
story box factory. 


incorporated; 


Casualties 


ARKANSAS, Foreman—A sawmill belonging to 
W. A. Bowden and located on Red River south of 
Foreman was destroyed by fire. 


Little Rock—Planters Lumber Co., loss by fire, 


$3,000. 

CALIFORNIA. Woodland—Woodland Lumber Co., 
loss by fire, $18,000. 

ILLINOIS. 


Chicago—W. L. Cadle, jr., Co., 4625 
W. Division, loss by fire, $10,000. 

LOUISIANA. Alexandria—Planing mill of Hunter- 
Rockwell Lumber Co, burned with loss of about 


$25,000. 

MISSISSIPPI. Sandersville—Mill of Hardwood 
Lumber Co. destroyed by fire; loss about $10,000. 

OHIO. Windsor—Alderman sawmill burned with 
loss of about $5,000. Lee and Clyde Alderman, 
owners. 

OREGON. North Bend—The Milo Pierson saw- 


mill at Saunders Lake, near here, suffered a small 
fire loss in its lumber yard. 

WASHINGTON. Doty—Hotel building of Doty 
Lumber & Shingle Co. burned with loss of $10,000. 


Trouble and Litigation 


DULUTH, MINN., Nov. 21.—A severe blow 
was dealt the Backus lumber interests by an 
order issued by Judge Graham M. Torrance 
in the district court at Grand Rapids, Minn. 
forbidding the International Lumber Co. to 
cross township roads with a pxivate logging 
railroad. With the International Lumber Co. 
as defendants in the action were the Itasca 
County board of supervisors who had granted 
the lumber company a permit to cross the 
highways with its logging road and Thomas 
Erskine, county auditor. It is thought that 
in all probability the decision of Judge Tor- 
rence will be carried up to the State supreme 
court. The action was one in which the chief 
issue was the constitutionality of a law 
passed by the State legislature in which 
authority was vested in county boards to 
grant permits to private railroads to cross 
highways, and county and township roads 
within its confines. The latest ruling of the 
court which forebade the crossing of the high- 
ways in the three townships named was in 
effect the finding of that law void and un- 
constitutional in that it was class legislation. 


CI PACIFIC COAST CI 





Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
Onstrate our. service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 














Dealers Know 


the high quality of our 
Cascade Mountain 


HEMLOCK 


There’s no better — we can fill your 
orders for all standard items in 


Fir, Hemlock, Spruce or Cedar 
Also Lath and Shingles. 


DAILY CAPACITY: 
Lumber 225,000; Shingles 150,000; 
Lath 50,000. 


WHITE RIVER LUMBER CO. 


Enumclaw, Wash. 











Short Length Uppers 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
- HEMLOCK - CEDAR 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 























EVERY LUMBERMAN OUGHT TO HAVE 
in his house at least one book by “the lumberman 
poet,” or more. We sugg2st ‘“‘Come on Home.” $2. 
postpaid. American Lumberman, 431 S. Dearborn 
St., Chicago, IIl. 
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CI PACIFIC COAST Co 








TRY OUR 
No. 2 Common S48S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas”6. Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. , Bon, 171, Denver, Colorado 
H.E. Wade, - - - ‘Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 


Pine 





Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 








Sitka Spruce 


We cut our own timber, in a modern 
| Band Mill, equipped with latest type | 
Kilns and High Speed Planers. | 


OUR SPECIALTY IS SHOP 


(Strong to Edge Grain) 


ALSO SPRUCE FINISH S4S 


(13/16 x 1/2" Off in Width) | 
All KD 8%or Less Moisture Content 


Capacity 150,000 Feet 8 Hours. 




















Winchester Bay Lumber Co. 


Office and Mill: 
REEDSPORT, OREGON 


MEMBER WEST COAST LUMBERMEN’S ASS’N. 
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News Notes from Ame 


Spokane, Wash. 


Nov. 19.—Demand is slow. Prices, however, 
are comparatively stable and there has been 
no change in the last several weeks. Logging 
operations are being hampered by the wet 
weather and there are definite indications that 
production is being curtailed by many op- 
erators where possible. 

The Clearwater Timber Co. is bringing out 
a trainload of white pine logs each day from 
the Clearwater district to its huge mill at 
Lewiston. The train averages from eighty to 
ninety cars. More than 600 men are at work 
in the camps. The new dam at Lewiston, 
which is to provide the water head for hydro- 
electric power that is to operate the mill as 
well as light the town of Lewiston, is nearly 
completed and the water can be raised to full 
head by Dec. 1, it is expected. 

In accordance with its plan to’ carry on an 
aggressive campaign in behalf of wooden 
frames and sash as against steel, the Spokane 
Hoo-Hoo Club yesterday heard Ernest V. 
Price, prominent Spokane architect of the 
firm of Whitehouse & Price, give the argu- 
ments for and against wooden and steel sash. 

Carlos Ruggles, of the Carlos Ruggles Lum- 
ber Co. of Springfield, Mass., accompanied by 
Mrs. Ruggles and R. B. Cowles, associated 
with the firm, has been spending a few days 
in Spokane. They will go from here to the 
Coast and home by way of California. 


Tacoma, Wash. 


Nov. 19.—The annual banquet of the Ta- 
coma Lumbermen’s Club will be held the eve- 
ning of December 9 at the Winthrop Hotel, 
according to an announcement made yesterday 
by J. G. Dickson, president of the club, at 
the regular weekly meeting. The arrange- 
ments for the affair are in the hands of E. A. 
Wright, chairman of the entertainment com- 
mittee, who handled the entertainment of 
the National Retail Lumber Dealers’ Asso- 
ciation convention last summer. Attendance 
at the coming event has been limited to 350 
and the program will be kept a secret until 
the night of the banquet. 

The club will hold its annual election of 
officers at regular meeting Dec, 2 and the 
new president will take charge for the first 
time at the banquet. 

The principal speaker at today’s meeting 
was L. A. de Guere, of Wisconsin, designer 
and constructor of pulp and paper mills, who 
recently completed the Tumwater Pulp & 
Paper Co. plant and who is in charge of the 
construction of the mill projected by the 
Shaffer Box Co. Mr. de Guere announced to 
the lumbermen that he has decided to locate 
in Tacoma permanently and has opened offices 
in the Perkins Building here. The speaker 
said that manufacturing costs, at one time 
much lower in the East, are now too high to 
compete with properly constructed mills in 
the Northwest. Under present conditions, he 
added, pulp and paper can be made as cheaply 
on the Pacific coast as anywhere in the world. 

The new milling-in-transit rates, discussed 
at last week’s meeting, were brought up again 
by J. G. Newbegin, who attended a meeting of 
traffiC men at Portland, Ore., last Tuesday 
where the question was exhaustively dis- 
cussed. Mr. Newbegin reported the traffic 
men, among whom many lumber, sash and 
door firms were represented, have decided to 
oppose the change from a sliding scale to a 
flat rate and that their action will be brought 
before all lumbermen this week and the sup- 
port of the latter asked for. Further dis- 
cussion of the question by the club was post- 
poned pending the receipt of the letters to be 
sent out by the traffic men. 

The hearing before the State department of 
public works on present methods of scaling 
and the new rules adopted by the railroads 
for handling logs, which was to have been 
held yesterday, has been postponed on the ap- 
plication of the railroads, which requested six 
months’ time to prepare figures and other data 
on the subject, 

Lumber shipments over the Tacoma docks 
last week were exceptionally heavy, a total 
of 15,125,000 feet being taken by vessels call- 


ing here. Of this amount nearly two-thirds 
was for export. From the Shaffer, McCormick 
and Baker docks and Portacoma piers, 7,665,000 
feet; Tidewater Mill Co., 2,900,000 feet: Puget 
Sound Lumber Co., 800,000 feet; St. Paul & 
Tacoma Lumber Co., 2,260,000 feet, and De- 
fiance Lumber Co., 1,500,000 feet. Destina- 
tions: Atlantic Coast, 5,140,000 feet; Cali- 
fornia, 1,985,000 feet; Japan and China, 5,500,- 
000 feet; South America—West Coast, 600,000 
feet; South America—East Coast, 500,000 feet; 
Europe, 800,000 feet; Australia, 500,000 feet, 
and the Hawaiian Islands, 100,000 feet. Other 
than lumber, the Atlantic coast took 8,640 
doors, 634 bundles broom handles, 100 tons 
box shook and a ecarload of floor blocks; 
Japan took 100 tons box shook; South Amer- 
ica—West Coast, took 500 tons box shook; 
Europe took 14,000 doors, 80 tons plywood and 
two carloads floor blocks; the Hawaiian Is- 
lands took 500 doors and 500 tons box shook. 

Appointment of Bruce Hoffman as assistant 
manager of the West Fork Logging Co. was 
announced here this week by L. T. Murray, 
president of the company. Mr. Hoffman has 
been with the Forest Service at Portland for 
several years. He will join the company 
March 1 and will have his headquarters at 
Mineral where the company is planning one 
of the largest operations in the Pacific North- 
west. Mr. Murray also announced the sale of 
the West Fork Co.’s operation on Hood Canal 
to the Charles R. McCormick Lumber Co. The 
latter firm will extend the operations in its 
own timber and will take over the Seabeck 
headquarters Jan, 1. 


Los Angeles, Calif. 


Nov. 19.—Local representatives have re- 
ceived information to the effect that their 
mills in the Northwest are preparing for the 
customary holiday shutdown. Therefore De- 
cember will show a great curtailment -in 
production, and in fact November will witness 
a decline. The curtailment is expected to 
strengthen the local market considerably, as 
reserve stocks are somewhat below normal, 
there being at this time only 11,500,000 feet 
of unsold lumber at the docks, consisting 
mostly of undesirable items. Although the 
cargo arrivals in southern California during 
October are estimated at 110,000,000 feet, in- 
cluding 95,000,000 feet of fir, the residue being 
redwood, arrivals for November will be much 
smaller. Attention is called to the fact that 
in October, 1926, shipments into this territory 
totaled 137,225,000 feet. 

Jones Bros., owners and managers of the 
Valley Lumber Co., with yards at El Centro, 
Calexico and Mexicali, observed the week of 
Oct. 17-22 as grand opening week of their re- 
modeled premises at El Centro headquarters. 
Many valuable prizes were given away to 
those attending the opening. Jones Bros. 
have been in business in El Centro since 1907. 

William H. Hewston, yard superintendent 
of the People’s Lumber Co., Ventura, has 
been awarded a bronze hero medal by the 
Carnegie hero fund commission. 


Klamath Falls, Ore. 


Nov. 19.—Ralph R. McCartney, resident 
engineer of the Weyerhaeuser Timber Co., ar- 
rived in Klamath Falls recently and his pres- 
ence is looked upon as an indication of early 
construction work on the company’s proposed 
mill. Mr. McCartney stated that George Long, 
general manager, would be here within a few 
days and would make a definite announcement 
on the project. 

H. D. Mortenson, of the Pelican Bay Lum- 
ber Co., gave an interesting address on “Man 
and Wood” at the lumbermen’s luncheon at 
the Chamber of Commerce forum Nov, 16, in 
which the friendliness of wood was stressed. 
Motion pictures of logging operations in Kla- 
math County were shown by J. R. Shaw, of 
the Shaw-Bertram Lumber Co. 

The budget committee of the county court 
tentatively fixed $25,000 as the sum to be ex- 
pended in 1928 in cruising Klamath County 
timber. Part of this fund is to be used in a 
re-check of a part of the timber cruised by 
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icas Lumber Centers 


Edgar & Cullison and which has been strongly 
contested by timber owners. If this re-check 
proves that the former cruise was sufficiently 
accurate, it will be used as the basis for tax 
assessment. The rest of the fund will be used 
in cruising timber in the county not yet cov- 
ered by cruisers. 

According to an unconfirmed report, Willis 
Walker, of the Red River Lumber Co., and 
Richard H. Hovey, of San Francisco, will build 
a large mill on Upper Klamath Lake in 1928. 
For a long period, Messrs. Hovey and Walker 
have been buying timber and are the third 
largest owners of Klamath pine. The reported 
plans center around the old Wheeler-Olmstead 
mill, a plant purchased by F. Hill Hunter, of 
this city, at a sale forced by indebtedness of 
the former owners. This mill was originally 
owned by Mr. Hunter, who sold it to the 
Wheeler-Olmstead interests several years ago. 


Portland, Ore. 


Nov. 19.—Whether there will be a prolonged 
shutdown of the mills during midwinter or 
not depends upon the trend of business the 
coming three or four weeks. At present the 
volume is such that manufacturers would 
gladly take a few weeks rest, but shutting 
down is an expensive piece of business, too. 
The fir log situation is such that a freeze-up 
might occasion a log shortage, in which event 
some mills would be forced down. The heavy 
movement of hemlock and red cedar logs to 
Japan is continuing. A reviving demand for 
car material has been reported the last week, 
which may be a sign that the railroad pur- 
chasing departments have come to the con- 
clusion that prices have reached bedrock for 
the present. The California situation is weak, 
as it has been for some time, and the Atlantic 
coast business offers no immediate encourage- 
ment. Western pine mills find business rather 
quiet and some have already shut down for 
the winter. Of about forty mills that two 
weeks ago were operating, eight are now idle. 

A number of lumber manufacturers from 
different points in the Pacific Northwest were 
in Portland this week, attending the semi- 
annual meeting of the board of directors of 
the Loyal Legion of Loggers and Lumbermen. 
They were N. C. Nielsen, Faye Abrams, W. H. 
Pendall and Dean Abrams, Booth-Kelly Lum- 
ber Co., Wendling, Ore.; D. W. Crites, Booth- 
Kelly Lumber Co., Springfield, Ore.; George C. 
Pearson, Brooks Scanlon Lumber Co., Bend, 
Ore.; Harry W. Naubert, St. Paul & Tacoma 
Lumber Co., Tacoma, Wash.; D. H. Collins, 
Manley-Moore Lumber Co., Fairfax, Wash.; 
Bert Rodgers, Walter Hooker and H. E. York, 
Wheeler, Osgood Lumber Co., Tacoma, Wash.; 
and F. E. Brown, Columbia Box & Lumber Co., 
South Bend, Wash. 


Seattle, Wash. 


Nov. 19.—‘Business is good,” smiled Ed 
Tindolph, of the Tindolph Co., Seattle repre- 
sentative for the Yale & Towne Manufactur- 
ing Co., Stamford, Conn. Four big electric lift 
and tiering trucks of the Yale & Towne Manu- 
facturing Co. sold within the first ten days of 
this month, is proof positive to Ed Tindolph 
that business is improving. Two of these 
trucks went to the Portland Manufacturing 
Co., at Portland, Ore., extensive manufacturer 
of plywood under the name of “Plylock.” The 
use of these trucks allows the Portland Manu- 
facturing Co. to revolutionize its handling 
problems and conserve a very large amount 
of space in its factory. The second pair of 
these lift trucks was sold to the Alaska 
Steamship Co., at Seattle, making six in all 
now in use at their terminals. Two will be 
sent to Alaska terminals to handle loading, 
then be placed on a steamship and taken to 
the second terminal for use in unloading and 
loading vessels. Up to date, wherever these 
trucks have been introduced among Pacific 
Northwest factories, they have become the 
pride of the institution. The perfection of de- 
sign in charging equipment, long life of bat- 
teries. and the improvements in electric trucks 
and tractors have eliminated the grief experi- 
eneed in the earlier days of electric truck 
operation, 


Samuel P. Johns, of the Snoqualmie Falls 
Lumber Co., and Paul R. Smith, of the 
M. R. Smith Lumber & Shingle Co., have re- 
turned from a series of district meetings in 
southwestern Washington preliminary to the 
Red Cedar Shingle Congress to be held in 
this city Dec. 8. ’ 

E. L. Connor, sales manager Huntting-Mer- 
ritt Lumber Co., Vancouver, B. C., has left 
for a month’s trip in Texas, calling on con- 
nections. 

R. G. King, of the Pioneer Lumber Co., 
has recovered from his recent illness, and 
is now managing the business of his office. 


Robert E. Seeley, well known Seattle lum- 
bermen, left today on an eastern visit, includ- 
ing New York, Philadelphia and Boston, He 
will return early in January. 


Aberdeen-Hoquiam, Wash. 


Nov. 19.—Business is quiet, orders are few, 
and prices lower than they have been for 
some time. Water business has been fairly 
good, but order files are being cleaned up. The 
Atlantic Coast trade has slumped. The $14 
conference rate on cargoes to the east coast 
may not be maintained. Several non-con- 
ference lines have been accepting freight at 
$12 during the last few weeks, Grays Harbor 
has had more European business than it has 
enjoyed heretofore, but this is not of sufficient 
volume to offset losses in other offshore mar- 
kets. 

The Hoquiam Lumber & Shingle Co. has 
shut down its plant in Hoquiam until the 
market is more active. It is reported that 
other mills will close within the next few 
days. 

The Aberdeen Plywood Co., which has been 
inactive for some time, is being reorganized, 
and it is expected that within a short time 
the plant will reopen under new management 
and new ownership. 

An order for 50,000,000 feet of lumber is 
reported to have been placed during the past 
ten days with the various North Pacific Coast 
mills by Japanese buyers. 


Walter L. Stout, who has been in a Port- 
land hospital for the last month, expects to 
return to his home in Aberdeen on Tuesday of 
next week. 


Milwaukee, Wis. 


Nov. 21.—West Coast prices have ap- 
parently hit bottom, and local operators ex- 
pect an increasingly firmer market from now 
on. Retailers here are making deliveries to 
jobs that are to be cleaned up before cold 
weather sets in. They will be kept active 
after that also, filling orders for interior work. 
New orders are slowing up, and there has 
been a noticeable decrease in the amount of 
new building. The retailers are not buying 
much lumber, as they want to reduce their 
stocks for inventory. 


Duluth, Minn. 


Nov. 21.—Shipments of mixed carlots of 
northern pine are fully normal for the season. 
Retailers are confining themselves to actual 
requirements, but inquiries are being received 
from a wide area. Demand has been quick- 
ened by the recent downward price revisions, 
especially in upper grades. Some fair orders 
for the best grades have come from eastern 
buyers, for use largely in pattern making. 
There is a fair demand from the middle West 
for box lumber, and inquiry has picked up. 
Ties are in good call, softwood being favored. 
Current price lists are being firmly main- 
tained. A survey has shown that during the 
present season operations generally will be 
upon a larger scale than in the last two or 
three years. Good snowfall has enabled op- 
erators to fill up their logging camps. Two 
sawmills of the Weyerhaeuser interests at 
Cloquet, the smaller mill of the Virginia & 
Rainy Lake Co., at Virginia, and the Inter- 
national Falls Lumber Co.’s plants at Inter- 
national Falls, Minn., are now operating, suffi- 
cient logs coming in by rail. 


Co CALIFORNIA C— 





alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 














Lumbermen’s Exchange 
R. P, PRAY R. H. BROWN: 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


753 beiaee™" SAN FRANCISCO 


























California White Pine 
California Sugar Pine 


California | California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 





Frederic S. Palmer, san trancisco CAL. 











ALIFORNIA 


WHITE PINE 








Our soft, light lumber, 


cut from high altitude 4.3. Hewes, 
timber, offers big val- sw. tT. Virgin. 

ues in Vice-President 
R.W. Downman 

J.W.McWilliams 

BOX, SHOP C.D. Terwilliger, 
Treas. & 


and CLEARS 


Gen. Manager 


F. E. Walker, 
Asst. 


Try us next time. Sec.& Treas. 
Clover Valley Lumber Co. 
} LOYALTON, CALIFORNIA | 





Cw HOTELS Cw 








DAVENPORT 


HOTEL Headquarters for 


Lumbermen of 
the Northwest 


Spokane, 


U. s. A. 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























FOR A LUMBERMAN’S OFFICE 
we suggest these three books about the lumber 
business by Douglas Malloch, ‘‘the lumberman 
oet”’: ‘“Tote-road and Trail” ($1.50), “In Forest 
Land” ($1.25), and ‘‘Re-sawed Fables’”’ ($1). Ameri- 
can Lumberman, 431 S. Dearborn St., Chicago, Ill. 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 


“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 








Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - - ° 





Minn, 








CJ PORTLAND, ORE. Co 








SALES AGENTS: 
Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 





Service-Quality 
Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


The Griswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 




















Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried — Well manufactured, 


Mills: . R. YMOND, WASH, 
General Sales Office: If RTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 











Norfolk, Va. 


Nov. 21.—There has been a slight improve- 
ment in demand for North Carolina pine, 
though business during the first few days of 
the week was about as light as for some time. 
Only a few items have been anywhere near 
active. A number of yards are taking in such 
“bargains” as are offered by millmen and 
Others in need of money. 

Both edge and stock widths, band and circu- 
lar sawn, 4/4 and thicker, have been very 
quiet. Prices do not show much change. Pro- 
duction of finish mills has been decreased to 
some extent by bad weather. A week or so 
ago buyers were anxious for 4/4x12-inch No. 2 
and better. Now nobody seems particularly 
interested. No, 3 4/4 is moving a little better 
in the South. Large sawmills manufacture 
most of their No. 3 into flooring and other 
items, 

There has been a better demand for 4/4 
edge No. 1 box, kiln dried rough, small cargo 
orders for eastern points being booked rather 
frequently. The prices obtained at mill were 
good, but rail mills could not compete with 
water prices. Box mills are inclined to buy 
more kiln dried edge box, but their offers are 
just a little lower than mills will accept. 
Thus far not much air-dried edge box has been 
offered, for many small mills have been cut- 
ting for stock widths only. Edge 4/4 No. 2 
‘box continues very quiet, both rough and 
dressed. No. 1 4/4 stock box, kiln or air dried, 
has been moving very well in all widths. 
Some box makers hope for lower prices on air 
dried stock box. No. 2 4/4 stock box is mov- 
ing a little better. Box bark strips, 4/4 
dressed, continue in good demand, and mills do 
not seem to have much stock for sale, 

There has been very little doing so far as 
flooring and other planing mill items are con- 
cerned. Prices are low, but yards are buying 
only to cover contracts in hand. Kiln dried 
roofers have been moving a little better, but 
air dried stock has been slow. Mills have not 
changed their prices on air dried roofers, 
despite recent current rumors to this effect. 
Rough and dressed framing has been very 


quiet. 
Atlanta, Ga. 


Nov. 21.—Output of Georgia pine mills con- 
tinues rather heavy, and business is about 10 
to 12 percent less than the cut. Orders from 
retail yards in larger cities of the Southeast 
are fairly good but sales in rural districts 
are below expectations. Rural inquiry in- 
dicates there will be considerable farm build- 
ing done the next few months. A good dom- 
estic inquiry is reported for timbers, but as 
offierings are rather low the larger mills are 
refusing considerable of this business, finding 
they can make better profits by selling in 
foreign markets. Small mills are accepting 
the business, however, and the movement of 
timbers is therefore active. Flooring is mov- 
ing well, especially 3- and 4-inch Bé&better, 
but partition and ceiling are quiet. Flooring 
prices are comparatively unchanged, but de- 
clines are noted in most grades and sizes of 
ceiling and partition. Drop siding is not ac- 
tive and mills have quite a surplus of this 
item, but prices are about the same as they 
were. The roofer market continues feature- 
less, Southeast business being fairly good 
but eastern and northern demand quiet. There 
have been no changes in prices, No. 2 common 
and better Georgia roofers still selling at 
$17.50 to $18.50. 

Cypress is slow and mills are producing 
actively and accumulating large stocks. In 
spite of this prices tend upward again. FAS, 
selects and No. 1 shop are all up $1 to $3 
the last week. 


Bogalusa, La. 


Nov. 21.—Work of removing the buildings 
on the site of Bogalusa’s new box factory, ad- 
joining the plant of the Bogalusa Paper Co., 
has been started. Architects are at present 
revising plans for the construction of the fac- 
tory building, several changes having been 
made from the original plans. These plans 
are expected to be completed by the time the 
buildings have been removed and the site 
cleared. 

George A. Townsend, sales director for the 
Great Southern Lumber Co., who is in a New 
Orleans hospital, is reported to have suffered 
a relapse, which will prolong his stay in the 
hospital somewhat longer than originally ex- 
pected. Mr. Townsend underwent a major 


operation, and was at first reported as rapidly 
recovering. 

F. Salmen, father of Mrs. W. H. Sullivan, 
has returned from Europe and is now located 
at his old home at Slidell. Mr. Salmen spent 
a part of the summer in Germany in the inter. 
est of his health. 

A distinguished group of visitors headed by 
Cc. W. Goodyear, vice president of the Great 
Southern Lumber Co., here, will arrive in 
Bogalusa on Nov. 29. In the party will be 
Mr. and Mrs. D. M. Daniels, E. R. Spaulding 
and Mr. and Mrs, D. W. Streeter. Mrs. Dan- 
iels is the daughter of the late Frank H. Good- 
year, one of the founders of the Great South- 
ern Lumber Co. Mrs. Spaulding is prominent 
in banking and financial circles of Buffalo, 
N. YY. Mr. and Mrs, Streeter are world-wide 
travelers and Mr. Streeter is a well-known 
author, one of his most interesting books 
being “Camels,” an account of a recent trip 
through Africa, 


Laurel, Miss. 


Nov. 21.—The mills throughout this section 
report ample working order files, and in fact 
an oversupply of orders for some items, espe- 
cially 1x4-inch No. 2 common flooring. Ship- 
ments and production are up to normal. Rains 
have interfered somewhat with logging and the 
drying of yard stocks. A larger volume of 
business is offering from South America. 
European business has shown some increase 
also. Scantling prices are stronger, as are 
timber prices. 

Victor C. Langley, logging superintendent 
Wausau-Southern and Marathon lumber com- 
fanies, and Mrs. Langley have adopted a ten 
months’ old boy. They have named him Vic- 
tor Collier Langley, jr. Mr. Langley came 
South from Wisconsin. 


Shreveport, La. 


Nov. 21.—Demand for southern pine last 
week showed little change. A few common 
items, such as No. 2 shiplap, boards and cen- 
ter matched flooring, have been in slightly 
better demand, and orders for mixed cars have 
been coming in pretty steadily. The oil re- 
gions have been out of the market for 
months, except for occasional lots of timbers. 
Fall trade has been a distinct disappointment 
and some of the mills are going into winter 
with stocks heavier than usual. There seems 
to be no hope of better prices for the present, 
and mills are taking on business with some- 
what greater freedom. Heavy rain in the 
mill sections have reduced output somewhat, 
but orders have moved out promptly. 


Macon, Ga. 


Nov. 21.—Roofer manufacturers still report 
$17.50 and $18.50 as prevailing prices for their 
products, though some manufacturers say 
they can get a little better from long estab- 
lished connections. There has been no change 
in the situation since a week ago. The smaller 
mills are more active than the larger ones. 
There is quite a movement from this city 
and much lumber is being trucked in from 
the small portable plants in this section. 

Longleaf pine occupies the same position 
as it did a week ago, according to reports 
from southwest Georgia and southeast Ala- 
bama. There is a pretty fair movement of 
longleaf. 


Kansas City, Mo. 


Nov. 22.—Lumber demand has shown little 
change in the last week, volume of orders con- 
tinuing small, and most of them call for im- 
mediate shipment. With the holiday inter- 
vening this week, sales managers are looking 
for smaller bookings. The weather has re- 
mained favorable for building work in the 
country, and rural yards continue to get a 
good volume of business. City yards, how- 
ever, are buying only enough stock to keep 
an assortment on hand for emergencies. Most 
yards will be taking inventory soon and there 
is not likely to be much demand for stocking 
purposes until after that is completed. 

The executive offices of the Universal 
Vacuum Dryer Co. have been moved from the 
plant to Suite 417-21, City Bank Building. 


This move, which is occasioned largely by the 
rapid expansion of the business, places the 
company’s headquarters down town, enlarges 
the office facilities, and gives out-of-town cus- 
tomers and visitors easier access to the bust- 
The year just 


ness offices of the concern. 
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drawing to a close is reported to be the best 
jn the company’s history. While the Universal 
yacuum dry kiln is a comparative “newcomer” 
jin the dry kiln field, installations have been 
made in some of the outstanding lumber, coop- 
erage and woodworking plants of the country. 
At present installations are going forward in 
various lumber manufacturing and woodwork- 
ing factories in five States, Executives of the 
company are C. L. Rice, president, and C. W. 
Stanbrough, vice president in charge of sales. 


New York, N. Y. 


Nov. 21.—While yards in suburban areas, 
notably those in Westchester County and in 
parts of Long Island, have reported a contin- 
uance of good business, most city yards have 
been going along at a normal pace. The city 
yards reporting “better than normal” busi- 
ness are those that rely upon small orders 
and cater to the industrial trade. 
that draw the bulk of their work from carpen- 
ters and builders have noticed a material 
falling off in business where the sections are 
thickly populated, whereas in certain sections 
of Long Island, noticeably in the areas sur- 
rounding Hempstead, Freeport and Springfield, 
there is very active home building and some 
new projects have started within the last few 
weeks. Retailers in Westchester county, with- 
out exception, are unusually busy. Building 
reports indicate that Westchester is in the 
throes of one of its most active fall building 
seasons, and some of the dealers report that 
they have about all the business they can 
handle. 

Wholesalers all announce that prices are 


Retailers | 


concluded an exclusive selling agreement with 
a group of mills, including the Canyon Lum- 
ber Co., the Clark Nickerson Lumber Co., 
Eclipse Mill Co., Robinson Manufacturing Co., 
Clough Lumber Co. and Cascade Lumber & 
Shingle Co. 

H. Marmion has just joined the sales force 
of Charles R. Lockridge, New York represen- 
tative of the Bloedel Donovan Lumber Mills, 
and will cover the New Jersey territory. Roy 
H. Hill has been transferred from New Jersey 
to the Philadelphia office, where he will cover 
Pennsylvania. 

James T. Jones, of Memphis, Tenn., has 
succeeded W. H. Ames as manager of the New 
York Oak Flooring Exchange. Mr. Jones was 
formerly in the wholesale hardwood business 
in Memphis. 

J. S. Hickok, formerly manager of the New 
York office of the Babcock Lumber Co., has be- 
come connected with the Brown-Bledsoe Lum- 
ber Co., with headquarters in Baltimore. 

Henry J. Bagley, of Floral Park, Long 
Island, has joined the sales force of the Car- 
penter-Gordon Co. Mr. Bagley was formerly 
with the Duquesne Lumber Co. 


Pittsburgh, Pa. 


Nov. 22.—Wholesalers report further im- 
provement in the business outlook. Inquiries 
are in larger volume, and there is some buying 
in progress. Some dealers are already placing 
orders for shipments to reach them after their 
inventories, which are usually taken the last 
two weeks in the year. The fair weather 
which has prevailed has greatly helped the 
retailers in the rural 





districts, and stocks 








That lumber is the universal building material, suited for the finest 
homes or the lowliest shack and the standby in any emergency was 
again demonstrated in the Pennsylvania mine strike, when striking min- 
ers were evicted from company-owned houses, they went right to work 
to build houses to shelter their families through the winter. The 
women helped by carrying boards from the lumber yards and by 


assisting in the actual work of construction. 
Russellton, Pa. 





Above is a@ scene at 


are reported very low. 
Industrial buying has 
slackened somewhat on 
account of the _ ap- 
proach of inventory 
season, but a good de- 
mand from this source 
is anticipated early in 
the new year, Prices 
of hardwoods are gen- 
erally steady, with 
notable shortages in 
4/4 and thicker FAS 
white oak and poplar. 
There is a good de- 
mand for poplar in all 
grades, and for red 
and white oak in the 
higher grades in par- 
ticular. In the Appa- 
lachian hardwood re- 
gions the feeling ex- 
ists that production is 
not equal to demand. 
Prices of Idaho white 
pine, Pondosa pine, and 
California white and 
sugar pines remain 
about the same, with 
some mills continuing 
their policy of limit- 
ing the amount of cer- 








holding firm, the exceptions being certain 
grades of Idaho that are still suffering from 
a degree of weakness that ,the distributers are 
unable to explain. Sales of fir have been 
rather brisk, while other lumber was marking 
time. Arrivals of West Coast products have 
been large in the fall months, and included in 
the shipments has been a substantial volume 
of transit lumber, although this has not had 
the effect of creaitng unduly large stocks. 

The first week of operation of the new Hud- 
son tunnel has proved a boon to lumber firms 
on both sides of the river. The number of 
lumber trucks from the Jersey shore, bringing 
loads from Port Newark terminal and yards 
adjacent thereto, has been larger than those 
going to New Jersey from the New York side. 

The J. T. Sullivan Lumber Co. (Inc.), has 
completed construction of an attractive office 
building, sheds and a warehouse at its new 
yard side fronting the Merrick Road at Spring- 
field, Long Island. The company started 
business sometime before the improvements 
were finished. The company has also made 
extensive improvements at its old yard site 
in Rockaway Boulevard. The Springfield yard 
is accessible to a section of Long Island that 
is being rapidly built up, and several other 
lumber concerns have established branches in 
the vicinity. 


The Babcock-Angell Lumber Co. recently 


tain items in every 


Southern pine remains unchanged. 


Boston, Mass. 


Nov. 22.—Spruce frames are firm at recent 
advances. Northern and eastern spruce and 
hemlock boards are scarce and firm. 
lath are selling very slowly, although 15-inch 
are offered freely at $6.50, and 1%-inch at 
$5.75@5.85. White cedar shingles are steady, 
while red cedars are dull at the recent decline 
of 31 cents. Pacific coast lumber is offered 
at a variety of prices, and quite a little new 
business is being secured. Southern pine 
flooring is quiet, and prices are no stronger. 
Oak flooring is quiet, but prices are now fairly 
steady, There continue to be concessions from 
the regular prices for Idaho white pine and 
Pondosa pine. Current demand for hardwood 
lumber is confined to small lots for very quick 
delivery. 

Reports that the Weyerhaeuser interests are 
considering a big wholesale lumber terminal 
at Boston are arousing considerable interest. 

Granville Fuller, of G. Fuller & Son Lumber 
Co., Brighton, recently returned from _ the 
flood-damaged districts of New England. He 
concluded that reports of the widespread and 
extensive damage have not been exaggerated, 


(Concluded on Page 76) 


shipment. 














MR.LEE PETRICH 


(San Antonio Lumber Dealer) 


SAYS: © 


“EDGWOOD is to Shingles what 
sterling is to silver. It means 
that we can buy and sell these 
Shingles with the positive assur- 
ance that every one is perfect.” 


This is a splendid compliment 
to EDGWOOD Shingles. 
However, Mr. Petrich is a man 
of long experience in the retail 
lumber business. He is Presi- 
dent of the Petrich-Saur Lum- 
ber Company, one of the larg- 
est retail lumber dealers in the 
State of Texas. 


Dealers write for EDGWOOD Free 
Co-operative Sales Plans! 


THE CONSOLIDATED SHINGLE MILLS 
OF BRITISH COLUMBIA, LIMITED 


907-8 Metropolitan Building, 
VANCOUVER, B. C. 


EDGWOOD 


_@ SHINGL 
Roofs and Sideuralls 


(AL-4) 

















Spruce - 


With this 


Machine 


You Can— 


make window frames cheaper 
make window frames faster 
make window frames with less 


labor 

utilize “scrap” labor 

work 2 men on one machine 
get more business 

make greater profits 


OO00 O00 


Each item should interest any 
mill man; they are things the Im- 
proved Phillips Window Frame 
Machine make possible. It is a 
pulley mortiser, pocket cutter and 
variety saw table combined. 


Mail coupon for facts. 


Atlas Mfg. Co., 
Dept. A-15 Orlando, Fla. 


Send me proof that your machine will make 
more money for me. 


Name. 





Address 





Town, 
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CHICAGO 
VANLANDINGHAM LBR. C0. 


228 No. LaSalle St., CHICAGO 
Telephone, State 6427 











W. B. Vanlandingham 
E. T. Vanlandingham 


Lawrence F. Braun 
William E. Krueger 





C. B. Cunningham James Allee 
West Coast Products Hardwood Flooring 
Southern Pine Hardwood Lumber 


SALES SERVICE 


ON A COMMISSION BASIS. 
CS he 
SE A LL ST 





GILBERT NELSON & CO. 


Public Accountants 
it SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 








Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35So. William St., 
NEW YORK CITY 











The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 


Engravers 
Plate Makers 
Die Embossers 


1108 FOTEEL COMPANY 
Se. Wabash PT Tesuecn o. 


Avenue het 


CHICAGO 



















IF YOU RUN A LOGGING CAMP 


and know something of its troubles and fun, its 
Philosophy and sentiment, then you will enjoy 
every line of these two books by Douglas Malloch, 
“the lumberman poet”: “Tote-road and Trail’ 
($1.50) and “In Forest Land” ($1.25). Address: 
American Lumberman, Publisher, 431 S, Dearborn 
St., Chicago, Ill. 
































































John Suelzer, of the Ft. Wayne Builders’ 
Supply Co., Ft. Wayne, Ind., was a Chicago 
visitor last week. 


E. L. Rich, sales representative of the 
Northern Hardwoods Sales Co., is on a hunt- 
ing trip near Galena, III. 


Charles Coyle, president of the Berwyn 
Lumber Co., Berwyn, IIl., left this week for 
Miami, Fla., to spend several weeks with his 
father. 


Clyde H. Wilson, manager of the Chicago 
office of the Deer Park Lumber Co., made a 
business trip to Detroit and other eastern con- 
suming centers last week. 


J. B. Baker, manager of the northern sales 
office of the Peavy-Wilson Lumber Co., is on 
an extended business trip to Detroit and other 
important consuming points. 


H. W. Krueger, general manager of the 
Shawano Lumber Co., Shawano, Wis., was in 
Chicago last Friday and reported northern 
hardwood business pretty good. 


A. H. Klass, vice president of the Holt Lum- 
ber Co., northern hardwood manufacturer of 
Oconto, Wis., was in Chicago last Saturday 
to attend the Chicago-Wisconsin football game. 


James C. Simpson, president of the James 
C. Simpson Lumber Co., line-yard operator 
with headquarters at Galesburg, Ill, when in 
Chicago last week reported business fair in 
his territory. 


C. E. Klumb, general sales manager of the 
Finkbine Lumber Co., Jackson, Miss., spent 
several days in Chicago this week calling on 
the southern pine trade and getting a line on 
local conditions. 


Fred Wehrenberg. of the Standard Lumber 
& Supply Co., Ft. Wayne, Ind., and president 
of the Retail Lumber Dealers’ Association of 
Indiana, was in Chicago last week calling on 
some of his friends in the local trade. 


George C. Robson, general manager of the 
Forest County Lumber Co., Elcho, Wis., spent 
several days in Chicago this week. He stated 
that business was pretty fair, with dry stocks 
in some northern hardwood items getting 
scarce. 

C. A. Bigelow, president of the Kneeland- 
Bigelow Co., prominent manufacturer of 
northern hardwoods and _ hemlock, passed 
through Chicago last Saturday en route back 
to headquarters following a visit to the mills 
of the Kneeland-McLurg Co. at Phillips, Wis. 


R. C. Clark, manager of the Chicago office 
of the Tremont and Trinity County Lumber 
companies, was reappointed District Deputy 
Grand Master of the seventeenth district by 
Louis L. Emmerson, Grand Master, at the re- 
cent annual session of the Grand Lodge of 
Illinois Masons held in Chicago. 


C. H. Law, sales manager of the J. W. Wells 
Lumber Co., northern hardwood manufacturer 
of Menominee, Mich., stopped over in Chicago 
on Monday of this week on his return from 
an eastern business trip. He reported business 
slow at present, but prospects encouraging for 
an increased volume after the first of the year. 


Earl H. Kuhl, manager of the railroad de- 
partment of Herbert A. Templeton, of Port- 
land, Ore., was in Chicago this week in the 
course of an extended business trip. He vis- 
ited some of the large consuming centers in 
Texas, but found business in West Coast prod- 
ucts rather slow. From Chicago Mr. Kuhl 
planned to go to New York and other eastern 
consuming centers. 

G. A. Griswold, of the Griswold Lumber Co., 
fir specialist of Portland, Ore., who has been 
sizing up conditions in Chicago territory for 








the last week, spent Thanksgiving at Grand 
Rapids, Mich. From there he planned to visit 
his old home at Charlotte, Mich., and later go 
to several important eastern consuming points 
before returning to the West Coast about the 
middle of December. 


Lumberman Honor Guest at Dinner 


MINNEAPOLIS, MINN., Nov. 22.—Elbert Car- 
penter, Minneapolis lumberman and president 
of the Minneapolis Symphony Orchestra, was 
the honor guest at a dinner Saturday night at 
the Minnesota Club in St. Paul. The dinner 
was tendered to Mr. Carpenter by members of 
the St. Paul Association of Civic Affairs. Fol- 
lowing the dinner there was a reception at- 
tended by many regular patrons of the St. 
Paul concert series. 


Hardwood Inspection Service Changes 


The November issue of the Official Bulletin, 
issued from Chicago headquarters of the Na- 
tional Hardwood Lumber Association, contains 
the following information regarding changes in 
inspection service at San Francisco, Calif., and 
South Bend, Ind. : 

Beginning this date all requests for inspec- 
tion in San Francisco or vicinity should be 
addressed to J. S. Hopper, 378 West Myrtle 
Street, Glendale (suburb of Los Angeles), 
Calif. Unless specifically instructed to make 
immediate inspection regardless of expense, 
Mr. Hopper will hold orders a _ reasonable 
length of time for the purpose of accumulat- 
ing several orders and thus pro-rate and mini- 
mize the traveling expense on each order. It 
is expected this arrangement will not seri- 
ously delay service, but members may cod6p- 
erate by giving their order to Mr. Hopper as 
far in advance of their actual requirements 
as possible. 

Orders for inspection in the territory here- 
tofore served from South Bend will hereafter 
be handled through the Chicago office, or, if 
the point of inspection be nearer \to Ft. 
Wayne, Indianapolis, or Grand Rapids than to 
Chicago, orders may be sent direct to the in- 
spector in charge of the market nearest that 
point. Service in South Bend and at points 
between there and Chicago will be given 
through the Chicago staff of inspectors. 


Change in Officers of Local Firm 


Announcement has been made of a change 
in officers of the O’Neil-Carney Lumber Co., 
William J. O’Neil succeeding Charles F. Car- 
ney as secretary and treasurer, Mr. Carney’s 
interest having been purchased by Mr. O’Neil. 
P. E. O’Neil remains as president of the com- 
pany. William J. O’Neil has had many years’ 
experience in the lumber business, being for- 
merly connected with the Weyerhaeuser in- 
terests and also general manager of the Alsea 
River Lumber Co. of Alpine, Ore. 


Mutua] Casualty Semiannual 


The semiannual meeting of the directors and 
advisory board of the Lumbermen’s Mutual 
Casualty Co., held Nov. 17 at the Belmont 
Hotel, Chicago, was attended by the follow- 
ing lumbermen: Fred H. Ludwig, Reading, 
Pa.; H. C. Scearce, Mooresville, Ind.; Homer 
W. Chandler, Chicago; Amos Y. Lesher, Phil- 
adelphia, Pa.; R. H. Campbell, Toledo, Ohio: 
William Buchanan, Joliet, Ill; Edmund 
Goedde, East St. Louis, Ill.; Ewald W. Diers- 
sen, Chicago; A. B. Ransom, Nashville, Tenn., 
and Frank J. Heitmann, Chicago. 

Much interest was shown in the report of 
the intensive study being made by the safety 
engineering department of the company of ac- 
cident causes in the lumber and woodworking 
industry. Public safety, with particular refer- 
ence to motor vehicle accidents, was discussed, 
and attention called to the fact that the com- 
pany had issued three handbooks; one for 
pleasure car drivers, one for truck drivers and 
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another for owners and executives of motor period, which maintains the position of the i wana 
fleets. The securities committee made a de- company as the leading mutual carrier of auto- 
tailed report on the investments and investment mobile insurance. \ : 
policy of the company, and the finance commit- ——= A I 
was commended for its good judgment in n nvitation 
Grand kine hsererseecancihd a Elected Moderator of Church Body 
O Visit Gratifying evidences of growth and progress Provo, Urau, Nov. 19.—O. A. Spear, man- r. b 
ater go | were brought out in the financial statement pre- ager of the Smoot Lumber Co. and former to um ermen 
; points — ented by President James S. Kemper, showing president of the Western Retail Lumbermen’s 
out the that sales for the first six months were 34 Association, and one of Utah’s most highly Th L be 9 Cc 
percent more than the corresponding period of esteemed lumbermen for many years past, was e Lumbermen’s Club of 
; 1926. The actual gain in premium income was _ this week elected moderator of the Utah Con- Chicago invites you, the first 
me more than $1,000,000 for the twelve months  gregational Conference at a meeting in Ogden. time you are in Chicago, to 
sccidel . e ; . come up to their quarters on 
«1 Insures Safety in MOuUNtaIN LOSPING | she twenty-third floor of the 
3 Builders’ Building, Wacker 
bers of A consideration of primary importance in ing it behind a horse-drawn sleigh or a tractor. Drive at LaSalle St., and get 
. Fol- logging in mountainous or hilly country is the At the point where it is stationed for service, acauainted 
a at- safety of ~ a = dangers of log it is anchored by means of a cable or chain q . 
the St. ging in such locations are in fact so. great that attached to a stump or tree. i 7 
many a fine tract of timber is left untouched On a winding ant roller posts are Here — will wrens lumber 
as “inaccessible.” While the hazard of bring- provided at each turn, these being set men whose acquaintance will 
anges ing down heavy loads might be overcome by in an upright position against any prove valuable to you. You can 
ulletin, installing flumes or aerial tramways, or by stump near the turn. The cable passes : delightful 1 h : 
ngs building long winding roads to haiti enjoy a delightiu une eon in 
ontains | “each the summit without risky the pleasant surroundings and 
nges in grades, the expense is in each t Lane ble 1 
, oa case too great for any but the a most comiortabie lounge. 
E largest operations. Any device 
en which will eliminate the dangers er Fn 
Ad the and make operations in rugged 
Myrtle country as safe as in level is 9 
—— cesnccrtlag gto gle F - The 4-wheel te *¢ brake. The 2- and 6-wheel units are Lumbermen ty 
. ; identical in principle 
Laerw in such locations and to lumber- 
onable a i iri : 
mulat- ane or desiring to over this roller wie ange of fonting. An Club of Chicago 
| mini- . a : les , important part is the signal system. In cases 
er. It Bagh yee “ So ae —_ a the length of the road or the bends take Wacker Drive at LaSalle St. 
 geri- y ease down a 49 percent grade s ‘ol en ol : 
coép- a sleigh-load of logs weighing as much as the load beyond the sight of the man operating E. A. THORNTON. Pres 
sae wl the brake, the driver can M4. E. COWPER., Sec Mer 
ante signal back as desired by ag — 
5 + means of two parallel lines of 
here- | a. 5: telephone wire strung along 
er | zo As the side of the road on trees 
or, i 1 or posts, charged by six dry- ° ° 
Tapes 0 & Nz i ser! — ” —— Fix Your Credit Loss 
F A ae ae ; with a Dell at the brake. 1e 
- ae i. 7 aly driver carries a light pole in Advance 
t that 5 Pp 2 : r You can state pretty accurately every 
points : ® with a bent wire on one end item in your over-head expense but one— 
given ry by which he reaches the wires, your credit loss. That you can only guess 
thus closing the circuit and at. And how often you miss the mark, 
ee you, only, know! Because of present con- 
ringing the bell. , ditions, your credit loss is more of a 
rm This simple but important problem than ever. 
hange device has been thoroughly || 1 the years total covered coeit once 
- Co., tested by years of experience percentage of your gross sales, we repay 
Car- and very successfully used in the excess. : 
same” every State where lumbering é _— your credit loss for twelve months 
) “i ° 2 is determined in advance and nothing can 
’ Neil. is an industry of any con- ing > 
com- sequence, as well as in Canada |} The cost of Credit Insurance is small 
years’ and in France during the war, compared to the security afforded. 
- for Controlling descent of load of logs through simple manipula- when army engineers — found Over $9,500,000 paid to our policyholders 
r in- tion of two levers the Barienger brake of great The American Credit-Indemnity Co. 
Alse- value among the steep hills OF NEW YORK 
fifteen tons. It consists of a number of sheaves where timber for military purposes was often 511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch. Bldg., 
or grooved wheels mounted on a substantial logged. ; St. Louis; Mo. Chicago. Ill. San Francisco, Cal. 
pontoon-like frame. Around those wheels a The Barienger brake, devised by James M. 
cable is conducted in a series of windings Barienger, is built with two, four or six wheels, ——== ———{ 
s and calculated to give the utmost J 
“se braking action to a hee Seeking a | 
mont is eased down at the end of the D 
low- cable. The 4-wheel brake is con- | New Site? | 
iding, trolled by two levers, each of For thirty-seven years we have been | 
‘omer which controls two sheaves, thus | designing and building sawmills and ||| 
Phil- affording two separate and prac- | woodworking plants. This close con- jj} 
Ohio: tically independent braking units. | tact with the lumber industry, and our ||| 
mund The backward and forward series | intimate knowledge of timberlands, 
Jiers- winding of the cable are such | topography, etc., will prove helpful to 
Tenn., that when the friction surfaces mill men seeking new mill sites. 1} 
of the sheaves are brought into Write today for names of lumber || 
rt of contact with the friction blocks, manufacturers we have helped, and lo-. ||| 
afety it is impossible to budge the load cation of mills we designed and built. | 
f ac- until the operator releases the | iI) 
rking levers. Thus the load can be | 
-efer- held stationary on the grade, be HRALL HEA i} 
issed., eased down gradually as desired, | 
com- or allowed to run free over level MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > | 
or stretches. : ; 
baw The brake is portable and can “Safety First” logging in hilly country, showing the use af Lake Charles, La. | 
he moved at will by simply hitch- the Barienger brake =a ———== 
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HaveYourSaws 

Repaired and 

Knives Ground 
By Experts 


SEND THEM TO 


FULL LINE of NEW 
SAWS-KNIVES-FILES 


IN STOCK READY FOR 
QUICK SHIPMENT 


Circular Saws Tempered Knives 

Inserted Point Saws “Tun¢sweld Knives 

Points and Shanks Red Streak Knives 

Band Saws Moulding Blanks 

Metal Saws Shaper Steel 
Tool Holder Bits 


There’s a 
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ee 


SIMONDS 


SAW AND STEEL CO. 
SERVICE STATIONS 


CHICAGO, ILL NEW YORK CITY, NY 
BOSTON, MASS NEW ORLEANS. LA 
DETROIT, MICH MEMPHIS. TENN 
ATLANTA,.GA PORTLAND, ORE 
SEATTLE,WASH LOS ANGELES, CAL 
MONTREAL,QUE TORONTO,ONT 
VANCOUVER. BC 





the latter especially designed to handle heavy 
loads on very bad grades. It is marketed in the 
States under United States patents by the 
Ryther & Pringle Co., Carthage, N. Y., and in 
Canada under Canadian patents by the Canadian 
Ingersoll-Rand Co. (Ltd.), of Sherbrooke, 
Que. 





News Letters 


(Continued from Page 73) 
Boston, Mass. 


and that a vast amount of lumber will even- 
tually be needed. He thinks demand will be 
spread over a comparatively long period. 

The New England Council, which fosters 
joint action toward New England’s develop- 
ment, is in session at Springfield, Mass. Lum- 
ber dealers are prominent among the twelve 
hundred delegates. Jeremiah F. Downey, 
executive-secretary Lumber Credit & Research 
Bureau (Inc.), Boston, was among the ob- 
servers. 

Sydney Blanchard, of George W. Blanchard 
& Co., Winchester, was elected chairman of 
the executive committee of the Lumber Credit 
& Research Bureau (Inc.), of Boston, at the 
last regular meeting, The other two members 
chosen are Alexander Pope, of Pope Lumber 
Co., West Roxbury, and Michael J. Kelly, of 
Waltham Lumber Co., Waltham. 

Daniel A. Lucey, of Curtis & Pope Lumber 
Co., Boston, is enjoying a shooting trip in 
northern Maine and Canada. Mr. Lucey re- 
cently recovered from a long and tiresome 
illness. He is serving as chairman of the 
committee on inter-trade relations of the 
Lumber Credit & Research Bureau. 

Last week 208,000 feet of spruce came in by 
schooner from Nova Scotia. 

Rail shipments have been subject to much 
delay since the floods. At one time railroad 
men reported there were “two hundred miles 
of freight cars’’ marooned in various parts of 
Vermont. The peak of the trouble is now 
over and lumber shipments are moving in 
most sections of New England, although in 
many instances the cars have to be 
hauled by extremely round-about routes to 
reach their destinations. The Boston & Al- 
bany and the Boston & Maine railroads are 
now handling through traffic to and from the 
West, using several miles of temporary 
single-line track beyond the Connecticut River 
in western Massachusetts where their rights- 
of-way suffered most severely. 


Brookhaven, Miss. 


Nov. 21.—Business last week continued 
excellent, and exceeded production by about 
15 percent. A fair proportion of orders was 
for export, but the interior market was well 
represented, placing a considerable number of 
orders for shed and yard stocks. Rains dur- 
ing the week have interfered with shipments, 
but they were slightly in excess of production. 
Logging and mill operations were not much 
hindered. 

Present stocks of 3- and 4-inch floorings, 
both plain and rift, are the lowest they have 
been at any time this year, and a number of 
items are badly oversold, especially 4-inch 
No. 2. The trade close at home has been 
taking this item in heavy quantities. Efforts 
have been made to substitute 3-inch No. 2 at 
a lower price as the 3-inch is in surplus, but 
the South prefers 4-inch. Drop siding has 
been moving quite well, especially in short 
leaf. There are nicely assorted mill stocks. 
Ceiling has continued to move in nice volume, 
both in %x4- and %x4-inch. The No. 2 grade 
of the latter size is badly oversold in long 
leaf and is rather firm. Partition items have 
shown very little activity, but stocks are very 
low. Square edge siding items are pretty well 
sold ahead, and there is little activity in bevel 
siding. Moldings have been selling quite well 
in mixed cars, and mills are fairly well sold 
ahead. Finish has been moving rather slug- 
gish, except in mixed cars, and mill stocks 
are nicely assorted, 

Lath sell in fair volume, orders about keep- 
ing pace with manufacture, and mills do not 
have any stock ahead. Going prices seem to 
be $3 for No. 1 and $2 for No. 2, f.o.b. mill. 
Pine shingles have been moving in excellent 
volume, and surplus has been cut very low. 

No. 2 fencing, 4-inch has been moving quite 
well and is oversold in both longleaf and 
shortleaf. No. 2 longleaf flooring, 6-inch, is 


still badly oversold, while there is a surplus 
of shortleaf rough fencing strips. Shortleaf 
boards in 8- to 12-inch widths have been 
moving quite well. Longleaf boards have 
been moving well, especially 10-inch. The 
5/4 and 6/4 No. 2 have not been moving well 
of late, so a lot have been worked up into 
other items. The demand for No. 3 lumber 
has been very pronounced. Longleaf No. 3 
in 12-inch has been moving in excellent vol- 
ume, especially to Mississippi, and the surplus 
is being cut down very rapidly, No. 4 com- 
mon is still well sold ahead, and considerable 
inquiry is being received. There is a fair 
volume of shook business and mills are sold 
ahead. 

Dimension in all grades from No. 3 to No. 1 
has moved nicely. Stocks of longleaf are 
quite low. Stocks of shortleaf are fairly well 
assorted, and it is moving in nice volume, 


Whitesburg, Ky. 


Nov. 21.—Trade is a little slow throughout 
eastern Kentucky markets, as is usual at this 
time of year. Several of the larger coal cor- 
porations are planning for a lot of building 
during the first few months of the new year. 
Lumber dealers reported a fair business dur- 
ing the present month, and have orders ahead 
for December delivery. Most local mills are 
operating to capacity, and several mills are to 
be installed within the next few weeks. Some 
of the largest lumber concerns yet to enter 
eastern Kentucky territory are getting into 
readiness for active operations. One of these 
is the Leatherwood Lumber Co., Cornettsville, 
Ky., which is entering a virgin territory along 
Leatherwood Creek. Two large capacity band 
mills are being installed. The other is the 
American Column & Lumber Co., Columbus, 
Ohio, which is rapidly getting into readiness 
to develop something over 40,000 acres of 
hardwood timber in the Line Fork territory. 
A number of smaller mills are coming into 
eastern Kentucky. 


Jackson, Miss. 


Nov. 21.—Throughout this section, southern 
pine low grades were active last week. Sub- 
stantial shipments of No. 2 flooring’ and No. 
3 shiplap are reported by all mills of this 
section. High grade items of flooring and 
finish have not moved well, but stocks are 
not heavy. The export market has been firm, 
substantial orders being placed. Orders for 
thirty cubic average merchantable sawn tim- 
bers are being offered the mills freely at $47, 
port. Very few lath mills are running. While 
lath market has been rather quiet, business 
has been placed on a basis of $3.35 to $3.50 
for No. 1 kiln dried, f. 0. b. mill. Longleaf 
timber cutting for the interior has held up 
well, and mills report substantial bookings. 
Some orders for quick shipment are bringing 
a premium over current lists. 

Walter C. Shoop, Decatur, Ill.; M. W. West, 
Danville, Ill.; Damon Wheeler, Mt. Vernon, 
Tll.; Hugh McLaughlin, Louisville, Ky.; C. 
B. Isbell, Elkhart, Ind.; W. G. Schierman, St. 
Louis, Mo.: V. P. Childress, Birmingham, 
Ala.; and C. H. Stevens, Memphis, Tenn., all 
salesmen for the Finkbine Lumber Co., have 
been attending a sales meeting of several 
days at the D’Lo and Wiggins plants. 

Robert Wallace, owner and manager or sev- 
eral progressive lumber yards which bear his 
name, in the Delta section of this State, was 
a business visitor to Jackson last week, 


Birmingham, Ala. 


Nov. 21.—Rain for three days caused an in- 
terruption in the delivery by yards, and re- 
duced shipments from mills. Estimating con- 
tinued in the residence sections of this city, 
with a small amount on business structures, 
and on an occasional apartment job. Form 
stock is being called for by city and country 
contracts. Shortleaf sheathing, 1x8-inch S48 
No. 3, was delivered on the job at $19. No. 
3 flooring was quoted by mills at $11; No, 2 
straight grade at $17, and No. 2 selected or 
droppings grade at $21; No. 1 and C, $30, and 
B&better at $34—with even lower prices on 
1x3-inch in the same grades. Drop siding 
sagged in the lower grades, and no one would 
buy the upper at any price. “C” inch finish 
touched $35 base, and B&better sold at $36.50, 
Birmingham, though 5/ and 6/4 Bé&better 
held above $50. Molding, casing and base 
were all steady. Casing No. 1 and “C,” 6- 
inch and under, sold at $40; and 8-inch base 
at $42. Molding was at 50 percent discount 
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straight through on the series No. 8000, and 
as much as 75 percent discount on series No. 
7000. Items of small quarter round, lattice, 
screen molding and OG stop were quoted 
freely at 65 percent off list No. 8000. No. 2 
strips, 1x4-inch worked 84S, were good 
sellers at $14 to $15. No. 2 common 
air dried ix6-inch S4s or CM was quoted 
at $18; 8- and 10-inch at $19, 1x12- 
inch, $23, mill. Longleaf timbers, 4x4- to 
§x8-inch, 20 foot and under, rough, sold at 
$26. Car siding and decking held up fairly 
well, but demand was rather poor. Siding 
and lining, 1x6-inch, 16 foot, stuck around 
$30. Dimension, 2x4-inch, 8- to 12-foot, has 
been sold for the last year at $18.50 to $19.50, 
carlots. Considerable interest is being taken 
in end matched items of common _ stocks, 
which contains a large proportion of shorts. 
Saving in building labor, as well as lumber 
used on account of selected grade being de- 
livered in the 2- to 16-foot stocks, have at- 
tracted the attention of the contractors han- 
dling form work. 

Birmingham’s $500,000 American Legion 
stadium was thrown open on Saturday morn- 
ing. Lumbermen of Birmingham handled the 
entire supplies for the erection of the sta- 
dium, and took part in the dedication cere- 


a Philadelphia, Pa. 


Nov. 21.—Cold weather has finally reached 
Philadelphia. Lumber for building purposes 
is being quoted at slightly lower prices. The 
volume of both hardwoods and softwoods sold 
in Philadelphia remains substantial, however, 
due to the demand of woods for industrial 
purposes. Much lumber is used in the indus- 
trial plants not only for the: products them- 
selves but for crating. Walnut is in brisk 
demand, but other hardwoods are not moving. 
Both Idaho and Pondosa pines are active after 
several weeks of lethargy due to the readjust- 
ment of prices. Cypress is dull, but the tend- 
ency to cut prices is conspicuously absent. 

The Lumbermen’s Exchange, the Retail 
Lumbermen’s Association of Philadelphia and 
several other similar organizations attended 
the Philadelphia Business Progress Luncheon 
held Friday afternoon at the Benjamin Frank- 
lin Hotel, under the auspices of the industrial 
relations committee of the Philadelphia 
Chamber of Commerce. 

The first dinner meeting of the Philadelphia 
Lumbermen’s Exchange will be held Thurs- 
day, Dec, 1, in the Bellevue-Stratford Hotel. 

The wharf and other holdings of the, de- 
funct William M. Lloyd Lumber Co. have 
been sold to a real estate firm, subject to 
court confirmation. The price obtained was 
nearly $250,000, subject to a mortgage of 
$200,000. Another piece of land, the old yard, 
from Beach to Delaware avenues, remains to 
be disposed of. The receivers are F. A. Dud- 
ley, of the Sterling Lumber Co., and Melville 
Wright, of the Herrico Lumber Co. 

William N. Lawton, president Lawton 
Flooring & Shingle Co., of Philadelphia, is 
optimistic over the future of wood shingles. 
He has just returned from a ten weeks’ trip 
in the Northwest and California. He ar- 
ranged to distribute the products of the Red- 
wood Sales Co. 


Vancouver, B. C. 


Nov. 19.—Winter weather has begun to af- 
fect logging operations. The production of fir 
has been slowed down by heavy snowfalls in 
Vancouver Island and northern British Colum- 
bia. Fir logs continue to move steadily at list, 
in spite of a sluggish lumber market. The 
cedar log market continues depressed and with 
the present curtailment in shingle manufac- 
turing there is little prospect of any improve- 
ment in the near future. The hemlock log 
market shows increasing strength. Stocks are 
lower and the snow will probably reduce the 
output, so further improving the situation. 

Mills are receiving very little domestic busi- 
ness, but have enough export orders to keep 
them busy until the first of the year. The for- 
eign markets are taking a normal amount. 
Japan and South Africa are showing increas- 
ing activity. The United Kingdom and Conti- 
nental demand for rough clears is very good. 
The mills have booked further orders for the 
West Indies, December shipment, and there is 
considerable inquiry from the Argentine. 
Freight rates have not followed the upward 
trend which appeared evident a week ago, and 
have fallen again for December/January ship- 
ment. 

The shingle mills are again operating, at 50 


percent capacity, and will p 
to do so until the winter sh 


robably continue according to Edgar L. Throgmorton, manager 
utdown. Shingle of the company. 


stocks are in excess of orders, and there is 


very little business offering. 


R. S. Whiting, secretary Red Cedar Shingle 


Toronto, Ont. 


Bureau, addressed the Consolidated Shingle Nov. 21.—The recent cold spell in northern 

Mills of British Columbia Thursday, Noy. 17. Ontario is reported to have improved logging 

conditions to a considerable extent. Condi- 

New Orleans, La. tions had been very unsatisfactory in the 

bush, There are now between 9,000 and 10,000 

Nov, 21.—Damage caused by the recent flood men at work in the woods adjacent to Port 

in New England is reflected in increased de- Arthur, in tie, timber and pulpwood camps. 

mand for southern pine, according to reports The annual meeting of the Montreal Whole- 

received by the Southern Pine Association, sale Lumber Dealers’ Association will be held 
which are substantiated by a sharp upward at Montreal, on Dec. 14. 

rise in mill orders received. The demand from The meeting of the Stratford (Ont.) branch 

New England is similar to that which followed of the Ontario Retail Lumber Dealers’ Asso- 

the flood in the Mississippi Valley. ciation, which was scheduled for Nov. 25, 


The cypress market here 


continues quiet. has been cancelled, as many of the members 


While demand seems to be off, improvement is feared that adverse weather would restrict 
predicted. the attendance. 
The administrative office of the Finkbine- J. L. Campbell, secretary Wholesale Lum- 


Guild Transportation Co. w 
New Orleans from Gulfport, 


ill be moved to ber Dealers’ Association, is back again in his 
Miss., on Dec. 1, office, after a long period of severe illness. 
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Can Figure This House 








“AUTOMATIC 
BUILDING 
COSTS” 
by A. W. Holt, 
noted author- 
ity on building 
costs. 





This 
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OR ANY 
OTHER 
HOUSE 


4 * pan & Minutes 


GREATEST BOOK FOR LUM- 
BER DEALERS EVER PRINTED 





at a glance. Just refer to 


plicated designs you need 


SEND NO 
MONEY! 


Just fill in the coupon, 
pin to your letterhead 


mait NOW 


*Orders received from a few 
localities are subject to certain 
arrangements which we have 
with a few lumbermen who aid- 
ed us in the compilation and 
testing of this book. 











know what any plain gabled house costs. Takes less than twominutes. To figure com- 


computations. All done in 5 minutes. Easy to learn, thoroughly dependable, unforget- 
able. This book itself is the best evidence of what it will do and to prove to you that it 
will do what we say, we make you this 


SPECIAL INTRODUCTORY OFFER 


This book, “ Automatic Building Costs,” 
practically gives you the cost of any house 
one table for one figure, make one simple computation and you 


not refer to more than 2 or 3 tables, make more than 2 or 3 





a a a oe 


yj: AUTOMATIC BUILDING COSTS CoO., AL-11-26-27 i 
i 30 North LaSalle Street, Chicago, Illinois. 


t Gentlemen: Send us your book, ¥“‘Automatic Building Costs,” for one 
week's free use. If we don’t think this book will save us ten times it’s 

I cost the first year, we will return it to you by parcel post insured and that 

| ends the transaction. If we find your book proves up and we desire to 
keep it, we will remit immediately on receipt of your first invoice the 

I special ‘introductory price of $15 which pays for the book in full during 
this introductory offer. 


Cn cinind dcactdandtdawatbuadiquennnts 
>| seme @emememnememnanaewmuanaw mene 
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Phila 
virginia 
sources 
MAN ar 
SOUTHERN PINE - 
The following f. o. b. mill prices are taken from sales made during week ended Nov. 19 in sections named: FAS 
Hat- Kan- | Hat- Kan- Hat- Kan- - Kan 
ties oes Klee. sas ties- sas ties "one caer 
urs, | burs, ° burg, ° . . 
—— Miss. Mo. | Fateh Miss. Mo. Miss, : Min: m4 Ash 
ooring } a Dimension, . si . 
Ix3” EG B&better .... 59.73 65.00| Ba&better rough: No. 1, 1x4” mia ew 9, en Cre Chestn 
iets caus el ee oy ee 14.48 1x6” ee ee 2x12”, FAS 
a ee cama cee 48.00 ated a seen See No. 2 (all ‘Jengths) : + I ratadik 
No. 2 ..... 33.36 39.08 )” acawweitneddeee i 36.54 esee 18&20’ eae 
FG B&better .... 40.97 39.67 PPE TT RIAL ES ae $” x 6”. 10° No. 3, 2x4” Comm¢ 
No. 1 ..... 38.98 31.62 Se Eee 43.50 .... | No. 8 (all lengths) - ON ae 2x6” 
ae ee SGN SRS BO cincescosccesss BRM ccs “a ~~ Direc 2x8” 
Ix4” EG Bé&better woo 60.44] 1%24 to 12”......... 17.06 1x6” 18&20° No, 2 fe better log run: Sd. wé 
eee Bios, .-. 39.75 1% and 2x4 to 12”... 51.25 ) , i 7h 
i pee -.. 27.75 | B&better Surfaced: Ne Lia SST On ws Be tees owe oe 2 
FG Bé&better .... 36.48 40.79 ee OD ED ceccesscees 47.75 st al PREP ERR Tee ae 45 16’ ea MC eee 20.88 No. 
ee ingecl oe CEs MEP vidcvsccecdoaan 39.20 43.52 ap, SeRRHOAE ee . os WOOT ksesacvcs 16.83 
oR eee 17.83 22.93) 126° .....ccccccecece TR eee vee 46.46 er. pinda?  “Bisrvene: 17.70 Poplar 
Oe Dives 11.64 i MY Snaexanenunesscds 45.98 47.46 | NO 2,(a oS): oo waited. Vina soon es 17.73 FAS 
ixé6” No. 1, CM. 30.61 1x5 and 10”........+. a tl Pity ere” 7 ry ae Ss Oe esacnecces 17.75 . 
. ; . , - 1x10 18&20 2 ° 7 
No. 3, C.M...... 19.58 ABLE” cccccvccccccecs 61.18 61.48) jyj9" x12”, 10° MEY cacnxaiéuss 17.51 
| “a ay 5 ape 13.70 . stacuidadekens eee 62.49 No 3 ( wi th teks | Re ER sie 17.62 FAS, 
EE Spolisciosvons vee. 62.49 oe: ib saeeec: DF, TT sssnacenss 18.54 1. sal 
%xi” B&better ....... $1.83 ... on Fabian te 4 is” 18&20° Longleaf Timbers 
No. 1 24.57 ... 5/4x12” BW sccceess aes | 1x10” » 2x 4.10" No. 1 Sq.E&S S48, 20’ Comm 
RY geehanbatepne se 16.29 |. O/GRIR” cc vcccccccces 69.64 72.88 1x12’ ~ = > at ° and under: 
%x4” B&better ....... 30.93 30.95 | © Surfaced: | pie | No. 4, all width and zee stress ia 95 ES eee eee 2025 
ae re 30.41 30.61 | 1x6 to 12 Peet ° GEE” -eccudaaaones 7.45 18&20" _. 21.2 . a PE RRA, SS << 33.08 Com., 
IO. BD ccscesccece 17.62 18.82 35.33 eh Pe o Roofers 10’ to 20’. 18.25 .... y MTT Tee e eee eT eee ee 07 
Partition YS hea k ~ “aipteaapnaebe 20.98 = 6”, 10° ..... 17.79 18.50| no 1 gee son Timbers: No. 2 
1x4 & 6” Ba&better 87.47 42.50 7.7 Bi RET seeeeereees -16 : 18.12 17.28 4“ “18.95 
lo, § ae 25.25 6 x Shiplap | eee 8.29 17.29 Bee oe eee este 19 86 ‘ 
NO, SF ccccccccecs 5.5: : Bis eae 31.75 31.62 18&10’ 20.96 20.19] 9x “oo *** eee? 21.90 No. 
Drop Shine 3/ x8’ pinanagaddeese 40.00 No. 2 qo te 20’): 10’ to 20’. 18.25... blest AP 2 SAS 25.00 
1x4 or 6” Béebetter... 34.66 38.58| 5/4x5” & 10”........ ee ccsek. EEE wecenccain 20.02 20.21 2x 8”, 10’ ...... se SC ee Material — 
me D  atcovsnscee | 33.60 35.50 SE suite teen bones 53.68 . x10” heeeennoes 20.27 20.02 — 17.76 18.42] Beé&hetter. 9 and 18’.. - 
Se @ canndencel 21.97 24.61) gapetter: Casing and Base | No. 8 (all lengths) : om sees ee 18.27 18.58 Og 8 Aare 
Pa 2 emeaaaccaas Sane éne 2 ££ eae 51.05 55.96 ~ 16” sescesscece ~ss ye 18&20’ .. 20.15 19.62 5° & multiples ‘oibigt Te 
Stringers OP I eae 58.50 56.29 | X10" cee eee 16.07 16.62 10’ to 20’. 19.75 ae ¢ ae... 
S¢.E., up to 20’....... | B&better: Jambs Plaster Lath Sul", 18" ccves 17.56 19.88 Car Decking Ph: 
26 to 28’ FF) =. ea Goer B, GM, Gecocesess 3.27 2.53 ler 17.22 19.19 | No. 1, whe 9, 10, 18 or 
30 to 32’ 1%, 1% & 2x4 & 6 Gaaet we Se We os OB etecesess 2.00 1.54 18&20° hae 9.51 DF witvdewtawve ‘eepe a8 secul 
for t 
Following are f. o. b. mill sales prices made in Shreveport (La.) territory duting the period ended Nov. 18: 
p Siding, No. 113 Shiplap, Random Longleaf Dimension, Shortleaf Dimension, No. 3, Rand i 
ix3” E.G. B&btr sap... 59.00 are Bebtr ~. 82.25 ngths SIS1E SISIE Dimension 3x4 
F.G. B&btr sap... 37.00 No. 1 aie i 36.75 pee sa ay 32.50 | No. No. 1— Me” scsmsaeabanweecces 14.56 3x6” 
Ixd” E.G. B&btr sap... 61.50 No. 2 25.00| No. 2, 1x8” ............ 20.00] 28”, T2490 ....06 iin MN occ ccacananiedcusnt 14.2 3x8” 
F.G. B&btr sap... 37.25 COR 2x10”, 10° RR 13.50 
eta Coes] Catia Mamie stage coos 0.0 ms A sesssereee Oy = A eeeetanecorscaen nei oe 
BD ovessee SO ad... crvgnrenngesine 19.00 tee in Se 16" astccetsseees 37-00) _Finster Lath, %"x4’ 
Cc OS SOS 50.50 X12” eee ees 17.50 18&20° Suances 21. 75|No. 1 pusibaaeaeealaeere ae 2.50 Le 
* B&btr cae SED TEEOERED §ccvcccsscncegee TD Lon 9 | PE txsewennds Jt. SE GReseeersere 1.75 E 
oo on gleaf Dimension, 25| 919" ? | F 
No. i = : 30.75 Random Fencing, 818 SIS1E 2x12”, = 25p08b0s Sees ae Car Material, 1x4-@” pric 
BO. D cvcccces +» 20.25) yoo 50| No. 1— parte seeenawres =n, | pa&btr, 7&8’ ........... 27 ot 
 G. ts ; a ox4”, ao. vamedlaaie ry ndom length 40.00 r 
x4” No. 1 & btr...... 33.00| No. 2, 1x4” ™ Pi aaa TBO Ma 2, SEM ...-cccceee: 20.75 
Ne. 2 & btr...... 22.00 1x6” No. 2— REIN 26.50 Lon 
%x3” No. 1 & btr...... 32.00) No. 3, 1x4’ MCE ~<srasaeniexwes 20.25 | Se ae 38.00 
1x6” ee: 19.00 andom length.... 3.25 
., Jambs, B&btr | 2x6”, I  caecenbatnnah 19.50 No. 1 Longleaf B&k 
gS si eS s .. 60.50 mestese © Cc. DET, Gankcnna tied 22.75 Tim B&t 
vuem, BO tr, se 1 2s £5 my SY seiesdetens 24.50 Sa. Eas. 20° & Und- B&t 
= at i ecbcadadthetatededielaitcls Matis — No. 1— Co) Jeon 18.0 SS 
xs" trees BROUES 2, cwoseoresssesesees 38.50 2x4”, Q sxte10"" 5x10/10xi0..... 37 No. 
1"6 45.75 NE ie nile cin eatin 12.75 2x8”, eo } No. 
x8” .. 46.50 Boards, 81S or as6 25 oxi2/ 12x12 Ga Sins ease No. 
1x5&10 5.50) No. 1, Ix 8”, rdm...... 4.75 00 |6x14/14x14 ............. 
23. Se eee 69.50 1x10”, rdm...... 36.75 00 | 6x16/16x16 ............ 
VAxd, 6&3” ........... 68.00 1x12”, rdm...... 47.50 | 2x10”, 2x6”, 15 No. 1 Shortleaf 
PE xvcecanines 57.00) No. 2. 13 & ’ Tim 1x6 
Finish, C, Surfaced 50|Sq. E&S, 20° & Unid- 1x8 
ix4” SR IE a 2x12”, .12 : 8” & und 27.5 
1x6” Lececccce 90.50 22 2.75 Sx4ael0” 5x10/10x10..... $4.75 Shx 
1x8” we teteeterensreenes 38.00 | No. 3 DE 5 Ge. weencebeadcece oe: es Se eer | 
Ix5&e10” ceaaeaiaia 43.00 No. 2— PES ena: 23.50 6x12/12x12 ..........-.. 38.7 
x12”, Piste Ps: 53.50 2x4” pepe 7.25 RS, 25.50|6x16/16x1@ °........ 52.7% 2x4 
2x6 
ARKANSAS SOFT PINE es 
The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended Nov. 18: 
- ; Finish—Dressed _. Dimension—Dressed Fencing and Boards #2 
— oe B&better C os , No 2 No.1 No.2 No.3 $82 
Ne inh aah sla . ete liae ........ $64.50 12, 14 10, 18 Oe ae ee oe woe. $16.00 $14.25 
_ eeevcves $72.50 68.50 | ee Sa ee 66.50 16’ 20’ a. e » Me eey $35.50 19.25 15.75 on 
= _ i re rere re 67.50 a ROO. wkxvenes 70.25 $25.00 $26.75 2x 4” 22.00 $23.50 | 1x_8” ...... 34.50 20.25 17.00 
Flat grain— a a ad 71.25 24.50 ae gh ox 6” $33.23 a - SO ere ccs Se) Sa o 
p 2 | 1%, 1%, 2” x4to8”. 74.00 °24.7h 25.75 2x 8” 21.00 22.50 | 1x12” ...... 49.00 26.50 19.00 1 
a $42.50 $39.50 | 4 4%, 1%, 2”x5, 10,12” 76.25 OF TF 26.50 9 10” 22.00 22.25 | “i : 
| SP Reageens 39.356 37.60 5°’ ee ces E + 4 — = oy a Casing and B # 
2 ‘.0 s 27.25 29.00 2x12” 23.00 | ad —_ 
le aS ices cite ses 20.25 20.25 | Ceiling and Partition een eee ~ niall . B&better 
Cle. Cle. Clg. Part. $2SCM—Shiplap | 1x4, 6 pit ttt tt ee tenes «++ » $69.50 
| “ue 5%” aa mew - . EE assoc awewicie pas ener Se Ya 
Moldings 2 + + No.1 No.2 No.3 %, 
ss B&btr. . .... $39.50 $41.50 | 1x6”*....... 35.50 $19.50 $15.50 | 
15%” and under....32 percent disc. —_—s . . 35.00 : 1x8” eet te as - , = 95 3 Leth No.1 No.2? % 
1%” and over..... 25 percent dise. | No, 2 19.50 1x10”. ...:. 20.25 17.25 | %x1%-4" ............ $3.35 $2.60 
M 
WISCONSIN | HEMLOCK M 
The following are f. o. b. mill prices on Wisconsin hemlock: ' 
No. 1 Hemlock Boards, sis— : No. 1 Hemlock, 8181E— 
ix 4” eevee eanne 12 14’ 16’ 18&20’ = 8/16" | 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
> TS sate ae $28.00 $28.00 $29.00 $31.50 $28.00 | ox 4 |... $30.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 1 
nese § 30.50 30.50 30.50 32.00 34.50 30.50 ” 97 9 9 
_—ae oo: 31.50 32°50 32 50 3250 34.00 36.60 32°50 2x 6” sidiahaa 27.00 28.00 28.00 28.00 30.00 32.00 35.00 1 
eae "°° 32°50 33:50 33.50 38:80 3600 $750 3360 | 2%.8" ----- 29.00 31.00 30.00 30.00 31.00 33.00 35.00 1 
re 33.50 4.50 50 6034.50 «36.00 »Ss«38'B0)0=Ss«34.BQ | 2X10" =~... 29.00 32.00 32.00 32.00 33.00 34.00 36.00 1 
ae oh, merchantable sis. deduct "3 from price of No. 1, for No. 2, de- | 2x12” . 30.00 33.00 33.00 33.00 34.00 35.00 37.00 ; 
| y ° > ” 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. -..1 5 bomsom. vougm, © ane lenges, 326" ane wither, 955,090; ine” and 
ee | stock, S1 or 2S, 6” and wider, 6’ and longer, No. 2, $26.00; : pte 
0. 3, $22.50. For No. 2 dimension, deduct $4 from price of No. 1. ‘ 
] 
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WEST VIRGINIA WOODS 
Philadelphia, Pa., Nov. 22.—Prices on West ° 
Virginia hardwoods secured from authoritative The Stevens Is Chicago Headquarters 
sources exclusively for the AMERICAN LUMBER- 
MAN are as follows: 
vl ERK hes for Lumbermen 
se NS te $100 $115 $115 : / ae “T like The Stevens because the service is fine. The 45c breakfast is excellent. I like the 
@105. @120 @120 location of The Stevens because I can come in on the Illinois Central, check my grip 
Common ....... 65 76 76 $85 and walk over from the station and if I have to go home that night I can stop at The 
Ash FAS, 10/ and 12/4, $135@140. Stevens and walk over and get my train. I think it is a fine idea to make it the 
geste headquarters for lumbermen.” 
a 10 115 115 A. C. GAUEN, 
~~. @105 ws Past President of the Illinois Lumber Merchants Association, Collinsville, Illinois. 
COMMON 2.0260 60 68 68 
Sd. wormy 42 oe - 
@48 
et THE STEVENS 
@ 36 
Poplar— 
FAS, inch & up 115 
sire @120 ~ ™ THE WORLD’S GREATEST HOTEL 
a a er 
Cl. saps, 4” & up 85 105 105 105 Michi Boul d, Ernest J. Stevens, 
weak ? @115 @115 @115 Tth to Oth Streets CH IiCAGO Vice President and Manager 
Common ....... 62 
Cc 6” & up ett 70 70 78 
om., ee eee 
@75 @7  @80 3 0 0 0 
Be. Belk. ce enads @47 50 50 ots . 
No. 2-B ....... 32 34 34 37 Outside Rooms 
@37 @37 @38 





PHILADELPHIA PRICES 


Philadelphia, Pa., Nov. 21.— Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$43.00 10x10” ........ $49.00 
3x6” and 6x6”.. 41.00 SEE s0cesens 58.00 
3x8”, 4x8” and eee 56.00 

SxB" wccccccce -00 5 ot Ma 68.00 
SEIO” .ccccccses 60.00 LEEEE” .ncccces 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


eer ne rere $86.00 
a ES ea eer 74.00 
SN I Sidra a seg ge dhe wl bie bw a 54.00 
Se es I ig ed bovine bak eae oe 44.00 
ie =, err 25.00 
PS ee Gok ck Cie where ewe 19.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$26.50 1x10”, %x 9%..$28.50 

1x8”, %x7%.... 27.50 1x12”, %x11%.. 28.00 

Shortleaf Dimensions, S48, %4-inch Scant, 10- 

to 16-foot 

OS cia dermal | et $29.50 

ME” Gett<aues es DE BER iscacscenes 31.00 
SE ictbesiiiews 28.00 

North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 

ix 2%" Oe $74.00 $63.00 ee 

See SE ec akwames 52.00 41.00 $25.00 

Kiln Dried North Carolina Roofers 

Se S,.  . vans Ge cudustawawkee ieee $29.50 

8 Ae. ere aes 30.00 

NT CS i aro aww ends saad 31.00 

MN UE is ina. as hg ess Seale be ome ce eel 33.00 
i#-inch thick, $1 more. 

Red Cedar Bevel Siding 

a. Ge av atincaawaheoseeebeesees $42.00 

,  % Ae ar eras SSA te 62.00 

Thee + GE dikcewardekve Aasaee eebanes 69.00 

Maple Flooring f.o.b. Philadelphia 

§x2 lyx2¥ 

MFMA First class .......... Fr eee PO 

MFMA Second class .......... 74.50 78.50 

MPMA Third ClASS ...cccccsce 52.50 56.50 

Pondosa Pine Dressed 

Cc D No.2 No.3 

RS Se oi vations $ 67.50 $57.50 $44.25 $36.75 

NN a aha bb 72.50 62.50 41.25 38.25 

De Co Naebawe 72.50 62.50 41.25 38.25 

ET cin ace Od mis 82.50 72.50 41.25 38.25 

De wenigtes 0 ace 97.50 87.50 44.25 39.25 

DS” GRE GBiis cox 102.50 92.50 48.25 43.25 

Lath, 4-foot No. 1 
a ee %. 75 c.i.f.—$7.25 delivered 
BP, cc caecsiws .15 c.i.f.— 5.75 delivered 


heeeeeen al aT a 
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HE man to whom entertainment is an 

important part of business finds in 

The Stevens’ Cuisine a dining service for 
every whim. 


Regally the main dining room serves din- 
ner to him and his guests. Quickly the 
Japanese Lunch Room provides his break- 
fast. Quietly yet sumptuously he lunches 
in the Oak Room. The orchestras are the 
finest to be found—the service unexcelled 
here. Here as in its guest and sample 
rooms, The Stevens gives the world’s 
greatest hotel value. On your next trip 
stop at the world’s greatest hotel. 


iL Bilge ins 
been, : . 





3000 
Private Baths 


The Stevens Room Rates 
Number of Rooms Single Rate Double Rate 


263 $3.50 $5.00 

1242 4.00 6.00 

943 5.00 7.50 

278 6.00 9.00 

181 7.00 10.00 

93 10.00 15.00 
Fixed-Price Meals 
JAPANESE LUNCH ROOM 

Breaktast 45c Luncheon 65c Dinner $1.00 


COLCHESTER GRILL 
Breakfast60cand75c Luncheon85c Dinner $1.50 
Sunday Dinner $2.00 


OAK ROOM 
Breakfast 60cand 75c Luncheon85c Dinner $1.50 
Sunday Dinner $2.00 
MAIN DINING ROOM 
Luncheon $1.25 Dinner $3.00 per person 


A la carte service is available in all t. its at all meals 





Centrally located, Hotel La Salle, under 
Stevens management has for many years 
been recognized as the standard of ex- 
cellence in modern hotel service. 

















St. Louis, Mo., Nov. 21.—Cross tie quota- 
tions f. o. b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x3”, 3” 8-inch face.. 1.40 1.10 
No. 3, 6x8”, 8”, 8-inch face.. 1.25 1.00 
No. 2, 6x7", 3" 7-inch face.. 1.15 -85 
No. 1, 6x6”, 8’, 6-inch face.. 1.05 -75 
Red oak ties, 10 cents less and heart c 


press ties 15 cents less than white oak; tupe ° 
and gum cross ties, 15 cents less than white 


ae: sap cypress, 20 cents less than white 
oak, 
Switch Bridge 
Ties Plank 
TE MEE no cevecscisosves $43.00 $43.00 
Caer 39.00 39.00 





SOUTHERN PINE TIES 


New York, Nov. 21.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


All 8’ 6”— Sap H 
BE dietitians ich 6h ome et rererere. $1.65 
We” “Scesoses vabeoes Rp yin aS ee ooo ae 1.65 
Gln” ‘tasoses ivasbehdwsedvoneerawe Eee 1.36 


BLACK WALNUT 


Cincinnati, Ohio, Nov. 22.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $240; 5/4, $250; 
$265. 


6/4, $255; 8/4, 


$1 180 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
i, 4/¢, $95; 5/4, $105@110; 6/4, $115@ 


No. 
120; 8/4, $13 
No. 2, 4/4, yo 5&6/4, $50; 8/4, $55. 





POPLAR BEVEL SIDING 


Louisville, Ky., Nov. 21.—Poplar siding is 
unchanged in price, while demand is con- 
tinuing quite good, plants being fairly well 
sold up for immediate delivery. Prices read: 


FAS Select No. 1 No. 2 
Gdach ..ccccccee $50.00 $38.00 $28.00 $22.00 
BERD. <cccveveves 50.00 36.00 26.00 20.00 
Simch cccccccces 50.00 35.00 22.00 18.00 
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We'll furnish the crane, 
you furnish the truck 




















AKE off that broken body from 

your old motor truck, give the 
chassis a coat of paint; we’ll furnish 
an ORTON Model “V” Crane and 
you will have the fastest little lum- 
ber handling outfit in the world. 


You can mount the ORTON Model 
“Vv” Crane on any new or second- 
hand 5 to 7% ton truck having a 
distance of 8-feet 6-inches from back 
of driver’s seat to rear axle, Prac- 
tically every standard truck of the 
required capacity has this clearance. 


Cranes 


The ORTON Truck Crane may be 
equipped with a 20, 24 or 28-foot 
boom; it has a lifting capacity of 5 
tons at a 10-foot radius and 2 tons at 
a 20-foot radius. The Truck Crane 
is full-revolving and is operated with- 
out the use of outriggers. Power is 
furnished by a 53-HP. Hercules Gas- 
oline Motor. 


Complete information including cata- 
logs, specifications and price will be 
sent to anyone interested. Write us 
today. 


RTON “«: 





ORTON -O SHOVEL COMPANY, 608 SO. DEARBORN ST., CHICAGO, ILL. 











Portable 


i a 


No. 15 All-Steel-Iron Saw Mil} 





The Portable Shrewd Operators Choose 


The Knight all-steel-iron’ portable has his 


eye on money - making possibilities. 
This type of operator knows that big 
output, accurate sawing and 
sturdiness are essential if 
heis going to make money. 


Write for special circular. 


KNIGHT “éo- 


co. 
1700 Market Avenue, S. 
CANTON, OHIO 


-_ 














POPLAR 


Cincinnati, Ohio, Nov. 21.—The following are 
average wholesalers’ carlot prices, Cincinnatj 
base, on poplar: 


Soft Texture— 4/4 5/4 6/4 8/4 
Panel & No. 1, 18” 
re -csvecneaes $135 $150 $150 $160 
. 7 Sear 105 120 120 136 
Saps & select........ 80 100 100 105 
. ee Seen 60 65 65 70 
No. 3 com. A....... 40 45 45 47 
Se ee aa 28 30 30 30 
Valley— 
eer $ + te $100@105 $105@110 
Saps & selects 66@ 70 70@ 75 80@ 8&5 
No. 1 com... 48 50 55@ 68 58@ 62 
No. 2 com. A. 37 39 41 43 43@ 45 
No. 2 com. B. 27@ 29 29 31 30@ 32 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., Nov. 22.—Box fac- 
tories are principal buyers of northern pine 
this week. Industrials generally are buying 
only for immediate needs. Trade is character- 
ized as fair, with order files running light, as 
prompt shipment is demanded on most orders. 
Manufacturers and wholesalers have only 
small orders. Prices are firm. 





BUFFALO, N. Y., Nov. 23.—Demand is re- 
stricted in northern pine, but the amount of 
lumber available has been considerably cur- 
tailed. Retailers will probably add little to 
their stocks during the remainder of the year, 
and industrial plants are also likely to pursue 
a cautious policy. Prices are subject to much 
competition, but no great weakness is shown. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 22.—The eastern 
spruce frame market is quite firm at the re- 
cent advance to $39 base. One large company 
has announced that its price on frames will 
be $40 base after today. Producers state the 
higher figures are justified by light production. 
Random spruce prices are unchanged. Boards 
are still quiet and prices are a shade easier. 
Lath are dull and prices weak. Quotations: 
Frames, rail shipment, 8- to 20-foot, 8-inch and 
under, $39@40; 9-inch, $41@41; 10-inch, $414 
42; 12-inch, $43@44. Provincial random, 2x3- 
7-inch, $32@33; 2x8, $36@37; 2x10, $37@38. 
Merchantable covering boards, 5-inch and wp, 
\-foot and up, DIS, $34; matched, clipped, 
8- to 16-foot, $36@38. Furring, 1x2, $31@33. 
Lath, 14-inch, $5.75@5.85; 15¢-inch, $6.50. 


HARDWOODS 


CHICAGO, Nov. 22.—Furniture factories are 
more actively in the market for Nos. 1 and 
2 birch in 4/4, 5/4 and 6/4. Yards are buying 
a little lumber right along. Interior finish in- 
terests are inquiring for select and better 
birch. Flooring plants are buying regularly 
in limited amounts. Demand from automobile 
and refrigerator plants is slow. Prices re- 
main on a steady basis. 


ST. LOUIS, MO., Nov. 21.—Dullness con- 
tinues in the southern hardwood market, and 
prices remain weak in the face of steady 
production. Neither automobile concerns, fur- 
niture factories or planing mills are showing 
much disposition to buy. Oak flooring is 
weak. 30x factories and industrials are plac- 
ing a fair business in low grade stock. Some 


users say they will place business in De- 
cember for shipment after Jan, 1. 
BUFFALO, N. Y., Nov. 23.—Trade in the 


hardwood line is quiet. The holding off ten- 
dency is quite apparent among the consumers, 
who are desirous of having little lumber to 
inventory at the end of the year. Orders are 
not numerous, 


MINNEAPOLIS, Minn., Nov. 22.—The north- 
ern hardwood market is inactive. Woodwork- 
ing industries are purchasing only in sparing 
quantities, since they are preparing for inven- 
tory. Prices are soft. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 22.—Fir factory lumber is 
moving fairly well, and retailers are doing a 
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little replenishing. There are several rail- 
road inquiries out for repair material. Fir 
uppers are still weak, but common grades 
show signs of strengthening. Sitka spruce is 
in fair demand. Retailers are placing a few 
orders for Engelmann spruce, No. 4 grades .of 
which are searce and firm. 


SEATTLE, WASH., Nov. 19.—The fir in- 
dustry during the last few days has taken 
on a considerable volume of railroad and car 
material business which, though placed at 
low figures, has given a better undertone to 
the market, particularly in rail territory. In- 
tercoastal trade is also reported to be slightly 
improved. Other outlets are unchanged. 


NEW YORK, Nov. 21.—Satisfactory sales of 
fir by many retail yards has been reflected in 
heavier sales by wholesalers and a general 
improvement in the market. Prices hold firm, 
in face of large arrivals. Some suburban 
yards are well stocked. 


KANSAS CITY, MO., Nov. 22.—Country 
yards are placing about all of the orders re- 
ceived for fir. There is some demand for 
timbers, but it is rather scattered. Not much 
improvement is looked for until after the first 
of the year. 


LOS ANGELES, CALIF., Nov. 19.—The 
Douglas fir market in southern California has 
shown very little change during the last week. 
There is a very substantial volume of lumber 
moving, with prices about the same. Shingles 
are not quite as strong as two weeks ago, and 
lath remains about the same with no surplus 
good lath on hand. The retailers report a 
very active November, the rural trade show- 
ing a nice increase as compared with the same 
time a year ago. 


CYPRESS 


CHICAGO, Nov. 22.—Cypress business is not 
particularly brisk, although there is some in- 
quiry for thick lumber. Railroads are buy- 





Woodworking factories in choice Mid- 
dle West locations at sacrifice prices are 
advertised in this week’s Want Ads. 
Once again Opportunity and Profit beck- 
ons through the Want Ad _ columns. 
They do every week. Get the habit of 
reading them regularly, to your own 
profit. 





ing to some extent to fill in stock items. Re- 
tailers are holding off until after inventory. 
Prices are steady. 


ST. LOUIS, MO., Nov. 21.—Demand for yel- 
low cypress continues.light. Low grade stock 
is moving in fair, but scarcely featurable, 
quantities to box factories and coffin con- 
cerns. Prices are holding firm. Trade in red 
cypress shows a slight improvement, but con- 
ditions are still unsatisfactory. 


HEMLOCK 


NEW YORK, Nov. 21.—There is not much 
demand and retailers buy only what they 
need. Part cargoes arriving from the coast 
are more than ample for all needs. Although 
stocks of eastern lumber are small, they ap- 
parently are sufficient to meet requirements. 


BOSTON, MASS., Nov. 22.—There is a fairly 
active demand for western hemlock, and prices 
have grown firmer. Transit lots of boards are 
up about 50 cents from the recent low point. 
Native hemlock boards are scarce since the 
flood in Vermont. Clipped eastern makes can 
not be had under $32, it is now hard to buy 
12-foot boards for $31. Random remain at 


$29 @30. 
WESTERN PINES 


CHICAGO, Nov. 22.—Demand for western 
pines is below the seasonal normal. In Pon- 
dosa pine, 12-inch No. 2 is scarce and firm in 
price. There has been some increase in the 
eall for California white pine from retail 
yards and sash and door interests. Mill 
stocks of selects and shop are broken, which 
has resulted in a strengthening of prices. 


NEW YORK, Nov. 21.—Idaho items continue 
to show weakness, but Pondosa holds firm. 
Idaho common demand is unseasonably weak, 


‘Known the 





World Over” 











New York, 350 Madison Ave. 





Meeting Individual Demands | 


Often times a customer needs a special type of lumber in an un- 
usual width or length. With our six band mills scattered over 
the South’s hardwood area and producing a hundred million feet 


annually, we are always ready to meet individual demands. 


We solicit your inquiries and orders for 


OAK—ASH—GUM—ELM—COTTONWOOD— 
CYPRESS 


Turner-Farber-Love Company 


MEMPHIS, TENN. 
BRANCH OFFICES : 

New Orleans, Hibernia Bank Bldg. 

Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 





| 
‘ 
Chicago, 612 North Michigan Ave. | 





















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 








Quality 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 














Wholesalers are 


more so than other grades. 
at a loss to explain conditions in the market, 
as arrivals of lumber have not been heavy for 
the last six weeks. 


BUFFALO, N. Y., Nov. 23.—Trade in west- 
ern pines is rather quiet, though prices in 
leading items are holding steady. Wholesalers 
say that no heavy stocks of sugar pine are 
for sale, and that with many mills closed 
down, and others soon to close, there is not 
much prospect of a material weakening of 
prices. Both 5/ and 6/4 No. 2 shop in this 
wood are scarce. Buying is restricted, with 
most retailers and consumers keeping stocks 
down. 


KANSAS CITY, MO., Nov. 22.—Factories are 
taking about all the stock for which orders 
are being placed here, and there is very little 
inquiry from the yards. Prices are weak on 
yard stock. 


LOS ANGELES, CALIF., Nov. 19.—The 


California white pine market shows very lit- 


tle change, but with many mills having closed 
for the season, the market will undoubtedly 
become firmer within another two or three 
weeks. Sugar pine remains firm. 


REDWOOD 


CHICAGO, Nov. 22.—Redwood business has 
shown some improvement within the last 
week. Retailers and industrial consumers are 
replenishing stocks and buying for future 
needs to some extent, believing that present 
prices are attractive. Adjustments have been 
made throughout the entire list, which has 
resulted in reductions on some items and ad- 
ditions on a few which were out of line with 
competitive woods. There have been more 
changes in the clear grades than in the A and 
B items which are scarcer than the clear. 


LOS ANGELES, CALIF., Nov. 19.—The red- 
wood market is firm and all grades are moving 
in good shape, with some items at the mills 
searce. The mills are not long on any items. 
Retail yards state their stocks are unusually 
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THESE 


Hardwood Operators 


tell their story of 


UNIVERSAL 
Vacuum DIRY EIR 


November 17, 1927 
Universal Vacuum Dryer Co., Kansas City, Mo. 
GENTLEMEN: With reference to the hardwood kiln you have converted 
to your type for us, We have now made the first pull from this, getting four 
trucks of oak in 144 hours drying time, the stock containing around 20 
percent moisture when put in the kiln; but we believe that with proper 
operation of the kiln and by stacking our lumber in future as you rec- 
ae that we can cut this drying time down to five days instead 
of six. 
Yours very truly, 
Temple Lumber Company. 
H. G. Temple 


Universal Vacuum Dryer Company, Kansas City, Mo. 

GENTLEMEN: Replying to your letter of August 6th will mention a 
fact which we believe you already know and that is that Universal 
Vacuum Dryer equipment is standard equipment in our factory. It is the 
only method that we use in drying our package veneer. The system 
performs perfectly, dries to the moisture contents desired, brings the 
veneer out of the kiln perfectly flat without checks, warps or any other 
defect. The material that we are drying is all the way from 1/32” thick 
to 5/16” thick, The species of wood is spruce. 

Our material is taken direct from the log to your dry kiln and the 
time required agrees with the thickness being dried. A 1/6” thickness 
5%” wide, 19%” long dries in as short a time as six hours. The 7/32” 
thickness will dry in from eight to twelve hours. 

Yours very truly, 
GRAYS HARBOR VENEER CoO. 


Universal Vacuum Dryer Co., Gateway Station, Kansas City, Mo. 

GENTLEMEN: We are very pleased to state that the Universal Vacuum 
Dryer which we installed several months ago is proving highly satisfac- 
tory to us because of the simplicity of its operation and highly successful 
results obtained and considerable savings in cost in drying our lumber, 

We have successfully dried various kinds of hardwood lumber of 
several different thicknesses at one operation. This is a feature not often 
successfully handled by the average dryer. 

We are receiving favorable comment from our customers on the dry 
condition in which we are able to deliver them lumber as we are now 
sending out lumber with a very much lower moisture content than was pos- 
sidle before the installation of this unit and our business has increased ma- 
terially from this installation and we are now selling some customers 
lumber whom we could not heretofore interest. 

Yours very truly. 
MISSOURI HARDWOOD LUMBER CO. 
By Geo. H. Temple, Treasurer 


Send for more information about how The Universal 
Vacuum Dry Kiln can save money for you. 


UNIVERSAL VACUUM DRY KILN CO. 


Dry Kiln Engineers and Manufacturers 


417-21 City Bank Building, Kansas City, Missouri 

















of logging 


This trailer is preferred by lumber- 
men who use tractors for hauling trains 


steel center line draught through the 
entire train. 


The sturdy construction of all Hemming 4-, 


Hemming s=:s. 8-Wheel Trailer 


trailers because it gives a 


=v 








SPECIFICATIONS: 





6-, and 8&wheel log wagons and trailers insures 
long wear at rock bottom maintenance cost. 
They are especially designed to meet the needs 
of lumbermen. That’s why so many of them 
are in use today on the most difficult logging 
operations. 


Write for Complete Catalog Today. 





AXLES 4” x6” split hickory. 
SKEINS 3%” x10” or 4” x 12”’, long sleeve 
malleable 
WHEELS 34” diameter, with 5’’, 6” or 8”’ tire. 
BOLSTERS 4’’x 11’’ 6’ long; side bars, 4” x 6”; 
center bar, 4)4’’x6%”’, with 3’’x5”’ built-up 


bars. 
TONGUE 4’’x6’’, 5’ long; reach,4’’x6”’, 11’ long 
CAPACITY 10 tons. 








HEMMING WAGON FACTORY, Meridian, Miss. 























low for this time of year, but orders are now 
being placed to take care of their needs be- 
tween this and the first of the year. 


SOUTHERN PINE 


CHICAGO, Nov. 22.—Retail yard demand for 
southern pine has not shown any appreciable 
increase over last week. Industrial trade has 
picked up to some extent. Several inquiries 
have been put out this week for railroad re. 
pair material. Prices are about the same. 


ST. LOUIS, MO., Nov. 21.—Southern pine 
volume is about the same as in the preceding 
two weeks. Both yard and industrial trade 
is quiet, especially the latter. Occasional 
shipments are being made to Detroit yards, 
however. No items are enjoying a featurable 
demand. Prices are unchanged. Production 
is slackening up a trifle... Some mills are 
holding stock for a stronger market. Retail 
stocks are generally low. 


KANSAS CITY, MO., Nov. 22.—The demand 
for southern pine is almost wholly for imme- 
diate requirements, and there is little inquiry 
items to put into stock. Prices are weak on 
most items, No. 3 being about all that shows 
any strength. 


BOSTON, MASS., Nov. 22.—Current demand 
is not so active as sometimes at this season, 
but there is a fairly substantial volume of 
orders for moderate assortments and quick 
delivery. Modest prices are quoted sometimes 
on flooring. B&better rift, 1x4-inch shortleaf 
is down to $69 but most sellers ask $2@3 
more, while longleaf sells up to $85.50, though 
anyone getting more than $75 is doing very 
well. Nice lots of C rift sell at $53. Some 
B&better partition, 11/16-inch, was offered 
last week at $44. Air dried 8-inch roofers 
are $29.50@30 and sometimes less. 


SHINGLES AND LATH 


SEATTLE, WASH., Nov. 19.—Heavy cur- 
tailment in the red cedar shingle industry has 
stopped the downward plunge of the market. 
Clears are quite scarce, with no further con- 
cessions in price, and XXXXX are holding 
well. There is no accumulation of stocks. 
The outlook, with the mills already in what 
is practically the holiday shutdown, is for a 
stronger market. 


MINNEAPOLIS, MINN., Nov. 22..-Demand for 
red cedar shingles is quiet. Prices are at a 
low level, but have undergone no change in 
the last week. There is no evident pressure 
to sell. Clears were quoted at about $2.25 and 
stars at around $2.05. Large purchasers of 
lath are making inquiries regarding next 
year’s supply. Indications are that produc- 
tion will be comparatively light. Balsam lath 
stocks ane exhausted; jack pine are available 
in limited quantity; and mixed pine lath are 
moving in fair volume. 


KANSAS CITY, MO., Nov. 22.—There is a 
small demand for shingles from country yards, 
but very little city business. The price basis 
is the same as last week, $2.20 for clears and 
$2.05 to $2.10 for clears. Siding demand has 
been very light, and there also has been some 
decrease in demand for lath. 


NEW YORK, Nov. 21.—It seems as if east- 
ern spruce lath, will close out the year with 
prices low and supply in extess of what the 
market can comfortably handle. Substantial 
shipments have arrived of late, giving little 
encouragement to mills holding for better 
prices. There are ample stocks of West Coast 
shingles and prices vary. 


BOXBOARDS 


BOSTON, MASS., Nov. 22.—Boxboard prices 
are steady. Call for box lumber is fairly well 
sustained. Few sellers are sufficiently anxious 
for immediate business to make radical con- 
cessions. Recent floods have restricted supply 
and possibly given the market a little more 
firmness. Round edge white pine boxboards, 
inch, are $27@30. 


CLAPBOARDS 


BOSTON, MASS., Nov. 22.—Demand for clap- 
boards is about seasonably fair. Native pine 
and eastern spruce are scarce and firm. Some 
lots of Coast clapboards are offered at conces- 
sions, but generally are steady. Retail yards 
are carrying light stocks. 
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| LUMBER TRANSPORTATION 


Volume of Freight Traffic 


WASHINGTON, D. C., Nov. 21.—The Bureau 
of railway economics announces that the aver- 
age daily movement per freight car for the 
first nine months of this year was 30.2 miles, 
the highest mark ever attained in any corre- 
sponding period. This was an increase of 
three-tenths of a mile above the best previous 
average, established in the first nine months 
of 1926. The daily average movement per car 
in September this year was 32.6 miles, com- 
pared with 32.7 miles in the same month a 
year ago. In computing the average move- 
ment per day account is taken of all freight 
ears in service, including cars in transit, cars 
in process of being loaded and unloaded, cars 
undergoing or awaiting repairs and cars on 
sidetracks for which no load is immediately 
available. 

The average load per car for the first nine 
months this year was 27.3 tons, an increase of 
two-tenths of a ton above the average a year 
ago. 

The volume of freight: traffic handled by 
Class I railroads in September was 42,954,142,- 
000 net ton miles, a decrease of 1,391,603,000 
net ton miles, or 3.1 percent, under September, 
1926. In the eastern district there was a de- 
crease of 6.7 percent and in the southern dis- 
trict a decrease of 2.2 percent. The western 
district reported an increase of 1.4 percent. 

For the first nine months of 1927 the volume 
of freight traffic amounted to 357,294,784,000 
net ton miles, an increase of 365,058,000 net 
ton miles, or one-tenth of 1 percent over the 
same period last year, and 7.2 percent above 
the total for the corresponding period of 1925. 


Puget Sound Log Rate Case Decision 


WASHINGTON, D. C., Nov. 21.—The Supreme 
Court today sustained the lower courts in the 
case of the Stimson Timber Co., involving log 
rates on Puget Sound. The Stimson company 
has a logging camp at Clifton, Wash.. and had 
a contract with the Shively Towboat Co. to tow 
logs to Lake Union. The Northwestern Towboat 
Owners’ Association filed with the Department 
of Public Works a schedule of rates under the 
Act of 1923. The Shively company had sub- 
scribed to these rates, but its contract with the 
Stimson company called for lower rates. The 
State authorities insisted on the Stimson com- 
pany paying the scheduled rates. The latter 
went to court, claiming its right to the contract 
rate. The lower courts held against the Stim- 
son company and the Supreme Court affirmed its 
finding. 








Proposed Extensions of Texas Road 

Waco, Tex., Nov. 21.—Lumber manufac- 
turing interests of east Texas are especially 
interested in the plans for extending the 
Waco, Beaumont, Trinity & Sabine railroad 
from Weldon to Waco and from Livingston to 
Beaumont and Port Arthur. William W. Cam- 
eron, of Waco, chairman of the committee of 
the local Chamber of Commerce, appointed to 
raise a bonus of $100,000 in aid of the pro- 
posed extensions, has just returned from New 
York, where he says he found that the financ- 
ing of the new construction project is assured. 
The actual construction work will start before 
the close of the present year, he said. It is 
provided in the resolution adopted by the 
directors of the Waco Chamber of Commerce 
that the $100,000 bonus from Waco shall not 
be paid until the road is built into Waco or 
until trains of the Waco, Beaumont, Trinity 
& Sabine are operated into Waco over the 
tracks of that line, or by means of'a lease 
agreement with some other line now entering 
Waco. 


Planing-in-transit Rate Case 

AUSTIN, TEX., Nov. 21.—In an announce- 
rhent of the postponement of the lumber plan- 
ing-in-transit rate case hearing to Dec. 15, the 
railroad commission calls attention of all per- 
sons interested that the original proposition 
will be extended in scope to include considera- 
tion of the application of Texas railroads to 
cancel all existing planing-in-transit rules on 
lumber shipments and to establish a uniform 
set of rules. The notice of the hearing con- 
tains a petition of the railroads for revision 
of the rule governing refund of inbound 
charges. 
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Chis Christmags— 


give a remembrance that 
will last throughout the 
year and renew your best 
wishes every week. 
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OLVE that perplexing Christmas gift problem by 

sending the AMERICAN LUMBERMAN for 1928. to those 
=! friends who “have everything” and for whom it is 
most difficult to select gifts. They will appreciate the gift 
and will think of you every week during the year. No mat- 
ter what you paid for it you could not send a gift that would 
be of greater value to your lumbermen friends. 


“Shop Early” is the slogan this year. Don’t wait until the 
last minute and send the same old “stand-by” gifts. Send 
something different this year, something that will carry your 
personality during the whole year. All your Christmas shop- 
ping for your friends in the industry can be done right at 
your desk. (S¢ble=*). No waiting in line in crowded shops 
this year, 





A suitable Christmas Card bearing your name 

will be sent to each name you send so that it 

will be received by Christmas morning. 
Should any of the names you send be subscribers already 
their account will be extended one year and advised it is 
done with your best wishes. 
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LUMBERMEN’S CHRISTMAS SHOPPING ORDER BLANK 


AMERICAN LUMBERMAN, 
431 So. Dearborn St. 
Chicago, III. 


Please enroll the names listed below for a one year’s subscription 
for the AMERICAN LUMBERMAN and send bill at the rate of $4.00 
for each name, $6.00 in Canada. 


If any of the names are already subscribers extend their account 
one year from expiration date. 





NAME ADDRESS TOWN STATE 




















FROM City State 
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AMERICAN LUMBERMAN 


NOVEMBER 26, 1927 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























BOOKKEEPER AND OFFICE MAN 


Thoroughniy experienced in lumber 
pable taking charge of office. 
Address “A. 23," care American 


business. Ca- 


Lumberman. 





WANT TO SELL SOME MACHINERY? 


Now is the time to advertise any machines you 
want to sell—buyers for good second hand ma- 
chinery are looking for bargains. ge 
Why wait? Advertise now. a 


AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois 





WANTED IMMEDIATELY ve 
Young gentleman as office assistant, handling pay 


roll, invoicing, sales and purchase journals. Steno- 
graphic ability preferred, but not absolutely neces- 
sary. Advise age, experience, references, salary, 
and whether single or married. 

Address “W. 114,”" care American Lumberman. 


WANTED—A PRACTICAL 
Planing mill man, one who understands mill work, 
can handle men, wait on the trade, figure house 
bills and give estimates and take some stock in 
the company. 
Address “W. 119," care American Lumberman, 


MOULDER MAN 
We have position open for thoroughly experienced 
detail moulderman on high speed electric moulders. 
WARREN-HUCKINS COMPANY, 
Jacksonville, Florida. 


ESTIMATORS AND PLAN LISTERS 
in Central Listing Bureau located in South. This 
is the future field for estimators seeking unusual 
opportunity. 
Address ‘'S. 











112,” 


WANTED—A YOUNG MAN 
For invoice figuring. order desk and stock record 
keeping, by wholesale sash and door house; good 
opportunity for advancement. Address ‘“‘W. 108,” 
care American Lumberman. 


WANTED—HIGH GRADE FOREMAN 
Biller and detailer on special millwork, such as 
stairs, frames, cabinets, trim, etc., experienced in 
New York State. Apply THE MARKET MANU- 
FACTURING CO., Syracuse, N. Y. 


WANTED—FIRST CLASS MAN 
To cut Sash & Door Stock. State age, references, 
salary wanted and how soon could report for work. 


care American Lumberman. 














Address “A. 4," care American Lumberman. 
WANTED ‘ a 

Assistant bookkeeper, lumber business, Erie, Pa. 

Send references and particulars to “ .S.," care 


American Lumberman. 








WANTED—GOOD SALESMAN 


Under 40 years old, who has some office detail 
ability to sell yellow pine and fir in Chicago mar- 


ket. Prefer man with commission and wholesale 
experience in Chicago. Good opportunity for 
right hustler. Give details of experience in first 


letter. 
Address ‘‘A. 22,” American Lumberman. 


WANTED BY A LARGE SOUTHERN 
Yellow Pine manufacturer salesman. Experienced 
salesman to cover the northern half of Indiana 
selling lumber to the retail trade. Want man who 
is familiar with the dealers and has traveled this 


care 





territory for several years. Good salary to the 
right man. Position now open. 
Address “A, 1,” care American Lumberman. 





EXPERIENCED LUMBER OR BUILDING 


Material Salesman with auto. Nationally adver- 
tised product. Thickly populated exclusive terri- 
tory. Cemmission basis with expense allowance. 


No side lines. 
Address “W. 123,” care American Lumberman. 


WANTED—SALESMEN 
On a commission basis to sell N. C. pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
Va., W. Va, Md., Pa. N. J. MM. Y¥., Comn., and 
Mass. 
N. C. 


Address CLYDE EBY, 





New Bern. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Ill. 
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FACTORY MANAGER 

Would like position with a firm that manufactures 
millwork, stairs and cabinet work of the better 
class, or a firm who would like to raise the quality 
of their product and get better prices. Would want 
charge of the estimating, sales, detailing, buying 
and production. Would consider position as sales 
manager if requirements were large enough. High- 
est references as to ability and integrity. Address 
“W. 104,” care American Lumberman. 


ATLANTIC COAST REPRESENTATIVE 
Young well known Philadelphia wholesaler thor- 
oughly familiar with all West Coast woods and 
inter-coastal shipping desires to represent on At- 
lantic Coast large mill or group of mills on com- 
mission or other equitable basis. Will give entire 
time. 

Address “‘W. 120,” care American Lumberman. 


GENERAL MANAGER-ASSISTANT 

Office Manager, young man, fully conversant with 
railroad logging, manufacture of Northern Hard- 
wood Lumber and by-products, production costs, 
purchasing, selling, and office management, desires 
position as general manager, assistant or office 
manager. 

Address “W. 


EXPERIENCED LUMBER AND MILL MAN 
wishes to represent Northern wholesale lumber 
company in the N. C. pine territory as buyer and 
general representative. Have 20 
and know the the lumber business. 
reference as to honesty and ability. 
Littleton, N, C. 








121,” care American Lumberman. 





Can furnish 
J. P. FLOYD, 





SALESMAN 
Now on west coast, wants position in and around 
Chgo. WUEstablished trade in West Coast & Inland 
Empire Products. Best of ref. Age 37, married. 
Salary and com. Oné salesman who knows what 
he is selling, and what the different trade requires. 
Address “T. 161,’ care American Lumberman. 


years experience’ 
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EXPERIENCED SALESMAN—AGE 31 
Wants situation to travel—Northern part of Indi- 
ana, Illinois, Chicago district. Familiar with south. 
ern Yellow Pine and Western Douglas Fir. Haye 
sold to retail yards, Industrials, Railroads, cay 
companies and Implement Manufacturers. Reasgon- 
able salary or drawing account and commission, 

Address “A. 17,’ care American Lumberman. 


WANTED—POSITION 

In small town yard, preferably as manager; might 
arrange to assume part ownership; thirty-eight 
years, married, unquestioned integrity, long ex- 
perience, thoroughly familiar with all branches, 
special millwork. plans. Would like to arrange 
connection before Jan, Ist. 

Address “A. 21,” care American Lumberman. 


WANTED 
Situation as mill representative in eastern Pa,, 
N. J., Del., Md., and D. C. by salesman with sey- 
eral years experience selling white pine lumber, 
millwork, box shooks and frames in above ter- 
ritory 
Address “‘T. 115,” care American Lumberman. 


PRACTICAL LUMBERMAN 
Young married American, with manufacturing ex- 
perience on West Coast, desires position. At present 
line yard manager in middle west in same point 
four years. 
Address ‘‘W. 122,” care American Lumberman. 


GENERAL SUPERINTENDENT 
Of large Pine operation, stump to car. 
years experience. Open for position. 

















Several 
Good or- 


ganizer, lumberman and mechanic. Very best of 
reference, 
Address “A. 5,” care American Lumberman. 





MILLWORK—ESTIMATOR—SALESMAN 
Position wanted between now and first of the year, 
Can figure any type of building, also take off lum- 





ber lists complete, draw up small house plants, 
etc. 
Address “A. 19,’”’ care American Lumberman. 
MANAGER 


Open for immediate employment. Years of success- 
ful millwork experience. Capable of producing re- 
sults under adverse conditions. Prefer location in 
Florida or Southeastern states. 

Address “A. 6,” care American Lumberman. 


SUCCESSFUL RETAIL YARD MANAGER 
open for position Jan. ist. Progressive and mod- 
ern, first class salesman, estimator and accountant 





Can handle yard ata profit. Age 28, honest and 
reliable, best of references. 
Address ‘‘A. 14,’”” care American Lumberman. 





Snappy salesmen should sell sweet 
spouses secluded, shingle-sheltered 
structures. 


John Purdie, Salt Lake City, Utah. 





LUMBER SALESMAN 
Located in Philadelphia desires good connection 
in eastern Pennsylvania and southern New Jer- 
sey territory Fifteen-year established trade. 
Salary or salary and bonus basis. 
Address “T, 110," care American Lumberman. 


RETAIL YARD MANAGER 
With 14 years experience, line and private yards. 
Understand blue prints, estimating, fuel, hardware 
and paint. Would consider salesman position. Best 
of references. Availabie at once. 
Address ‘“‘A. 18,’’ care American Lumberman. 


EXPERIENCED PLANING MILL SUPT. 
Or foreman, with large mills, 50 to 90 million an- 
nually. 20 years’ experience in yellow pine and fir. 
89 years of age. Married and of excellent charac- 
ter. My past employers for your consideration. 
Address “C. E. J.,"” care American Lumberman. 











SALESMAN—CHICAGO 
High class salesman with 15 years’ experience sell- 
ing yellow pine, fir, Chicago territory, desires 
change. Details to interested. 
Address “‘T, 117,” care American Lumberman. 


WANTED—POSITION WITH SOME RELIABLE 
Lumber or Land company. Have had twenty years 
experience, ten of which have been with the United 
States Forest Service. Best of references, 

Address “A, 16,’ care American Lumberman. 


ESTIMATOR, CAPABLE ALL-ROUND 
Estimating Millwork, measuring and _ detailing. 
Capable of filling position of responsibility. Over 
twenty years experience. 

Address “A. 3,” care American Lumberman. 


YOUNG MAN WITH 15 YEARS EXPERIENCE 
In all branches of lumber business wants position 
as office manager or bookkeeper. Experienced office 
salesman and sales correspondent. Best references. 

Address ‘“‘A. 12,” care American Lumberman. 











TIMBER ESTIMATING 
Estimates of standing timber, from actual] tree 
count to bulk estimates of large areas. Familiar 
with all Appalachian timber. Can give cost of 





stocking from stump to car. Many years’ ex- 

perience, W. J. M’GOVERN, Clearfield, Pa. 
EXPERIENCED SHIPPING CLERK 

Twenty years’ experience superintendent and 


shipping with large Southern Pine Mills, age forty- 
five, excellent references, can report at once. 
Address “A. 10,” care American Lumberman. 


POSITION AS 
saw mill or retail yard manager. Have had fifteen 
years experience. 
Address “A. 15,” 


EXPERIENCED YOUNG SAWYER 
Now employed wants a job on portable circular 
sawmill after Dec. 1st. 
Address “‘T. 106,"" care American Lumberman. 





care American Lumberman. 








POSITION WANTED 
By efficient band or circular saw filer. 
sober, and industrious, Best of references. 
“W. 105,”" care American Lumberman. 


FIRST CLASS SAWYER 
With fifteen years’ experience wants position where 
they have good schools. Good references. 
Address “S. 107," care American Lumberman. 


Married, 
Address 





EXPERIENCED BAND SAW FILER 
Open for position. Address 444 MAIN STREET, 
Reynoldsville, Pa. 




















I WANT A TRAVELING JOB 
With a large Pondosa, California, or Fir Manufac- 
turer covering Mississippi valley territory. Know 
my stuff. Salary or commission. No wholesalers. 
Address A. 7,” care American Lumberman. 





CONNECTION WANTED BY MAN 
With Twenty Years’ experience in Wholesaling, 
manufacturing and selling of Hardwood Lumber. 
Address “A. 9," care American Lumberman. 





WELL KNOWN MGR. MILLWORK BUSINESS 
Wants position requiring unusual experience and 
ability. 

Address “T, 121,” care American Lumberman. 











